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Derby Day Draws 
* 


Near 
* 7 


The grains have been gathered 
in, but the harvest from a prop- 
erly conducted service depart- 
ment has no letup. 


* * * 


Gov. McCord of Tenn. has ad- 
vocated a state amendment to 
outlaw diversion which, he says, 
has deprived roads of 100 million 
dollars since 1937. 

* * * 

Dealers should benefit from Un- 
cle Sam’s urging decentralization 
of manufacturing plants as a war 
safeguard. Sounds good for truck 


and car sales as well as for the 


service end of the business. 
* + * 


Must Be Rehired 


Defense Secretary James V. For- 
restal has announced that under 
the provisions of the new Selective 
Service act, enlistees have the same 
rights to reemployment as draftees, 
provided their enlistment is for not 
more than three years. 

7 . o 


Dis-Interested 


As the European aid program 
Went into its second quarter, not a 
single Marshall plan country had 
agreed to take any part of the first- 
quarter loan allocations. The 3 per- 
cent interest charge by Uncle Sam 
was the stopper and participating 
countries are letting a billion dol- 
lars earmarked for credits under 

| the $5.3 billion program go begging 
while they protest the rate. 


* * * 
_ Biffie’s Baffle? 

Dressed in overalls, Leslie Biffle, 
_a friend of President Truman, will 
_sound out farmers while buying 

eggs and chickens on a truck trip 
through several states east of the 
Mississippi. 


The fact that Biffle is from the | 


higher strata of Washington soci- 
ety won't fool the farmers, but 
_ does tie in nicely with the prices 
of eggs and hens, no matter which 
came first. 


Ouch! 


The rise in the number of civil- 
jan employes in the _ executive 
' branch of the government during 
June was the highest for any 
' month since January, 1945, accord- 
_ing to the Joint Committee on Re- 
"duction of Non-Essential Federal 
Expenditures. 
_ Addition of 26,004 employes 
‘brought the total to 2,092,301. Fed- 
eral employment within the U. S. 
jumped 29,143 but dropped 3,139 
'during the month outside contin- 
ental borders. 


* » . 


FIRST DODGE CAR AT SAN” LEANDRO—K. 


on left congratulating J. P. Mansfield, general manager of the Dodge 


Piant, as the first 


Dodge car produced in the new pliant rolls from the assembi 
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Ford Dealer Discount 
Unchanged As Firm 
Boosts Car Prices 5% 


| Rising Costs Also Force 5.3% Hike at Lincoln-Mercury; 
Other Makers Facing Similar Situations 
As Materials Spiral Keeps Rising 


EARBORN.—Dealers will be al- 
lowed their usual markup in 
connection with the latest Ford car 
price increases, J. R. Davis, vice- 
president in charge of sales and ad- 
vertising, told Automotive News 
Thursday. 
List prices of Ford cars were in- 
creased $75 with the exception of 
| one model (Six business coupe), 
which was reduced $5. This is an 
average increase of 5 percent. Lin- 
coln and Mercury prices were 


Bill Reimposing 
Credit Controls 
Cleared for OK 


ASHINGTON.—Congress hoped 
to be starting home this week 

after enacting a mild anti-inflation 
bill, one that contained only a few 
ingredients of the antidote which 
President Truman had demanded. 

The House on Thursday passed 
and sent to the Senate for certain 
approval a bill that would: 

1. Restore wartime controls on 
installment buying. Under this 
provision, installment purchasers 
of cars, refrigerators, radios and 
various other durables would be 
required to pay at least one-third 
down and complete payment of 
the balance in 12 to 18 months. 
Specific controls would depend on 
Federal Reserve board discretion. 

2. Authorize the Federal Reserve 
board to increase the reserves its 
member banks are required to 
maintain. 
| * « + 
| PRESIDENT TRUMAN had 
asked for authority to increase 
time-deposits reserve requirements 
4 percent and demand deposits 10 
percent. A Senate-House subcom- 
mittee voted to limit the increase 
|to 1 percent for time deposits and 
|3 percent for demand deposits. 

3. Increase gold reserves from 
| the present 25 percent require- 
| ment to 40 percent for Federal 
| Reserve notes and to 35 percent 

for Federal Reserve deposits. 
This increase had not been re- 
quested by the President. 








Finance firms predicted that en- | 


40% of Space Already Sold for NADA Show 


(Continued on Page 60, Col, 3) 
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T. Keller, president of Chrysler Corp., is shown 
nm Leandro (Calif.) 
line. This 


plant, which has been pusnheee “pees trucks since it was officially opened in May this 
in i 


year, is the first all-Dodge pliant iornia 
end truc’ 


and is now in regular production of both cars 


Previously, these vehicies were assembled at the Chrysler Los Angeles plant. 





raised an average of 5.3 percent. 

“The price increases,” said a Ford 
statement, “result from increases in 
material and labor costs, and the 
necessity for reducing present pro- 
duction volume due to material 
shortages which cause interrup- 
tions.” 

The new factory list price of $1,158 
for the Ford Six business coupe 
gives Ford the lowest-priced model 
of the Big Three, comparing to a 
$1,160 list price for the Chevrolet 
Stylemaster business coupe. 

* * * 

N2 COMMENT was forthcoming 

from Davis on the possibility of 

restoring the dealer discount reduc- 

tion that was effected by Ford when 

the 1949 model prices were first an- 
nounced in June. 

At that time Ford dealer profits 
were frozen at 1948-model levels, 
and the NADA Industry Relations 
committee recently asked Davis 
to restore the full discount, 

Following are the new list prices 
_ Ford cars, compared with the 
old: 


Old New iIn- 
Price Price crease 


$1,158 *$ 5 
1,308 75 
1,368 75 
1,328 75 


$1,330 $75 
1,390 75 
1,450 75 
1,430 75 


Ford 6 
Business Coupe..$1,163 
IED cccessdeeasnnciess 1,233 
Fordor ............... . 1,293 
Club Coupe ........ 1,253 

Ford 8 
Business Coupe..$1,255 
TMD icsscteccccsccysce, RGR 
Fordor ....... . 1,375 
Club Coupe 

Ford 6 Custom 
Tudor .. 
Fordor 
Club Coupe........ 
Conv. Coupe.... 

Ford 8 Custom 
Tudor veeeee 1,415 
Fordor secs Re 
Club Coupe 1,440 
Conv. Coupe...... 1,760 


*Decrease. 
* * * 


CONSTANTLY mounting costs for 
4 raw materials and parts, mean- 
while, bolstered forecasts that the 
new-car price line would have to be 
moved upward again. 

Steel industry experts estimated 
that more than $50,000,000 would be 
added to costs as the result of the 
freight-rate increase granted by the 
ICC on such individual commodities 

(Continued on Page 58, Col. 3) 


$1,415 
1,480 
1,435 
1,759 


$75 
75 
75 
75 


$1,490 
1,550 
1,515 
1,835 


$75 
75 
75 
75 





New car registrations for five 
months, plus 32 states for June: 
1948 Pos. Make 1947 Pos. 

1—324,485 Chev. 281,813— 1 
2—166,024 Ford 230,007— 2 
3—148,400 Plym. 141,180— 3 
4—114,943 Buick 102,655— 4 
5—107,258 Pontiac 91,379— 5 
6— 98,458 Dodge $8,141— 6 
7— 83,008 Olds. $1,189— 7 
8— 65,302 Stude. 46,199—10 
9— 55,733 Nash 49,796— 8 
10— 52,019 Hudson 44,948—-11 
11— 49,997 Kaiser 16,687—16 
12— 47,671 Chrysler 40,516—12 
18— 44,535 Mercury 49,596— 9 
14— 36,728 DeSoto 30,824—13 
15— 33,352 Packard 19,081—15 
16— 32,539 Frazer 12,334—17 
17— 24,218 Cadillac 22,591—14 
18— 12,865 Willys 10,196 —19 
19— 11,923 Crosley 6,574—20 
20— 9,603 Lincoln 10,851—18 
Total All Makes 
1,524,738 1,376,850 

For further details see page 

20, today’s issue. 


K-F, Nash Due 
Next in 1949 
Model Parade 


QCARCELY admitting they would 
be introducing 1949 models in the 
near future, most manufacturers 
last week were noncommittal on 
changeover, production and intro- 
duction dates. 

As far as discussing proposed 
changes or giving a hint as to 
what could be expected in the 
“postwar” models, the manufac- 
turers were as close-mouthed as 
an OSS colonel. 

The timetable for new model in- 
troductions indicates that Kaiser- 
Frazer will probably be the first to 
put in an appearance in September, 
with Nash due in October, while 
Chrysler Corp. will likely be the last 
to introduce ’49s some time after 
the first of the year, AvTomotive 
News’ survey showed. 

+ 7 * 

ENERAL MOTORS’ line of de- 

buts will be paced by Cadillac 
in October. No extensive changes 
are expected in the Cadillac, which 
made its major revisions on the '48 
model. 

Buick and Oldsmobile are ex- 
pected in November and Decem- 
ber, respectively, with Pontiac ru- 
mored to be ready in January and 
Chevrolet in December or January. 
Studebaker is surrounded by a 
host of rumors but the company 
would neither confirm nor deny re- 
ports that ’49 models of the Com- 
mander and Champion, with marked 

(Continued on Page 59, Col. 2) 
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Week’s Output Off 


Again to 107,478 
In Supplier Pinch 


Further Cutback Seen 
With Packard, Hudson 
And Lincoln Closed 


By Bernie Thomas 
Staff Writer 

A STRIKE continuing at the 

Campbell, Wyant & Cannon 
Foundry in Muskegon, Mich., held 
last week’s U.S. automotive output 
to 81,505 cars and 25,973 trucks—a 
total of 107,478 vehicles, according 
to AuToMoTIVE News estimates. 

It was a drop of more than 
5,000 units from the previous 
week’s effort, when this nation’s 
plants turned out 86,514 cars and 
26,177 trucks for a total of 112,691 
units. 

If it continues, the foundry strike 
appeared certain to hit this week’s 
output even harder. Federal con- 
ciliators arrived in Muskegon 
Thursday to try to arrange a re- 
sumption of negotiations. 

After idling Willys-Overland and 
Lincoln the week before, the foun- 
dry tieup last week added Hudson 
to the list of victims. 

” e * 
ILLYS-OVERLAND was able to 
resume restricted output of jeep 

delivery trucks and jeepsters when 
the firm established a secondary 
source for camshafts, but Lincoln 
lines remained paralyzed. 

In addition, the foundry strike 
had indirectly cut off the supply—. 
of motors to many truck makers, 
notably Federal and Diamond T, 
forcing them to struggle along on 
drastically reduced schedules. 

Meanwhile, the recent coal strike 
finally caught up with Packard. 
The company announced plans to 
close its plant for all of this week. 

George Christopher, Packard 
president, said the closing “can be 

(Continued on Page 61, Col. 1) 


Production 
Automotive News Estimates 
U.S. Cars, Trucks 





107,478 ~—«*1 12, 691 


| 
| 
| 
| 
| 


Last Prev. 1947 
Week Week Week 


For complete production totals 
by makes, see table, page 61 





By Pete Wembhoff 
Editor, Automotive News 

LANS for NADA’s 1949 conven- 

tion and exposition, to be held 
Jan. 24-27 in San Francisco's Civic 
Auditorium, are 
shaping up well, 
Convention Man- 
ager Ray Cham- 
berlain told fac- 
tory service 
managers and 
the press in De- 
troit last week. 

Conservative- 
ly, from 4,000 to 
5,000 persons 
are expected to 
attend the 
event, Chamberlain said. While 
this would be well below the 
10,000 attendance in Chicago last 
January, it is considered remark- 


Ray COhamberiain 


able in view of San Francisco's 
location in relation to the center 
of dealer population. 


The equipment exhibit, inaugur- | 


ated this year at Chicago, looks 
even more promising, Chamberlain 
declared. Already 40 percent of the 
160 exhibit spaces has been sold, 
he said, adding that the 1948 ex- 
position of some equipment mak- 


will address these sessions, he 
said. An innovation will be the 
election and _ introduction of 
NADA’s new officers at the final 
business session on Thursday, 
when resolutions also will be 
adopted. 

The equipment exhibit, opening 
Monday morning and closing 
Thursday, will be located in Lar- 


ers seems to have disappeared. At/ kin and Polk halls, which are on 
the Chicago exposition there were! either side of the main convention 


120 spaces filled. 
* * * 
(CHAMBERLAIN also revealed 

that all morning business ses- 
sions have been dropped from the 
1949 convention calendar, these ses- 
sions being given over to clinics 
such as service and safety. Busi- 
ness meetings will be held on 
Tuesday, Wednesday and Thursday 
afternoons. 

At least six topflight speakers 


quarters in Civic Auditorium. Sev- 
eral truck equipment exhibits will 
be featured this year, Chamberlain 
declared. 

+ * 7 


ENTSRTAINMENT will follow 
the pattern of the 1948 meet- 
ing at Chicago, he said. This will 
include an Open House cocktail 
party Monday night, a dance 
(Continued on Page 59, Col. 4) 
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Leftists Hit °48 Contracts... 


AUTOMOTIVE NEWS, AUGUST 9, 1948 


Reuther Foes in UAW 
Open Policy Fight 


By Mac Gordon 
Staff Writer 


Ts FACTIONAL feuding which 
seems to be an inevitable adjunct 
of UAW-CIO affairs reared its 
shopworn head again last week. 

A direct challenge to the ad- 
ministration of President Walter 
P. Reuther was raised with the 
organization of a group of union 
officials and ex-officials opposed 
to Reuther policies. 

Leader of the dissidents is Rich- 
ard T. Leonard, president of DeSoto 
Local 227, who was unseated as in- 
ternational vice-president of the 
union in the Reuther election sweep 
at the 1947 convention. 


Although Leonard pledged his 
anti-Reuther caucus to fight against 
Communist encroachment, it was 
believed likely that the Reds re- 
maining in the UAW would “latch 
on” to the new faction in an effort 
to regain some of the political power 
which Reuther has stripped away 
from them. ie 
wee, vehicle assembly 

schedules at several companies 
were still hamstrung Thursday by 
the strikes at Campbell, Wyant & 
Cannon Foundry Co. and Timken- 
Detroit Axle Co. 

Federal and state mediators re- 
ported little progress early last week 
in their attempts to bring the dis- 
puting parties to a basis for agree- 
ment. 

The 3,500 strikers at the Camp- 
bell, Wyant & Cannon plant in 
Muskegon, Mich., were holding 
out against a company wage pro- 
posal which had been accepted by 
employes of a smaller Campbell 
factory in South Haven, Mich. 
Demand for a union shop was 
also reportedly involved in the 
deadlock. 


Among the auto makers whose 
production was halted or slowed 
down by the foundry tieup were 
Hudson, Lincoln and some Chrysler 


Hudson Profit Up 
Half Million Over 
2nd Period in ’47 


DETROIT.—Hudson last week re- 
ported consolidated net income for 
the second quarter of $2,581,328, 
equal to $1.42 per share, after all 
charges, including depreciation and 
interest and provision for taxes. 

In the corresponding period of 
1947, the company had net income 
of $2,005,041, equal to $1.10 per 
share. 

Net income for the six months 
ended June 30 was $4,032,715, equal 
to $2.22 per share, after all charges, 
including depreciation and interest 
and provision for taxes. 

These figures are subject to audit 
and year-end adjustments, accord- 
ing to the company. 


' Langston Motor Co. 


Langston Motor Co., Inc., Cam- 
den, S. C., has been organized with 
capital stock of $25,000 to deal in 
motor vehicles. Perry R. Langston 
is president. 






divisions. Studebaker, Oldsmobile 
and Willys-Overland also purchase 
such items as cylinder blocks and 
camshafts from the Muskegon 
plant, but secondary sources en- 
abled these assemblers to maintain 
production last week. 


* * * 


Pave changes in an incen- 
tive-pay plan was the stumbling 
block in Timken-Detroit negotia- 
tions. Timken axles for heavy-duty 
trucks are used by Ford, Dodge and 
many smaller truck producers. 

Campbell, Wyant & Cannon work- 
ers struck June 14, while the Tim- 
ken-Detroit plant was closed July 7. 

In a legal decision affecting auto- 
motive labor relations, certain 
strike-vote requirements in Michi- 
gan’s Bonine-Tripp act were ruled 
unconstitutional by Circuit Judge 
Theodore J. Richter of Detroit. 

Judge Richter’s verdict struck 
at the section of the law specify- 
ing that a majority of all workers 
in a bargaining unit must vote to 
strike before the walkout can be 
construed as legal. This part of 
the statute was designed to curb 
wildcat strikes. 

The UAW pointedly ignored this 
provision in calling the Chrysler 
strike in May after the union execu- 
tive board challenged the require- 
ment as unconstitutional and made 
plans to force a court test. 

Judge Richter said both federal 
and state constitutions guarantee 
the right of a minority to strike and 
also protect such strikers against 
possible prosecution proceedings. 


| THE CASE of Chrysler, the 
judge stated, the UAW was cor- 
rect in contending that the corpora- 
tion and its employes were subject 
to interstate commerce and federal 
laws, rather than state statutes. 
The federal Taft-Hartley law re- 
quires strike notices, but has no 
provision dealing with strike votes. 

State attorneys announced that 
the decision would be appealed to 
the Michigan Supreme court. 

The rebellion within the UAW 
against Reuther’s administrative 
policies significantly followed a 
rising barrage of leftwing criti- 
cism against the results of the 
1948 wage-and-contract negotia- 
tions. 

In announcing the formation of 
the insurgent faction, Leonard de- 
clared that “there is a job to be 

(See LABOR, Page 58, Col. 5) 


By William Ullman 

Washington Correspondent 
ASHINGTON. — Identical rules 
governing the status of automo- 
biles not fully paid for by inductees 
under the Selective Service act of 


Inductee Credit Rules 


Relief from Unpaid Car Balances Made Subject 
To Court Decision; 1940 Code Prevails 





STEWART TALKS WITH RACING STARS—Jimmy Stewart, star of stage and screen, who will 
be a guest at the 1948 All-American Soap Box Derby in Akron, Aug. 15, is enthusiastic about 


this boys’ classic as a character-builder for youth. He is shown here examinin 
ear ed in the Los Angeles derby late in July. 
from left, Charles Walker, Kent Fuller and David Bachart. Clayton Penn is 


Auto-Lite Buys Wright Plant 


a racing car that compet 


In Expansion Move 


TOLEDO. — Royce G. Martin, 
president and chairman of Electric 
Auto-Lite Co., announced last week 
the signing of a contract for the 
purchase from War Assets Admin- 
istration of the former Wright 
Aeronautical plant at Lockland, O. 


Under the contract, Auto-Lite 
took immediate possession of the 
huge pant, which occupies an area 
of more than 200 acres, and will 
acquire title to about 4,500,000 
square feet of floor area. 


Martin said that it is in the 
replacement parts field and in 
service to general industry that 
the company expects to use the 
Lockland facilities to the great- 
est advantage. 

Martin further explained that 
Auto-Lite capacity in the Cincin- 
nati area has been particularly in- 
adequate with the company lamp 
plant on Spring Grove Ave., Cin- 
cinnati, unable to meet demands 
upon it. The same condition is true 
at the government-owned Auto- 
Lite plant in Kings Mills, O., which 
currently is leased by the company. 

Martin added that the company 

also is planning to introduce sev- 
eral new products in Auto-Lite’s 
line to be manufactured at Lock- 
land, although details in relation 
to them were not revealed. 

In commenting on the purchase, 
Martin said: “The Auto-Lite com- 


can be taken to court by holders 
of sales contracts with inductees 
and each contention will be de- 
cided by the courts according to 
the facts produced in each case. 


The Army will not say if a man 


1948 will prevail as existed under| who serves his country is freed of 


the Soldiers’ and Sailors’ Civil Re- 
lief act of 1940 and the Selective 
Training and Service act of 1940, 
according to officials of the Judge 
Advocate General’s office of the De- 
partment of the Army. 


In other words, this question 





SEV’ 
on a visit to Detroit by attendin 
president of Hopping-Phillips 

of Hopping-Phillips, and Fred Mar 


TH-INNING STRETCH—Three auto dealers combine a bit of 
a Detroit Tigers ball 
oters (Dod ereraoeen ue i 
jer rry, er pitcher @ 

ond oe is now a Dodge-Piymouth dealer at Mexia, Tex. 


Left to right, Ed O'Donoghue, 


o Ne J; t. Lb. Lloyd k 
7 . Lloyd, truc 
1934 


the obligation to pay debts incurred 
prior to the time he ceases his usual 
vocation and becomes, for a time, 
a servant of his government. But it 
does say the Soldiers’ and Sailors’ 
Civil Relief act of 1940 and the Se- 
lective Training and Service act of 
1940 provide certain measures of re- 
lief in cases where no fraud is in- 
tended by service men. 


This matter was brought before 
officials in Washington by this cor- 
respondent and he was informed by 
officials of the Army Judge Advo- 
cate General’s office that final deci- 
sion in any case must rest with the 
courts of law. 

* * * 
For INSTANCE, there appears on 

Page 30-L of the Selective Train- 
ing and Service act of 1940, as 
amended, the following paragraphs: 

“(c) Article 111 of such Act of 
March 8, 1918, is amended by adding 
at the end thereof the following 
new section: 

“ ‘Sec. 303. Nothing contained in 
section 301 shall prevent the termi- 
nation or cancellation of a contract 
referred to in such section, nor the 
repossession or retention of prop- 


pleasure with business| erty purchased or received under 


such contract, pursuant to a mutual 


World Series days | Agreement of the parties thereto, or 


(See INDUCTEES, Page 6, Col. 5) 






pany desired to obtain the Lock- 
land plant for reasons concerned 
with the present status and future 


plans of the company. 

“Since before the war, and in 
spite of substantial expansion 
that has taken place in many 
other company production cen- 
ters, the company has been 
unable to adequately fill the de- 
mands of customers, and prospec- 
tive customers, in the automotive 
original equipment and replace- 
ment markets, and in industry 
generally.” 

Under the terms of purchase, the 
government retains ownership of 
the three foundry buildings, total- 
ing approximately 900,000 square 
feet, at the south end of the prop- 
erty. It is proposed that Auto-Lite 
maintain these properties for the 
Air Force in standby condition, 
under contract. 

Simultaneously with the acquisi- 
tion by Auto-Lite of this property, 
a lease covering the North shop is 
being made with General Electric 
for the production of jet propulsion 
engines under the government’s de- 
fense program. 

This permits the use by Auto- 
Lite of approximately 3,500,000 
square feet for manufacturing pur- 

s. In conjunction therewith, 
Auto-Lite will maintain and oper- 
ate all facilities for the furnishing 
of such utilities as water, power 
and gas for the entire project. 


The center machine shop, one 
of the largest single buildings, 
consisting of 1,800,000 square feet, 
will be put to use immediately 
by Auto-Lite for straight line 
production, Martin said. 

The south shop, with floor area 
of approximately 1,572,000 square 
feet, will be available for such use 
and for other requirements of the 
company’s expansion program. 

The two large plants and admin- 
istration building are self -con- 
tained units, being fully equipped 
with cafeteria and other worker 
facilities. 

The plant was utilized during 
World War II for the manufacture 
of airplane engines and was the 
second largest engine-building fac- 
tory in the world, exceeded in size 
only by the Dodge-Chicago plant 
operated by Chrysler Corp. during 
the war. 
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‘|Packard Profit 
||Tops $6 Million; 


Best in Decade 
DETROIT.—Best six-month earn- 


‘lings by Packard since 1937 are re- 


vealed for the first half of 1948, ac- 
cording to the current half-year 
report released last week. 


The statement shows consoli- 


dated net income of $6,213,805, after 


taxes, for the first six months of 
1948. Earnings for the period equal 
slightly more than 41 cents per 
share on the 15,000,000 shares of no 
par common stock outstanding. 

Net income for the second 1948 
quarter totaled $4,909,078. For the 
first three months of this year it 
was $1,304,727. 

These 1948 first-half earnings of 
$6,213,805 compare with a consoli- 
dated net loss of $1,872,634 for the 
first six months of 1947, before giv- 
ing consideration to carryback ad- 
justments. 

Most recent high for a compa- 
rable six-month figure was for the 
corresponding half of 1937, when 
Packard reported net income of $3,- 
819,057. That year, the company set 
its all-time production record of 
109,518 cars. 

Output for the first half of 1948 
was 46,200 units, compared with 24,- 
472 in the like period of last year 
and with 55,477 cars produced in all 
of 1947. 

Consolidated net sales for 1948’s 
first six months were $112,812,548, 
against $59,821,227 in the same pe- 
riod of 1947. 

The company’s report for the first 
half of 1948 showed current assets 
of $64,862,657, including $24,865,928 
cash and $12,558,677 in U.S. and 
Canadian government securities, 
and current liabilities of $27,163,208. 
At Dec. 31, 1947, current assets were 
$54,076,458 and current liabilities 
were $19,334,959. ° 


Chrysler Profit 
Shows Decline 
From ’47 Level 


DETROIT.—Net earnings of 
Chrysler Corp. and its wholly-owned 
U.S. subsidiaries for the first six 
months of 1948 were $28,467,093, or 
4.2 percent of sales, as compared 
with $35,112,844, or 5.41 percent of 
sales for the same period in 1947, 
K. T. Keller, president, reported 
Thursday. 

When dividends from foreign sub- 
sidiaries are added to the company’s 
net income in the U.S., earnings for 
the first six months of 1948 amount 
to $35,786,011 as compared with $36,- 
122,457 for the first half of 1947. 

Unit sales of Chrysler Corp. pas- 
senger cars and trucks for the first 
six months of 1948 were 439,159 ve- 
hicles as compared with 460,252 for 
the same period of 1947, Keller said. 

Dollar sales of all products, in- 
cluding automobiles, trucks, parts, 
accessories and miscellaneous items, 
during the first half of 1948 amount- 
ed to $662,812,815 as compared with 
$648,680,637 for the first half of 1947. 

“Output of cars and trucks con- 
tinues to be limited by a shortage 
of various materials not only for 
our own operations but also affect- 
ing many of our suppliers,” Keller 
stated. 

“Due to the present and poten- 
tial demands of the European Re- 
lief program, government stockpil- 
ing and military armament re- 
quirements, there seems to be no 
immediate relief from such short- 
ages in prospect.” 





DETROIT AREA PONTIAC DEALERS—They were told recently by General Manager H. J 
Klingler of the strides dealers generally are making in expanding their places of business. 


E. J. Chapman, tone manager, also spoke. 
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Dealers tell me 


By John 0. Munn 


Must List Color 
Added Information Required 


On N. Y. Registry Blank 


ALBANY, N. Y.—New York state 
motorists will be required to list 
the color of their cars, in addition 
to other customary descriptive 
data, on 1949 registration forms. 

The motor vehicle bureau an- 
nounced it had adopted the change 
requested by the State Sheriff's 
Assn. and other police groups. The 







(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
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NADA Watches Situation .. . 


House Group 


to Probe 


D.C. Dealer Policies 


WASHINGTON. —A House sub- 
committee is planning an investiga- 
tion into dealer sales policies in the 
District of Columbia, it was an- 


> in a name? A name se- 
lected for an automobile dealer- 
ship is extremely important. The 
best name for any business firm is 
one that will not ony identify it, but 
describes the business at the same 
time. 

A name for an automobile dealer- 
ship is important because dealers 
sell a specialty with a high degree 
of public acceptance. If a dealer 
isn’t careful in selecting a name for 
his operation, he runs the risk of 
being submerged by the car’s name. 

Of course, all dealers need to 
to take every possible advantage 
of the car’s popularity and the 
reputation of the manufacturer. 
But if a dealer is identified prin- 
cipally by the man r’s 
name, then in the public’s mind 
he is apt to become just another 
place to buy a car. Then in nor- 
mal times people shop around to 
see where they can buy the make 
of their choice with the longest 
used-car allowance. 


Dealers must realize that every 
manufacturer’s policy, not only those 
of automobile manufacturers, is to 
develop so much public acceptance 
for their product that it will clear 
through any dealer. Likewise, every 
retailer, automobile and otherwise, 
to protect their future, must at- 
tempt to develop public acceptance 
for their own institutions, wrap 
their own personalities up in every 
deal, so that more and more peo- 
ple will prefer to do business with 
them. 

7 2 . 


What Is Best Name 


For a Dealership? 


i IS, therefore, important for a 
dealer to choose a name that 
lends itself to individual promotion 
in identifying his business. Many 
dealership names are relics of the 
early days. Cars at that time were 
short, too. And many dealership 
names were a combination of the 
town with the name of the car they 
handled. As an example many Ford 
dealers, who were in business in the 
early years, appropriated the names 
of the city or county in which they 
operated. There are still more Ford 
dealers than any other make oper- 
ating under such names. 


The second most popular name 
seems to be in the Chevrolet line, 
where a great many operators use 
their surname followed by the 
name Chevrolet. This gives the 
dealer an opportunity for person- 
ized promotion, and at the same 
time brings to the operator the 
public acceptance of the maker. 


While I would hardly advocate 
that any long established dealer 
change his name, I certainly urge 
any dealer who is forming a new 
company or is changing his firm 
name on account of change of own- 
ership, to carefully consider a name. 
The name selected should not only 
identify his business as his own, 
rather than a branch of the factory, 
but be descriptive enough to tell 
what kind of business he is in. 

The best name for an automobile 
dealership, in my opinion, would be 
the surname of the individual that 
owns it plus the word automobile. 
In other words, Jones Automobile 
Co. Equally good would be R. E. 
Jones Automobile Co., Jones & Son 
Automobile Co., Jones Brothers Au- 
tomobile Co. Whenever you sign 
this kind of name, or where it ap- 
pears on your letterhead, a dealer 
not only identifies his personal busi- 
ness but tells what kind of business 
it is. Only by use of this kind of 
company name does a dealer’s firm 
name become synonymous with 
automobiles. 


Sees No Need 


For “Sales” in Name 


HERE is no particular objection 
to substituting the name motor 


Luft Paint Shop 


Luft Motors (Ford), LaCrosse, 
Kans., has opened a new body and 
paint department. The shop is 
housed in a new 382-by-50 brick 


building. 









































nounced last week. 
Rep. W. Kingsland Macy, New 
York Republican, said his subcom- 


law enforcement agencies say 
knowledge of the color of a car 
is a material aid in identification. 


car for automobile. But the word 
automobile is usually preferred be- 
cause it is one instead of two words. 
The dealer’s surname and the name 
of the car is also a good combina- 
tion. The only objection to that 
practice is that a dealer who 
changes the line of cars handled 
must start all over again. 


There is no particular reason to 
use the word “sales” in a dealer- 
ship name. Obviously, any mer- 
chant’s job is selling. Merchants 
in other lines don’t use the word 
sales in connection with the name 
of their company, such as depart- 
ment stores, grocery stores and 
hardware stores, which do noth- 
ing but sell merchandise. 

An automobile dealer’s invest- 
ment is in taking care of the mer- 
chandise after it has once been sold. 
So the word sales is particularly 
unfitted in our line of business. 


The word garage is often used by 
automobile dealerships, particularly 
in the smaller towns. This is not a 
modern name. The dictionary de- 
fines it as a place to store and take 
care of automobiles. This does not 
describe a dealer’s operation. 

” . - 


Many Dealers Miss 


Golden Opportunity 


OME dealers call themselves the 
West Side “Blank” Dealer, or the 
Downtown “Blank” Co. Dealers who 
use such a name are merely calling 
attention every time they sign their 
name that there are other dealers 
of the same make in the same town. 
The suggestion is that it is just an- 
other place to buy a car, and people 
should shop for it at the lowest 
price. 

Most dealers know Dave Castles, 
Buick dealer in St. Louis. He is a 
past president of NADA and its 
treasurer for many years. He has 
always styled his company as the 
West Side Buick Co. The name, of 
course, was a relic of the old days 
when the Vesper Buick Co. distrib- 
uted Buicks not only in St. Louis, 
but in the surrounding territory. 
They established two branches, the 
South Side Buick Co. and the West 
Side Buick Co. In those days, when 
there was one ownership of the line, 
it really didn’t make any difference 
to the dealer where Buicks were 
bought in St. Louis. 

When the Buick distribution 
was cancelled, West Side Buick 

Co, became Dave Castles’ individ- 
ual operation. I worked on him 
for 15 years, and I am glad to re- 
port the name of this firm now is 










































Dealers in Limelight 





NEW OFFICERS OF BIRMINGHAM (ALA.) DEALERS ASSN. — Under the leadership of 
Richard J. Jones, new president, this organization is stressing safe driving and has endorsed 
the inter-industry eo 4 safety program. New officials (left to or R. J. Berry, G. B. 
LaSuer and E. C. ‘eel, who are members of the board; Jones; W. H. Dexter, first vice- 
president, and Roy Bridges, second vice-president. 


GOVERNOR PRAISES OHIO DEALERS—Gov. Thomas J. Herbert, Ohio's chief executive, is 
enthusiastic about the traffic safety comic book, "It's Fun to Stay Alive," which will be dis- 
tributed to children and adults by members of National Automobile Dealers Assn. " ‘it's Fun 
To Stay Alive’ is really an amazing publication,"’ declared the governor, who is honorary 
chairman of the Ohio Traffic Safety council. One of the first copies of the book, which was 
originated by Ohio Automobile Dealers Assn., was presented to the governor by Wal 
Hamer, executive secretary of OADA. The book features special pages on traffic safety con- 
tributed by the nation's leading newspaper comic-strip artists. "Ohio has for some time been 
endeavoring to develop traffic safety consciousness among its citizens. The fact that distribu- 
tion of the comic book has been adopted as a safety project by automobile dealers through- 
out the nation is fine tribute to members of OADA," Herbert said. 








mittee on questionable trade prac- 
tices had started preliminary 
explorations into local dealer opera- 
tions. Hearings may be scheduled 
later on, he added. 


Earle O. Baker, president of the 
Washington Automotive Trade 
Assn., said there would be no 
comment from the association un- 
til the subcommittee’s rt, if 
any, was made public, The WATA 
has advised its members to call 
association offices if approached 
by subcommittee investigators. 

Officers of NADA declined com- 
ment Thursday but were understood 
to be watching the situation closely 


aa in the event the subcommittee’s 


work took on a national scope. 


It was reported that 20 District 
dealers had been interviewed by 
John Reddan and Walter Woods, 
subcommittee counsels. Subpoenas 
are to be issued to these dealers 
and others, it was said. 

Among the subjects expected to 
be aired by the Macy group are 
finance “kickbacks,” tradein al- 
lowances and resales to individual 
buyers of cars bought by taxicab 
companies. 

Since the subcommittee’s incep- 
tion early this year, Rep. Macy said, 
it has been urged in widely sepa- 
rated areas to make inquiry into 
“automobile black-market opera- 
tions said to prevail generally.” 

“Since Washington is typical of 
other cities and because of the sub- 
committee’s limited budget, we will 
confine our survey at first to this 
area,” he explained. 

“While we have no detailed state- 
ment to make at the present time, 
we are obtaining general back- 
ground information upon which to 
predicate further investigation and 
such public hearings as may appear 
to be warranted.” 

Rep. Macy iavited “assistance 
from any persons who feel they 
may have information which will be 
of value to the committee.” 

The subcommittee has recently 
been conducting an investigation 
into steel “gray-market” practices. 


Wis. Dealers Set 
Parley Sept. 20-21 


MADISON, Wis.—The 20th annual 
convention of the Wisconsin Auto- 
motive Trades Assn. will be held at 
the Schroeder hotel, Milwaukee, 
Sept. 20-21, Manager Louis Milan 


# R.| announced here last week. 


Ford Names Hinds 
D. M. Hinds has been appointed 













name means a lot to him. He is a 
merchant in transportation. He has 
to sell himself before he can satis- 
factorily sell cars. Lacking a name 
that identifies his business makes 
the job of selling himself that much 
more difficult. 


the Castles, Wilson Buick Co., in 
which no change in ownership, 
management or location has 
taken place. 

In addition to names that aren’t 
thoroughly descriptive of the inde- 
pendent ownership of dealerships, it 
has been charged that dealers in 
general neglect identifying their 
buildings with their own name. 
True, there probably isn’t a dealer- 
ship in America that doesn’t have a 
big electric sign with the car’s 
name. But there aré many dealer- 
ships throughout the country that 
do not even have the name of their 
company in letters as high as four 
inches on their door. 

Herrick, manager of the 
Michigan dealer association, has 
been a crusader in encouraging 
dealers to identify their buildings. 
He has made speeches on this 
subject throughout the nation. He 
has called a good many individual 
dealers’ attention to the fact that, 
while some of their buildings were 
valued at a quarter of a million 
dollars, the dealers’ names were 
given no prominence whatsoever. 
He says that the greatest asset 
any dealer has is his own public 
acceptance. And one can’t get 
public acceptance for his institu- 
tion if it is not identified. 

What’s in a name? A dealer’s 










Virginia Dealer 


Wins Resale Suit 


SUFFOLK, Va.—In Nansemond 
trial justice court here July 30, a 
$600 judgment was awarded Good- 
win Motor Co. against Ryland Whit- 
ley, who was accused of having sold 
a new car the day after he pur- 
chased it from the dealership in 
violation of a sales contract. 


The defense noted an appeal to 
the circuit court. 


N. D. Assn. Convention 


At Minot, Oct. 25-26 

FARGO, N.D.—The board of di- 
rectors of the North Dakota Auto- 
mobile Dealers Assn. announces the 
organization’s state convention will 
be held Oct. 25-26 at Minot. 

The first week in August Oscar 
Hode, president of the association, 
and George Dixon will hold a series 
of meetings which will be informal 
get-togethers to discuss dealer prob- 
lems and association work. They 
will also visit dealers en route. 


Semi-Permanent Tags 
PORTLAND, Me.—A new system 
of semi-permanent aluminum regis- 
tration plates for Maine’s motor- 
ists, to go into effect in 1950 will 


save the state $10,000 annually, 


according to Secretary of State 
Harold L Goss. 


manager of the distribution depart- 
ment of the Indianapolis district of 
the Ford Motor Co., O. F. Yando, 
district manager, announces. In his 
new post, Hinds replaces J. W. 
Warriner who recently was pro- 
moted to the position of office sales 
manager for the local district. 


Pashby Elected 
PIERRE, S. D.— Fawn Pashby 
was recently elected president of 
the Pierre Automobile Dealers 
Assn. He succeeds C. W. Hinkley. 
Edward Spencer was reelected sec- 
retary-treasurer of the group. 


On the House... 


Many dealers now have to call three or four prospects on their 
waiting lists before disposing of medium-priced new cars, a vacation 
survey in New England reveals. But the waiting lists continue to 
grow, so it’s no problem as yet .. . Talking with farmers and small- 
town folks, however, makes one wonder who can afford to pay 
today’s prices. Most of those you strike up a con- 
versation with tell you they’ve dropped all plans— 
but not dreams—of ever owning a new car. They 
admit new cars today are the best buy, but declare 
the HCL forces 'em to look to the $800 to $1,000 
prewar models. 

Medium and heavy trucks demand real sell- 
ing in New England, as elsewhere, but nobdoy 
seems downhearted. In fact, everyone talks a 
lot about high prices but goes right ahead buy- 
ing, and charging the top for his own serv- 
ices ... Couldn’t help but notice the swell new 
dealer buildings everywhere, including Boston, 
Hartford, Springfield, Worcester and Pittsfield, 
Mass.—not lavish, but neat and practical with plenty of service 
and parts space... 

Marching in a Firemen’s Day parade at Newington, Conn., this 
mugg (it’s “Fireman Pete” now, thank you) got a real kick (fortun- 
ately not from the other East Hartland; Conn., fireaters whom I kept 
out of step) . . . Connecticut’s smaller communities have some nifty 
fire-fighting equipment, even if a lot of their firemen have to ride 
in jalopies.—Prrs Wemuorr. 





Wembhoff 
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the way. 
If a dealer hasn’t taken steps by now to combat such 
criticism, he deserves no sympathy. 


* * * 


Diversion has cost highway taxpayers 95,313 miles of 
roads in the past 13 years, the National Highway Users 
Conference declares. 

How much longer will motorists take it on the chin? 


* % * 


Supplier strikes have made deep inroads into automotive 
production in recent weeks. 
Yet the UAW-CIO professes to want full employment. 


* - * 


Gasoline stations of a big chain are now displaying 
posters, “Come In, We’ll Clean Your Windshield.” 
The expected gas shortage didn’t develop, it seems. 


The House subcommittee on Questionable Trade Practices 
is undertaking a probe of new-car sales in the District of 
Columbia. 

Didm’t someone get his car? 


course, is just as important a factor 
of economy. 
* ” * 

IT IS NOT surprising to learn 
that the eastern extension, although 
61 miles shorter than the present 
highway, will cost $16 million more 
on the present basis of higher labor 
and materials cost, but that sound 
financial] institutions have no fear 
the turnpike will pay off its indebt- 
edness is proven by their taking the 
entire issue of new bonds at an in- 


Thuringia). Both firms are now 
100 percent sowjetized enterprises 
with very little production and not 
in the hands of the correct owners. 
In both cases the original owners 
or the correct management is lo- 
cated in the U. S. zone (DKW in 
Ingolstadt and BMW in Munich) 
and both have had so far no car 
production. 

Their plants in the Russian zone 


mobile Dealers Assn, convention. 

Sept. 26-28—New York City (Waldortf-As 
toria). National Used Car Dealers Assn 
annual convention. 

Sept. 28—Louisville (Kentucky hotel). Sec- 
ond annual state convention ef the Ken 
tucky Aw le Assn. 

OCTOBER 

Oct. 1-2—Atiantic City. Annua! Tri-State 
meeting of Pennsylvania Automotive 
Assn. 

Oct. 3-5—Biloxi, Miss. 
Assn. convention. 
Oct. 3-5—Savannah. Georgia Automobile 

Dealers Assn. session. 


Alabama Dealers 


terest rate of 2% percent, whereas are utilized as to my informant — a a 
s 72 ut, ‘ : t. -13—Los Angeles (Biltmore). Amer 
the old bonds earned 3% percent.|@5 stepping stones for Russian| “jcan society of Tool Engineers semi 


Here, by the way, is an example of 
present market conditions where 
money is cheap but material and 
labor costs exhorbitant. 

. * * 


IN MY HUMBLE opinion, both 
our manufacturer and dealer asso- 
ciations should get behind the proj- 
ect of building super-highways by 
adopting the plan which has proved 
successful in Pennsylvania. To this 
end, Automotive News will gladly 
lend its column to you who are 
planning similar projects in your 
own localities. Now that we have 
the formula, let’s quit talking and 
get going!—G.M:S. 


aims and I know from previous 
experiences only too well how these 
branch plants from dictatorship 
countries function in neutral coun- 
tries. They will be nothing but 
centers for the dispensing of po- 
litical poisons and we should watch 
these developments with great 
care. The BMW plant is planned 
at Cassiano on Lake Lugano in 
Switzerland. 

A little suitable publicity by you 
might bring these plans into the 
open for consideration by the au- 
thorities.—Grorce L. Graser, U. S. 


annual convention. 


Oct. 15-17-—Richmond. Annual convention 
of Automotive Trade Assn. of Va. 

Oct. 17-19—San Antonio, Tex. Annual) con- 
vention, Texas Automotive Dealers Asan 

Oct. 17-19 — Augusta, Ga. (Sheraton Bon 
Air hotel). Annual convention and equip- 
ment exhibit of South Carolina Automo- 
tive Dealers Assn. 

Oct. 19—New York (Hotel Roosevelt). 9th 
annual meeting and lunch, Automobile 
Old Timers. 

Oct, 21-22—Atlantic City (Hotel Traymore) 
30th annual convention of New Jersey 
Automotive Trade Assn. 

Oct. 25-26—Minot, N. D. North Dakota 
Automobile Dealers Assn. convention. 

Oct, 27 - Nov. 6—London Auto Show. 

Oct. 28-20 — St. Petersburg, Fla, (Soreno 

. Annual convention, Florida Auto 
mobile Dealers Assn. 


em ter eet net: 

















“I reckon the biggest break I ever got was going 
to work at three o'clock in the morning for so many years 
of my early life. My dad owned a big produce business 
and I had to help load the wagons at the terminal and get 
the stuff to market before the town woke up. 


“When, finally, we got rid of the horses and 
wagons we saved a lot of time with motor trucks, but we 
just handled more produce, made better delivery, stuck 





When I found it hard to sleep after three a.m. my wife 
suggested that I quit trying and go back to work. We 
toured the country together in the small hours of the 
morning. After daylight I'd look around for opportunity 
and my wife would get a hotel room and make up some 
of her lost sleep. Everywhere we went we could see that 
cars and trucks were the biggest things in American life. 
So I became an automobile salesman. 


“The way I like to account for my success in the 
automobile business is the old three o’clock habit; with 
no law against it and no strings tied to the hours a fellow 
chose to work. Every morning I kept right on seeing the 
sun come up. I’d get most of my desk work 
done before the other fellows got on the 
job. I had more and better prospect names, 
addresses and telephone numbers than any 
other salesman. I was all set for a real day's 
work when a lot of others were getting ready, 
or just thinking about it. 
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CTE WAS 


NO LAW AGAINST 


Says Three Oclock Charlie 


Reading time: 1 minute, 53 seconds. 





to the three o’clock schedule. When dad retired and I 
became the boss we covered the whole territory, did the 
biggest produce business in the city, with three a.m. our 
daily starting time. 


“T never knew how strong a habit could be till 
I tried to break the three o’clock routine. That happened 
first on my six-day honeymoon,—then again after we sold 
the produce business and I had some leisure on my hands. 


Syanensld a HA - 
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4 
“One great day some De Soto officials told me 

they wanted me for their dealer. That was eight years ago. 
I'm still the earliest bird around our shop. I wouldn’t trade 
my “sun-rise” habit for anything. It gives me the jump, 
and makes it easier to win out at the finish. I sure hope 
there'll never be a law against it.” 












Another true story of individual initiative and 
enterprise from the records of the De Soto Division, 
Chrysler Corporation. 


a 


~ PLYMOUTH * DODGE * DESOTO 
CHRYSLER * DODGE “Job-Rated” TRUCKS 
Products of Chrysler Corporation 
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Ease Driveaway Rule 


After 2-Year Study ICC Okays Both Forms 
Of Saddle-Mount Hauling 


WASHINGTON. — Effective Aug. 
24, Interstate Commerce Commis- 
sion regulations will be changed to 
allow automobile driveaway opera- 
tors to use both the tow-bar and 
saddle-mount methods in handling 
overland shipments. 

This new ruling applies to both 
new and used cars weighing less 
than 5,000 pounds. 

It comes as the result of a two- 
year study during which the ICC 
had ruled that the towing of more 
than one vehicle by the saddle- 
mount system was not a safe 
method. Objections to this ruling, 
which was made on Feb. 27, 1947, 
were registered and these finally re- 
sulted in the temporary reversal of 
that order and further hearings 
were held by the ICC. 

The final decision states: 

“The practice of transporting mo- 
tor vehicles by the double-mount 
and full saddle-mount methods is 
relatively new. While these opera- 
tions in interstate and foreign com- 
merce are not permitted by our 
safety regulations, some motor car- 
riers nevertheless engaged therein 
for a time under the mistaken be- 
lief that they were not prohibited 


Olds Output Up, 
But Orders Rise 
At Faster Clip 


LANSING.—The flood of new 
Oldsmobile orders pouring in from 
all parts of the nation has more 
than offset the slight gain made in 
production during July, according 
to S. E. Skinner, general manager. 

Skinner stated that the increase 
in backlog of unfilled orders is now 
climbing at the rate of more than 
2,150 units per working day. The 
bank of unfilled orders on the books 
of Oldsmobile dealers in this coun- 

- try is now in excess of 564,307 cars— 
an alltime high, he declared. 

Skinner further reported that in 
the 30-day period between June 20 
and July 20 the backlog increased 
47,407 orders, despite the delivery of 
13,618 new Oldsmobiles by dealers 
to customers during that period. 

“Less than a month ago the in- 
crease in backlog of orders for Olds- 
mobile cars was growing at the rate 
of more than 1,000 cars per calendar 
day,” he explained. “A recent sur- 
vey of the incoming orders reveals 
that this figure is now nearer 1,500 
per calendar day, or 2,150 per sched- 
uled work day. 

“This increase demonstrates the 
public’s complete acceptance of 
Oldsmobile’s advance styling of the 
Futuramic model. It indicates also 
the growing reputation of the prod- 
uct in respect to quality and per- 
formance. Oldsmobile’s management 
is doing everything possible to build 
just as many cars as can be built 
with the steel and other critical 
materials available.” 

Skinner pointed out that the 
shortage of cold-rolled steel, which 
has been retarding automotive pro- 
duction in the entire industry, is 
still on the critical list and is limit- 
ing Oldsmobile body production. He 
sajd that the main plant in Lansing 
has the capacity to produce motors, 
sheet metal parts and other sub- 
assemblies for as many as 450,000 
cars per year. 

Less than half that number of 
new Oldsmobiles will be built in 
1948, however, he estimated, due to 
the ne shortage of sheet 
steel. 


and at least one such carrier has 
conducted such operations in inter- 
state commerce in California. All 
of these carriers consider that these 
operations are safe. 

“They have found from actual 
operations that both the double 
and full saddle-mount combina- 
tions can be started, stopped, 
turned, and backed in actual op- 
erations without undue difficulty 
or danger to other motor vehicle 
operators and pedestrians using 
the public highways. 

“Obviously, motor carriers en- 
gaged in driveaway operations are 
financially and otherwise interested 
in conducting safe operations. Like- 
wise, insurance companies engaged 
in insuring such operations and 
manufacturers of the motor ve- 
hicles transported are interested in 
the safety of the motor carrier op- 
erations and drivers engaged in 
driveaway operations have for con- 
sideration their own personal safety. 

“All such parties appearing in this 
proceeding consider that double and 
full saddle-mount operations are 
reasonably safe and they prefer op- 
erations of those methods over some 
of the other driveaway methods 
which we have approved as safe as, 
for example, the single saddle- 
mount operation. 

“While the data of record pertain- 
taining to double and full saddle- 
mount operations are somewhat 
limited because carriers are not per- 
mitted by our safety regulations to 
engage therein, such data as are 
available indicate that both opera- 
tions are safe and there is no evi- 
dence of record which indicates a 
contrary view. Considering the rec- 
ord, we conclude that our safety 
regulations should be revised to per- 
mit both operations. 

“Upon consideration of the rec- 
ord, we find that there is a need 
for prescribing more specific re- 
quirements to insure safety of 
operations in the transportation 
of motor vehicles in interstate and 
foreign commerce by motor car- 
riers engaged in driveaway serv- 
ices and that the rules prescribed 
in the appended order are reason- 


Copies of the complete order can 
be secured by writing the Inter- 
state Commerce Commission, Wash- 
ington, and requesting the ruling in 
“Ex Parte Nos. MC-3 and MC-4.” 


Capital Airlines 
To Cut Rates 


DETROIT.—Capital Airlines Air- 
freight plans new low commodity 
rates to be effective Sept. 2 on 14 
additional commodity classifications 
vital to Detroit’s industry and com- 
merce, it was announced by Harry 
A. Grew, district cargo sales man- 
ager. 

Rate reductions of approximately 
25 percent are to be applicable on 
such items as abrasives, hardware, 
pririted matter, including books, 
magazines, newspaper and periodi- 
cals, and rubber goods. 


$10 Million Collected 


SACRAMENTO, Calif. — Taxable 
gasoline sales in California during 
May yielded $10,042,217 in net reve- 
nue to the state, an increase of 56.9 
percent over May, 1947, it was an- 
nounced by the state board of 
equalization. 





LINCOLN ENGINEERING EXPANDS—Piant of this St. Louis firm with its new administration 


,000 square feet of 


str toom 
tion 
can 


with a display room for 
, service school, salesmen's training facilities, and a completely equip 
with a power-operated automot! 
room is designed to serve as a “proving ground” oquemen 
be thoroughly tested on ali makes of cars and trucks under a wide range service 


ive lift 


jeted. This foncery bullding, which is the fourth addition in |! years, 
loor space, and provides for enlarged administra- 


the company's complete line of lubricating 
demon- 
and a pit installation. The demonstra- 


where Lincoln lubricating 





SPECIAL EMPHASIS ON SALES FACILITIES—The newly remodeled sales quarters and service 
station of Ford Lasky Motor Car Corp., 84 Montrose Ave., Brooklyn, N. Y. 


Trailer Makers Plead Case 
For More Steel to U.S. 


WASHINGTON.—Representatives 
of the Truck-Trailer Manufacturers 
Assn. came in a sizeable group to 
Washington last week to urge upon 
Secretary of Commerce Charles 
Sawyer and Col. J. Monroe Johnson, 
director of the Office of Defense 
Transportation, that 200,000 tons of 
steel annually be allowed the freight 
trailer makers in order that their 
plants can turn out 60,000 units, 
which is far below their peacetime 
requirements, they said. 

The trailer makers received a 
“very sympathetic hearing” by 
both officials of the government, 
according to Vice-President R. L. 
Vaniman of Fruehauf Trailer Co. 
of Detroit, who stressed the point 
that they made no requests for 


Buick Reveals 
Plan to Step Up 


Dynaflow Output 

FLINT.—Buick General Manager 
Harlow H. Curtice disclosed last 
week that 1948 production of Buicks 
for domestic and export users 
through July 30 totaled 159,680 units, 
of which 23,136 were Roadmaster 
models equipped with the new 
Dynafiow transmission. 

Production still is restricted, Cur- 
tice said, by the limited availability 
of cold-rolled sheet and strip steel. 

He added that Buick’s Dynaflow 
transmission will be available on all 
Roadmaster cars produced next 
month, 

“The enthusiastic public receipt 
of Dynafiow has necessitated a 
rapid acceleration of production to 
make the new drive available on all 
Roadmaster cars,” Curtice said. 
“We will reach this rate effective 
with September production. Cur- 
rently, production is running in ex- 
cess of 400 Dynafilow transmissions 
per day.” 

Output of Buick passenger cars 
during July totaled 24,378 units. 


Auto-Lite Builds 
Huge Coast Plant 


CLEARWATER, Calif.— Work 
has begun on a million-dollar bat- 
tery manufacturing plant by Auto- 
Lite Battery Corp. The plant is 
about 14 miles from downtown Los 
Angeles. 

The 90,000-square-foot building 
will be completely streamlined to 
facilitate loading and unloading 
along the entire length of the 530- 
foot building. Production will be 
3,000 batteries daily, and complet- 
tion date has been set for Dec. 31. 
Once it is in operation, the plant at 
Oakland, Calif., will be rehabilitated 
and enlarged to increase produc- 
tion, Auto-Lite officials said. 


McKean Elected President 


By Sioux Falls Dealers 

SIOUX FALLS, S. D.—William 
McKean, president of the L. A. Mc- 
Kean Auto Co., has been elected 
president of the Sioux Falls Auto- 
mobile Dealers Assn. 

Also elected were Warren Cum- 
ming, vice-president; Frank Pra- 
ther, treasurer; DeWalt Kieffer, sec- 
retary, and Clarence Wold, Ray 
Quinn, McKean, Cumming and Pra- 
ther, directors. 


commitments, only pointed out 
their needs and asked that these 
be considered. 

Vaniman said the makers of trail- 
ers are now suffering a deficiency 
of at least 30 percent in supplies of 
metal on hand, that they have no 
commitments from steel producers 
for the present quarter, and that 
they have been forced to cut their 
production below its requirements. 


According to John B. Hulse, sec- 
retary-manager of the association, 
this year’s production may fall be- 
low 50,000 units, whereas 53,096 
trailers were built in 1947 and 72,634 
in 1946. 

President Christopher Hammond 
jr., of Steel Products Co., Savannah, 
said trailers are used for a very 
wide variety of purposes, and that 
nzw ones must be made available 
to serve thousands of communities 
which have no other kind of freight 
transportation. 

The TTMA is distributing a 
booklet which points out that the 
typical trailer-tractor combination 
has a payload ratio of 2.3 to 1, 
whereas the average railroad car 
has a payload ratio of 17 to L 
Further, it was brought out, 200,- 
000 tons of steel represents only 
one-twelfth to one-fifteenth the 
amount being made available by 
steel companies to railways for 
freight cars. 

Another comparison made by their 
booklet is that tractor-trailer rigs 
average 158 miles per day at an av- 
erage speed of 27.5 miles per hour, 
while freight cars average only 45.2 
miles daily at an average speed of 
16 miles per hour. Thus, says the 
booklet, each ton of steel used in 
making truck-trailer equipment pro- 
duces 476 percent more ton-miles 
per day. 


Heinrich Estate Value 


Placed at $188,873 


ROCHESTER, N. Y. — Lawrence 
W. Heinrich, who was president of 
Heinrich Motors, Inc., here when he 
died March 15, 1946, left a net estate 
of $188,873. 

Of the life insurance proceeds, 
$52,542 was payable to the dealer- 
ship. 





Inductees 
(Continued from Page 2) 


their assignees, if such agreement 
is executed in writing subsequent 
to the making of such contract and 
during the period of military serv- 
ice of the person concerned.’” 

This proviso, say Army legal 
officials, is just about as far as 
they feel they should go in the 
matter, knowing that practicall) 
every case of contested ownership 
of a motor car presents its own 
peculiarities which must be de- 
cided by a court of law if either 
party wishes to carry it before a 
tribunal. 

In the Selective Service Act of 
1948, under which the present en- 
rollment of young men in the armed 

forces for training is provided, there 
is, in the section on “Training and 
Service,” sec. 4, paragraph (e), the 
following provision: 

“With respect to the persons in- 
ducted for training and service un- 
der this title there shall be paid, 
allowed, and extended the same pay, 
allowances, pensions, disability and 
death compensation, and other bene- 
fits as are provided by law in the 
case of other enlisted men of like 
grades and length of service of that 
component of the armed forces to 
which they are assigned.” 

s e o 

{ POINT brought out by the 

public information division of 
Selective Service is the second half 
of the above sentence, reading: 
“and other benefits as are provided 
by law in the case of other enlisted 
men of like grades and length of 
service of that component of the 
armed forces to which they are as- 
signed.” 

In other words, the same rules 
will apply under the Selective Serv- 
ice act of 1948 regarding debts by 
components of the armed forces as 
existed during World War II. 

Or, as the Army spokesman said: 
“You'll have to get a lawyer and 
bring suit if you want the exact 
status of an unpaid-for car decided; 
the Army never can settle such dif- 
ferences.” 


N. Y. Dealer Tags 
Are Forbidden 
On Training Cars 


ALBANY, N. Y.—The New York 
State Motor Vehicle bureau has 
ruled that dealer plates may not 
be used on cars intended for pub- 
lic school driver training courses, 
even though the cars are loaned by 
a dealer. 

An opinion by Mortimer Kas- 
sell, counsel to the bureau, asserted 
that if the vehicle is more or less 
permanently loaned to the school 
“it would be difficult to justify a 
position that the vehicle is ‘held 
for sale or demonstration’ by the 
dealer.” 

The law, he pointed out, permits 
the use of dealer plates for all 
purposes for which transporter 
plates may be used, and, in ad- 
dition, “for the operation of any 
vehicle owned or controlled by the 
registrant and held for sale or 
demonstration. . .” 

The opinion was requested by the 
Weedsport central school, which 
conducts a driver training course 


FISHING—Dodge sales department executives and personnel of Ruthrauff & Ryan, Inc.. 
Dodge advertising agency, are shown during a recent outing on Lake St. Claire, Michigan. 
At the left on the deckhouse is Frank Quail, associate art director of Ruthrauff & Ryan, Inc.. 
and at the right is A. E. Horne, Dodge advertising manager. Seated on the deck from left 


are L. J. Ouellette, Dodge director of distribution; A. H. 
management; K. S. Pratt, account executive of Ruthrauff & Ryan, Inc.; and C. A. 
Reed, vice-president in charge of 


ge sales supervisor. Tod 
office, snapped the picture. 


Green, Dodge director of business 
Templeton 
Ruthrauff & Ryan's Detroit 
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The Hearst Newspapers fought for Deposit Insurance 


‘lo Save 
the Small Saver 


FROM AN EDITORIAL BY 


William Randolph Hearst 


PUBLISHED IN THE HEARST NEWSPAPERS 
JANUARY 8, 1933 


“There is a widespread demand to have 
bank deposits guaranteed by the Govern- 


ment. 


“The Government of the United States 
has the greatest credit of any government 
on the face of the earth. 


““The people are anxious to be protected 
by the credit of the Government, which is 
their government—by credit which is really 
their combined credit. 


“Consequently the argument is continu- 
ally advanced that the Government guar- 


antee bank deposits. 


“Government which regulates the acti- 
vities of banks and inspects and super- 
vises these activities should doubtless mor- 
ally accept responsibility for the com- 
pleteness and conscientiousness of such 
regulation and inspection, by guarantee- 
ing the safety of the funds of those deposi- 
tors who repose confidence in the effective- 


ness of the Government’s supervision.” 
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Notice the date of the editorial above—January 8, 1933. That was two 
months before the New Deal took over in Washington and ‘‘modestly” 
assumed credit for all progressive legislation then pending or projected. 

Since that date—and through the sponsorship of an anti-New Deal 
Senator—Federal Bank Deposit Insurance has become the law of the land. 

The Hearst Newspapers believe that Deposit Insurance has strength- 
ened immeasurably our banking system. They will continue to support all 
wise legislation that encourages thrift and stability, and helps to pro- 
mote faith in our democratic institutions. 
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Wagner Observes 
Most Successful 


Year in Business 


ST. LOUIS.—The most successful 
year in its 57-year history has 
prompted Wagner Electric Co. here 
to issue a special edition of its 
house organ, Wagner Circle. 


Called “This Is Wagner,” the spe- | i 


cial edition is a two-color, 20-page 
publication that has been distrib- 
ted to stockholders, customers and 
suppliers of the company. 

Opening with an optimistic letter 
from the company’s president, P. B. 
Postlethwaite, the booklet contains 
illustrations of Wagner people, 
plants and products, with copy that 
has as its recurring theme the prop- 
osition that the growth and success 
of any enterprise are determined by 
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Car Financing Stays on Sane Level 


BALTIMORE.—Two out of every 
three individuals purchasing cars 
on the instalment plan are con- 
tracting to pay for them in 18 
months or less, an analysis of re- 
cent car financing done here by 
Commercial Credit Corp. indicates. 

The analysis involved time sales 
of thousands of new and used au- 
tomobiles and, since the corpora- 
tion operates nationally, its experi- 
ence is believed to be indicative 
of the national trend. 

The survey was made to ascer- 
tain, as far as possible, what per- 
centage of instalment purchasers 
of cars were extending their pay- 
ments to the full term of months 
permitted under the corporation’s 


the various groups who opposed 


the revocation of Regulation W | 


was that lifting controls on con- 
sumer credit would bring chaotic 


instalment terms for durable goods | 


such as automobiles and home ap- 
pliances and would serve to add 


power to inflationary forces al- | 


ready at work in the nation. 

When the regulation was lifted, 
Commercial Credit retained the 
one-third down payment (except in 
the case of 1937 or older used cars, 
when 40 percent was required) and 
extended to 24 months the instal- 
ment period for new-car financing 
with shorter maturity periods for 
used cars, adjusted according to 
the age of the car. 

The present analysis covered 


|and new cars—between Nov. 1 and 
May 1, the first six months without 
government restrictions, a large 
proportion of time buyers agreed 
to pay off their balances in 12 
months or less. 

The percentages of these deals 
were: November, 44.57; December 
146.31; January, 45.48; February 
44.39; March, 43.35, and April, 44.04 

Percentages of purchasers elect- 
ing to complete their payments in 
18 months or less were: November 
83.92; December, 81.90; January 
81.37; February, 81.73; March, 80.45 
and April, 80.62. It might be added 
that these deals involved the 
financing of thousands of automo- 
biles. 

The sales finance company’s pol- 








post-Regulation W financing re- J 
Camels used for transportation! quirements. two categories: total financing of | icy of holding maturities below the 
purposes in Cairo, Egypt, must} Under the wartime Regulation] cars, both used and new, and | 24 months’ limit in the case of used | 
carry license plates. W, which was ended by Congress] financing of new cars only. This | C4rs unquestionably has influenced = 
and the division of income for the  , Bieieaialia B tae Sal, last Nov. 1, purchasers were re-| was necessary to present an ade- | these figures but it is not entirely 
fiscal year just passed. avender Tractor Co. 


quired to pay one-third down, and| quate picture since company lim- | responsible for them. 
Copies of the booklet may be ob-| Cavender Tractor Co., Fitzger-|on cars with unpaid balances of| itations imposed on financing Under present company terms 
tained by writing the editor of|ald, Ga, has been appointed au-/less than $2,000 to complete their} used cars entered into it. 


18 months is the maximum in- 
Wagner Circle, 6400 Plymouth Ave.,| thorized dealer for Ford tractor | instalments in 15 months or less. The survey showed that in tota]| stalment maturity for used 1946- 
St. Louis, 14. and Dearborn farm equipment. 


Oo f the arguments raised by! financing of both categories—used| "47 models; 15 months for cars 
at = : : : s = - built between 1942 and 19387, 12 


months for 1937 and older cars. 
Further proof that short maturi- 
ties are the most popular is the 
|fact that during the 10 months 
from January to October, 1947, 
| when Regulation W limited ma- 
|turities to 15 months, the larger 
percentage of car purchasers chose 
|to pay out within the year. 
: é ' q That is the picture for all cars 
A sampling of new cars sold dur- 
5 the Pea a increase ah VE LOE! WIP La Re ing the same period also indicates 
|that the car purchasing public is 
aa ee | not carrying out the dire predic 
tions of those who opposed the 
| revocation of Regulation W—pre- 
dictions that any loosening of 
| credit controls would lead to over- 
|extended financing conditions. 
Some 63 percent of all purchas- 
ers of new cars through financ- 
| ing have elected to pay off their 
| balances in 18 months or less. 
Company officials believe that a 
great deal of credit for the pre- 
ponderance of short-term maturi- os 
ties is the result of cooperation be 
|} tween automobile dealers, finance 
compaines and the American 
Bankers Assn. 
Dealers everywhere are becoming 
|}more and more public relations 
| minded, realizing that anything 


| which they can do to assist and 
| benefit the customer will react fa- 
4 oe | vorably on their own business, it 
| was pointed out. The lower costs 
presented by short-term maturities 
— WITH U-S-S STAINLESS STEEL }is one direct benefit to the cus- 
| tomer. 


the service it renders. 

The publication also contains 
graphs depicting the annual sales of 
the company for the past 10 years 





\ When you want the TUS UC ee 





the fact that the car buyer who 
pays off quickly is apt to be in 


TC much larger payloads that Stainless Steel 
trucks and trailers can carry is due to the fact 
that they drag around much less dead weight. 
With Stainless Steel construction you can trim 
off every unnecessary pound. And you can do it 
safely, because Stainless is not only far stronger 
than other steels, but it has such superlative resist- 





SHEETS Bi ti PLATES - BARS - BILLETS - PIPE - TUBES 


ance to corrosion that its amazing strength is per- 
manently protected against deterioration. 

That is why Stainless equipment can be built 
hundreds of pounds lighter to carry hundreds of 
extra pounds of payload and why it costs so much 
less to operate. That it why its stamina is not 
affected through year after year of Hard service, 
why maintenance and repair bills are low, why it 
lasts so much longer. It is this combination of 
bigger hauling capacity and lower upkeep costs 
that puts Stainless Steel equipment in a bis by 
itself as a paying investment. 

Because U-S-S Stainless Steel has exceptional 
forming qualities, welds easily and can be used in 
such very light sections, the cost of construction 
with this Se tery service-tested Stainless is much 
less than ordinarily supposed. Our engineers who 
have worked for many years with the leading 
builders of stainless equipment will gladly assist 
you in ensuring the utmost benefits both in fabrica- 
tion and performance. Have you a copy of our 
book, “Fabrication of U-S-S Stainless Steels’? It 
is the last word on this subject; you will find it in- 
formative and helpful. Write to United States 
Steel, 2021 Carnegie Building, Pittsburgh 30, Pa. 


WIRE SPECIAL SECTIONS 





the market for a new car long 
before the one who takes the maxi- 
mum time to clear up his indebt- 
edness. 

This is not looking too far ahead 
even in these days of new-car 
scarcity; car manufacturers pre- 
dict that, barring unforeseen 
events, supply will be catching up 
| with demand about 1950. The 
|dealer who has satisfied, paid out 
;customers a year from now will 
have a ready supply of prospects 
| when cars stay on his showroom 
| floor awaiting sales. 

The one-third down payment 

required by the national finance 
| companies and recommended to 
banks by the ABA Consumers 

Credit committee is believed to 
be another determining factor in 
the situation. 

Payment of one-third of the re- 
tail price gives the customer an 
immediate, substantial equity in 
his car and serves as an incentive 
to own it outright as quickly as 
| possible. It also cuts the balance 
|due to a point where many indi 
|Viduals can meet monthly pay 
ments spread over 12 to 18 months 

This analysis was undertaken to 
determine whether. in the experi 
ence of Commercial Credit’s retail! 
car financing, the purchasing pub- 
lie was seeking long-term maturi- 
ties. 

It is believed that it provides an 
answer, showing what is happening 
nationally with both automobile 
dealers and customers who realize 


Of direct benefit to the dealer is 
| 
| 











UNITED STATES STEEL anesican sree 2 wine comPANY, Cleveland, Chicage & New Yor 


CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh & Chicago * COLUMBIA STEEL COMPANY, San Francisco 


the dangers inherent in extending T 
{or seeking credit terms that are 

unwise, both in the matter of low 
down-payments and too lengthy 

maturities 


NATIONAL TUBE COMPANY, Pittsburgh ' TENNESSEE COAL, IRON & RAILROAD COMPANY, Birmingham 
UNITED STATES STEEL SUPPLY COMPANY, Warehouse Distributors — Coast to coast: UNITED STATES STEEL EXPORT COMPANY, New York 
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- There can be only one FIRST 


| and today’s linage figures prove 


| that in Philadelphia the FIRST newspaper 
is THE INQUIRER. 





* 


DURING THE FIRST SIX MONTHS OF 1948 
THE PHILADELPHIA INQUIRER 

CARRIED MORE THAN 16,000,000 LINES 

: OF ADVERTISING... : 





ses es 


See Sees 


This is 2,600,000 lines more than - 


the second newspaper carried .. . and - 


/ the largest six-months’ volume ever - 


- : published by any Philadelphia newspaper. : 





NOW IN ITS 15TH CONSECUTIVE YEAR OF TOTAL ADVERTISING LEADERSHIP IN PHILADELPHIA 


gor" | The Philadelphia Pnguirer 


Exclusive Advertising Representatives 





T. W. LORD, Empire State Building, N.Y.C. ROBERT R. BECK, 20 North Wacker Drive, Chicago GEORGE S. DIX, Penobscot Building, Detroit 
Longacre 5- 2 Andover 6270 Cadillac 6005 


West Coast Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 * 448 S. Hill St., Los Angeles, Michigan 0578 
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Intellectuals Prefer Blue Cars .. . 


How to Detect Buyer’s Personality 


tic about contrasting shades of | “The owner of a black car is usually 


FLOODED WITH ORDERS, TOO—A dealership in the Ohio river valley sometimes takes on 


an amphibious complexion. 





Car Owner Held Liable 


For Unlicensed Driver 

CLEVELAND.—A court of ap- 
peals here ruled that automobile 
owners who allow unlicensed driv- 
ers to operate their cars are re- 
sponsible in case of accident. 

The decision overruled a com- 
mon pleas court verdict in a $7,500 
personal injury suit. In overruling 
the lower court, Appellate Judge 
Lee E. Skeel said: 


“When an automobile owner 





Here is Robert C. Rice, of Ferreli-Rice (Chrysler-Plymouth) in 
Bridgeport, O., going to work in a rowboat during one of those periodic floods. 





knowingly permits an unlicensed 
driver to operate his automobile 
in violation of such licensing law, 
it makes a prima facie case 
against the owner in favor of one 
injured through the negligence of 
the unlicensed driver.” 


Hendrix Adds Cadillac 
A. L. Hendrix Motor Co., dealer 
for Oldsmobile in Jonesboro, Ark., 
has been named dealer there for 
Cadillac. 





The first question a dealer should 
ask a prospective new-car buyer is 
“What color would you like?” 

The answer, according to Leon- 
ard E. Kolmer, general manager of 
the Automobile Club of Maryland, 
will give the dealer a clear psycho- 
logical insight into the customer's 
personality. 

In many instances now, Kolmer 
believes, the dealer is learning 
practically nothing at all about a 
customer’s personality because 
he, and not the customer, is do- 
ing most of the color selection. 

But when the time comes that a 
dealer can give a customer just 
what he wants, he (the dealer) can 
merely find out the color desired 
and design his sales program from 
the answer and work backwards. 

Just to brief dealers during these 
difficult days of supply and de- 
mand, Kolmer advises that intel- 
lectual people prefer blue; athletes 
prefer red; egotists will settle for 
nothing but yellow, and an orange 
selection uncovers an extrovert. 


Kolmer confided that people in 
Baltimore are currently enthusias- 


UNION 
7 oD 


green. 

For a long time, he said, it ap- 
peared that it would be impossible 
to classify a Baltimorean’s person- 
ality. Then it was recalled that 
green, after all, is merely blue and 
yellow mixed together. 

People in Baltimore, therefore, 
he stated, are in the main intel- 
lectual egotists. 

Kolmer added that although a 
customer’s color selection is nearly 
always influenced by his personali- 
ty, it may also be influenced by the 
region in which he lives. 

In the West, he said, bright col- 
ors are preferred. New Englanders 
were credited with choosing mostly 
suppressed blues, maroons, greens 
and greys. 

Kolmer recalled that in depres- 
sion days most car buyers took a 
black or dark blue car. However, 
he said, today’s selections are more 
on the flashy side. 

“The blackness of a man’s car 
today has nothing to do with his 
faith in the market,” he asserted. 


Frank Carlson 





* One of a series of ad- 


vertisements based on 
industrial opportunities 
in the states served by 
Union Pacific Railroad. 


Unite with Union Pacific in selecting sites and seeking new markets in California, Colorado, Idaho, 
Kansas, Montana, Nebraska, Nevada, Oregon, Utah, Washington, Wyoming. 


*Address Industrial Department, Union Pacific Railroad 
Omaha 2, Nebraska 


UNION PACIFIC RAILROAD 


dignified and conservative.” 

Kolmer admitted that there was 
one big flaw in his color theory. 

“To tell the truth,” he said can- 
didly, “men don’t often have much 
to say about the color of the car 
they buy. They choose the color 
that their wives have already 
chosen.” 


Automatic Drive 
Is Featured on 
New British Car 


GLASGOW, Scotland—(UTPS) .— 
British concentration on low-priced 
mass production has not obscured 
the importance of the quality mar- 
ket for luxury cars. 

Latest of these—only three have 
been built to date—is the Invicta 
Black Prince selling at 2300 pounds 
sterling, plus a further purchase tax 
of about half list price to British 
buyers. 

The Black Prince Invicta can be 
driven for hours without removing 
a hand from the steering wheel as 
a result of a new type transmission. 
Gear level and clutch pedal have 
been eliminated. To start, the driver 
réleases the brake and presses the 
accelerator. To stop he does the 
reverse. 

The technical term for this new 
system is a “hydrokinetic turbo- 
torque converter or transmitter.” It 
contains no gearing. Engine power 
is transmitted by means of a cen- 
trifugal pump to a turbine. This 
conveys the drive to a transmission 
shaft in the ordinary way. The 
transmitter operates in oil, auto- 
matically replenished. 

Without effort on the driver's 
part, this system adjusts itself 
smoothly to the engine’s load. A 
small switch on the dashboard has 
to be flicked over for reverse. Apart 
from that, both hands can be kept 
on the steering wheel all the time— 
unless the driver wants to press a 
button on the built-in radio to get 
another station. 

The car is driven by a six-cylin- 
der 25-horsepower engine. There is 
independent suspension of all four 
wheels and the chassis as a whole. 
Warm or cold air can be introduced 
through a special mechanism under 
the dashboard. 

Hot air ducts for defrosting the 
windscreen are among a host of 
other useful gadgets. Turn a knob 
under the bonnet and the car jacks 
itself up in seconds. The body is of 
light aluminum shell embodying air- 
craft engineering principles. 


Good Idea 


Driving Course Asked 
For Offenders 


Safe driving classes for traffic 
violators should be started again 
in Minneapolis, Mayor Hubert H. 
Humphrey suggested recently in a 
letter to Police Chief Glen W. 
MacLean and municipal judges. 

Judge Levi M. Hall, chairman 
of the mayor’s traffic advisory 
committee, pointed out that such 
a school attracted national atten- 
tion when inaugurated there some 
years ago. 

The Minneapolis board of educa- 
tion is now offering driving and 
traffic rule instructions, but only 
for juvenile offenders. Police Chief 
MacLean said he would welcome 
re-establishment of the _ traffic 
school, if asked for by the munici- 
pal judges. 


Czechs Producing 


High-Speed Diesel 

PRAGUE, Czechoslovakia. 
(UTPS)—A new high-speed Diesel 
now entering production at the 
Skoda plant here is noted for its 
cast dismountable shaft supported 
by roller bearings. According to re- 
ports, its low weight makes it suit- 
able for mobile Diesel electric power 
plants in trailers and it can also be 
used to power fast boats. 

Skoda Diesel production now 
ranges from engines of eight to 
2,000 horsepower. 


Buys Nash Dealership 
Stan Livengood, service mane:er 
at Davis-Child Motor Co., Salina 
Kans., recently purchased the Nash 
dealership in Lawrence, Kans. 


> 








Willtar 


a cong 
than 
other | 
three 
get ce 
ously 
NSRB. 


Vital 

pact 
ene 

tegic | 


mark 
listed: 


1. Ar 
a larg 
critical 
would 
ing ad 
tion o 
items. 
2. Al 
trial o1 
conside 
erplosi 
genera) 
tially 
sources 
include 
eries, | 
and ch 
3. P 
plants 
servic 
produc 
essent 
4. Ra 
transpo 
area, 
5. Ser 
the pro 
military 
such as 
If a ¢ 
tive str 
indicate 
area, tl 
remova 
should 
as it p 
nomica! 
points 
should 
pany’s | 
selectio: 
of futu 


Econo 
N AJO 
mic 
Congres 
ment ac 
1. Pri 
profits | 
2. The 
ning at 
000,000, 
000 last 
3. Th 
the cor 
there i 
produc 
deman 
govern 
4. Con 











AUTOMOTIVE WASHINGTON 
Plant Dispersion Urged 


As Atomic Defense 


By William Ullman 


Washington Correspondent 


[eo eee ee of manufacturing plants as a safe- 
guard against destruction in event of possible atomic 
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8. The cut in income taxes will 
reduce federal revenues by about 
$5,000,000,000 at a time when ex- 
|penditures are rising, thus adding 
to the inflationary situation. 

9. The increase of $3,500,000,000 
in the defense program and the 
European Recovery program will 
together impose new inflationary 
strains on the economy. 

* * a 
Short Memories? 


RICE and ration controls broke 
down long before Congress 
abolished OPA in 1946. 





warfare is urged upon American industry by the National 
Security Resources Board. With a view to apprising plant 
operators of the risks involved in being situated in highly- 


concentrated industrial areas _——_—___— 
which would be vulnerable to 


possible atomic bomb attacks, 
the NSRB has isseud a pamphlet 
outlining factors to be considered. 

“Dispersion of industry,” states 
the pamphlet, “will go a long way 
toward combating a potential ene- 
my’s effort to cripple America’s 
industrial capacity.” 

Special stress is placed on the 
fact that the high cost of atomic 
bombs would require a _ potential 
enemy to select only those targets 
which would be of greatest stra- 
tegic importance 


The board con-| 
cludes, therefore, 
that as a general | 
rule no country | 
in the foreseeable | 
future will ever | 
have enough) 
atomic bombs to| 
afford using one} 
on each city of 
as few as 50,000) 
inhabitants, or on 
a congested industrial area of less 
than five square miles. On the 
other hand, a location of less than | 
three miles from a _ potential tar- | 
get center of such a bomb is seri- | 
ously vulnerable, according to/| 
NSRB. 





William Uliman 


* * 

Vital Facilities 
PrACILITIES which a_ potential | 
enemy would consider of stra- | 


tegic importance and might ear- | 
mark for destruction are _ thus| 
listed: 


1. An individual plant, producing 
a large percentage of a_ highly- 
critical item which, if destroyed, 
would have immediate far-reach- 
ing adverse effects on the produc- 
tion of that and other related 
items. 


2. All major developments, indus- 
trial or otherwise, which could be 
considered highly inflammable or 
erplosive to the extent that their 
general destruction would substan- 
tially endanger other vital re- 
sources in the area. This would | 
include such things as oil refin- 
eries, oil storage facilities, paint | 
and chemical plants. 

3. Public utilities such as power 
plants and water systems which 
service a general industrial area 
producing important quantities of 
essential war materials. 

4. Railway, water and other 
transportation facilities serving the 
area. 

5. Several plants all engaged in| 
the production of related items of 
military importance or materials, | 
such as trucks and steel. 

If a careful appraisal of the rela- | 
tive strategic position of the plant | 
indicates that it is in a vulnerable | 
area, the board cautions that the 
removal of part or all of the plant | 
should not be attempted at once, | 
as it probably would not be eco- | 
nomically practical. However, it 
points out that security factors 
Should be considered in the com- 
pany’s long-range planning for the 
selection of a new location at time 


of future plant expansion. 
ag * * 








Economic Report 

MAJOR points in the President’s 
~"* mid-year economic report to 
Congress—required by the Employ- 
ment act of 1946—were: 

1. Prices, production, wages and | 
profits are at all-time highs. 

2. The national income is run- 
ning at an annual rate of $246,500,- 
000,000, compared with $231,600,000,- 
000 last year. 

3. The production outlook for 
the coming half year is good, but 
there is “urgent need to expand 

production” because of heavy 
demands by consumers, business, 
government and foreign buyers. 


4. Consumers’ income ran at a | 


to our defenses. | - 


rate of $208,000,000,000, compared | 
with $195,000,000,000 in 1947. 

5. Consumer credit continued to 
expand during the first half of 
1948. 

6. Profits exceeded last year’s 
average, reflecting high prices for 
a high volume of output. Corpor- 
ate profits after taxes thus far in 
1948 have been at an annual rate 
of $18,600,000,000, compared with | 
$18,100,000,000 in 1947. 

7. State and local government 
expenditures have overtaken 
revenue and deficits are likely to 
increase. 








ITS 


In May of that year, the Bureau 
of Labor Statistics stated that 85 
percent of the stores had no veal, 
more than four-fifths were without 
pork loins, ham or bacon and that 
almost 7 out of 10 had no beef 
or lamb. The meat cutters’ union 
at the same time said government 
regulations of the meat industry 
were unenforceable and that im- 
possible regulations were building 
up an army of meat bootleggers. 

Within one month’s time after 
the death of OPA, employment 
in the meat packing industry 
jumped from 93,000 to 163,000; 
and two months later it had in- 
creased to about normal levels 
of 180,000 workers. 

Thus it appears that price con- 


TIME TO 


SET THE 


T 
FO 


IMING 
R' BEST 


PERFORMANCE 


Right now the petroleum industry is work-' 
ing night and day to catch up with the record 

demand for gasoline. 
gasoline by assisting car owners in getting 
the most mileage from every gallon of fuel. 


You can help conserve 


As a part of your tune-up service, set the 


timing to take full a 


dvantage of high qual- 


11 





WILKINS MOTORS: [ 


CHRYSLER PLYM 





ON A BUSY CORNER—Wilkins Motors, Inc. (Chrysier-Plymouth), West Collingswood, N. J., 
recently moved into the facilities shown here. The building stands at the intersection of Black 
Horse pike and Crescent Bivd., and it is estimated that 10,000,000 cars a year pass there. 


As a result of the improved location, the dealership's parts business increased 30 percent 


in the first two weeks. 


trols were not taken off too soon. 
The plain fact is that they broke 
down and many economists be- 
lieve they would again if reim- 
posed. 

According to the U. S. Chamber 
of Commerce, “obvious disadvan- 
tages that would accrue from a 
reimposition of controls are the 
inefficiencies and obstacles which 
central control imposes upon the 
production and_ distribution of 
goods and services, the difficulties 
of creating an efficient and effec- 


ITS TIME 
SET THE 
TIMING 

FOR BEST 
PERFORMANCE 
WITH 
“ETHYL” GASOLINE 





ity gasoline improved with “‘Ethyl’’ anti- 
knock compound and give your customers 
all the mileage, power and performance their 
cars can deliver. 


ETHYL CORPORATION, New York, N. Y. 


~ ° sal ioe ° . 
25 years’ service to America’s progressive petroleum industry. 


tive control agency in a reasonable 
period of time, and the difficulties 
presented by American traditions 
to the enforcement of policies in- 
consistent with the long-run objec- 
tives of a free enterprise system.” 
+ & * 
Travel Promotion 


Teva. by Americans in Europe 
under provisions of the Eco- 
nomic Cooperation act of 1948 will 
be developed by the Office of In- 
ternational Trade, according to 
(Continued on Page 48, Col, 4) 
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—-ETHYL 
CORPORATION 


Products sold under the ‘‘ETHYL"’ trade-mark—Antiknock Compound... Detergent Cleaner... Sait Cake. . . Ethylene Dichioride . .. Sodium Metallic .. . Chiorine (liquid). . . Oil Soluble Dye. 











FOB FACTORY 


Industry Encouraging 
Worker Thinking 


(The opinions expressed herein are those of Columnist Allen and are 
not necessarily those of Automotive News.) 


By A. H. Allen | 


NDIVIDUAL INGENUITY 


among the hundreds of thou- 


sands of workmen earning their daily toil in the manu- 
facture of automobiles often gets lost in the forests of mass 
production. Procedures become standardized, the machine 
takes over the hands and even the brain of the operator and 


the “man with an idea” may @—~ ————_—_—"_ 


be snowed under by estab- 
lished routine. Almost, that 
is. Many plants operate successful 
employe suggestion systems which 


pay off regularly for workable 
ideas. 
A machine hand in the Ford 


foundry received top award of $1,- 
500 the other day for an improved 
system of setting up a part in a 


lathe. Another got $1,444.80 for 
suggesting that the oil return hole 
in cylinder blocks be cleaned with 
a power reamer instead of hammer 
and chisel. 

Employes of 13 separate plants 
at the Rouge now are eligible to 
participate in awards for new 
ideas. The systems started only a 
year ago, in the steel plant, and 


© 1040 THE CONDE NAST PUBLICATIONS INC. 


| were extended gradually. Naturally, 
| from the 40,000 eligible, many times 


| more suggestions are received than 
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| 


the number which can be proved 


workable. 

General Motors’ plants also 
provide worthwhile payoffs for 
acceptable ideas 
in production 
techniques. 
Winning sug- 
gestions recent- 
ly topped the 
100,000 - mark 
for the entire 
corporation. 
The fellow with 

a profitable idea 
usually is very 
jealous of his 
brain-child. His 





A. H. Alien 


| first thought usually is of a patent 


attorney, patent papers and thou- 
sands of dollars in royalties pour- 
ing in. In nine cases out of 10, 
however, he is better off by turning 
the suggestion over to plant en- 
gineers who can quickly prove 
whether it will be worth while. If 
it is, he can be reasonably sure 
of being paid off commensurate 





His favorite girl... has a favorite car. 


It’s YOUR car, when she sees it in Vogue. 





SOUTHWEST FORD SALES—Late:t of the Ber! Berry and Ruck Fick enterprises opened in 


Cleveland under the general managership of L. E. (Les) White, vice-president, formerly 
of Kansas City. Over $s 000 was spent in interior improvements of the building that now 
includes a separate body and paint shop in its 27,000 square feet of space. Dealership is 
at 3735 W. 25th St. Thomas W. Conner, sales manager; Russell Wilson, service, and Albert 
E. Tober, business manager, round out Southwest's staff. a 
being given assistance if patent | operations. We know an official of 
application seems worth while. one of the large companies who, 
ai ey OD |a@s a hobby, operates in a shop at 

| the rear of his property one of the 

| Slickest little gray iron foundries 

|we have ever seen. In a space 
|where practically everything is 
more within arm’s reach he makes his 


Down to Brass Tacks 
On Production Problems 
THE INDUSTRY needs 


with savings possible, and even of original thinking at all levels of its | patterns, his molds, melts his iron, 


pours and cleans up the rough 
castings. In his little shop are 
|more novel ideas and stunts than 
| you would think it possible for one 
|} man to devise. 
He was showing off his “plant” 
to an engineer from his company 
| one afternoon and, after inspect- 
| ing all the gadgetry, the engineer 
said he was going to send out a 
few men on his staff to see the 


shop. “You mean so they will 
know what a nut I am?” in- 
| quired the owner. 
| “No,” replied the engineer, “so 


they can see what can be done 
with a minimum of investment and 
|}a@ maximum of ingenuity and 
thoughtfulness. 

“You know, every time my boys 
come in with a new project it calls 
for spending $50,000, $100,000 or 
maybe a million. I'd like to see 
|a few good production ideas that 
|did not involve laying out a for- 
tune first for equipment.” 

* * + 





On Moving Plants 
Near Steel Source 


DECISION by Kelsey - Hayes 
Wheel Co. to erect a fabricating 
plant in the Pittsburgh area was 
widely described as being made 
necessary by the steel industry's 
| switch to f.o.b. pricing on its prod- 
| ucts. There were accompanying 
| wails that maybe other fabricators 
| would desert the Detorit area 
| (which Kelsey-Hayes, incidentally, 
jis not doing) and move closer to 
| steel mills. As the Detroit News 
cogently pointed out in a recent 
| editorial, “this is arrant nonsense” 
possibly fostered by the steel in- 
dustry in its propaganda efforts 
to stimulate congressional action 
leading to legislation enabling a 
return to the multiple basing point 
system. Actually, the Kelsey move 
was contemplated first several 
years ago and was made more 
with the idea of locating closer 
to buyers of finished products in 
the East than to raw material 
sources, since freight on the for- 
mer is much higher, per pound, 
than on the latter. 

That may well be true in this 
case, but there seems general 
agreement that when the present 
high-pressure demand for steel 
subsides, mills are going to find 
it difficult to compete on any 
other basis than geographical 
proximity to customers as long 
as they must quote a single price 

| to all users wherever they may 
| be. 
Suggestions by B. F. Fairless, 
| president of U. S. Steel, that rail- 
|roads make a reduction of 40 per 
cent in freight rates on materia! 
| originating in Pittsburgh and cor 
signed to the Detroit area or th 
East, in the interests of retaining 
this business from other types of 
|earriers, was a cute one, since at 
|the same time it would enable 
Pittsburgh mills better to meet 
| price competition in these areas. 


Kit Announced 


For those who use welding equi! 
|} ment, a tip drill kit, approximate!) 
| the size of an automatic pencil and 
designed with pocket clip so th:t 
it can be carried in the pocket is 
}announced by J. M. Ragle Indi 
| tries, Kansas City. The kit retaiis 
‘at $3.50. 
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Milking the Auto Cow 


Greiner Protests Toledo Plan to Add New Fees 
To Burden of U.C. Dealers 
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TOLEDO.—Illustrative of the tax | liconse and the salesmen pay a fee | OC 


situation on cars is a letter of pro- 
test to Mayor Mike Disalle of To- 
ledo. It was written by Earl (Doc) 
Greiner, Ohio director of the Na- 
tional Used Car Dealers Assn.: 


As state director of the National 
Used Car Dealers Assn., I ask to be 
permitted to appear and registe? | 
disapproval of your proposal to 
draft an ordinance that would have 
as its purpose additional burdens 
for the used-car lot operator to 
work under. 

We still haven’t recovered from 
the one-way street experiment, 
which has lessened by some 50 per- 
cont the business normally enjoyed 
by these lots before the speedway 
idea was adopted. 

You must surely realize that 
the automobile cow has just so 
much milk in her and you'll have 
to stop some place and go milking 
others. 

Right now we originate the sales 
tax on the sale of these cars and 
it’s no small item. Keep in mind 
that it’s paid over and over as 
trades are not deducted and the 
federal taxes have been built into 
the price from the very beginning. 
The repair parts are subject to tax, 
the gas is taxed, the same way with 
oil, the help all kicks in with pay- 
roll deductions, we pay city fees to 
erect our signs and pay a bird to 
come around with a collapsible 
stick to jerk on the signs to see it] 
they are tight. 

The lot operator pays for a li- | 
cense to get his plates and dealer 


20 Minn. Dealers 
Donate 47 Cars 


For Aquatennial 


MINNEAPOLIS.—The automotive 
industry received a _ promotional 
boost during the week-long Aqua- 
tennial celebration, chairmanned by 
Bert Baston of Baston-Barington 
Chevrolet Co. here, when 20 dealers 
cooperated by donating 47 late- 
model convertibles which carried 
celebrities, local officials and 36 
Aquatennial Queen candidates along 
a parade route before more than 
500,000 persons at each of the day 
and illuminated night-time parades. 

Fifteen '47 and ’48 Ford converti- 
bles and 11 Chevrolet convertibles 
headed the march of 47 cars that 
were displayed before the more 
than 1,000,000 spectators at both) 
parades. Five Plymouths, four Mer- | 
curys, three each of Buicks, Pon- 
tiacs and Lincolns were included, in 
addition to a Nash, a Dodge and a 
Hudson. 

The automobile section of the pa- | 
rade resembled a new-car promo- 
tion display, observers noted. 

“Dealers pitched in for the com- | 
mon cause of the industry,” Stanley | 
Eddy, associate chairman of the 
automotive committee for the pa- 
rade, said. 

E. W. Boyer, Boyer - Gilfillan 
(Ford), was chairman of arrange- 
ments for the parade’s motorcade 
and was assisted by Eddy, his truck 
manager, Stanley Eddy jr., George 
Hodgkins, salesman, and Francis 
Hubbard. 

Each of the vehicles had a large 
poster on its side indicating the 
dealer donating the car. 

Dealers cooperating in the parade 
promotion were Northwest Nash, 
Dependable Motors (Dodge), Hans- | 
ford Pontiac, Woodhead Motor Sales | 
(Ford), Dahlberg Brothers (Ford), | 
Motor Sales (Lincoln-Mercury), An- 
derson Motors (Chevrolet), Baston- | 
Barington (Chevrolet), Bristow- | 
Johnson (Plymouth), Downtown 
Chevrolet, Holme-Johnstone (Pon- 
tiac) and ‘Holt Motors (Plymouth- 
Chrysler). 

Others were Ford Motor Co. and | 
Hudson Motor Co., Hull-Dobbs| 
(Ford), Grossman Chevrolet, Boyer- 
Gilfillan (Ford), Stephens Buick | 
and Suburban Chevrolet. In addi- | 
tion County Commissioner Richard 
Hanson donated a new Ford. 









More Ridiees des Ga. 


ATLANTA, Ga.—Georgia’s state 
department of public safety has 
issued 1,300,000 driver’s licenses 
Since July 1, 1947, an all-time rec- 
ord, according to Director Wayne | 
Hinson. \ 


to sell the cars. 

The tires are taxed, the alcohol 
is taxed, the license plates are 
nothing but tax, the owner pays a 
tax for a driver’s license—to get 
the title filed in order to obtain 
plates he pays a title fee. 


Fortunately the five-dollar sticker 


idea promulgated by Washington 
failed to catch on or the milking 
would have increased. 

Now the city fathers propose to 
lump the car lots with parking lots 
and carry the extraction of fees 
still further and I can assure you 
our association will vigorously op- 
pose any further steps to push us 
out of business. 

We want to be heard before any 
more ordinances of this nature are 
enacted and we certainly should at 
least be heard considering the 
amount of milk we are responsible 
for getting into the pail. 


Want to Buy or Sell something? 
AUTOMOTIVE NEWS Want Ads! 


Try 






| 


| 


“Since you expressed such kind 
interest in our baby, I have brought 
over several albums of him to look 
through.” 





Lynch Motors Expands 
Completion of a program of ren- 
ovation and expansion at Lynch 
Motors, Inc. (Lincoln-Mercury), 531 
S. Elm St., Greensboro, N. C., is 


announced by C. W. Lynch, presi- 
dent-treasurer of the firm. 





Engineers Group to Survey 


9 
e 


Increased Distribution Costs 


NEW YORK.—A nationwide in- 
dustrial survey of high prices, based 
on increased production and trans- 
portation costs, will be undertaken 
by the distribution committee of 
the American Society of Mechanical 
Engineers, it was announced by 
Fenton B. Turck, chairman of the 
committee, and president of Turck, 
Hill & Co., industrial engineers. 


Describing the distribution of in- 
dustrial production as “now Amer- 
ica’s primary domestic problem,” 
Turck said his committee would be 
solely concerned with the assembly 
of factual material on the subject 
and invited the cooperation of qual- 
ified companies and organizations. 
The survey is scheduled for comple- 
tion this year, and will be available 
on request. 


“The American distribution sys- 
tem is undergoing a radical change 
almost overnight,” Turck said. “It 
is confronted with new rules and 
rapidly increasing costs. These are 
the most basic economic changes in 
30 years. Temporary or permanent, 
these developments cannot be ig- 
nored by manufacturers or consum- 


ees mn 
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ers. They will directly affect the 
price of all commodities and manu- 
factured products in small and large 
cities throughout the country.” 

The Supreme court’s recent ce- 
ment decision can influence the 
pricing policies of many American 
industrial organizations, the ASME 
engineer pointed out. This decision 
now calls for factory priced prod- 
ucts, or f.o.b. billing, and outlaws 
the prevailing system used by the 
cement industry of quoting quali- 
fied prices for products delivered to 
customers in widespread markets. 

“In addition, our total distribution 
system is now faced with rapidly 
increasing transportation costs,” 
Turck declared. “Direct labor 
charges of railroad transportation 
have increased faster than the ad- 
vancement of transportation effi- 
ciency. This added expense of dis- 
tribution is not limited to the ce- 
ment or steel industry. 


Mason on School Board 


J. Ralph Mason of Mason Motors, 
Inc. (Ford), Kokomo, Ind., has been 
named to the city school board. 


Ever since the days 
when “Victoria Tops” 
were Queens of Style... 


HYATT Engineering has led the 
way with ROLLER BEARINGS 


for the automotive industry. Early types of spirally wound rollers elimi- 


nated friction then, and today with the heavier loads, higher speeds and 


longer life of modern cars and trucks, Hyatts still carry the loads. In 


various types and sizes Hyatt Solid Roller Radial Bearings and Dual 


Purpose Spherangular Bearings occupy strategic positions . . . enabling 


vital working parts to operate smoothly and with the 








greatest efficiency. 


Detroit, Michigan. 


HYATT ROLLER BEARINGS 


Hyatts have proved their dependability for more than 
half a century—Hyatt engineers are always ready for 
the designs of the future. Hyatt Bearings Division, 


General Motors Corporation, Harrison, New Jersey; 











if 


CATA Designs Employment Blanks . . . 
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Standard Forms Ease Hiring Problems 


CHICAGO. — Three new employ- 
ment forms, designed to make the 
hiring of new employes easier and 
more efficient, have been designed 
by the personnel department of the 
Chicago Automobile Trade Assn. 

Available at no charge to CATA 
members, the blanks are Form 

101, employment application, form 
102, prior employment history, and 
Form 103, telephone reference 
check. 

The first form is a standard, con- 
densed application blank contain- 
ing spaces for personal data, mili- 
tary record, education, previous 


Md. Resale Pact 
Draws Dealer, 


Owner Praise 


BALTIMORE.—(UTPS)—W. Lee 
Elgin, state commissioner of motor 
vehicles, reported having received 
mostly favorable comment from car 
dealers and buyers on his agree- 
ment with the Automobile Trade 
Assn. of Maryland to stop resales of 
new autos. 

The agreement, being adopted by 
the 400 association members, repre- 
senting 85 percent of the state’s 
dealers, specifies that new cars will 
be sold only to those who agree not 
to resell within six months of the 
purchase time. 

The question of court action 
against violators still is not clear, 
said Elgin, hut he doubted that as 
a state agency his office could start 
suit. 

Association Manager J. C. Darrell 
said, however, that his group would 
take such action against customers 
who break the agreements, provided 
they can be identified. 


If the contract is broken, dealers 
are entitled to liquidated damages 
of 20 percent of the purchase price. 
Added force is given the contract 
by the commissioner’s signature. 

Elgin said: “We believe this ar- 
rangement has real teeth in it.” 


Taxes Up 14 Pet. 


SPRINGFIELD, IIl.—Illinois tax | 
receipts jumped more than 14 per- 
cent during the fiscal year which 
ended June 20, the state finance 
department has reported. June tax 
collections pushed the 1947-48 fis- 
cal year total to $327,791,666, an 
increase of $41,167,157. 


Then and Now... 


work experience and personal ref- 
erences. 

Form 102 is a departure from the 
average employment form in that it 
is never seen by the applicant but is 
sent directly to previous employers 
for a frank and confidential opinion 
of the applicant’s qualifications. 

Former employers are asked to 
grade the candidate on the follow- 
ing qualities: personality, ability to 
learn, quantity of work, quality of 
work, dependability, judgment and 
common sense, initiative and co- 
operativeness. : 

Previous employers can do this 
quickly by placing a check mark 
in one of five squares opposite 
each of these qualifications which 
are labeled: unsatisfactory, weak, 
average, good, and exceptional. 

This form also contains spaces 
for a statement of the applicant’s 
eccentricities, reason for leaving, 
salary, and whether or not the for- 
mer employer would rehire the can- 
didate and why. 

The third form, 103, provides a 
shorter, faster way of checking on 
the applicant’s background. 

It is used when the prospective 
employer telephones the previous 
employer and serves as a guide to 


Hitch-Hiker Problem 


States Making Things Tough 
For Thumbers 


WASHINGTON. — Hitch-hikers 
have become such a serious prob- 
lem that 23 states and the Dis- 
trict of Columbia have enacted 
laws against the soliciting of rides, 
it was reported last week by 
Charles F. Pratt, head of the 
American Automobile Assn. touring 
services here. 

He said 19 other states still per- 
mit hitch-hiking, while six others 
leave the problem up to county 
and municipal authorities. 

“Colorado,” Pratt advised, “has 
even gone so far as to post the 
highways reminding motorists that 
hitch-hiking is illegal in that state. 
In other states the motorist as 
well as the hitch-hiker he picks 
up faces the possibility of a pen- 
alty.” 





AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No, 1 Industry ... an esti- 
mated 90,000 readers weekly! 








BEFORE FACELIFTING—Bokerman Sales & Service (Studebaker) building in Napoleon, O., 
as it appeared in December, 1947, before remodeling operations were started. 





AFTER FACELIFTING—The entire front of Bokerman Sales & Service (Studebaker), Napo- 


leon, 
corners 


O., has been remodeled, window area has been greatly increased, and attractive curved 
ave replaced the rigid outlines which formerly characterized the building. A two- 


story, 40 by 60-foot addition has been built onto the rear of the main building to provide 


increased s' 
is assisted by his son, Lester 


‘orage and servicing areas. George Bokerman is president of the dealership and 


the correct questions to be asked. 

The form checks dates of employ- 
ment, nature of work, salary, rea- 
sons for leaving, comments on work 
and whether or not former em- 
ployer would consider rehiring. 

Supplies of the forms are avail- 
able from the CATA office, accord- 
ing to Ross E. Kelsey, personnel 
director. 


U.S. Steel Lists 
Slight Decline 


In Earnings 


NEW YORK. — Reporting the 
earnings of United States Steel 
Corp. for the second quarter of 
1948, Irving S. Olds, chairman, an- 
nounced that the directors had de- 
clared a quarterly dividend of $1.75 
per share on preferred stock, pay- 
able Aug. 20 to stockholders of 
record as of Aug. 2, and a dividend 
of $1.25 per share on common stock, 
payable Sept. 10 to stockholders of 
record as of Aug. 6. 

Income for the second quarter of 
1948, before declaration of divi- 
dends, was reported as $32,585,677, 
as compared with $33,957,341 for 
the first quarter. Income for the 
first six months of 1948 was re- 
ported as $66,543,018, as compared 
with income reported for the first 
six months of 1947 of $68,571,379, 
all before declaration of dividends. 

Shipments of steel products in 
the second quarter of 1948 amount- 
ed to 5,077,831 net tons, and for 
the first six months amounted to 
10,213,689 net tons, as compared 
with 10,132,390 net tons shipped in 
the first six months of 1947. 


Production of steel ingots and 
castings in the second quarter of 
1948 averaged 89.5 percent of rated 
capacity, the rate of production be- 
ing down largely as a consequence 
of the coal strike last March and 
April. 

Net .current assets of the corpo- 
ration and its subsidiaries at June 
30, 1948, after deducting current 
Gividend declarations, were $499,- 
659,488, compared with $609,276,306 
at June 30, 1947. The decrease is 
mainly accounted for by the heavy 
expenditures for additions to and 
improvements of facilities under 
the current construction program, 
the company stated. 


Trailers the Answer 
Florida Packer Solves 


Hauling Problem 


DETROIT.—Trailers are the only 
answer to the problem of moving a 
good-sized fruit crop from tree to 
packing plant swiftly and economi- 
cally, according to William P. Mc- 
Donald, a Florida packer of name 
brand fruits. 

McDonald, who replaced his 
trucks with Fruehauf trailers in 
1945, reports that he has more than 
tripled his loads, hauling as many 
as 500 cases per trailer, compared 
with his former maximum load of 
150 cases to a truck. In addition, he 
has found that by spotting his 
empty trailers for loading and using 
their tractors to move previously 
loaded trailers, he had made a ma- 
terial reduction in over-all hauling 
costs. 

“It’s impossible to compete with 
other operators without using trail- 
ers on the job. Against present-day 
competition it would be difficult 
even to operate with trucks alone. 
The number required to move the 
crop and the amount of time they’d 
be tied up loading and unloading 
would make their use prohibitive,” 
he declared. 


Canada Bus Firms Get 


10-Cent Fare Increase 


OTTAWA, Ont.—Bus firms in the 
Prince Edward island region of 
Canada have been granted a 10-cent 
basic increase in their fares, follow- 
ing a hearing at which they com- 


‘Modern ee as 





MODERN MOTORS, INC., IN ST. JOSEPH, MO.—These lubrication facilities were included 
in modernization program of this Ford dealership headed by J. R. Taliaferro. 





HAS THE LATEST EQUIPMENT—The new-car ‘'Get-Ready,"’ wheel balancing and front end 
alignment department of Modern Motors, Inc. (Ford), St. Joseph, Mo. 


All of Parts Costs Covered 


In 2-H Warranties 


CHICAGO.—A change in the sys- 
tem of titles applying to the motor 
truck and farm equipment field 
sales executives of International 
Harvester Co. has been announced 
by John L. McCaffrey, president of 
the company. 

Effective Nov. 1, 1948, the follow- 
ing designations have been selected 
to become a part of the company 
language: 

1. The present area designation 
“block” will be dropped from use 
and the term “zone” be adopted. 
The position title “zone manager” 
will be substituted for the term 
“blockman.” By the same token, 
the present “block collector” will 
be known as “zone collector.” 


2. The present area and office 
designation “branch” will be 
changed to “district.” All related 
position titles presently using the 
term “branch” in their position 
title, such as branch manager, as- 
sistant branch manager, branch 
credit manager, will substitute 
“district” in place of “branch.” 


3. The designations “subbranch” | developments 


and “retail account” will be 


Florida Dealers 
Advised of New 


Title Transfers 


TALLAHASSEE, Fla.—The office 
of the motor vehicle commissioner 
here has issued instructions to 
Florida car dealers that title trans- 
fers will not be considered complete 
or legal unless accompanied by the 
new “Transfer by Licensed Dealer” 
form, 


The new form is a temporary 
measure which must be used until 
revised title certificate application 
forms and forms for transfer on 
| the reverse side of title certificates 
|} can be produced and distributed, it 
was said. 

Florida is in the process of merg- 
| ing lien and title records in accord- 
| ance with the provisions of the new 
| title and lien law which becomes 
| effective Oct. 1. 


The “Transfer by Licensed Deal- 
er” form is a certification by the 





plained it had become impossible to dealer that the title of any vehicle 


absorb rising upkeep costs. 

The increases will be effective 
Sept. 19. It was brought out at the 
hearing that several small bus firms 
had been forced by economic con- 
ditions to turn in their franchises 
during the past year. 


he sells is free and clear of liens 
except as indicated, and must be 
notarized and attached to the title 
certificate. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 


changed to “branch.” The individ- 
ual in charge will carry the title 
of “branch manager.” 

4. The present. position title 
“branch service manager” will be 
changed to “district service super- 
visor.” 


Tool Engineers 
To Convene Oct. 11 
At Los Angeles 


DETROIT. — “Progress on the 
Pacific” will be the theme of the 
semi-annual convention of the 
American Society of Tool Engi- 
neers, according to Harry E. Con- 
rad, executive secretary. The meet- 
ing will be held Oct. 11-13 in Los 
Angeles with headquarters in the 
Biltmore hotel. 

More than 1,000 tool engineers 
from all parts of the U. S. and 
Canada are expected to gather in 
Los Angeles to study the newest 
in tools and ma- 
chines and how they are being 
utilized in the expanding West 
Coast industrial picture. 


Technical sessions are scheduled 
for the evenings of Oct. 11 and 12, 
to be followed on Oct. 13 by the 
national banquet. In the first ses- 
sion Hall Hibbard, vice-president 
and chief engineer of Lockheed 
Aircraft Corp., will present “Adven- 
tures in Space,” a discussion of 
aircraft development and jet pro- 
pulsion. 

Tours of leading industrial plants 
in the Los Angeles area make up 
the daytime convention program. 
All day tours have been scheduled 
with an eye to combining business 
with pleasure. On Oct. 11, ASTE 
members will see the new Ford 
plant and will visit Los Angeles 
harbor. 


An all-day tour of Kaiser Steel 
Corp. will include a_ scenic trip 
through the countryside on Oct. 
12. For the final day, a motion 
picture studio tour and a visit to 
the beach area are on the pro- 
gram. 


Firestone Down Under 


AKRON.—First tires ever to be 
made in New Zealand now are be- 
ing produced by the Firestone Tire 
& Rubber Co. in its factory at Pa- 
panui, near Christchurch, Harvey 
S. Firestone jr., chairman, an- 
nounced last week. 
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WASHINGTON.—In a far-reach- | 
ing decision handed down by the | 
Interstate Commerce Commission | 
in the Schenley Distillers Corp. case 
last week, the commission gave 
emphasis to the position taken by 
the National Council of Private Mo- 
tor Truck Owners in this case that 
the “primary business” test must be 
the basic test for determining pri- 
vate carriage. 

In holding the present motor 
truck operations of the Schenley 
Corp. to be those of a private car- 
rier, the majority opinion of ICC 
Division 5 states: 


“The primary business of the 
transporter is the basic test, not the 
fact that some compensation identi- 
fiable as such or hidden is collected. 
Compensation for transportation 
may be collected by a private car- 
rier as such or indirectly and it 
may even include an incidental ele- 
ment of profit provided the trans- 
portation is not ‘for compensation’ 
in the sense that it is performed 
with a purpose or aim to profit as a 
carrier. To be a common or con- 
tract carrier by motor vehicle, there 
must be transportation for compen- 
sation by one so engaged as a busi- 
ness and with an intent or purpose 
to profit from the compensation.” 


Here in effect, the commission 
again holds as in the Lenoir Case 
that separate delivery charges 
even if based on common carrier 
rates, do not mean a loss of pri- 
vate carrier status. 

This decision, following close on 
the heels of the decision in the 
Lenoir Chair Co. case, goes far be- 
yond the ruling handed down in 
that proceeding in making clear, as 
urged by the council, that motor 
truck operation which is incidental 
to a “primary business” other than 
transportation is “private” opera- 
tion and cannot be subjected to ICC 
for-hire carrier controls. 

In 1945 the Schenley interests 
conducted the motor transport op- 
erations of all of their affiliates 
through a separate and distinct 
subsidiary trucking corporation. 
This mode of operation was held to 
be contract carriage by the ICC and 
upheld by the Supreme Court. 
Thereafter such transportation was 
discontinued and the separate 
trucking corporation was dissolved. 
All of its vehicles were then trans- 
ferred to the parent organization, 
the Schenley Distillers Corp., and 
since 1946 that company has con- 
ducted its present operations in the 
belief that it is private carriage. 

The present contract carrier 





June Consumption 
Of Rubber Shows 


9 Percent Rise | 


NEW YORK.—A preliminary esti- | 
mate of June rubber consumption | 
was released by the Rubber Manu- | 
facturers Assn., Inc. The release 
shows total rubber consumption 
amounting to 95,628 tons in June 
compared with 87,665 tons in May, 
an increase of approximately 9 per- 
cent. | 

Natural rubber consumed was es- 
timated at 56,065 tons, up 7% per- 
cent over the previous month, and 
up almost 32 percent over June, 
1947, when 42,529 tons were con- 
sumed. Total synthetic rubber con- 
sumption was estimated at 39,563, 
up 11.8 percent from May of this 
year, and down 7 percent from June 
of 1947, when the consumption of 
synthetic rubber was 42,580 tons. 

The estimate showed consump- 
tion of reclaimed rubber at 24,203 
tons, about 9 percent above May, 
when 22,188 tons were consumed. | 

Total rubber consumption for the 
first six months of 1948 amounted to 
548,771 tons, 4 percent under the 
Same period in 1947, when 571,984 
tons were consumed. 

During the first six months 322,- 
588 tons of natural rubber and 
226,183 tons of synthetic rubber 
were consumed, representing an in- 
crease of 24.66 percent and an in- 
crease of 27.79 percent, respectively. 











Mullican-Henegar Opening 

Mullican-Henegar Chevrolet Co. 
was host to a large crowd at the 
formal opening of its new dealer- 
ship on E, Main St., McMinnville, 
Tenn. 


Private Truckers Upheld 


ICC Decision Affirms ‘Primary Business’ Test 
In Schenley Case 
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application was filed solely for the 
purpose of obtaining a determina- 
tion of status from the ICC. The 
current operations include the 
transportation of its own prod- 
ucts outbound from the distil- 
leries to its customers, f.o.b. des- 
tination (including the selling 
price at origin plus a sum equiva- 
lent to the rail rates to destina- 
tion), and the hauling of distil- 
lery supplies inbound at no charge 
or cost to the distillery. 

In the instant case it has been 
found that the applicant’s primary 
business is clearly the sale and dis- 
tribution of alcoholic liquors; that 
its outbound operations were in fur- 
therance of such primary business 
and not with any purpose to profit 
from transportation as such—and 
consequently private carriage; and 
that its inbound operations “closely 
approximate those of a gratuitous 
bailee who indirectly recaptures all 
of its costs, however, without re- 
ceiving any compensation as such 
or any profit.” 
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CLEVER WAY TO DISPLAY NEW CAR—At Warner Motors (DeSoto-Plymouth), Harrisburg, 
Pa., the semi-circular wall of glass is surrounded by a sidewalk and the grounds around the 
building have been neatly landscaped. More than a score of overhead fluorescent lamps 


brilliantly light the display of new cars. 





Erie County Registry Up 13,164 Over 1947 


BUFFALO.—County Clerk Harry 
C. Vackel reported 13,164 more pas- 
senger cars registered in Erie coun- 
ty to date this year than at a corre- 
sponding time in 1947. 


Figures released showed that 191,- 


1947 mark of 24,918. 


033 vehicles were licensed for 1948 
as compared with 177,869 last year. 
Vackel also noted an increase of 
1,913 commercial vehicles over the 


15 


Vehicle Registry, 
Fees Set High 
In North Dakota 


BISMARCK, N. D.—Motor vehi- 
cle registrations and fee collections 
set new records in North Dakota 
during the first half of 1948, ac- 
cording to Registrar P. G. Zim- 
merman. 


Registrations totaled 213,316, an 
increase of 32,670 over the first half 
of last year, while collections in- 
creased $1,440,287 to reach a total 
of $2,941,250. 

Passenger-car registrations had 
the greatest increase, 150,894 com- 
pared with 132,927 in the first half 
of 1947. Truck registrations for the 
period were up from 46,392 to 58,- 
507. Trailers more than doubled, 
from 568 to 1,226. Registration of 
official cars and trucks decreased 
slightly, from 1,055 to 903. 

Zimmeran predicted that with 
the present rate of increase, total 
registration for the year should 
near the quarter-million mark. 


Read A. H. Allen’s ‘‘FOB Factory’’ in 
AUTOMOTIVE NEWS each week for the 
latest on manufacturing trends. 


DESOTO... 


enviable position. He envies nobody. He drives 


without shifting. No other car could give him 


a smoother ride. He is accustomed to DeSoto’s 


extra comfort and extra safety. He knows a 


good thing when he sees it...and he's got it! 
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Pittsburgh Dealer’s 


Trade From All Over City 


PITTSBURGH. — A_ customer’s 
pickup service “really is building up 
customers” for North Side Mercury 
Corp., 924 Manchester Blvd., North 
Side, reports C. H. Barnes, service 
manager. 

“People can’t understand why we 
offer the service,” says Barnes, “yet 
since its inception we’ve pulled in 
trade from many sections of the 
city.” Starting at 7:30 a.m. the serv- 
ice may get five people the first 
hour. 

The operation is informal, with a 
flexible schedule, On the 20-minute 
trip-to-town the station - wagon 
driver talks to each customer by 
name, notices how each is dressed, 
arranges for them to call the com- 
pany about the same time that 
afternoon, preferably from 4:15 to 
4:45. 

Then the driver lets them off in 
town wherever they wish. Some 
trips even have been made as far 
out (Golden Triangle business dis- 
trict ends at 10th St.) as 29th St. 

When the customers phone for 


Pick-Up Pulls Customers 


Free Service Draws 


pickup, say at 3:45 p.m.—telling 
exactly where they want to be met, 
the company sets the pickup time 
between 4:10 and 4:20. Doesn’t mat- 
ter where the customer is in town, 
the driver who took them in makes 
the trip to pick them up. 

Customers, in turn, know (1) they 
are obligated to return to the ga- 
rage for their car, and (2) they 
have to “spot” the station wagon 
in order to get to the garage. 

Station wagon is so well adver- 
tised it can be recognized immedi- 
ately, even at so trafficked a place 
as Fifth and Smithfield during rush 
hours. If there should be a slip-up, 
the car circles two blocks. 

“But we don’t seem to have any 
trouble,” says Barnes. “With this 
service people are waiting when we 
get there, recognize the wagon im- 
mediately, and walk right up to us.” 

The free service operates without 
special hours because customers 
come in all day long. 


Want ads in AUTOMOTIVE NEWS cost 
little—get results. 











GIBBS ADDS SPACE—Lexington Motors (Crosle ), St. Paul, recently completed an addition 


to its showroom and shops. It houses service 


World War | pilot and widely known aviation enthusiast, Vern C. Gibbs. 


Boyle Offers Double-Seal 


Hydraulic Piston 


Boyle Distributing Co., 950 S. 
Boyle Ave., Los Angeles 23, is offer- 
ing a double-seal hydraulic piston 
said to fit all hydraulic wheel cyl- 
inders. 

The new piston is claimed to have 
the following features: positive no- 
leak piston; extreme hydraulic fluid 
resistance insures dimensional sta- 
bility of seals; temperature range of 
minus 40 degrees F. to plus 250 de- 
grees F.; high abrasion resistance; 
resistance to age; no checking or 
cracking from oxidation; non-adher- 
ence to metal—even after prolonged 
contact. 








In Philadelphia— nearly everybody reads The Bulletin 


Evening and Sunday 


and repair facilities. Lexington is operated by 





SEATTLE.—A car hoist that not 
only lifts a vehicle but also tilts 
it to an 85-degree angle has been 
devised by a local inventor, Carlyle 
Hall. 

Called “Kar-Jig,” the hoist has 
been in service for more than a 
year at Bonnell’s Auto Service here 
and has proved its versatility. 

Kar-Jig occupies a space eight 
feet by 18 feet and has four corner- 
frame posts seven feet high. Lift- 
ing bars are located between the 
eight-feet-wide posts and may be 
operated independently, allowing 
either end of the car to be raised. 

A rectangular frame is at- 
tached to the lifting bars and the 
vehicle is driven over this frame 
and then attached to it by four 
clamps. The car may be tilted 
either way to an angle of 85 de- 
grees, permitting mechanics to 
work on the undercarriage while 
standing or sitting. 

The hoist can also be equipped 
with two overhead detachable 
| davits, enabling the vehicle to be 
suspended from chain blocks or 
allowing removal of the engine. 


The inventor answers objections 
to the likelihood of gasoline, water 
or oil pouring out of the car when 
it is tilted by pointing out that 
| the vehicle should always be tilted 
| so that liquid inlets are uppermost. 

Hall claims that the battery is 
also safe from spillage at an 85- 
| degree angle but comments in his 
promotional literature that if there 
is any doubt on this point, bat- 
| teries can be removed quickly. 

The hoist is prevented from 
turning more than 85 degrees by 
a cutout switch, the inventor 
said. 

Hall claims that Kar-Jig is a 
single, inexpensive tool that com- 
bines the following six features: 
1. An automobile hoist; 2. Attach- 
able chain block lifting cranes or 
davits; 3. Simple devices for ro- 
tating a car which places all parts 
in easy reach of the mechanic 
from a standing position; 4. Frame 
aligning and straightening possi- 
bilities; 5. Front wheel alignment; 
6. A device that is portable and 
can be installed on any foundation, 
eight by 20 feet, without installa- 
tion expense. 
| In a mailing piece citing the ad- 
| vantages of Kar-Jig, Hall details a 
list of seven jobs done over a nine- 
day period in which his device 
saved 42% hours over the time 
these jobs would have taken ac- 
cording to the Mechanics Guide. 


This saving in time was con- 
verted into a saving of $106.70, 
figuring mechanic’s rate at $2.50 
per hour. 

Hall points out that Kar-Jig also 
conserves energy and enables older, 
more 








HOISTS AND TILTS—Kar-Jig installation at Follstad Nash Co., Everett, Wash. 


Carlyle Hall, states that the idea came to him 


experienced mechanics to} 


stay on the job although they are! 


|Green Appointed to Head 


International Salt Sales 

Edward L. Fuller, president of 
International Salt Co., Inc., an- 
nounces the appointment of Edson 
K. Green as general sales manager 
of the company. 

Green has been assistant sales 
manager since 1945 and prior to 
| that time served as the company’s 
New York City district manager. 
|'He has been with International 
Salt since 1929 and lives in Scran- 
ton, Pa., where the company’s main 
| office is located. 





Seattle Inventor Develops 


Hoist That Tilts Car 


no longer able to crawl under cars. 

Kar-Jig is manufactured by Me- 
duna Machine Works, 503 Westlake 
Ave. N., Seattle. Information on 
the product is also available from 


Universal Car Positioner Co., 518 
N. 62nd St., Seattle 3. 
Hall, a_ retired inventor, con- 


ceived the idea for Kar-Jig when 
he took his car to a California 
garage for a complete overhaul. 
During the 3% days the job 
took, Hall noticed that the me- 
chanic crawled under and out 
from under his car 87 times. 


When he returned to his Seattle 
home, the inventor developed the 
idea in his basement workshop and 
came up with Kar-Jig. 

The latest installation of his 
hoist, according to Hall, is at Foll- 
stad Nash Co., Everett, Wash. 


Brooklyn Firm 
Buys Control 
Of Amer.-Bosch 


SPRINGFIELD, Mass.—Control- 
ling interest in the American Bosch 
Corp., the nation’s largest indepen- 
dent producer of fuel injection 
equipment for the automotive in- 
dustry, has been sold by the gov- 
ernment for $6,044,000. 

New owners were revealed by the 
Department of Justice as the Amra 
Corp., of Brooklyn, N. Y., manufac- 
turer of fire-control equipment for 
the Navy. The Office of Alien Prop- 
erty negotiated sale of the stock 
that had been held by the govern- 
ment for six years. 


In 1942—at the outset of World 
War II—the U.S. government seized 
77 percent of the Bosch stock held 
by foreign interests. 

A suit is still pending in Federal 
District court in Washington, chal- 
lenging the American government's 
right to seize the stock. To facili- 
tate the disposition of the stock, 
however, the Swedish Enskilda bank 
and the Justice department filed a 
demurrer in the court permitting 
the sale of the stock without jeop- 
ardizing the rights of the Swedish 
interests. 

If the federal court finally rules 
against the American government, 
the more than six million dollars 
realized in the sale will be turned 
over to Stockholm banking inter- 
ests. 


Canadian Tire Figures 


OTTAWA, Ont.—The total sell- 
ing value of tires and tubes pro- 
duced in Canada in 1946 reached 
$73,616,630 as against $85,239,780 in 
1945, according to the latest annual 
report for the rubber industry re- 
leased here by the general manu- 
facturers branch of the Canadian 
government. 
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out under his car nearly 90 times during a complete 3!/2-day overhaul. 
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Buck Being Passed to Users, APIC Says... 
Greater Road Burden Urged for Cities 


NEW YORK. — Asserting that 
highway users “are already con- 
tributing generously to the support 
of local roads,” the American Pe- 
troleum Industries committee de- 
clares that “it should be possible 
to make more progress in the fur- 
ther development of this type of 
road if the local units themselves 
assume a greater share of the total 
cost.” 

“Although there is widespread 
interest in the improvement of lo- 
cal roads and streets, there does 
not appear to be a corresponding 
concern with respect to the adop- 
tion of financing policies which will 
equitably distribute the cost of 
such projects among the benefici- 
ary groups,” the APIC says in its 
Tax Economics Bulletin. 


“Despite this fact, there has 
been a growing tendency over 
the years to relieve local revenue 
sources of their responsibility for 
local road costs by shifting more 
and more of the burden onto 
motor vehicle owners generally. 
This has been accomplishd in a 
number of different ways. One 
of the chief methods has been 
through the allocation of increas- 
ing shares of state automotive 
tax collections to local govern- 
mental subdivisions. 
“Complete information regarding | 

local road and street financing is | 
not available; however, data re- 
cently published by the Public 
Roads Administration for the years 
1941, 1945 and 1946 indicate clearly | 
that highway users in many states 
are now providing a disproportion- 
ate part of the funds spent for 
construction and maintenance of 
local roads. This, of course, is in 
addition to underwriting practical- 
ly all of the cost of state high- 
ways.” 
Statistics 


cited by the APIC 
show that in 1946, over half of 
total estimated local rural road 
revenues—$333,000,000 out of $662,- 
432,000 — represented funds trans- | 
ferred from state governments. It | 
is further noted that in that year 
more than 91 percent of the $333,- 
000,000 state funds turned over to| 
counties and rural road agencies 
consisted of highway user tax reve- | 
nues. 

For the three years, 1941, 1945 
and 1946, as covered by the PRA 
tabulations, on the average about 
$95 out of every $100 of state 
grants to county, township, and 
other local road agencies was de- 
rived from motorists’ state tax pay- 
ments. In terms of actual dollar | 
amounts, these agencies received 
$25,000,000 more in shared highway | 
user tax revenues in 1946 than in 
1941, the actual totals in the re-| 
spective years being $304,407,000 | 
and $279,606,000. 

“The extent to which the cost 
of local roads has been shifted | 
to highway users is further high- | 
lighted by comparing the amount 
of state aid for local roads with | 
the total amount spent for con- | 
struction and maintenance by 
rural highway agencies,” accord- 
ing to the APIC, which notes 





Toronto Board Decides 


To Keep Streetcars 


TORONTO. —A greater Toronto 
Planning board looking into the 
city’s traffic problems has come to 
the conclusion the streetcar cannot 
be beaten for mass transportation. 
While trolley buses may be a more 
effective means of mass transpor- 
tation in some Canadian cities, they 
will not work out successfully in| 
Toronto, the board declared. 

Maximum capacity of the average 
Streetcar is 120 passengers, that of 
trolley buses is 68, it was pointed 
out. To replace streetcars with trol- 
ley buses on heavy passenger | 
routes would be impossible inas- 
much as the increased vehicles 
would only impede themselves, it 
was said. Records compiled by ar 





board show that one streetcar car- 
ries as inany persons to work as 
50 private automobiles. 





Tucker in Dodge City 

D. J. Minet, Dodge City, Kans., | 
is constructing a new L-shaped | 
building on S. Second St. which | 
will house the new Tucker dealer- | 
Ship, along with a general garage | 
and service business. 


that these agencies expended 
$542,558,000 for road construction 
and maintenance in 1946, when 
they received $333,130,000 in state 
aid, plus $4,609,000 in federal as- 
sistance. 

“In a number of states,” the bul- 
letin observes, “a far greater pro- 
portion of local road funds was 
derived from state sources. For 
example, in Michigan the rural 
road agencies received $26,118,000 
from the state and spent $26,981,000 
for road construction and mainten- 
ance. In Ohio the corresponding 
totals were $30,854,000 and $35,953,- 
000. This means that in Michigan 
the state provided the equivalent 
of over 96 percent of local road 
expenditures, while the ratio in 
Ohio was almost 86 percent. 

“The actual monetary allocations 
of state funds to local units tell 
only part of the story of how much 
of the burden of local road costs 
has been shifted to the highway 
users. 

“Substantial additional relief has 


been afforded the local agencies by 





virtue of the fact that over 320,000 
miles of the more important county 
and other local roads have been 
taken over by the states during the 
past quarter of a century. The 
states also have relieved cities by 
assuming financial responsibility 
for more than 26,000 miles of urban 
extensions of state highway sys- 
tems. 

“Because the record shows that 
the highway users are already con- 
tributing generously to the support 
of local roads, it should be possible 
to make more progress in the fur- 
ther development of ths type of 
road if the local units themselves 
assume a greater share of the total 
cost. 

“Furthermore, many authorities 
are in agreement that a greater 
degree of cooperation between the 
states and the local units with re- 
gard to the administration and ex- 
penditure of state funds turned 
over to the localities would help 
materially in providing greater lo- 
cal road improvements.” 





Rolls Rough 


Fliers Find Huge Tires 


Hard to Get 


ST. PAUL.—When three Royal 
Canadian navy air pilots rolled 
into St. Paul recently in a 1919 
Rolls Royce they were badly in 
need of tires—three 21 by 700 tires, 
a type 29 years old and practically 
unavailable anywhere except in re- 
conditioned types. 

J. R. Schneider, head of Schnei- 
der Motors, came to the rescue by 
phoning Johnson Tire Co., Red 


Wing, Minn. The latter firm had 





DEALERSHIP EDGES QUARTER-CENTURY MARK—MacKenzie Motor Co. (Ford), 205 $ 
Third Ave., has been in Hillsboro, Ore., for 24 
entered the business with Frank C. Riggs Co. ( 


goer. H. L. MacKenzie, head of the firm, 
ackard), Portiand, Ore., in I9II. 





one tire and promised two more 
in several hours. 

The Canadians found the Rolls 
propping up a clothesline in Nova 
Scotia .nd convinced the woman- 
owner to lend it to them for $1 a 
year. The trio are now traveling 
through North Dakota and Mon- 
tana and said they'd be pleased if 
any dealer having their tire size 
would “flag them.” 


Schamberg Joins Goral 


Cecil A. Schamberg has been 
named service manager for the 
Goral Motor Sales, Inc., 2013-33 S. 
Calhoun St., Fort Wayne, Ind., ac- 
cording to C. J. Goral. 








1—QUICK AVAILABILITY 


Just phone and give your complete order. Your 
Pontiac dealer will assemble it fast and deliver it to 
you or have it ready for you to pick up. There’s no 
need to maintain an inventory of Pontiac parts. 


3—PRECISION FIT 
Engineered especially for 
Pontiac—fit correctly and 
save installation time. 


4—OWNER SATISFACTION 
Most 
Factory -Engineered 
Parts on their Pontiacs. 


owners prefer 





2—GENEROUS DISCOUNTS 


Your Pontiac dealer offers you attractive net prices 


on Pontiac Factory-Engineered Parts. With Pontiac 


parts you can always make a fair profit for yourself 


at a fair price to your customer. 


5—FINE PERFORMANCE 
Pontiac- Engineered 
Parts last long and run 
well—with new 
dependability. 


car 


6—TECHNICAL INFORMATION 


Pontiac dealers will help 
you with free technical 
information on your 
Pontiac service jobs. 
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Duri First Half of °48 ... 


States Place $1-Billion 
In Road Work Contracts 


WASHINGTON.—More than half | counted for $346,788,000 of the total. 
a billion dollars worth of road| Federal contributions amounted to 
work was placed under contract by | $184,723,000. 
state highway departments during| Contracts awarded by state high- 
the first six months of the year, | way departments for work financed 
floor space, 12,000 devoted to service and| according to reports received by| without federal assistance called 


















rows bridge in Washington, $11 
197,000. 

Pennsylvania, with a total of 
$71,359,000, led the states in the 
dollar-volume of contracts let in 
the six-month period. California 
was second with a total of $36,- 
950,000, and Texas third with a 
total of $30,342,000. 

In total mileage of road im- 
provements contracted for, Texas 
was first with 2,400 miles; Ohi 
second with 1,637 miles, and Penn 
sylvania third with 1,208 miles. 

Federal-aid projects consisting of 
improvements on 5,909 miles in th« 
federal-aid primary and secondary 








NIGHT VIEW OF NASH DEALERSHIP—Delrose Nash, Dormont, Pa., is a 10-point select 


dealer. The building has 17,020 square feet of 





1,230 te parts. Joseph M. Rosenberger is president. eit cicRaeat He cbr = ve ee = Se aclcreaneme on tae road systems were completed in 

* age for June of last year was 198 rojec aving a total construc- ’ the first six months of the year 

N.C. Car Registry Totals a day. tion cost of $568,091,000, for im- | ™iles of road. : at a cost of $221,336,000, of which 
28,149 for First Half Department officials said new-car| provements on 21,714 miles of pri-|. The projects included three | $112,725,000 was federal funds. 

registrations for the month totaled mary and secondary roads, were bridge construction jobs for which Total cost and mileage of high 


RALEIGH, N. C.—The motor ve- 5 

’ 4,011, bringing total new-car sales contracts were awarded by special 

hicle department reports that new | for 1948 to 28,149. New trucks regis- let to contract between Jan. 1 and toll authorities, as follows: Dela- 
cars and trucks were brought into|tered during June totaled 1,760, |JUne¢ 30, it was pointed out. ware river bridge, $11,401,000; Mys- 
North Carolina and sold at the rate | bringing new-truck sales for the| Federal-aid projects involving/tic river bridge in Massachusetts, 
of 192 a day during June. The aver- | year to 13,487. work on 10,439 miles of road ac- | $13,282,000, and the Tacoma Nar- 


way construction contracts award- 
ed by states in the first six months 
of 1948, including federal-aid and 
non-federal-aid projects, follow: 

Alabama, $7,171,000, 308 miles; 
Arizona, $7,089,000, 164; Arkansas, 
$1,954,000, 41; California, $36,950,000, 
524; Colorado, $6,440,000, 213; Con- 
necticut, $6,948,000, 58; Delaware, 
$14,228,000, 55; Florida, $10,453,000, 
338; Georgia, $13,699,000, 461; Idaho, 
$2,411,000, 150. 

Illinois, $14,554,000, 249; Indiana, 
$6,568,000, 228; Iowa, $12,424,000, 
528; Kansas, $10,749,000, 1,069; Ken- 
tucky, $5,501,000, 608; Louisiana, 
$12,712,000, 189; Maine, $3,313,000, 
29; Maryland, $14,092,000, 207; Mas- 
sachusetts, $22,912,000, 107; Michi- 
gan, $12,754,000, 936. 

Minnesota, $12,521,000, 593; Mis- 
sissippi, $14,345,000, 462; Missouri, 
$10,950,000, 993; Montana, $4,798,000, 
301; Nebraska, $7,357,000, 470; Ne- 
vada, $2,826,000, 141; New Hamp- 
shire, $1,386,000, 13; New Jersey, 
$12,202,000, 36; New Mexico, $4,828,- 
000, 324; New York, $20,197,000, 221. 

North Carolina, $12,810,000, 572; 
North Dakota, $8,007,000, 602; Ohio, 
$17,600,000, 1,637; Oklahoma, $4,839,- 
000, 655; Oregon, $7,480,000, 185; 
Pennsylvania, $71,359,000, 1,208; 
Rhode Island, $1,762,000, 11; South 
Carolina, $10,938,000, 1,104; South 
Dakota, $6,517,000, 491; Tennessee, 
$16,178,000, 716. 

Texas, $30,342,000, 2,400; Utah, 
$1,966,000, 93; Vermont, $1,032,000, 
25; Virginia, $5,105,000, 99; Wash- 
ington, $19,471,000, 177; West Vir- 
ginia, $6,088,000, 772; Wisconsin, 
$24,913,000, 668; Wyoming, $4,352,- 
000,, 281; District of Columbia, $3,- 
000,000, 2. 


Take ‘em Off 
Sun Glasses Held Unsafe 


For Night Driving 


ST. PAUL, Minn.—The state high- 
way department’s safety specialists 
have issued a warning to Minnesota 
drivers to remove dark “sun glasses” 
at sundown as they serve as a hin- 
drance to vision in dusk or dark- 
ness. 

Tests conducted by the depart- 
ment indicated that dark glasses 
worn in night driving actually re- 
duce the distance the driver can see 
and also cut down the ability of his 
eyes to quickly adjust themselves 
from an oncoming headlight’s glare 
to normal vision in the contrasting 
darkness that follows. 

The tests were prompted by ad- 
vertising claims of manufacturers 
of some brands of tinted glasses 
advocating their use for night driv- 
ing to reduce the glare of approach- 
ing lights. 

The department said they’re all 
right for eye-restfulness in glaring 
sunlight during daytime driving, but 
for “moonlight” driving they are 
taboo. 















Bendi«* 
Automatic Clutch 
ond Gear Shift 
Control Systems 


Centermount 
Emergency 
and Parking 
Broke for 
Buses and Trucks 
























Hydrovac™ 
Power Brake 
for all types 
of trucks 






Hydraulic Power 
Steering Geor 











Bendix Vacuum Power 
Gear Shift Assistor 








Bendix-Weiss 
Constant Velocity 
Universal Joint 











BENDIX* BRAKES 
Standard of Safety 
aecaetene Wherever Wheels Tur 


for Trucks 

re For over 20 years Bendix research has been mak- 
ing automotive brakes smoother, safer, and easier 
to operate. For example, in the Bendix Duo-Servo* 


Pennsylvania Adds Line 


Of Farm Service Tires 
JEANNETTE, Pa.—Pennsylvania 
Rubber Co. has announced the ad 
dition of a complete range of farm 
service tires to its line. Featuring 
the T-Grip rear tractor tire, the 










Brake the friction of one brake shoe “serves” a new line offers tires for overs 
second shoe against the drum. The result is a re- — ae including both aoe 
kably effective brake that needs only a light a oe a Se 
mar y ve , y 1g tires, rib implement tires and the 
pedal pressure. This type of creative engineering, Pennsylvania V.C. cleat tire. 
wae mass production know-how, has made Bendix Pennsylvania claims that its nev 
rakes the standard of safety wherever wheels turn. T Grip rear tractor tire has su 
A new booklet, “Bendix Duo-Servo Brakes’, genes Sention ond wearing ona 
s 2 % s . s les. e wider, eeper rac n 
— this interesting brake principle. Send for Sane atte ennnhiemen tenathom, “wll 
your tree copy. “REG. U.S. PAT. OFF the open center means better 


cleaning, officials say. 
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Automotive Finance .. . 
a aa eenanced aaaeneanieeannens 


Short Position Lighter 
In Auto Stocks 


By George Deery 
Staff Writer 
a= STOCKS stayed pretty 
close to the general trend of 
reduced holdings on the short side, 
according to the latest report by 
the New York Stock Exchange. 

There was a slight increase in 
General Motors in the July 15 re- 
port to 18,990 shares from the 18,324 
indicated in the compilation for 
June 15. 

Chrysler dropped to 17,910 from 
20,331; Studebaker to 11,072 from 
11,250, and Willys-Overland to 
6,610 from 8,455. The total short 
position in all stocks reported was 
1,074,939 compared with 1,171,331 
in the compilation for the preced- 
ing month, 

One of the sharpest declines dur- 
ing the month was the decrease in 
the short side in Standard Oil of 
N. J. from 47,491 shares to 16,023. 
The position in Gar Wood was less- 
ened from 19,200 to 17,700 and from 
8,055 to 5,038 in Sinclair Oil. 

o oO * 

IRECTORS OF White Motor 

have called a special stockhold- 
ers’ meeting for Aug. 18 to vote on 
the issuance of 120,000 shares of 
convertible preferred stock to be 
sold publicly. It will have a par 
value of $50. 

The dividend rate and the price 
for conversion into the common will 
be announced later. The firm states 
the proceeds will be used to in- 
crease working capital. 

+ o * 

| THE LAST week in July, when 

stocks had a bad sinking spell, 
two automotive issues, General Mo- 
tors and Packard, were among the 
20 most actively traded issues. GM 
was ninth on the list with a turn- 
over of 36,600 shares and net loss of 
1% points for the week. 

Packard, consistently one of the 


Earnings 

General Tire & Kubber and its 
subsidiaries—The six months ended 
with last May resulted in a net 
profit of $1,713,367 after taxes and 
all deductions, it was reported. The 
profit is equivalent to $2.46 a share 
on the common stock and compares 
with $2,650,912, or $4.06 a common 
share, earned in the similar period 
of the previous fiscal year. Net 
sales for these periods were $46,782,- 
583 and $61,716,823, respectively. 

Standard Oil (Ky.) in its first 
semi-annual report announced a net 
profit of $6,515,000 for the initial 
half of this year after taxes and all 
charges. The result is equivalent to 
$2,50 a share on the 2,604,792 shares 
outstanding and compares with $4,- 
450,000 or $1.71 a share for the first 
six months of 1947. The net profit 
for all of last year was equal to 
$3.63 a share. 

Shamrock Oil & Gas—Six months 
to May 31: Net income, $2,836,727 or 
$2.11 a common share, against $1,- 
241,915 or 92 cents a share for six 
months to May 31, 1947. 

Firestone Tire & Rubber and its 
subsidiaries — Had a net profit of 
$12,129,390 after taxes and all 
charges for the six months ended 
on Apr. 30, according to the semi- 
annual report issued by Harvey S. 
Firestone jr., chairman. The profit 
is equivalent to $6.04 a share on the 
outstanding common shares and 
compares with $14,168,206 or $7.07 a 
common share shown for the six 
months ended with April last year. 

Dana Corp. and subsidiaries— 
Nine months to May 31: Net profit, 
after $450,000 inventory reserve, was 
$7,378,783, equal to $4.73 each on 
1,500,000 common shares. This com- 
pares with $4,849,021, or $5.07 each 
on 900,000 common shares outstand- 
ing for the nine months to May 31, 
1947. Net sales were $93,002,345, 
compared with $65,444,924. 

Federal Mogul—Six months: Net 
Profit, $924,010, or $1.65 a share, 
against $1,247,626, or $2.23 a share, 
last year. 

Continental Motor and _ wholly 
owned subsidiaries—Seven months 
to May 31: Net income, $1,271,320, 
or 42 cents each on 3,000,000 com- 
mon shares on net sales of $52,306,- 
924, according to figures filed with 
SEC. For year to Oct. 31, 1947, net 
loss of $2,049,216 was reported on 
Sales of $69,947,661. 


most heavily traded stocks, 
chalked up a volume of 33,100 
shares for a loss of %. Curtiss- 
Wright led the list with sales to- 
taling 120,900 and was the only 
one to show no change for the 
week. 

Commonwealth & Southern was 
the only issue to gain—%, while 
Standard Oil of N. J. and Richfield 
Oil were the heaviest losers. 

* * * 


[aCesaNG the political situa- 
tion, Bache & Co., member of 
the New York Stock Exchange, 
offers the opinion that “Even though 
a Republican victory in November 
would probably mean a more liberal 
government attitude toward busi- 
ness, it is doubtful if any adminis- 
tration will be able to avoid regula- 
tory measures if the force of cir- 
cumstances should make them nec- 
essary. 

“In addition, if a more conserva- 
tive attitude toward government 
spending should be adopted next 














Auto Stocks 

Aug.2 July 26 
Chrysler ......... 59% 61% 
ee eee 9 9% 
General Motors .. 63 62% 
POD) enwass< cee 17% 18% 

Kaiser-Frazer .... 9% 10 
Nash-Kelvinator . 18 18% 
er 5 5% 
Studebaker ...... 25% 2% 
Willys-Overland .. 9% 10% 
Average for — 
Nine Stocks.... 24.18 24.55 





year, the temporary effect on busi- 

ness would be adverse despite the 

wholesome long-term implications.” 
. * * 


L-O-F Sales Hit Record 


During 2nd Quarter 

TOLEDO. — Sales of Libbey- 
Owens-Ford Glass Co. in the-second 
quarter of 1948 surpassed in dollar 
and unit volume any quarter in 
company history, John D. Biggers, 
president, told directors last week. 

Net earnings for the six months 
ended June 30 were $7,103,850, 
equivalent to $2.78 a share as com- 
pared with $6,419,027, equivalent to 
$2.51 a share, in the corresponding 
six months last year. Directors de- 
clared a dividend of 50 cents a share 
payable Sept. 10 to shareholders of 
record Aug. 25. 


Chicago's 


272% 


Million 22 2 





PRIZE FLOAT.—Letts Chevrolet Co. entered this winning Soap Box Derby float in the 


White Plains (N.Y.) Parade of Progress. 


Co-sponsored by Letts Chevrolet and the White 


Plains Reporter Dispatch, the White Plains Soap Box Derby race was held July 14, with the 
winner scheduled for Akron, to compete Aug. 15 in the All-American Soap Box Derby. 


Three New Companies 


Chartered in Texas 


Records in the office of the sec- 
retary of state at Austin show the 
recent incorporation in Texas of 
three automobile companies. 


Bestwick Motors was chartered 
in Lubbock by C. A. Bestwick, 
James L. Morris and Elza L. Jones 


Time and experiment are both great teachers. 


with $30,000 capital stock. 

Culberson Chevrolet was char- 
tered in Pampa with $140,000 capi- 
tal stcck by F. M. Oulberson, Es- 
ther A. Culberson and H. E. Carl- 
son. 

Mexia Auto Co. in Dallas was 
chartered by C. V. Robbins, Chris- 
tell Robbins and Herbert S. Bon- 
ney jr. with $1,000 capital stcck. 








Over the years, advertisers have made countless experiments with media here 


in the Chicago market. 


From this costly trial and error process —this sorting over and sifting down 


—advertisers have learned. Experiment has translated itself into experience. And this 


experience gives to the Chicago Daily News a commanding position as a commanding 


advertising medium! 


So commanding that, for example, the Daily News in 1947 carried 2,742,304 


lines of grocery advertising—a MILLION AND A QUARTER more lines than the 


next competitive daily newspaper. 


The demands of grocery manufacturers and grocery retailers put an adver- 


tising medium to a severe test. Both demand rapid rate of turnover. Both demand 


volume. Both look to Chicago’s most IMPORTANT million for dollars and cents 


response. 


Persistent, because profitable! 


No. 


1 sales-question in Chicago. 


How do you stand with Chicago’s most IMPORTANT million? 


And they get it as the result of persistent advertising in the Daily News! 


That’s the 


Ask a Daily News representative to tell you more 


about the reader-friends of this newspaper—these reader-friends who are Chicago's 


most IMPORTANT million! 


« 


CHICAGO DAILY NEWS 


For 72 Years Chicago’s HOME Newspaper 
JOHN S. KNIGHT, Publisher 


DAILY NEWS PLAZA: 


NEW YORK: 9 Rockefeller Plaza 
LOS ANGELES OFFICE: Story, Brooks & Finley, Inc. 
624 Guaranty Building 


400 West Madison Street, CHICAGO 


DETROIT OFFICE: 


Free Press Building 


MEAME-HERALD BUILDING, Miami, Florida ot 
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‘Passenger Car Registrations, All States for May, "4847 

















































































































































































































are based on factory retail prices at the 
factories. They include dealer delivery 
and handling charges and federal taxes. 
They do NOT include transportation i 
charges, state sales taxes, or optional | E ‘ 5 
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Shipments Drop 12. 68% . Lines 
Tire Production 


May 


Exceeds April Total 


NEW YORK.—Production of 
passenger car casings during the 
month of May, 1948, was 5,719,740 
units, an increase of 6.46 percent 
over April when 5,372,651 were pro- 


‘Fortune’ Article 
Details History 
Of SAE Service 


NEW YORK.—A “highly Ameri- 
can institution”—the Society of Au- 
tomotive Engineers — is given a 
smart salute in a feature story in 
the current issue of Fortune maga- 
zine. 

Detailing the history of SAE, the 
Fortune article acclaims the society 
for its “highly important, indeed in- 
dispensable, part” in the American 
automobile’s spread around the 
world. 

Fortune credits the SAE with 
making two great formal contribu- 
tions to America’s automobiling 
prowess. 

The first of these, the magazine 
says, is the steady flow of technical 
papers digested monthly in the | 
SAE Journal, with the most impor- | 
tant treatises being published in full 
in the SAE Quarterly Transactions. | 

The second “inestimable” work of | 
SAE, says Fortune, was the stand- | 
ardization of parts and procedures, 
as represented by the SAE Hand- 
book, without which mass produc- 
tion would have been impossible. 

The article is accompanied by sev- 
eral photographs, among them a 
full page of head-on views of 20 
new-car makes and a full-page color 
layout of a Mercury chassis. 






Sales by Dealers 
Up 14 Percent 


WASHINGTON. —An overall! 
sales gain of 9 percent was the 
experience of independent retailers 
in June, 1948, compared with June 
a year ago, according to prelim- 
inary data released by the Depart- 
ment of Commerce. No change oc- 
curred from May to June of this 
year, however. 


These preliminary data were 
compiled from confidential reports 
submitted to the Bureau of the 
Census by epproximately 14,000 in- 
dependent retailers located 
throughout the country and repre- | 
senting various kinds of business. | 
it was stated. 


Sales of lumber and building ma- 
terials dealers continued high, 
showing an increase of 30 percent 
in June of this year over June, | 
1947. | 


Motor vehicle dealers and filling | 
stations followed, with respective 
gains of 14 percent and 12 percent. 


Department stores reported a 10 
percent sales gain; furniture stores, 
9 percent; hardware stores, 6 per- 
cent, and food stores, 6 percent. 


A gain was also recorded by gen- | 
eral stores, with food (5 percent), | 
by dry goods and general merchan- | 
dise stores (4 percent), and by 
apparel stores and drug_ stores 
(each 3 percent). Easting and! 
drinking places and jewelry stores | 
noted almost no change from their 
weaeeTS levels of June, 1947. 


ECA Booklet Gintlimes 


Foreign Buying Methods 

WASHINGTON —A booklet, | 
“American Business and European 
Recovery,” which outlines the oper- 
ations of the Economic Cooperation 
administration and purchasing pro- 
cedures of participating countries, is 
available to those interested, ECA 
announced last week. 

Explaining that ECA is a financ- 
ing agency and not a purchasing 
agency, the booklet points out that 
the American businessman’s con- 
tacts should be with the foreign 
businessman, the foreign govern- 
ment and the export license office 
of the U.S. Department of Com- 
merce. The booklet briefly outlines 
the buying methods of the various 
participating countries and lists ad- 
dresses of foreign purchasing mis- 
sions and embassies 





duced, the Rubber Manufacturers 
Assn., Inc., reported. 

Shipments of passenger car cas- 
ings dropped 12.68 percent to 5,- 
109,644 units, with a resulting in- 
ventory increase of 6.66 percent. 

Production of truck and bus 
casings for the month of May was 
1,211,053 representing .83 of 1 per- 
cent increase over April when 1,- 
201,083 units were produced. 

Truck tire shipments declined 
from 1,186,940 in April to 1,144,771 
units in May. As a result inven- 
tories of truck tires increased to 
2,162,669 units or 3.86 percent. 

Automotive tube production and 
shipments follow the same general 
trend as casings—production at 5,- 
701,812 units increased 2.21 percent 
over April, 
clined 6.67 percent to 5,419,194 
units. Inventories of automotive 
tubes increased 3.41 percent to 
10,068,828 units. 





Enforce Glass Law 


Reasonably, N. Y. Told 

ALBANY, N. Y.—State police 
have been advised by the motor 
vehicles bureau to take a “rea- 
sonable view” in enforcing a 
new law banning operation of 
motor vehicles in which visibil- 
ity is distorted because of brok- 
en or discolored window glass. 

Mortimer M. Kassell, motor 
vehicles bureau counsel, gave 
this interpretation of the law: 

“The test is whether the visi- 
bility of the operator of the ve- 
hicle is distorted by the condi- 
tion of the glass. In my opinion, 
it was not the purpose of this 
chapter to prohibit the opera- 
tion of a motor vehicle in which 
the glass is broken, fractured 
or discolered in such a manner 
that it does not interfere with 
normal visibility.” 





Chatham Motors, Inc. 
Chatham Motors, Inc., Siler City, 


while shipments de-|N. C., has been organized with 


capital stock of $100,000 to deal in 
automobiles. Principals are Frank 
Justice, Anna Justice and Evelyn 


| Rightsell, all of Siler City. 
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DEALERS IN WHEAT BELT HEAR OLDS OFFICIALS—Recently this group of Oldsmobile 


executives from Lansing and dealers in the Kansas City area met to discuss sales and produc- 
tion rams for | and 1949. Executives present were: S. E. Skinner, general manager; 
D. E. Ralston, pnerel sales manager; Russell Lesher, assistant sales manager in charge of the 
gener half U.S., and L. F. Carlson director of advertising and public relations. 

e office Geeieaie in ehendence were: F. J. Spexarth, zone manager; E. Ruth, assistant 
zone maneger: A. F. Yax, iH C. Pitts, G. E. Wilson, c F. Mertz, G. E. Lake, H. J. O'Con- 
ucker. 


nell, H. J. Stansfield, L. — r. and C Dealers x ~ conference were: 

Kenneth Harris, Carthage, hs Taylor jr. an aeerae Mo.; Carrothers, Jop- 

. Mo.; Hal Brace, Kansas Ci: 4 R. ne ansas City; N. i? O'Neill, Kensas City 
'C. Greenlease, Kansas City; & Boland, Rrarshall, Mo.; William Abramson, St. Jose 


Rios 6G. H. Routszong, Seda ia, Mo. Dave Condon, Atchison, Kans.; George E. Miller, 
Chanute, Kans.; Floyd E. Graham, Coffeyville Kans.; Wesley E. Moore, El Dorado, Kans.; 

T. Child, Great Bend, Kans.; James A. Davis, Hutchinson, Kans.; J. H. Child, Hutchinson, 
Rote P. D. Fearl, Hutchinson, Kans.; E. A. Dye, Independence, Kans.; F. H. Parkerson, 
Junction City, Kans.; at. b Davis, Kansas City; L. di Reber, Lawrence, Kans.; Rerry L. Black, 
Leavenworth, Kans.; Ruddick, Manhattan, Kans.; Norman wy Hurst, Newton, Kans.; F, C. 
Winterscheidt, Staite: Sone Lee D. are Ottawa, Kans.; P. Reed ir., Parsons, Kans.; 
J. W. Van Hoy, Pittsburg, Kans.; G.N . Waddell, Salina, tiene: 4 . Frost, Topeka, Kans. 


Color Film Offered 


A new 16-mm. color sound film, 
“Grinding and Use of Basic Lathe 
Tool Cutter Bits,” is announced by 
South Bend Lathe Works, 137 E. 


Madison St., South Bend 22. Com- 
plete information on securing the 
film on a free loan basis or outright 
purchase may be had by writing the 
company. 





MORE PROFIT «<4 Encee 





























Our most popular 8-inch model. A complete 
one-piece reproduction unit providing un- 
matchable tone and audibility, heretofore 
unknown in the field of rear compartment 
automobile radio speakers. An instrument to 


meet the most exacting demands. 


LIST PRICE 
DEALER PRICE 
DEALER PROFIT §$ 8.70 


Emcee ROYAL “6" 


Our most popular medium priced speaker. Has 
all the fine quality features of the SUPREME 
model. Built to fit automobiles with narrower 


package shelves. 


LIST PRICE 
DEALER PRICE 
DEALER PROFIT $ 6.98 









$21.75 
13.05 












$17.45 
10.47 






















REAR COMPARTMENT 
AUTO RADIO SPEAKER 






“rene ree Monroe or Conemenen” 
eremeren mec Chae ermce cout 






General acceptance of this quality unit by 
many thousands of automobile owners and 
documentary evidence of satisfaction prove 
conclusively the leadership of the EMCEE 
Rear Compartment Auto Radio Speakers. 














LIST PRICE $16.50 

DEALER PRICE _ 9.90 

DEALER PROFIT $ 6.60 
Emcee T's” 


Has all the fine quality features of EMCEE 
T'8" model. Built to fit automobiles with nar- 
rower package shelves. 


LIST PRICE 
DEALER PRICE 7.50 
DEALER PROFIT $ 5.00 


$12.50 
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Ethington Mfg. Corp. 
4058 Del Rey Ave., Venice, Calif. 
Gentlemen: Please ship the following: 


QUAN MODEL LIST DEALER TOTAL 
a ‘ee PRICE PRICE _——~PRICE 
Supreme 21.75 13.05 

2a) (8-in. ) i 
Royal 17.45 10.47 
(6-in. ) 
T-8 16.50 9.90 
(8-in. ) ; 
T-6 12.50 7.50 
(6-in. ) 





Firm Name 


Address ad 


Franchise Dealer Sales Permit No. 


(ls 


(Shipping cartons contain !0 units individually packed 
Terms: 2% ten days; net 10th prox. Carrying charges prepaid.) 


_Authorized by. 


Gemwunewecmmmumnnmreunnnununuuseuucuuuua 


SSB28S2SBSESB BG ES2 BSS 4SBEBERBSESEEEEEREREEREREESEREEREEE OE 
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| ance so that it will not make any 


Chamber Economist Sees No Bust in Sight ... 
Boom to Last ‘As Is’ For Some Time 


ASHINGTON.—How are things 

—looking up, down—or how? 

Well, according to Dr. Emerson 
Schmidt, the man who charts the 
business outlook for the U.S. Cham- 
ber of Commerce, times are just 
now about as good as they’re going 
to be. But, says the canny business 
forecaster, they are going to stay 
good for a long time. 

Dr. Schmidt says there isn’t a 
hint of recession, depression, or 
collapse anywhere on the eco 
nomic horizon. While he sees a 
few scattered clouds, there is no 
thunder and lightning and not a 
drop of rain in sight. 

To those who expect things to get 
even better than they are, he says 
that they can’t get much better be- 
cause we are operating at virtually 


ceiling capacity now. 
* * * 


[X A SPECIAL report prepared at 
the request of the USCC and 
made public last week, Dr. Schmidt 
declares that “the forces making 
for sustained prosperity are as 
strong today as at any time in our 
history.” 


So long as the “gray markets” in 
automobiles, steel, aluminum, farm 
machinery and some building sup- 
plies continue, Dr. Schmidt predicts 
that a price increase will go hand 
in hand with every wage increase. 


Pressure on prices is likely to 
continue, he says, although grain 
and a few other prices may be 
somewhat lower. 

The favorable situation is based 
on capacity operations in most 
lines of activity, according to Dr. 
Schmidt. 

The residential construction in- 
dustry, he said, is some 25 percent 
ahead of last year. The automobile 
industry has enough orders on hand 
to sustain output for perhaps two 
years; investment in plant and 
equipment is likely to be close to 
$20 billion this year, substantially 
ahead of the last two years. 

* * * 
i NET export balance will 
continue strong, Schmidt de- 
clares. The third round of wage in- 
creases will pay into the hands of 
consumers some $8 to $12 billion of 


additional income. Little of this in- 
crease will be saved, he believes. 


“Some pipelines are filling up and 
a few 
adjustments,” says Dr. Schmidt. 
“But since these readjustments are 
taking place one after the other 
and demand is shifting to other 
lines, the occasional soft spots 
would not seem to forebode general 
recession. 

“Individuals and businesses to- 
day hold about $237 billion of liq- 
uid assets in the form of cur- 
rency, bank deposits, and savings 
bonds. Of this sum individuals 
hold about $172 billion, and while 
perhaps one-fourth of families 
have little or no savings, this gen- 
eral picture indicates a high de- 
gree of liquidity which will en- 
courage the prompt spending of 
current income. 

“Commercial loans are expanding, 
thereby creating brand new pre- 
viously non-existing purchasing 
power. 

“The federal budget for the next 
year is likely to be roughly in bal- 


industries are facing re- | « 





substantial net contribution to de- 
flation or inflation. 

“Money is turning over more rap- 
idly. Consumer credit is expanding 
and is about twice the 1929 figure, 
up about $3 billion over last year. 
Our gold stock has jumped from 
$20 to $23 billion since 1945. 

+ + a 


LL OF these factors indicate a 

strong demand, both in the la- 
bor and in the goods markets. We 
are operating at virtual ceiling ca- 
pacity. 

“In the past two years our output 
of goods has been rising only slow- 
ly, but we have added nearly $1 bil- 
lion a month to the wages and sal- 
aries of our people. This explains 
the constant upward price pressure. 

“Total production cannot be ex- 
panded very much in the short-run, 
although efficiency is improving. 

“The gray market in steel, alu- 
minum, farm machinery, some 
building supplies, and automobiles 
continues and is likely to do so 
for some time. The aluminum 
output is approaching the 1944 
peak. Scrap aluminum prices in 
some markets exceed the deliv- 
ered price of new aluminum. 
Steel scrap is scarce and its price 
is moving up. 


“For these reasons wage increases 
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OBILE SEAT COVERS 


iy la - Tex e e « The Custom Tailored Seat Covers 


made from beautiful new Lumite. A complete line available 


for 1946-47-48 and 49 cars. 


Sea- Tea 2 « « Made of heavy Lacquered Paper 
Fibre in bright attractive patterns for 1941 to 1949 cars. 


“Hyon 





MULTI-CELLED 


AUTOMOBILE FLOOR MATS 


TOPPER PADS 
NO. 1515 


WRITE US AND A_ REPRESENTATIVE 


Witk CALL 


COMPLETE LINE OF SAMPLES 





3 sizes to fit any cor—brown or 
black. *Protects and beoutifies cor 
floors. Prevents or covers worn spots. 
Easy to keep floors clean. Just remove 
and shake out. 


tp 











No. 1389 


SPONGE BACK RUBBER CARPET FOR 


REPLACEMENT. . 


.used as 


standard 


equipment in several popular cars. 
Other lines of carpeting also avail- 


able. 


WITH A 
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left, is 
welcomed to Studebaker Pacific Corp. by 
L. E. Minkel, newly-named Pacific Coast sales 
manager in ‘charge of all three Western re- 


PROMOTED—C. P. (Jack) Turner, 


gions. Turner was named Los Angeles branch 


manager to fill the vacancy caused by Min- 
kel's recent advancement to his present post 


will reflect themselves in closely 
corresponding price increases so 
long as markets remain strong; 
after that unemployment. 

“The government has few effec- 
tive weapons to deal with inflation- 
ary pressures. 

“Furthermore, inflation is so pleas- 
ant to about 90 percent of the 
American people it is hard to get 
anything done about it; jobs and 
wage increases are easy to get, 
profits are high, real estate is boom- 
ing, farm prices are booming, debt 
burdens are being eased through 
rising price levels, and nearly 
everyone is enjoying the free ride 
so long as it lasts. 

“The problem is to make prosper- 
ity real and lasting, through the 
united effort of all our people.” 





Million Texans 
Escape Tests 
For Driving 


DALLAS, Tex.— According to 
Capt. J. C. Ownbey of the depart- 
ment of public safety’s driver’s 
license division here, 1,000,000 Tex- 
ans are driving their automobiles 
illegally. 

Capt. Ownbey says these million 
men and women have no drivers’ 
licenses as required by law. 


“Of Texas’ 2,000,000 licensed driv- 
ers, 1,000,000 have never proved 
their ability by passing a driver’s 
license test,” he asserted. “They 
got their licenses before the test 
law was passed in 1939, and have 
kept them validated by renewals 
every two years. 

“Traffic authorities believe that 
many of these licensed drivers who 
haven’t passed a test do not know 
enough about driving. Of the test, 
56 percent failed in their first at- 
tempt.” 


Judge Joseph M. Hill of the cor- 
poration court believes there should 
be some way to make periodical 
checkups on licensed drivers. 

“A person who was capable of 
driving two years ago may not be 
able to handle a car today,” he 
asserted. 

“Already this year,” Jude¢e Hill 
added, “I have handled 3,876 traf- 
fic violations in which the driver 
did not have a license. All that a 
person has to do today to get a 
license renewed is to swear that he 
is capable of driving. Too many 
drivers think they are capable 
when they are not.” 





St. Louis L-M Worker 


Sues for Dodge Delivery 


ST. LOUIS.—Virgil W. Mor- 
row, an assembler at Ford Motor 
Co.’s Lincoln-Mercury plant in 
St. Louis county, has filed suit in 
St. Louis circuit court against the 
E. B. Jones Motor Co. (Dodge- 
Plymouth), asking for the speedy 
delivery of a new Dodge car. 
Morrow’s petition alleges that he 
signed a contract on March 25, 
1946, and paid a $100 deposit for 
delivery on a four-door Dodge 
custom sedan. 

Under the agreement, the peti- 
tion states, Morrow was assured 
that cars would be sold in se- 
quence but alleges that deliv- 
eries were made to those who 
contracted for them after Mor- 
row had signed the contract. He 
also asked that the Jones firm be 
enjoined from selling automo 
biles to those whose names are 
on the waiting list below his. 
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In the Hopper 


Separate Licenses Urged 


For Pa. Truck Drivers 


Re-examination of accident-prone 
drivers, separate licenses and tests 
for commercial drivers and perma- 
nent registration of motor vehicles 
were among proposals for revising 
Pennsylvania’s motor vehicle code 
presented here before a legislative 
committee making a survey for the 
Joint State Government commis- 
sion. 

In urging separate licenses for 
commercial drivers, Sidney G. Han- 
dler, representing the Pennsylvania 
Commercial Drivers conference, 
pointed out that despite years of 
accident-free driving, commercial 
drivers now face a loss of their per- 
mits—and consequently their jobs— 
for slight infractions of local traffic 
regulations while driving their own 
cars. 

E. H. Westwick, safety director of 
the Pennsylvania Automotive Assn., 
declared that drivers should be re- 
examined if their driving has re- 
sulted in accidents which cause 
death or personal injury. In addi- 
tion, he said, there should be re- 
examination of all drivers involved 
in two accidents a year when those 
accidents resulted in property dam- 


age of $50 or more. 
o * + 


Ohio Governor Urges 
Cut in Sales Tax 


Reduction in Ohio’s retail sales 
tax was included among proposals 
recommended by Gov. Thomas J. 
Herbert in calling a special session 
of the Ohio legislature that con- 
vened July 22. 

Gov. Herbert proposed that the 
retail sales and use tax be reduced 
approximately $12,000,000 a year by 
abolishing the one-cent tax on pur- 


chases of less than 41 cents. 
. + . 


N. J. to Crack Down 
On Jobless Payments 


New Jersey’s Unemployment Com- 
pensation commission has warned 
that unemployment compensation 
claimants must prove an active 
search for work in order to be eli- 
gible for benefits under the law. 

The commission emphasized that 
under the amendments recently 
made to the law, registration for 
work with the New Jersey State 
Employment service does not alone 
prove availability for work. Each 
claimant is required to show that 
he has made active efforts to find 


work on his own behalf. 
* . + 




























Minn. Considers Hiking 
Gas Tax, Registry Fees 


Proposals for a one-cent increase 
in Minnesota’s four-cent gasoline 
tax and a boost in automobile li- 
cense fees are being considered by 






Thomas Reports 
Business Outlook 
In Europe Better 


DETROIT.—Economic conditions 
in England, Belgium and Holland 
have shown marked improvement 
since his visit last October, C. B. 
Thomas, president of the Export 
division of Chrysler Corp., said last 
week following his return from a 
two-week business trip abroad. 

However, Thomas found all of the 
countries jittery over the Berlin sit- 
uation. He heard reports every- 
where that the Russians have the 
strength to move into any area they 
choose, he said. 

London now is taking on a new 
look, Thomas reported, with bomb- 
ing repairs going ahead rapidly and 
new buildings being erected. He 
found more merchandise in the 
English stores on this trip, but some 
commodities still are short because 
of the export policy, which is con- 
serving dollars and thus preventing 
importation of some things. The 
country is making definite economic 
gains, he said. 

Belgium continues to be the bright 
spot in Europe, he said, with prac- 
tically no unemployment and large 
exports being made to areas once 
supplied by Germany. The dollar 
shortage continues to be noticeable 
as the country buys more from the 
U.S. than they sell us, Thomas said. 

Holland, by sheer hard work, is 
showing progress and also is taking 
on a new look, he said. 





the state legislative interim com- 
mittee. 

Besides the gasoline tax increase 
proposal, G. P. Smith, committee 
research director, said the commit- 
tee is considering a plan to raise 
minimum license plate fees from 
$7.50 annually to $12 or $15. 

o +. + 


Sales Tax Asked 


A resolution calling for a two- 
cent general sales tax to finance 
school costs has been adopted by 
the Princess Anne county board 
of supervisors, it was _ reported 
from Norfolk, Va. 


* * 


N. D. Petitions Seek Vote 
On Pay Tax Exemptions 


Petitions seeking to initiate a 
measure for the November ballot 
increasing individual exemptions in 
the North Dakota state income tax 
law were being circulated. 


Under the proposed measure, ex- 
emptions for single persons would 
be increased from the present $500 
to $1,500 and for heads of families 
from $1,500 to $3,000. An additional 
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DELCO SHOCK ABSORBERS 


A UNITED MOTORS LINE 
Available Everywhere Through 


UNITED MOTORS DISTRIBUTORS 


2st 


$1,000 exemption would be allowed 
for each dependent. 

Husbands and wives would be 
permitted by the proposed measure 
to file joint returns, dividing their 
net income one-half to each. 

* * * 


Ask Ind. Speed Limit 


Establishment of a 60-mile-per- 
hour speed limit in the state has 
been rcommended by the Indiana 
traffic safety committee. The com- 
mittee also urged that state police 
should allow a _  10-mile-an-hour 
variance in the enforcement of 
such a law in the event that it is 
passed by next year’s legislature. 
This would establish the actual 
speed limit at 70 miles per hour. 
At the present time Indiana doer 
not have a speed limit on the open 
highway. 


* * * 


Double Loss 


BINGHAMTON, N. Y.— Nearly 
500 Broome county motor vehicle 
owners lost one of their registra- 
tion plates during the first six 
months of this year because of 
faulty brackets. Motor vehicle bu- 
reau Officials explained that mo- 
torists losing a registration plate 
must apply for a new set at a 
cost of $1. 


i 


<4 


PLENTY OF PLATE GLASS—Arrowhead Oldsmobile Co. 
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5370 S. Western Ave., Chicago. 


Built at a cost of $200 000, this new sales and service establishment is notable for air condi- 
tioning throughout, fluorescent lighting, ‘electric eye'' doors, five Joyce twin-post hoists in 
the service department, and planning to allow expansion at low cost. Of yellow brick, it is 


rn 75 b 
manager of the dealership. 


Maine Pipeline 
PORTLAND, Me.—Construction 
has begun here on a 124-mile pipe- 
line of the Socony-Vacuum Oil Co., 
Inc., from Portland to Bangor. 
About 50 men are employed in 
trench-digging and in pipe-laying. 


... let your choice be Delcos—one line, 
one quality, one price. Delco Shock Ab- 
sorbers are distributed exclusively through 
automotive wholesalers and car dealers. 


150 feet. H. G. Hollingshead is president and Walter U. Wiita general 


U. S. Pay Tops Canada 

OTTAWA, Ont.—As compared 
with $59.56 for a 39-hour work 
week in the U. S. auto industry 
in March this year, Canadian auto 
workers were paid $47.82 for a 40- 
hour week, it was reported. 


DELCOS 
# CHOICE 


Because it’s the only 


COMPLETE line 
of Shock Absorbers 


Your choice of Delcos for service and replacement follows 
naturally when you study the field and realize your 
money-making opportunities with the Delco line. For only 





Delco can provide you with the right type of shock 
absorber for every make of car—single-acting or double- 
acting, knee-action or direct-acting type. And with 
65,000,000 Delco Shock Absorbers in use today, you 
are assured of a continuous market for replacement and 
repairs. Delcos are priced to compete with even the 
“bargain” lines. Profit from our leadership 
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Swivelier Co. Names 
Two Sales Agents 


Swivelier Co., Inc., announces the 
appointment of two territorial rep- 
resentatives: 

Northwestern Sales Co., 4130 
First Ave. S., Seattle 4, Wash., will 
cover Oregon, Washington and 
Alaska. Leigh Sales Co., 77-15 113th 
St., Forest Hills, L. L., N. Y., will 
cover Northern New Jersey, West- 
chester, Brooklyn, Bronx, Staten 
Island and Manhattan. 


Dickson Reveals Changes 
In Executive Personnel 


Stockholders of the Dickson Mfg. 
Co., auto door lock maker of 
Mishawaka, Ind., have elected a 
new board of directors composed 
of the following: W. W. French, C. 
Cc. Fry, Ferd H. Krueckeberg, 
Francis E. Walters and Ralph J. 
Gartner sr. 

The directors, in turn, appointed 


LU 
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the following new officers: Forest 
Hall, president; Ralph J. Gartner 
sr., vice-president, and Francis E. 
Walters, advisory counsel. 

* * * 


Silsbee Takes K-F Post 
As Fleet Sales Rep 


Appointment of Ben F. Silsbee as 
fleet sales representative in the 
Central division is announced by 

J. R. Lake, man- 
ager of fleet sales 
for Kaiser-Frazer 
Sales Corp. 
Silsbee has been 
a regional sales 
manager for 
Hudson for the 
past year. Prior 
to that he was 
field director for 
a oy - hts an 
. ministration in 
ono. Cane Cleveland, chief 
material expediter for Bendix- 
Westinghouse Automotive Air 
Brake and a district manager for 
Plymouth in Detroit. 


DE SOTO SALES CONFERENCE—Fifteen field and factory force representatives recently 


attended a sales conference sponsored b 
Detroit. Left to right, front row, are 


district manager, Seattle; Joseph De Gorgue, regional manager, Pittsburgh; David Spitzer, 


district manager, Atlanta, Ga.; James 


ichert, regional manager, 


Detroit; Steve Noble, 


regional manager, St.. Louis: Robert Ellis, factory advertising department; middie row, John 


Blake, regional manager, Charlotte, N.C.; R 
McManus, regional manager, Syracuse, N. Y.; 


“ben 


Fisher, district manager, Brooklyn; T. L. 
M. Dyer, district manager, Indianapolis; 


Claude Vehrs, district manager, Cleveland; Burnham Miller, So sage manager, Chicago; rear 


row, M. 


L. Van Dagens, conference staff member; Harold Mu 


en, conference staff member; 


Noble Hansen, district manager, Boston; Harold Fenerty, factory sales department; Howard 


J. Cook, assistant director of the conference. 


5 New Sales Agents 
Named by Buxbaum 


Appointment of five new sales 
representatives and realignment of 
sales territories has been an- 
nouncd by Buxbaum Co., Canton, 


O., manufacturers of replacement 
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auto floor mats, tire patches, re- 
liners and sundry automotive prod- 
ucts. 

The following new Buxbaum rep- 
resentatives have been appointed: 
L. Roy Johnson & Son, Saginaw, 
Mich., for Michigan and Ohio; Lew 
Brown, Rochester, N. Y., all of New 


A permanent installation—tooks like 


part of the car. Installed 


eT tae MME Ts (Meal ia) 


no screws showing. 


Available with 4. and 4 


SUGGESTED 
33.95 4 


LIST PRICES 


, INC. 


14, MICHIGAN 


INCH 


Ahi ee el es 


ay Be 


4-Inch: Part No. MR550 
42-Inch: Part No. MRO5S0 


York state except New York City 
R. B. Brooks, Wellesley, Mass., al! 
of New England; R. L. McDowell 
Pittsburgh, Western Pennsylvania 
and West Virginia; E. G. Kraft 
Kansas City, for Kansas, Missouri 
Iowa and Nebraska; Jobbers’ Sup- 
ply Service, Milwaukee, Southeast- 
ern Wisconsin, Illinois and Indiana 


Moore Succeeds Klinedinst 
As Timken Sales Chief 


Whitley B. Moore has been elect- 
|ed vice-president in charge of sales 
|}at Timken Roller Bearing Co. He 


the Chrysler Conference of Business Management in| Succeeds L. M. Klinedinst, who re- 
ay T. Burleigh, district manager, Tulsa; Ken Watts, 


pene Aug. 1 after 43 years of 


| service. 
| * * 


Climatological Lab 


Commander Finn Ronne, the Ant- 
arctic explorer, who recently re- 
turned from a 15 months’ expedition 
to the continent surrounding the 
South Pole, has joined the scientific 
staff of the United States Testing 
Co., Inc., Hoboken, N. J., to formu- 
late plans for establishing the first 
climatological research laboratory 
in America. 

* * * 


Wins Goodrich Award 


R. L. Baker, budget sales super- 
visor of the Philadelphia district of 
the replacement tire sales division 
of B. F. Goodrich Co., won top 
award of $500 in a “Wipe Out 
Waste” campaign conducted among 
the company’s field employes 
throughout the nation. Baker sub- 
mitted ideas on budget sales pro- 
| grams. 

* . * 


Ford Promotes Warriner 


J. W. Warriner has been pro- 
moted to sales office manager for 
the Indianapolis district of Ford 
Motor Co., according to O. F. Yando, 
district manager. Warriner started 
with Ford in the Indianapolis office 
in 1937 and has held positions as 
zone manager and distribution de- 
| partment manager. 

* . > 


Goetz Reappointed 


Reappointment of W. J. Goetz as 
head of the South Dakota state mo- 
tor patrol for another two-year term 
has been announced by F. W. Mit- 
chell, secretary of the State High- 
way commission. 

. ~ + 


Landon Appointed 


Robert C. Landon has been ap- 
| pointed manager of industrial rela- 
| tions of the Rohm & Haas Co. and 

Resinous Products & Chemical Co., 
Philadelphia chemicals manufac- 
turer. 

* > > 


Joins Rein & Co. 


Charles Rein & Co., Inc., 547 W. 
20th St., New York, announced 
that Louis F. Mastriani has joined 
the concern as sales manager. He 
was formerly assistant to the pres- 
ident in sales and production with 
E. A. Laboratories. 


* * * 


Banner Names Little 


George C. Little reveals he has 
been appointed special factory rep- 
resentative of Banner Mfg. Co.. 
|Ine., 37 Preston Ct., Brooklyn 3, 
|N. Y., manufacturers of seat 
| covers. 
| * * a 


Seck Appointed 


Davidson Rubber Co., Boston, an- 
| nounces the appointment of Joseph 
|G. Seck as assistant to the genera! 
| manager in charge of sales promo- 
| tion. 

* oe s 


Warner Retires 
G. William Warner, for 32 year: 
chief inspector for Allis-Chalmers 
Mfg. Co., retired July 15 after 50 
years of service, according to Presi 
| dent Walter Geist. 


+ + + 


Warren Promoted 


Herbert H. Warren has _ been 

named assistant manager of the 

| New York branch of Electric Stor 

| age Battery Co. He has been asso 

| ciated with the company since 1921 
> 7 * 


Pyrene Promotes Boucher 


| The promotion of George H. 

Boucher to the position of vic: 
{president and general manager of 
|Pyrene Mfg. Co., Newark, N. / 
| is announced by Edward J. Warin: 
| president. 
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By Arthur E. Jones 
Staff Correspondent 


RITISH manufacturers are be- 

ginning to wonder how much 
longer unabated demand for their 
autos will last. 

Government officials, wishing to | 
continue an emphasis on exports to 
the U.S. and Canada, see danger in 
mounting U.S. production figures. 
They don’t see any real danger for 
about 12 months, but they say stif- 
fening competition has already 
flicked on a red light. 

This year they will make an 
even stronger effort to get a big 
slice of the American market, 
sending over every new car that 
can be spared while the sun still 
shines for them in the U.S, mar- 
ket. 

Gradually there may be a change 
in plan with a little more accent on 
the European and Commonwealth 
markets. But until now dollar 
shortages have forced many Euro- 
pean nations to keep the door closed 
against United Kingdom auto sales- 
men. 

It is hoped that the European Re- 
covery program may help to ease 
that situation. Trade agreements 
between Britain and other Euro- 
pean nations could also help. 

+ * +. 


Belgian Trade Pact 


r= INSTANCE, a trade program 
arranged with Belgium now) 
makes it easier for the entry of | 
British cars into that country. There | 
is said to be a huge demand for the 
small British models that are 
shipped into Belgium for assembly | 
there. | 
Fears that steel supplies might | 
hold up production are vanishing as | 
steel production mounts. But there 
is still the apprehension that na- 
tionalization of this industry may 
affect the flow of supplies to auto | 
plants. 
The British auto industry is par- 
ticularly free from labor strife, but | 
a recent dock strike is expected to | 
affect export figures. } 
+ + * 

U. S. Rumor Unwarranted 


UMORS that Americans are re- | 
luctant to buy British cars be- 
cause of difficulty in obtaining parts 


Orders Up 50% 
For Drive-Master, 


Hudson Reports 


DETROIT.— Orders for Drive-| 
Master, Hudson’s automatic trans- 
mission, are up more than 50 per- 
cent over last year, according to 
George H. Pratt, vice-president in 
charge of sales. 

In an effort to keep up with the 
increased demand, Hudson is 
boosting production of Drive-Mas- 
ter equipped cars to the point 
where one out of every two auto- 
mobiles that comes off the assembly 
line will be equipped with this) 
form of automatic transmission, | 
Pratt said. 

Pratt said that “the marked in- | 
crease in demand for Drive-Master 
is due not only to repeat buyers, 
who over the past six years have 
operated Drive-Master equipped 
Hudsons in more than a billion 
miies of driving, but to new own- 
ers, who have been ordering Drive- 
Master because they are attracted 
to the unusual flexibility offered by 
this automatic drive. 

“Hudson’s Drive-Mastcr is unique 
because it is the only automatic 
transmission that permits’ the 
driver to switch to conventional 
drive on those occasions when auto- 
matic drive is not desired. It also 
provides a third choice—Vacumo- 
tive Drive—in which gears can be 
shifted manually without the use 
of the clutch,” Pratt explained. 

“The company believes this flexi- 
bility is desirable because it enables 
the driver to get the most out of 
his car under every kind of driving 
condition. . 

“Also, by providing two auxiliary 
drives in addition to the automatic 
drive, Drive-Master meets every- 
one’s individual driving preference, 
which is an advantage particularly 
when several members of a family | 
use the same car. The driver need 
only switch a button to make his | 
Selection of drives.” | 











| 
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Auto News From Britain 


Rising U. S. Output Worries British Who Fear 
Drop in North American Demand 
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for them were branded as unwar- 
ranted in the British Parliament. 
A government spokesman said 
such fears would be unjustified be- 
cause British firms were establish- 
ing extensive parts and service fa- 
cilities throughout the States. 


Austin Assembly Record 


RODUCTION of Austin cars hit 

a new record during the week 
ended July 10, when 2,329 were built. 
Of 30,000 Austins produced by mid- 
July, 11,000 of them were exported 
to North America. 

Austin is also shipping many cars 
into Portugal and Bermuda. 


* * * 


Secret Model Work 


A* AIR of atomic secrecy still 
+% surrounds two Sunbeam Talbot 
models. These models have been 
tested in Britain and on the conti- 
nent, but they have been given false 
bonnets for the tests. 

Produced by the Rootes group, 









experimentation on the cars is said 
to have cost more than a million 
dollars. They are known to offer 
finger-tip synchromesh transmission 
and a curved windshield. 

* * * 


New Dunlop Tire 


UNLOP RUBBER CoO. has intro- 
duced a new tire here. It has a 
flatter tread with more teeth. 

The company says the tire is more 
resistant to skidding, gives 15 per- 
cent more mileage and reduces auto 
radio static. 


Carnegie-Illinois Prices 


Tin Plate at $6.80 


PITTSBURGH.—Carnegie-Illinois 
Steel Corp., a subsidiary of United 
States Steel Corp., in conformity 
with the change from the basing 
point method of selling, has an- 
nounced a price on tin plate of $6.80 
per base box at its Irvin works, 
Pittsburgh, and its Gary works, 
Gary, Ind. Delivered price reflect- 
ing actual transportation charges to 
destination will also be quoted. 

This price reflects no change from 
the present basing point price and 
was effective Aug. 1, Carnegie-Illi- 
nois said. 


Want to Buy or Sell something? Try 
AUTOMOTIVE NEWS Want Ads! 
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HONOLULU BOUND—Judge Robert M. Yates, Honolulu, Hawaii, with the Frazer Manhat- 


tan he took delivery on at 
25 years. 


Mills Motors Obtains 
| Buick Deal in Texas 


He is a member of the Hawaii Territorial bench. With him is C. H. 
Kaiser-Frazer dealer in Honolulu, who accompanied him to Willow Run. 


Mills Motor Co, (Buick), Farm- 
ersville, Tex., will be opened soon 


by Kenneth Mills. 


The new firm will have a com- 
plete line of new and used cars 


TWO IN EVERY FIVE 


ARE worth §560 To You 


Two out of every five automobile buyers whose cars are financed and 


insured under the Universal C.1I.T. Protective Plan will file claims 


for collision losses within 24 months. To the dealer who sold the car, 


each claim.represents on the average an income of $280. 


It adds up fast. 2 out of 5 can mean $560 income to your repair 


department. 4 out of 10 means $1120. 40 out of 100 means 


$11,200. You set your own horizon for the future of your parts 


and service departments. 


That business is-yours when you sell your customer the complete 


Universal C.I.T. Plan—because as a matter of policy 


collision repairs are referred back to the dealer who sold the car. 


The source of this and many other profit opportunities is a two-year 


continuing study by Universal C.1.T. of dealer problems. The complete 


study is now available to you in presentation form—be sure to see it. 


UNIVERSAL C.1.T. 


UNIVERSAL C. 1.T. 


CREDIT CORPORATION -« 


OVER 300 LOCAL OFFICES 


r 


illow Run. This was Judge Yate's first visit to the States in over 


Morriso# 


and a complete service depart- 
ment. 


Crosley Names Ogden 


Ogden Motor Co., 29 W. Second, 
Hutchinson, Kans., has been named 
dealer for Crosley passenger cars 
and trucks. 
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ATeROXIRATS a year ago 
this column went on a tirade 
against a practice of writing up 
service repair orders in which the 


service salesman merely writes 
“check this or that” instead of de- 
termining what the repair should 
be before the car went into the 
shop. 

It was felt that such loose shop 
orders were the direct cause of 
much customer “gouging” and per- 
haps the greatest cause for loss of 
owner goodwill toward the dealer. 
Recently both dealers and factory 
service executives have began to 
get “hot and bothered” over the 
same thing. 

There never has been any doubt 
in this column’s mind that most 
of the overcharging made by deal- 
er service shops has been due to 
guessing or lax practices in the 
writing of shop orders. A great 
deal of the laxness in order writ- 
ing has been due to insufficient 
order writers being on the job at 
rush periods. Customer contact 
men were then prone to be careless 
and did the quickest thing to get 
rid of the customer. There is little 
question but that a very large pro- 
portion of dealer writeup men to- 
day aren’t good enough mechanics 
to know what is wrong with the 
car in too high a percentage of 
cases. 

+ oe * 


FACTORY SERVICE executives 
are now endeavoring to find a pro- 
cedure that will eliminate this 
guessing and substitute scientific 
trouble-shooting for this guessing 
practice that so often leads into 
second, third and fourth guessing 

(See BACKSHOP, Page 31, Col. 1) 








Not Tinkering 


Radiant Heating 
Paying Off in 
Extra Dividends 


Better Labor Relations, 


End of Fogged Windows} 


Cited as Advantages 


“URPRISING dividends have re-| 


sulted from the installation of 
the radiant type heating in many 
dealership buildings, according to 
a check made recently by AuToMo- 
TIVE News. 

Prominent among these are an 
increased goodwill and loyalty of 
employes, especially in the shop; 
almost total elimination of absen- 
teeism and freedom of fogging of 
show windows. This is particularly 
important with the new “fish bowl” 
type of buildings. 

The employe angle is possibly 
the most welcome result of the 
installation of this newest type 
of shop and showroom heating. 
Dealers have found that mechan- 
ics, especially, like the advan- 
tages of working on warm floors 
and the absence of draft so well 
that dealers have been able to 
keep all of the employes they 
wanted without any other in- 
ducement, they claim. 

Dealers also report that former 
absenteeism caused by colds and 
other respiratory types of sickness 
has been practically eliminated. 

+ + 


NE dealer in a small suburban 

town reported that his two me- 
chanics came to the shop earlier 
and stayed later because they were 
more comfortable in the shop than 
in their own homes on real cold 
days last winter. / 

All dealers with radiant heating 
checked by Automotive News re- 
ported a complete absence of 
fogged windows all during the 
winter when normally windows 
would be frost covered. 

Little was known about radiant 
heat installation when some of 
the installations were made three 
years ago. Yet surprisingly few 
mistakes were made in the in- 
stallation of the plants and floor 
pipes. The few mistakes that 
were made were such that they 
were corrected easily. 


For instance, Stuart Wilson 
(Continued on Page 44, Col. 3) 





Dealer Says Careful Training of Mechanics 
° Helps Win Steady Customers 


PITTSBURGH.—A Chrysler deal- 
ership here claims that it gets 
three new customers every week 
through stressing expert diagnosis. 

That, says N. Zoerb, service man- 
ager of Chrysler Pittsburgh Co., 
eliminates experimental tinkering 
which is costly to the dealer as 
well as the customer. 


“People come here,” says Zoerb, 


“because we (1) don’t have to hunt! 


out service trouble — we're well 
enough trained to know where it 
is; (2) people don’t have to pay for 
experiments, because we study our 
bulletins; (3) if the mechanic is 
uncertain of results, the highly- 
trained shop inspector works right 
with him; (4) we operate a me- 
chanic’s school with classes once 
a week for our 15 mechanics, using 
1% hours of slides. It’s expensive, 
but more so are untfained me- 
chanics.” 

Service bulletins really get read. 
Instead of just glancing at them 
and shoving them in a_ desk 
drawer, or letting them gather dust 
on a bulletin board, the bulletins 
get finger-smudged and pretty 
frayed. And the service depart- 
ment has steady work. 





That way, says Zoerb, the firm 
avoids a bunch of comebacks. And 
after a person brings his car back 
three times, Zoerb says, he gets 
disgusted. 

On cars coming in, “often, simple 
adjustments costing $2 have been 
overlooked at other garages, and 
the car owner has paid out $50. 
These people become our steady 
customers.” 

“Calls come in all day long on 
transmissions, people coming in 
with cars that won’t shift up, won’t 
shift down, that have been taken 
apart and put together wrong. 

“That's one of the main troubles 
today. Some little part goes bad, 
and the untrained pull the trans- 
mission apart, put in unnecessary 
parts, whereas the job should cost 
$2.” 

Minn. Gas Revenue Off 

ST. PAUL, Minn.—A dip in gaso- 
line tax collections in June over the 
same period a year ago has been re- 
ported for Minnesota by the director 
of state petroleum division, B. A. 
Brokaw. June receipts totaled $3,- 
007,759, of which $399,215 was re- 
funded for non-highway use. 
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Scientific Trouble-Shootin 
Pares Service Complaints 


For Northern Dealers 





FOG-FREE FISH BOWL FRONT—The large expanse of floor-to-roof show-window glass of 
Stuart Wilson (Ford), Dearborn, is free from "fogging" at all times due to the radiant 
heating installed in this modern dealership. Wilson was one of the pioneers in radiant heat 


installation in the Detroit area. 





TYPICAL "FLOWAGE" INSTALLATION—Use of wrought iron pipe in a dealership building 


shows how this pipe can be bent around other floor installations. Proper spacing of the pipe 


on close centers is important to avoid "hot spots’ developed when high water temperature 


has to be maintained to heat floor area to proper temperatures. 





AUTOMATIC JANITOR SERVICE—Radiant heat installed under service aprons, shop door 
approaches and sidewalks keep these areas free from snow and ice even during most severe 
weather, it is claimed. They provide an area safe for driving and eliminating need of shovel- 
ing snow off approaches. 


\Proper Diagnosis 


Ends Guessing 


Factories Advocating 
Use of Test Machines 
In Prework Analysis 


Eprror’s Note: This is the first 
of a series of stories on how 
dealers are approaching and de- 
feating one of the most serious 
problems in retail service selling, 
that of gaining customer confi- 
dence and goodwill. 


Mec thought and study has 
been given to the development 
of procedures that would tend to 
correct the illwill that dealers have 
fallen heir to, primarily since the 
end of the war, due to incorrectly 
written service orders and unin- 
tentional “gouging” of service cus- 
tomers on repair bills. 


Out of this study has come 
several “guinea pig” operations 
where diagnostic departments 
have been successfully set up and 
which to a considerable degree 
have corrected much of this 
breeding of illwill. They have 
also tended to save mechanics’ 
time in the shop and may well 
lead to the attracting of better 
technically trained men to retail 
automotive service. 

For several years experts in the 
field and factory service executives 
have known that behind the alarm- 
ing increase in the growth of in- 
dependent repair shops across the 
nation—and much of the _ illwill 
that the public has been holding 
for franchised automotive vehicle 
dealers—has been due to the exces- 
sively high charges for service and 
the “comebacks” due to improperly 
diagnosed service work. 

of * * 


RACTICALLY every day one 

hears of the customer who 
brought his car in to have a skip 
eliminated from his engine, who 
gets a big bill and finds that his 
car does not operate any better 
than when he brought it in. 

Two such cases occurred recently 
in the Detroit area to officials of 
a major vehicle manufacturer. 

In the first, the man got an 
exhorbitant bill—the shop had 
put in new spark plugs, a new 
carburetor, new coil and new 
points in the distributor when all 
that was wrong — and finally 


found after the job had been 
(Continued on Page 34, Col. 3) 





$1 Down 


Lube Jobs Increased 
By Mailing Checks 


MILWAUKEE. — Everyone likes 
to receive checks, and A. F. Ennis, 
Ennis Motor, Inc., is capitalizing 
on this fact by sending checks to 


owners of Chrysler and Plymouth 


automobiles in this area. 

These checks, each in the amount 
of $1, entitle the customer to use 
the check as part payment on reg- 
ular lubrication and oil change 
jobs, the regular price of which 
is $2.75. 

The $1 checks are mailed to lists 
of Chrysler and Plymouth car 
owners in the area, many of whom 
did not buy their cars from Ennis 
Motor. Ennis reports that the 
practice is working out very well, 
bringing in many new customers 
each week. 





New Ford Car-Check Seeks 


To Protect Dealer, Owner 


ORD MOTOR moved last week 

to strengthen a vital link be- 
tween factory, dealer and customer 
—the delivery of a new car. 

By establishing a dealer inspec- 
tion report, Ford hopes to create 
goodwill between customer and 
dealer as well as protection of the 
product, Ford executives say. 

Masterminded by L. L. Pierce, 

Ford service director, the pre- 
delivery check is believed to be 
the first comprehensive step taken 

by an auto maker to reduce 
bothersome repair complaints in 
the early life of a new car. 

The plan requires the Ford deal- 
er’s service department to make a 
stem-to-stern inspection of the car 
before it is transferred to the owner. 


The object is to double-check the 
| factory inspectors so that the de- 
|livered vehicle will be as nearly 
| perfect as possible. 

* + + 

ITH THE KEYS to the car, the 

new Ford owner gets a “new- 

car delivery report” showing more 
than 50 items in eight categories 
which must be checked. The report 
is signed by the inspector and the 
service manager. 

A duplicate copy, called the 
“new-car delivery record,” is kept 
on file by the service department 
as a safeguard against possible 
future complaints. The shop chief 
can refer back to this record to 
show that the car got a thorough 

(Continued on Page 30, Col, 1) 
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Carlife Guaranty 
Brings Back Most 
New-Car Buyers 
For Service 


It Gives 25,000-Mile Guaranty 


Ae ean, 


‘@ 








ADDITIONAL INCOME STARTS SAME DAY YOU ADOPT PLAN. 
Many new-car dealers of all franchises report around 90% of new-car 
purchasers gladly buy Carlife Guaranty for $10 up to $17. This gives 
owner protection against any mechanical defects or failures (excluding 
certain maintenance items or adjustments) for 25,000 miles or two 
years, provided they visit your shop monthly or each 1,000 miles for oil 
and lubrication and pay for it. More than 80% do return month after 
month, a national survey showed. 


It Introduces Your Service Men 


THIS BUYER WILL RETURN FOR SERVICE. The new-car sales- 
man then introduces the buyer to your service manager and urges him 
to return with the Carlife Guarantee and obtain 25 monthly inspections 
instead of the two offered by standard factory guarantees. Dealers 
report 89% return and so help keep their shops operating at capacity. 
Money paid out in claims averages less than 25%. The remainder is 
additional income for you! 


It Highlights Cars Needing Service 
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UNIQUE BOARD GIVES VISUAL SERVICE RECORD OF EACH 
CAR. With the aid of a small desk-type file card, this pursuit board 
shows at a glance the cars which have or have not been brought in for 
service. Names and telephone numbers on the colored tags make it easy 
to call owners or mail them warning postcards, also supplied under the 
plan. Some dealers report that business brought to their shops through 
Carlife Guaranty pays their entire dealership overhead! 









It Builds Up Extra Profits and Good Will 





THIS DEALER HAS ACCUMULATED $7,190! The factory warranty of 4,000 miles, or three 
months, gives the dealer adequate time and protection until he has accumulated ample reserve to 
cover claims. Therefore each Carlife Guaranty sold has a three-month period in which to amass 
cash to cover adjustments. The Carlife Guaranty is self-sustaining and requires no additional 
upkeep expenditure. It will pay the expense of your other follow-up systems. 


Owners Come Back Voluntarily 
After That Second Inspection! 


You have seen many of your new-car buyers going to service stations for 
lubrications, wheel alignment, tune-ups and other service after you have given 
that second inspection. Too bad you failed to hold them. But we can help you 
get them back! 


Carlife Guaranty, which costs you only $385 on a 200-car copyrighted fran- 
chise, brings you in $2,000 to $3,400 from eager purchasers. Additional 100- 
car units cost you only $100 and bring you in $1,000 to $1,700, plus profitable 
service business. > 


National surveys show more than 80% of Carlife buyers come back for serv- 
ice. They still will be returning to your shop when the 25,000 miles or two 
years end, and they are ready for a new car! 


Once Adopted, It’s Always Used! 


Hundreds of new-car dealers of all franchises have adopted Carlife Guaranty 
since George M. Taylor, veteran Detroit dealer, copyrighted the plan in 1936. 
Not a one has ever given it up! Scores of outstanding dealers (Dodge, Ford, 
Chevrolet, Plymouth, Lincoln, Mercury and others) have written voluntary testi- 
monial letters telling what Carlife Guaranty has done for them. 


We have been deluged with orders and inquiries since Automotive News first 
revealed the plan in the June 21st issue on Page 30. Read it for more details! 


Fill in the coupon below today and mail it to order Carlife Guaranty or to 
request literature, copies of testimonial letters and a list of successful dealers in 
your area who are using the plan profitably. 


THE CARLIFE GUARANTY, 
19711 Livernois, 

Detroit 21, Mich. 

(Telephone UNiversity 2-7400) 


Enclosed is check for $385 and a copy of our dealership letterhead for imprint 
so you can rush us the CARLIFE GUARANTY package at once. 


ee 
Don’t Delay... 
Send Today! 


| 

| 

| 

| 

| 

| 

| 

| 

; [[] Please send literature and details on CARLIFE GUARANTY. 
Carlife Guaranty is offered | 

| 

| 

| 

| 

| 

| 

| 

| 

| 

' 


to new-car dealers in the NAME 
United States and Canada. 
It has been endorsed by TOPE. 
several manufacturers of COMPANY 
automobiles for dealer use. 
ADDRESS FRANCHISE 
Ww CITY STATE 
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National Scrap Drive 


U.S. Will Try to Replenish Depleted Supplies 
To Prepare for Emergency 


AUTOMOTIVE NEWS, AUGUST 9, 1948 






ATLANTIC CITY, N. J.—A six-| stock-pig iron and scrap, and deal- 


month drive will be launched with- 
in 30 days by the U. S. Department 


iller- 
tons 


ers’ yards were also filled, 
said. He added that 5,000, 


of Commerce among the nation’s| were used to get the nation’s pipe 


industries for scrap iron and steel 
to build up the country’s reserves, 
seriously depleted as a result of the 
war. 

This was revealed by Alex Miller 
of Cleveland, scrap advisor of the 
office of industrial cooperation, De- 
partment of Commerce, in an ad- 
dress here before the Institute of 
Scrap Iron and Steel, Inc. 

Miller declared that emphasis 
also will be placed on importing 
scrap from overseas. 


The nation’s steel industry 
1940 had 8,000,000 tons of melting 


Kar-Motors Formed 


Kar-Motors Inc. has been incor- 
porated in Buffalo, N. Y., with cap- 


lines moving during the war and 
that now this country’s reserves 
are down to less than 5,000,000 tons, 
including pig iron. 

He said the forthcoming drive is 
intended to increase present inven- 
tories by 3,000,000 tons and to keep 
it at that level in case of emerg- 
ency. The campaign also will alle- 
viate the shortage of scrap needed 
so badly in the nation’s steel pro- 
duction, he said. 

While the Department of Com- 


in| merce will conduct the drive, Mil- 


ler emphasized that the govern- 
ment will not purchase the scrap. 
Individual dealers will do the buy- 
ing. 

Trade associations of various in- 
dustries will be asked to cooperate 


ital of 200 shares. Incorporators are | during the drive by having mem- 


Edwin Brockman, Chester 
Meinzer and Evelyn M. Paine. 








our WAH Jo 


Whether you need fast-moving parts for popu- 
lar cars—or rare numbers for obsolete models 
—your NAPA Jobber can supply you with un- 
usual promptness. Under one roof he has a 
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F.| bers scrap all obsolete machinery 


and equipment. 








DRAW SPACE FOR ASI SHOW—Over 150 were present at the session in Chicago. As the 
numbers were drawn from the bowl by W. F. Wilkerson, J.O.C. chairman, far right at speak- 
ers' table, the names of the exhibitors were announced by A. B. Coffman, show manager, 
and the space selected was marked on the giant floor plans of the exhibit hall at the left of 
the stage. Committee members and others on the stage, reading from left to right—Standing 
at charts: H. D. Miller, Chicago Auto Parts Co., Chicago; B. G. Close, King "en Products 
Co., St. Louis; A. E. Pouliot, National Bushing & Parts Co., Minneapolis; G. R. Walker, 
Walker Mfg. Co., Racine, Wis.; F. G. Stewart, Standard Automotive Supply Co., Washington. 
Seated at table: Dora Bernero, show manager's office; W. T. Mills, Auto Parts Co., St. Louis; 
Coffman; Malcolm McCormick, Fram Corp., Providence, R.1|.; N. F. Kaplan, Pennsylvania 
Rubber & Supply Co., Cleveland; Ruth Hall and W. O. Lueck, show manager's office; Clyde 
P. Brewster, K-D Mfg. Co., Lancaster, Pa., and Wilkerson, Wyoming Automotive Co., Casper, 
Wyo. 


Royal Motors $4,000 in cash capital paid in. Prin- 

Royal Motors, Inc., Wheeling, W. cipals are Vincent J. Zanke, Domi- 
Va., has been organized with capi-|nick P. Zanke and Thomas P. 
tal stock of 1,000 shares, no par; | O’Brien. 





ed 


stock of first-quality parts for cars and trucks 
of all makes and all models which will take 
care of practically all of your normal require- 
ments. Other numbers (the rarely-needed items 


a the largetl Independent Faria 
Onganigalion in lhe Indutliy/ 


no jobber can afford to carry in stock) are no 
farther away than the nearby NAPA Ware- 
house. A single phone call or visit to your 
NAPA Jobber brings them all within your reach 
without delay. 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION 
DETROIT 1, MICHIGAN 
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ve SERVICE SECTION 
Repair Notices 
Hit 27,606 


In Minnesota 


ST. PAUL.—Police officials hav« 
warned 16,496 motorists and issued 
11,110 “must repair’ tags to mo- 
torists operating vehicles with il- 
legal or unsafe equipment during 
the first half of 1948, the state 
highway commission reported here 

Arrests in the state for traffic 
violations numbered 1,532 in June, 
bringing the total for the half-year 
to 7,755 motorists who were fined 
a total of $140,000. 

Charges most frequently leveled 
against the drivers were careless 
driving, improper lights or equip- 
ment and excessive speed. Other 
charges in order were: no driver's 
license, drunken driving, improper 
passing, driving in wrong lane, im- 
proper parking, overweight loads, 
improper signaling or failure to 
signal, failure to yield right of way, 
and failure to dim lights for ap- 
proaching vehicles. 

Of the top three charges, care- 
less driving accounted for 951 ar- 
rests; improper lighting or equip- 
ment, 925, and excessive speed, 848. 

Patrolmen in the state highway 
patrol system drove nearly 3,000,- 
000 miles during the six-month pe- 
riod, checked 46,577 drivers’ li- 
censes, and lent assistance to more 
than 9,000 travelers in difficulty. 
Warnings were issued to 390 pedes- 





trians “thumbing” rides or walking 
| improperly on the highways. 

Patrolmen personally attended 
1,148 traffic accidents, of which 248 
occurred in June. 





Buick D.C. Post 


‘Goes to Beltaire 


FLINT.—W. F. Hufstader, gen- 
| 2ral sales manager of the Buick 
Motor division, last week announced 
| the appointment of George S. Bel- 
| taire jr. as Washington zone sales 
manager. 

Beltaire joined Buick’s New York 
| zone in 1941 as a district manager 
and, after the war, served as dis- 
trict manager and service represen- 
tative at Philadelphia until his ap- 
| pointment in June, 1947, as assist- 
ant zone manager there. Beltaire 
succeeds Leonard Kruithoff, re- 
signed. 


Atom Research 
Socony-Vacuum Grants 
$250,000 to MIT 


NEW YORK.—An intensified re- 
search program in atomic energy 
and the fundamental structure of 
matter is made possible with an- 
nouncement by Socony-Vacuum Oil 
Co., Inc., that it had granted $250,- 
000 to the Massachusetts Institute 
of Technology, Cambridge, Mass., 
for basic studies of nuclear fission 
and its engineering. 

Socony-Vacuum officials said the 
grant will be made at a rate of 
| $50,000 per year for five years. It 
| will be utilized at the school’s dis- 
| cretion to provide facilities and sci- 
entists for carrying out the actual 
| work involved in solving a number 
| of problems in nuclear fission. 
| This work, related closely to the 
ultimate nature of matter and en- 
ergy, will be carried on principally 
in the MIT laboratory for nuclear 
science and engineering, which is 
coordinated with the institute's 
other departments such as physics, 
chemistry, metallurgy, biology and 
chemical, electrical and mechanical 
engineering. 





Ex-Ford Exec. Running 


For Mayor in Louisville 


LOUISVILLE, Ky.—Jim G. Stew 

art, former assistant manager of 
the Ford branch plant here, may b« 
the next mayor of Louisville. He is 
a candidate for the GOP nomina 
| tion. 
As a delegate to the national Re- 
|publican convention in Philade!l- 
phia, he was introduced to the con- 
vention by House Speaker Joseph 
W. Martin, who told the crowd: 
“Something else is happening in 
November besides the Presidential 
| election—they are going to elect a 
| Republican mayor in Louisville.” 





William Ullman, 
dent, 
up to date on political and economic trends 
in the nation’s capital every week. 
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SERVICE SECTION 


Survey Wholesale Trading 


AUTOMOTIVE NEWS, AUGUST 9, 1948 


Areas ... 


| 


_ Firms Prefer Promoting Home Products 


MINNEAPOLIS. —A survey on 
wholesale trading areas of the 
Twin Cities, prepared by the cham- 
ber of commerce here, has revealed 
that most firms prefer to promote 
their immediate trade areas more 
intensively than to extend them on 
the fringes. 

Thirty firms handling automotive 





( ,oodyear Lists 
Brake Relining 


Improvements 


AKRON.—Further improvements 
in its Uni-Bond process for relining 
automobile brakes make it possible 
for the company to offer dealers 
complete sets of Uni-Bond equip- 
ment incorporating several new fea- 
tues, Goodyear Tire & Rubber Co. 
reported last week. 

The flexible band sets used in the 
process for bonding the brake lin- 
ings to the brake shoes have been 
slotted, in order to provide relief 
from the piercing action exerted by 
the heel of Lockheed hydraulic 
brake shoes, a situation peculiar to 
that type of brake shoe design, it 
was explained. 

The new flexible band sets are 
universal and used on all type 
shoes, including those for nine 
through 16-inch drum diameters, it 
was added. 

Other improvements pertain to | 
the special Goodyear-designed 
ovens, employed in the Uni-Bond | 
process for bonding brake linings | 
to the brake shoes under high tem- 
peratures, Goodyear officials said. | 


All-Stars 


Gehringer Again Pilots 
Legion Ball Team 


DETROIT. — Charlie Gehringer, 
the Detroit Tigers’ former star sec- 
ond baseman who piloted his team 
to victory in last year’s American 
Legion junior all-star game, has 
again been named manager of the 
Detroit districts’ team which will 
meet a picked nine from the 16th 
district in the 1948 junior all-star 
game at Briggs Stadium Seneny, | 
Aug. 15. 

Mickey Cochrane, boss of the} 
16th district team last year, will | 
not be available for the 1948 con-| 
test, officials said, but another for- | 
mer Tiger star is being sought to | 
handle the reins of the suburban 
nine which scored victories in the 
all-star contests of 1945 and 1946. | 

With Ford and Lincoln-Mercury | 
dealers of metropolitan Detroit | 
paying the freight for the game| 
and defraying all promotional ex- | 
penses, the entire gross receipts | 
will go to the Old Newsboys’ Good- 
fellow fund. | 

Last year, when more than 13,000 | 
fans turned out to watch the De- 
troit districts’ team conquer the 
16th district club, 6 to 4, $16,265.90 | 
went into the Goodfellows’ kitty to | 
help make Christmas happy for | 
needy Detroit youngsters. 


W. Va. Tire Dealers Plan 


First Parley in September 

CHARLESTON, W. Va., — The 
first annual convention of the West 
Virginia State Tire Dealers Assn 
will be held in Huntington in Sep- 
tember, it was announced by O. 
W. Van Delinder, president, follow- 
ing a meeting of the group’s direc- | 
tors here last week. 

Elmer Canterbury of Huntington 
was named convention chairman. 
Serving with him on the conven- 
tion committee are E. B. McNeer, | 
Kenneth Stettler and R. C. Boyd of 
Huntington, and F. Earl Cobb of 
Oak Hill. The date for the conven- 
tion will be set by the committee. 


[win City Parts Dealers 
Elect Carlson President 

MINNEAPOLIS. — Arthur Carl- | 
son, Holt Motor Co. parts and ac- | 
cessories division, has been elected 
president of the Automobile Deal- 
ers Parts Assn. of the Twin Cities. | 
He succeeds Cecil Black of Down- 
town Chevrolet. 

Elected vice-president was Flo} 
Price, Finch Chevrolet, St. Paul; | 
treasurer, Lyle Kerr, Central Hen- | 
nepin Motors, Minneapolis, and A. | 
C. Wilton, Malkerson Sales, Minne- 
apolis, was elected secretary. 


parts, paint, glass, rubber and can- 
vas goods in addition to farm im- 
plements were surveyed by the 
economic research department of 
the chamber under the direction 
of Del Hastings. 

It was designed to provide in- 
formation for local wholesalers 
studying their trade territory cov- 
erage, nationwide manufacturers of 


automotive, agriculture and hard-| 


ware and other lines setting up 
their sales territories, sales repre- 
sentatives seeking new lines, and 
prospective manufacturers inquir- 
ing into their sales potential from 
a plant located in this area. 

Most of the firms queried were 
hardware goods wholesalers oper- 
ating in the area. They were asked 
to outline on a map the areas 
which they regularly serve. These 
maps were then coordinated on a 
master map. 

The survey showed 
“typical” trading area 
North and South Dakota, Minne- 





that the| State George C. Marshall has re- 


included | 


sota, northern third of Iowa and) 
western third of Wisconsin as well 
as most of Montana. | 

It was discovered firms in the 
Twin Cities were better represent- | 
ed in the state of Montana than} 
any competing wholesaling center | 
such as Denver, Salt Lake City and | 
Seattle. 

While 23 out of the 30 firms said 
they are interested in trading in 
Montana, Western North and) 
South Dakota and northern oe 
they indicated that they feel trade 
promotions would help them most | 
in areas closer to home. | 

The Dakotas ranked first, Min- 
nesota second, with only six firms 
stating their home state could 
benefit them most by trade promo- 
tions there. 





ASME Cites Marshall 


WASHINGTON. — Secretary of 





ceived a certificate of honorary 
membership in the American So- 
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“Naturally, when you consider that it lubricates better, 


"That lad catches on quick!” 


“You're right, Jim. What we need here most is repeat 
business—and that's what Quaker State Motor Oil builds. 














DOES THREE-WAY JOB—Val-Lite, a combination sign, valance and lighting fixture is being 
produced by Kent-Moore for use in dealers’ showrooms, parts and accessories departments 


and service departments. This three-purpose fixture serves as: |. An effective display sign 
with changeable letters; 2. A fireproof, light-reflecting valance; 3. An efficient source of 
fluorescent light, according to the company. Val-Lite units can be installed individually or 
in a continuous line; in the latter case, they are fastened end-to-end. Inside and outside 
right-angle turns are also possible. For descriptive literature, write Kent-Moore Organization, 
Inc., General Motors Bidg., Detroit 2. 


his honor here. E. G. Bailey, pres- 
ident of the ASME, conferred the 
honor. 


ciety of Mechanical Engineers. It 
was presented in a brief ceremony 
during an informal luncheon in 








LISTEN TO HIM TALK 
UP QUAKER STATE 
MOTOR OIL! 





MOTOR olt 


lasts longer, and is always the same in quality and : Ay 


performance. Of course people stay with it.”’ 


Right! For retail oil men of energy and good will Quaker 
State Motor Oil is a real producer of steady income. It’s 
skillfully refined from 100° pure Pennsylvania grade 
crude oil. It’s famous in the oil trade as a wonderful 
builder of repeat business for Quaker State dealers. 





QUAKER STATE MOTOR Ol + QUAKER STATE SUPERFINE LUBRICANTS + QUAKER STATE Oil REFINING CORPORATION + Oll CITY, PENNA. 
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New Ford Check Seeks .. . 


Protection for Dealer, 
Car and Owner 


(Continued from Page 26) 


examination at the time of de- 
livery. 

The double-barreled protection 
afforded by this system, Pierce be- 
lieves, should improve immeasur- 
ably the service goodwill between 
owner and dealer, by reason of a 
sharp decrease in the number of 
minor mechanical failures which 
have occurred on many newly de- 
livered postwar cars. 

It is pointed out that most fac- 
tories acknowledge the failure of 
final inspections at the factory to 
approach prewar quality levels. 
Ford officials expect that a repeat 
inspection by the dealers will large- 
ly offset any deficiencies and cut 
down much of the ill will reflecting 
back on dealer and factory alike. 

+ + * 


/PURTHERMORE, according to 
Ford men, service departments 





should be saved much of the time 
and trouble caused by attention to 
week or month-old cars with such 
defects as loose hardware, leaky 
windshields or squeaking brakes. 

The eight categories which the 
dealer is required to examine be- 
fore delivery are tires and brakes, 
front suspension and steering link- 
age, engine and clutch, electrical, 
lubrication, body, road test and ac- 
cessories. 

It is emphasized that the report 
is not merely a list of items that a 
mechanic could check off blind- 
folded. For instance, among the 
facts which must be specifically 
stated for the owner are the pres- 
sures in both front and rear tires, 
toe-in and steering wheel back- 
lash, amount of brake pedal-free 
travel and reserve, engine coolant 
protection temperature, clutch 





PLANNING A NEW OR REMODELED BUILDING?—This underfloor system was designed by 
National System of Garage Ventilation, Decatur, Iil., to meet the request of architects and 
builders for a system removing carbon monoxide gas and smoke that could be installed while 
they are working—one that is a completely packaged unit, ready to install. 


pedal-free travel, battery specific 
gravity and the call letters of the 
radio stations to which the radio 
has been adjusted. 

The dealer inspector must check 
the operation of caster, camber 
and each light. He cannot take for 
granted doorlocks and handles, en- 
gine mounts, front-seat adjustors or 
window moulding screws. On the 


road test, the inspector must make 
sure that the windshield wipers 
work, that the gears shift easily, 
that no rattles or squeaks are 
present and that the engine accel- 
eration is normal. ° 


CCESSORIES must be set to 
operate properly, paint scratches 
must be missing both ou 
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Hang up this sign! Put the profit- 
power of the RAMCO RE-POWERING 
Method to work for you! 


NATIONALLY ADVERTISED IN 


~RAMCO 
AS-POWSRING 






PROMOTES FOUR PROFITS IN PLACE OF ONE! 


The modern way to sell ring jobs is NOT to sell rings alone but to 
sell guaranteed RE-POWERING under the nationally advertised RAMCO 
RE-POWERING Plan. RE-POWERING includes (1) Compression, (2) Carbure- 

tion, (3) Ignition, (4) Cooling. That's four profits in place of one—and 
better satisfied customers. When you Re-Power, Ramco 10-Up Rings Do 

the Job Right—so right that your work is warranted for 10,000 miles 
(or one year). This written guarantee sells RE-POWERING, builds your 
RE-POWERING “REP”, and builds your profits now and later! 




















= 
l= life 
i: 

$ 2nd life 
Double Life! 






SPIRO-SEAL’'S "DOUBLE LIFE PRINCIPLE” 


y During the break-in period the inner spring ring exerts its 
/ gentie pressure ONLY on the cast-iron oil ring. This permits 
the ‘‘endiess’’ Spiro-Seal Steel Ring to function under its own 
easy tension, adapting to the cylinder's shape. That's Spiro- 
Seal’s FIRST life. After break-in the oil ring and Spiro-Seal are 
both stabilized by the inner spring ring, and together they 
present four oil-bearing surfaces to the cylinder wall. That's , 4 
Spiro-Seal’s SECOND life . . . “Double Life’! e 








For 10,000 Miles and Up Call for 


ramco/7 


PISTON RINGS u 





...the 10,000 Mile (or one year) Guaranteed Rings for Re-Bore and Re-Ring, Car or Truck 
* Products of Ramsey Corporation, 3737 Forest Pork Bivd., St. Lovis 8, Missouri, makers of RAMCO Piston Skirt Stabilizers... Seal-Tite 
Piston Rings, --Oil-Tyte Piston Rings...Spirolox Retaining Rings, Spiro-Seal Grease Seals and Dust Seals...Famous RAMCOnizer Machine for reshaping collapsed 
piston skirts... .Ramco 3-Up Parts Cleaner... Factories: St. Lovis and Sullivan; Mo.; Fruitport, Mich.; Toronto 8, Ont.) Canada. Copyright 1943 Ramsey Corporation* R-2364 
s 
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inside and the car must be given a 
wash, 

This inspection, launched by Ford 
with first deliveries of its 1949 mod- 
els, marks the opening of a long- 
range program by that company to 
keep Ford owners on the record 
books of the dealers from whom 
they buy their cars. 

Batches of the “new-car delivery 
reports” and “new-car delivery rec- 
ords” were being mailed out from 
Dearborn last week to the 6,500 
Ford dealers. 


Tire Bleeding 
Is Scored As 
Threat to Safety 


AKRON.—Tire makers take issue 
with the habit of the American mo- 
torist who bleeds his tires of extra 
air pressure during hot summer 
months, a checkup of tire compa- 
nies indicated last week. 

Regardless of whether they be 
passenger car or truck tires, tire 
officials declare that bleeding re- 
sults in added high temperatures, 
weakening of the tires and eventual 
rupture of the tire casing. Instead, 
they recommend that motorists in- 
flate tires to the proper pressure 
level and then leave them alone 
entirely. 

Today’s tires are built to take 
care of the added five or ten pounds 
of extra pressure which builds up 
during fast or continuous driving, it 
was stated. By de-pressurizing hot 
tires, one merely allows greater air 
friction—hence, greater heat—to oc- 
cur when movement is resumed. 

In passenger tires, heat and im- 
pact are said to be the greatest 
causes of blowouts and flats, al- 
though most officials declared that 
the blowout —in the old-fashioned 
sense of the word — is practically a 
thing of the past. 

In truck tires, load, heat and im- 
pact is the combination most gen- 
erally responsible for tire trouble. 
An overloaded truck hitting a raised 
section of highway at high speeds 
causes severe tortures of tire cas- 
ings, it was pointed out. 

The new lower-pressure tires, it 
was pointed out, carry nearly the 
same pressure inside the tire as 
they receive outside and are there- 
fore more resistant to heat than 


regular types. 


Closeup for Death 
Sideswiping Toll High 


In Minnesota 


More than a score of people have 
been killed and many times that 
number injured in Minnesota al- 
ready this year because the driver 
got “just a little over” or hugged 
“just a little too close” to the 
centerline of the roadway. 

This fact was revealed last week 
by the Minnesota editors’ safety 
committee on the basis of acci- 
dent records of the state depart- 
ment of highways. 

“Actually,” Ray Hannah, MEA 
chairman, explained, “the highway 
department’s accident records 
show that cars meeting in side- 
swipe collisions accounted for 2,522 
serious accidents last year as 
against 603 accidents which were 
actually head-on collisions.” 

The report further reveals that 
of the 2,522 sideswipes—caused by 
one or both drivers crowding that 
centerline of safety just a little 
too close—21 were fatal. 

Each fatal accident spelled 
death for one or several people, 
and 733 caused personal injuries 
to from one to a half dozen occu- 
pants. Of the 603 actual head-on 
collisions, 30 resulted in single or 
multiple fatalities and 300 in non- 
fatal personal injuries. 












Detroit Air Shipments 


At New Peak in June 

DETROIT. — Jack A. Tompkins, 
district sales manager for Ameri- 
can Airlines, announced last week 
that American’s airfreight division 
established a new all-time record 
out of Detroit during June, hand- 
ling 700,000 pounds of airfreight 
through the Willow Run air termi- 
nal. This is an increase of 71 per- 
cent over June, 1947, and an in- 
crease of 19 percent over May this 
year. 

Tompkins attributed this large 
increase to industry’s acceptance of 
airfreight to expedite production 
problems. This is particularly true 
of the automotive industry, which 
has been constantly increasing its 


| volume of shipping, he said. 
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SERVICE SECTION 


Backshop 


(Continued from Page 26) 


primarily because their bookkeep- 
ing system doesn’t show the source 
of the work done in other depart- 
ments. 

Dealers who do have diagnostic 
departments and who know what 
is happening, realize that a prop- 
erly-run diagnosing department— 
like a properly-run lubrication de- 
partment — develops much more 
dollar volume work for other de- 
partments in a dealer’s shop than 
the revenue from that one depart- 
ment. 





By 
Jack Weed 





before the real cause of the trouble 
is located. 

And when the first, second and 
third guessing is made at customer 
expense, it is no wonder that we 
have today approximately one-third 
more independent repair shops eat- 
ing into car dealer service revenue 
than the industry ever had before. 

During the war—and immediate- 
ly after—vehicle owners stood for 
a great deal of high dollar service 
because they were afraid that if 
their car gave out they would be 
left riding Shank’s ponies. The in- 
dependent shops were having dif- 
ficulty getting parts in those days, 
and a great many of them didn’t 
have the tools and testing ma- 
chines to give proper service on 
the more modern cars. 

The public was completely sold 
on the fact that for self-protection 
they should “take their car back 
home.” But that doesn’t hold true 
today. Money is much tighter— 
especially for the owners of the 
older cars—and a large proportion 
of working men especially can’t 
afford the large repair bills they 
formerly took in stride. 

But the main reason is that no 
one—whether he can afford it or 
not—relishes being overcharged, 
and the feeling has been gradually 
growing that dealers consistently 
overcharge for service work. 

+ + od 

WE, LIKE most factory service 
experts, can’t believe that most 
dealers guilty of the practice are 
so shortsighted that they deliber- 
ately allow their shop men to over- 
charge customers and thus drive 
away the very trade they must 
depend upon for high absorption— 
and the trade upon which they 
must depend for new and used-car 
sales. 

We agree that most of the trou- 
ble lies in the dealer not knowing 
enough about his service operation 
—or not taking the time to check 
it so that he knows what goes on 
—plus improperly set up incentive 
systems in the shop that provoke 
“loading” of service customer tick- 
ets. 

We still believe that the elimina- 
tion of the word “check” from the 
service order writers’ vocabulary 
would go a long way toward elimi- 
nating this evil that is growing 
into alarming proportions — when 
judged from customer goodwill to- 
wards the dealer. 

As Irving Frazee of Ford so 
clearly states in the Ford Trouble 
Shooting sevice bulletin, “Trouble 
shooting or diagnosis is required 
before any actual repairs can be 
made. The correct diagnosis pre- 
vents costly wnnecessary repairs 
and shortens the time the vehicle 
is out of service.” 

* * * 

PRACTICALLY every dealer has 
the necessary instruments in the | 
shop so that “correct diagnosis” | 
can be made of every job where 
there is the least doubt in the 
order writer’s mind. 

The next thing is to get the serv- 
ice department employes to use 
these testing instruments properly 
~and honestly. 

If a mechanic wishes to make 
a dishonest analysis of what is| 
causing the trouble, he can do so 
-just as any smart service man- 
ager can bring up his dollar volume 
to cover absorption—for a while. 


So, if the dealer wishes to make 





































* * ** 


THERE ARE a number of such 
diagnosing departments in dealer- 
ships around the country that have 
proved their success over many 
months of operation—and as you 
read this, your roving correspon- 
dent will be on the West Coast 
Paul Prying three of these deals. 

A complete reporting of the set- 
up and results obtained from one 
—an Oldsmobile deal in Oakland, 
Calif., will be in the next Service 
issue, Sept. 13. Other stories of 
successful diagnosis departments 
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causes of trouble in his car— Special jet an 
where service salesmen and me- Mercury® 


chanics are being paid a bonus on ‘ 
either customer labor or parts— | 
the diagnostician must be a sal- 
aried man whose income is not 
affected by the amount of the j 
ticket. ; 


If these testing instruments are 
to be used for diagnosing every 


job as it comes into the shop, in- s 25 
stead of being confined to tuneups 4 sates 
and checking as they are today, ; 

it may take more instruments and 

more trained mechanics to handle plus 
the volume in the larger shops. installation 


Many dealers, of course, will not 
be able to see the long-range value 
of the increased tool investment 
and labor cost of setting up such 
a diagnostic department, unless 
they charge for this service to 
make it break even on expense— 
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will follow in subsequent issues. 


We believe it is time that every | 


successful approach to this most 
important subject should be given 
as much “light of day” as possible. 

If the more general use of diag- 
nosing departments for trouble- 
shooting comes about—and the op- 
erators of these departments are 
paid a good salary—this move 
might also solve another problem 
which every dealer is up against, 
whether he recognizes it or not, 
and that is the raising of the 
standard of quality—or intelligence 
—of the men who decide to make 
the retail servicing of automotive 
vehicles a life work. 

As every one in the industry 
knows, retail automotive service 
men today earn—or get—a fairly 
high income when compared to 
many other vocations to which 
there is a constant flow of techni- 
cal and engineering school gradu- 
ates. Yet how many graduates of 
schools like Case, Purdue or Geor- 
gia Tech do we find in the retail 
automotive industry? We see plenty 
of them bent over drafting boards 
in large engineering departments 
making much less money. 

* * ad 

AS AUTOMOBILES, trucks and 

tractors get more complicated—add 
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10,000 SQUARE FEET FOR SERVICE—New home of Pistoresi Chevrolet Co., Chowchilla, 


The parts department has a 35-foot counter 


Calif., is of brick and concrete construction. 
Pete Pistoresi and his son, Lany Pistoresi, 


with 70 bins containing a complete line of parts. 
are the owners. 


higher ; standing can we hope to induce 
the properly trained young man to 
come into the business. 

Many retail servicemen are in 
our dealers’ shops today—just as 
many farmers are farming—be- 
cause they couldn’t make a success 
of any other type of work. Even 
the young fellows who, denied an 


engineering training because of 
(See BACKSHOP, Page 51, Col. 2) 


automatic transmissions, 
compression ratios and other ad- 
vantages that are now in the ex- 
perimental stages—we are going to 
need more and more technically 
trained men to keep them running. 
And it will only come by making 
the job of automotive maintenance 
more attractive. Only by giving 
service work a more dignified 
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“Let Trico’s "Two Little Squirts’ Wash: Your Windshield 
While You Drive.” That’s what national advertising tells 
your customers nearly every week of the year. 
° Wouldn't be without them!” That’s what more than two million 







users tell their friends. With installation now 





Trico Products Corporation, Buffalo 3, N. Y. 








32 


Dealer 


Wall Purchases Interest 


In Athens Motors 


R. A. Wall, formerly zone truck 
manager for Chevrolet in Birming- 
ham, Ala., has purchased an in- 
terest in the Athens Motor Co 
(Chevrolet), in Athens, Tenn. 


x * + 


J. J. Tuttle, Ine. 


J. J. Tuttle Motor Sales, Inc., has 
been incorporated in Buffalo with 
capital of $175,000. Incorporators 
are Emmanuel Duke, Richard H. 
Wile and R. Kerford Wilson. 


* * * 


Duncan Reopens 


Duncan Motors, Inc., 1001 Main 
St., Niagara Falls, N. Y., has re- 
opened its newly remodeled show- 
rooms. William Hoctor is service 
manager for the firm. 

+ * * 


Claude Peak Motor Co. 


Articles of incorporation hxve 
been filed with the Wyoming sec- 
retary of state by the Clouds Peak 
Motor Co. of Sheridan, listing capi- 
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Doings 


tal stock of $50,000. Its three direc- 
tors, Ida Laub Hough, Douglas C 
Hutton and Victor Myers, are all 
residents of Sheridan. 

ok o * 


Triangle Buys Home 


Triangle Chevrolet Co. has pur- 
chased property at 335 Gold St., 
Brooklyn, which it has occupied 
for many years for automobile 
showroom and service facilities. 
The property has an assessed val- 
uation of $136,000 and was sold for 
cash above a mortgage of $36,500. 


Butler Buys Ford Outlet 


Fred Butler, well known businese 
and civic leader of Ardmore, Okla., 
hag purchased the Ford dealership 
in Alva, Okla., and has assumed 
active management of the business 

+ * + 


Lexington Motor Co. 
Lexington Motor Co., Inc., Lex- 
ington, N. C., has been organized 
with capital stock of $100,000 (sub- 
scribed stock, $20,000) to deal in 
automobiles. Principals are Moyer 
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black 





Smith, Wilson Leonard and Helen 
Smith, all of Lexington. 


* * * 


Hudson-Carolina Moves 


Hudson-Carolina Motor Co., of 
Celumbia, S. C., has occupied its 
new location at 2212 Main St. 

” + + 


New K-F Distributor 


Ballard-Vinyard Motor Co. at 
Luling, Tex., has taken over the 
Kaiser-Frazer distributorship for 
this territory, held by Luling Motors 
until recently. Lex Vinyard is owner. 

* + ” 


Park Mayor of Town 


B, J. Park (Chevrolet) has been 
named mayor of San Saba, Tex., by 
the city commission. 

* * om 


Mabe Motors, Inc. 


Mabe Motors, Inc., has been in- 
corporated at Welch, W. Va., with 
$50,000 authorized capital, to deal 
in automobiles. Incorporators are 
D. E. Mabe, Lacta M. Mabe and L. 
E. Rogers jr. 


* * * 


Schneider Buys Lot 
Charles J. Schneider Motors, Inc., 
St. Louis, has purchased a lot on 
the east line of Grand Blvd. just 


oe 


® 


j 


south of Carter Ave. Schneider said 
it was bought for expansion pur- 
poses, adding that his firm plans 
the erection of a new building 
there. 





* + * 


Gardner Given City Post 
George D. Gardner, Binghamton, 
N. Y., automobile dealer, has been 
appointed a member of the newly- 
formed Binghamton Parking Au- 
thority for a four-year term. 
* * * 


Daniel Motors Formed 


Daniel Motors, Inc., Florence, S. 
|C., has obtained a charter from 


Makes every job faster, easier, better looking! 


SAVE TIME, CUT LABOR COSTS with the new “Duco” Black! 
It’s a faster-drying, more versatile, blacker black . . . a better 


match for blacks used in new-car production. Meets the most 


exacting touch-up and refinish requirements on any black job. 

You can start compounding the new ‘“‘Duco’”’ Black in about 
two hours on touch-up jobs . . . overnight dry is recommended 
for overall refinishing. It rubs easier; won’t haze under normal 
temperature and humidity conditions. A high-solids lacquer, it 


can be reduced with three parts thinner for spray application. 


Apply it before sanding. Thoroughly and 
quickly cleans the old finish . . . has a slight 
softening action. Promotes good adhesion 
of the new finish. 


REG Us. Pay OFF 





The new ‘“‘Duco”’ Black is packaged under the old familiar 
code, 246-2048. It will pay you to place an order with your 
Du Pont jobber today . . . for faster, easier, better-looking black 
jobs! E. I. du Pont de Nemours & Co. (Inc.), Finishes Division, 
Refinish Sales, Wilmington 98, Delaware. 


DUCO icaur 


ers ve mar 


Best known of Automotive Finishes 


BETTER THINGS FOR BETTER LIVING 
++.» THROUGH CHEMISTRY 
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AT THE BASE OF THE GREAT VALLEY—Adams Motor Co. (Pontiac), Bakersfield, Calif 
| now occupies these new facilities. The service shop contains 22 service stalls plus a paint shop 
and there are 12 stalls in the body shop. 


the secretary of state to deal in 
automotive vehicles. Authorized 
capital stock is $50,000. M. M. Dan- 
iel is president. 

* * * 


Doca Partnership 

A certificate of partnership has 
been filed in the Erie county clerk’s 
office for Doca Motor Sales, 1053 
Tonawanda St., Buffalo. Partners 
are Fred D. Dopp and Angelo Cas- 
tricone. ‘ 

* + 


Cooper & Son 
George Cooper & Son Motor 
Sales, Inc., Columbus, O., has been 
incorporated with 250 shares of no 
par value. Incorporators are Ellen 
Fink, Dale Cooper and Phyllis W. 
Lemert. 


* * * 


Fowler Motors 


Fowler Motor Co., Inc., 630 Noble 
St., announced their appointment 
as dealer for Cadillac in Anniston, 
Ala., and vicinity. 

* + # 


Hicks Chevrolet Builds 


The new Hicks Chevrolet, Inc., 
plant is now under construction 
in Towson, Md., according to Rob- 
ert F. Hicks, owner. 


* * * 


Struby Joins Indrio Motors 
W. F. Struby has become affi- 
liated with Indrio Motors, Ine 
(Hudson), Fort Pierce, Fla. as 
secretary-treasurer, it was an- 
nounced by H. L. Fortner, head of 
the company. 
- ” +e 


Second Nash Award 


Nash Motors’ 10-point bronze 
plaque, awarded for outstanding 
customer service, facilities and 
management, has been won for the 
second time, by Pepper-Taylor Mo- 
tor Co., Pensacola, Fla. 

* * ~ 


Crout in New Home 


E. G. Crout & Co. (Ford), Holly 
Hill, S. C., have cccupied their new 
home, a modern brick building on 





State St. 


Sewell in New Home 


Sewell Motor Co. has taken over 
|the old home of Rideout Motors, 
Inc., at 1715 N. Akard St., Dallas, 
Tex., and plans extensive improve- 
| ments. 

kK 


Paradise Motor Sales 

| A business name has been filea 
|}in the Erie county clerk’s office 
for the Paradise Motor Sales, 2100 
S. Park Ave., Buffalo, by Isadore J. 
Goldman. 
| + + * 


Second Nash Award 
Root-Torgler, Inc. (Nash), 1253 
Main St., Buffalo, has been awarded 
| its second consecutive 10-point 
award. 


| * * * 


Flaig Buick Co. 
| Ed Flaig is the owner and man- 
ager of Flaig Buick Co., Arkadel- 
|phia, Ark. New buildings will be 
; erected to house the enterprise at 
Tenth and Barkman Sts. 
. + 


* 


Colonial Motors 
Colonial Motors, Charleston, S. C 


has been chartered with capita! 
stock of $180,000 to engage in 
general automobile business. ( 
Huiet Paul is president. 

* * . 


Tyson-Reinert Formed 


| Tyson-Reinert Motor and Imple 

- Co., Dodge City, Kans., was 

incorporated in the office of the 

|secretary of state with a capital 

| ization of $10,000. 
* 


* . 


Heads Legion Post 


Automobile dealer Grady O. Wi 
liams has been elected post con 
mander of Cunningham Post No. 2: 
| of the American Legion at Hami 
| ton, Tex. 
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' Blanchard and Maude Blanchard, 
all of Greensboro. 
* * * 

G. J. Patsey has been named gen- 
eral manager of the Holt Motor 
Co., Minneapolis, by C. L. Holt, 
president. He was a former sales 
manager for the Northland Milk 
Co., Minneapolis. 

* * * 

Thomas Pontiac, Inc., 5225 Del- 

mar Blvd., St. Louis, is construct- 
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Dealer Doings 


Starts Buildin Principals are E. T. Hubbard, C. 
Huse & D. Hubbard and C. E. Hubbard, all 


$100,000 Plant in Maryland of Williamson, W. Va. 
Vaughan H. Huse of Universa) a | 


Motors, Inc. (Ford), Annapolis, Md., Increase Capital Stock 
announces that construction has | 


started on a $100,000 building | The state secretary at Austin, 
: ; Tex., recently approved an amend- 











7 + . 
ment to the charter of Edens Chev- : 
Ross Motor Sales |rolet Co. in Corrigan, permitting oan a ios seumen cuenta 
A business name has been filed the company to increase its capital! @ ey ee " : ah service building at a cost of $50,000 
for Ross Motor Sales, 1911 Genesee | stock to $60,000. to increase available space by 10,- 
St., Buffalo, by John J. Ross. | * * ® | , KEYED TO SERVICE—Central Motors (Lincoln-Mercury), lowa Falls, ta., emphasizes the | 999 square feet P 
é ° . . » importance of service by devoting 4,200 square feet to it. The owners are W. W. Johnson F 
Olds Franchise to Reid and W. Q. Johnson. M. O. Qualen is manager. * * * 
Kearney P. romoted Reid Farm Supply, located in Pa- nai hae Sor Caeenmn one ‘ae Wheeler 
Frank H. Kearney has been ap-| ducah, Tex., has announced its ap-| Seminole, Okla., has been organized ptabedeien es, Hampstead, Md., 
pointed general manager of the|Pointment as an Oldsmobile dealer.| with capital stock of $5,000. Princi- aaa ot ber a 4 : wee ~~ 43 students graduated 
Minneapolis a of i aaa a ey pals are James W. Pipkin, Roger | salisbury, N. C., has been organized graduate sohect “of nea a 
Co., 7" hae cage e sana Pipkin-Oliver Motors Oliver and Myrtle J. Oliver, all of | with capital stock of $100,000. Prin- | chandising and management in De- 
Fred F. a oe ae Pipkin-Oliver Motor Co., Inc.,! Seminole. | cipals are U. S. G. Haymore, R. L. | troit. 


Beltz Motor Sales (Ford), at|_ 
Bloomington, Tl. 


* * » 


Brost Motors to Expand 


Brost Motors has been granted 


a building permit to enlarge its 
structure at 1291 Main St., Buffalo, 
at an estimated cost of $70,000. 
a * * 
Waters Enlarging 

S. Monroe Waters (Ford), Black- 
shear, Ga., is enlarging his build- 
ing to house his Ford tractor and 


implement business. FOR COOLING SYSTEM TROUBLES! 






* * 


Modern Motors 


Modern Motors, Inc., Lumberton, 
N. C., has been organized with 
capital stock of $100,000 to deal in 
automobiles. Principals are O. C. 
Norment, Dickson McLeand, both 
of Lumberton, and E. B. Hall, of 
St. Pauls, N. C. 


* * * 


Bolen-Gar field 
Bolen-Garfield, Inc. (Ford), Man- 
chester, N. H., announces the open- 
ing of a used car lot at 720 Union 
St. 





* ” ¥ 


McLean Motor 
McLean Motor Co., Winston- 
Salem, N. C., has been organized 
with capital stock of $100,000. Prin- 
cipals are William McLean, Henry 
Heitman and Jesse James, all of 
Winston-Salem. 







Automate 
COOL me s1stom clbante 





We're telling car owners all over the nation 
~ 


the big news that cooling system troubles can 


* * 


. 
Willys Selects Monaco 
Pete Monaco has announced that 
his firm, Monaco & Sons Motor 
Sales, Glastonbury, Conn., has been 
named as Willys-Overland dealer. | 
* * * | 


Sales Officials Named 


be ended. We're building a big new business 


for you. Cash in on it! 

















™~ 

L. W. Kincaid has been named BEFORE AFTER 
new-car sales manager and P. T. BRADY BRADY — 
Downey used car sales manager of _ 
Harbor Motor Co. (Ford), St. CLEANING CLEANING 


a 










Johns, Ore. 
* a * 
Holm Joins Guttsen 
Harry G. Holm, 15 years with} 
Boyer-Gillfillan of Minneapolis, has | 
entered into partnership with E. | 
G. Guttsen in the latter’s body | 


shop, Forest Lake, Minn. 
- SaieeAste * It’s ten to one that your overheat- _ but the radiator cap... and it’s quick, 
Ripley (Ford) Opens ing is caused by accumulations inthe easy and inexpensive. Brady cleaning 
Ripley Motor Co. (Ford) held | narrow water passages inengine and stops overheating caused by a clogged 
Oe coo edidien dene 46 a nee radiator. Water can’t circulate. Excess cooling system... prevents clogging if 
: heat can’t escape. Naturally, youren- you get a Brady cleanout every 5000 


ley, Tenn. R. E. Given and W. T. . : = : ’ 
Savage are the owners. gine overheats, the radiator boils,and miles or twice a year, as car manu- 

















THIS 1S THE WAY your engine looks AFTER clean- 
ing the Brady Way. Every passage is open and walls 
are cleaned of lime-scale, rust and sludge. Heat 
escapes freely around cylinder walls, valves, and 
through the radiator. Your cooling system can oper- 
ate without heating—et any speed, on any hill! 


THIS 1S THE WAY the cooling passages in your 
engine look after months of driving—filled with 
rust, scale and sludge. The radiator is in the same 
condition. Heat cannot easily escape. Some pas- 
sages may be plugged tight. Overheating means 
engine trouble—rapid, undue wear —costly repairs 





+) ee you have to stop for water at every _facturers advise. 
Price Opens K-F Firm crossroads. ® . . 
Ask a ice stati 
Price Motor Co., distributors in | You need a Brady cleanout! The ee ee This Puts You in Business 
BAen Tex. tor Mainer-eaner auto aeody W e ' om to clean your cooling system the Brady 
od ’ ” . 24 t t ’ ° 
mobiles, held its formal opening in | gen a aa ee cee ee Way... and don't delay! Continued th B d W 4 
a new building on the San Angelo | engine and radiator, removes grease = overheating may burn and warp e va 'y ay: 
highway. Hiram Price is owner. and sludge, dissolves lime-scale, valves, cause excessive ring wear and 
~ Pee loosens rust and dirt...AND PUMPS = g-ored cylinders, make junk of a fine 
Graham Appointed It Att Out! motor! Be safe, be sure, don’t risk The Brady “Profit Package” is all you need to 
Calvin (Curley) Graham has Bradycleaningtakesaboutonehour experiments... only Brady cleaning : i : , 
been appointed manager of the ... nothing is removed from your car completely cleans! get into the cooling system cleaning business. 
new Lincoln-Mercury service de- 
partment of L. B. Motors, Inc., F. E. BRADY PRODUCTS, INC.- MUNCIE, INDIANA Pays for itself with your first 40 to 50 cleaning 
Harrisbu rg, Pa. Brady Products of Conadoa Ltd., Toronto 
* * * 


200 Uitte Simtel AUTOMATI jobs. Ask your jobber or write us. 


Bowling Green Lincoln-Mercury 
Corp., Bowling Green, Ky., has been 
organized with capital stock of 
$100,000. Principals are Vernon J. 
Bettersworth, Jack W. Willard and 


Roy L. Holland. 
= Pies ONLY BRADY CLEANING COMPLETELY CLEANS 
State Motor Co. ht SEES 


State Motor Co., Goodman, W. | 
Va., has been granted a charter by 
the secretary of state. The new 
corporation will start business with 
paid-in capital stock of $12,000. 
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(Continued from Page 26) 
properly diagnosed—was a loose 
ground strap from the battery to 
the car frame. 

If properly analyzed before the 
order was written, this condition 
could have been located quickly, a 
repair made, a customer saved and 
a lawsuit prevented. 

+ * + 

NOTHER case involved a fac- 

4“ tory service official who took 
his car into a dealership near the 
factory three times before the 
trouble was located — before the 
service manager had the car put 
on the motor analyzer to find out 
where the trouble was. This fac- 
tory man had to get mad—tell the 
service manager he did not want a 
new carburetor, a new set of plugs, 
a new distributor nor any new part 
put on his car until the cause of 
the trouble was found. 

Then, and only then, was the 
car put on the analyzer and by 
the process of elimination it was 
found that the skip was caused 
by cracked high tension wiring 





NEW FIFTH WHEEL—Through a recent design, the long and laborious task of coupling 
a semi-trailer to a pick-up truck has been entirely eliminated. In approximately seven 
minutes, one man can convert his pick-up into a ton and a half carrier by snapping on 
a Mustang trailer, it is said. The four bolts in the bed of the truck are removed. The truck 
bed is lifted off with the assistance of an inexpensive block and tackle fastened to an 
"A" frame, the beam in a garage, or even the limb of a tree. The front section of the 
semi-trailer, when not in use, is supported by a landing gear. Merely back the fifth- 
wheel under the trailer, snap on the brake and electric lines, pull up the landing gear, 
and it is ready to go. The utility of the pick-up truck is not lost, because it is just as 
easy to reconvert this trailer-truck combination back into a pick-up. 
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Test Machines Urged in Service Work . . . 
Proper Diagnosis Cuts Complaints 


insulation which allowed the 
spark to jump. 

In both cases, the natural ten- 
dency which has grown up in far 
too many shops had allowed the 
service manager or order writer to 
“guess” at what was wrong and 
start replacing every unit that 
could be at fault. 

In neither case did this “replac- 
ing” hit the cause of the trouble— 
yet any good motor analyzer man 
would have found the case of the 
customer’s trouble in a compara- 
tively few minutes. 

* + + 


EWER and fewer customers 

have the kind of money any 
more that permits dealer shopmen 
to replace everything but the 
kitchen sink and not get either a 
howl from the customer—or lose 
the customer because he feels he 
was gyped. 

Most dealers have both the 
testing equipment ond the trained 
men to find out actually what is 
wrong with the vehicle before 
the order is written—but most 





in America’s No. 1 Industry . .. an estimated 90,000 readers weekly! 


Don’t miss a chance to say... 


WOLF'S HEAD 


IS THREE STEPS AHEAD 


Every time a customer needs oil, say, ‘Mister, 
Wolf’s Head Motor Oil is a superior refinement 
of only the finest Pennsylvania crude. The refining 
process of Wolf’s Head has been carried three steps 
further than that of ordinary motor oils.’’ There’s 
real selling punch in this sales talk. For it quickly 


between Wolf’s Head and 


100% Pure Pennsylvania—*“Premium Grade” ee P.G.C.O.A. Permit No. 6 





tells people why Wolf’s Head is better. Once your 
customers know what a great difference there is 


ordinary oils they’ll 


come back to you asking for Wolf’s Head . . . every 
time they need oil. Wolf’s Head Oil Refining Co., 
Inc., Oil City, Pa., New York 10, N. Y. 
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dealers also have “guessers” who 
are too smart for the dealer’s 
well-being, or too lazy to take 
the time to find out what is 
wrong before they write the 
order. 

They may be rushed at the time 
the customer comes in and take 
a chance on guessing right despite 
the fact that they may be giving 
the customer a “hosing” if they 
have guessed wrong. They don’t 
think beyond their immediate prob- 
lem—and income—especially if they 
are on an incentive basis. 

The dealer’s one _ protection 
against this practice, which has 
developed into an almost universal 
vice across the nation, is to have 
a well-trained man with the proper 
testing equipment take the guess- 
ing out of order writing. 

* * * 

| IS thought by most experts 

who have given the subject any 
amount of thought and study, that 
this man should be a _ well-paid 
salaried mechanic who has but one 
thought, and that is to please the 
customer and take care of his 
trouble at the minimum of ex- 
pense and loss of time. 

Two-thirds of the customers 
who leave dealers’ shops and go 
to little independent shops down 
the alley do so because that in- 
dependent shop owner has to 
make friends out of his custom- 
ers and keep them. He takes 
the time to find out what actual- 
ly is wrong with the customer’s 
car—and fixes it. 

He can’t afford to overcharge 
the customer. Nor can he afford 
to make many mistakes in analyz- 
ing the car’s trouble. 

The little independent who must 
live on the customer labor and 
parts profit that he and one or 
two helpers take in, must cherish 
and protect the feeling of confi- 
dence the customer may have in 
him. Most of them have come into 
business in the last three years, 
are still in the process of building 
their clientele and can only build 
a customer following by keeping 
customers happy. 

*x * 


[TS dealer and his employes, 
however, are in a_ different 
state of mind. During and since 
the war they have had more work 
offered than they could take care 
of. It’s only been recently that 
customer labor and parts sales 
have begun to fall off. 

In many shops—especially where 
the car has an automatic trans- 
mission or is quite complicated— 
the shops are still in a fairly 
healthy condition—as far as their 
dollars and cents business is con- 
cerned—because the customer has- 
n’t dared take his car anywhere 
else. 

But even in these shops a factual 
survey might show that they are 
not in a healthy condition as far 
as owner goodwill and confidence 
in the integrity of the service shop 
is concerned. 

Dealers must 
service methods. 

One of the most important 
“musts” that is looming on the 


change their 


| immediate horizon is the need for 
| a supply of better trained mechan- 


ics—men who have a good basic 


| technical knowledge. 


Cars are getting more compli- 
cated each model change. More au- 
tomatic transmissions, more units 
that need closer synchronization 


| are being added—compression ra- 


tios in engines are going up—and 
all of this points to the need of 
more men who can use analyzing 


;} instruments to not only determine 


what is needed to repair the car 

but to make sure that the repair 

is properly made and that the ad- 

justments are as they should be. 
* a * 


HE time is here now, when the 

dealer cannot afford to hire 
“replacers” but must develop good 
mechanics who can repair. 

The time is in sight when the 
only place in a dealership where 
a “hammer and screwdriver” me- 
chanic can be used will be in the 
used-car conditioning department 
or as a “tear-down” helper for 4 
well-trained mechanic. 

Where are we going to get these 
new technically trained men? 

Some students of service be- 

(Continued on Page 43, Col. 1) 
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CUTS TIME ON COLLISION COST ESTIMATES—By turning to a page picturing the front 
end of a car and listing the parts numbers and prices of the parts, the new ‘'Front-Ender"’ 
parts-price manuals just published by Marr Taylor, 19797 Livernois Ave., Detroit, makes it 
possible to estimate front-end collision repair costs in a few minutes. Previously hours often 
were spent in looking up parts numbers and prices in bulky parts books. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 


Canadians Buy 
More Car Radios in the nation’s capital every week. 
Than Last Year 


OTTAWA, Ont.—The latest report 
of the Canadian government shows 
that motorists throughout Canada 
bought more radios for their cars 
so far this year compared with a 
year ago during the similar period, 
with producers’ sales of automobile 
radios totaling 25,037 units at $2,- 
149,333 in the first four months of 
1948. 

This report reveals that 4,267 ra- 
dios for cars were sold in April, 
1948, as against 1,685 in April, 1947, 
with their respective values having 
been $381,375 this year compared 
with $158,290 a year ago. 

By provinces, the sales of such 
car radios were as follows: Ontario, 
3,106 units, $284,941; Quebec, 541 at 
$47,031; Saskatchewan, 193 at $15,- 
616; Manitoba, 165 at $12,393; Al- 
berta, 140 at $12,444; Maritimes, 94 
at $6,550, and British Columbia, 28 
at $2,400. 

In the first four months of 1948 
ending in April, such sales of car ra- 
dios showed the following, by prov- 
inces: Ontario, 20,207 units at $1,- 
769,725; Quebec, 1,259 at $105,346; 
Alberta, 1,167 at $92,037; Maritimes, 
627 at $46,310; British Columbia, 
612 at $47,573; Manitoba, 602 at $44,- 
607. 

Canadian producers’ inventories 
on Apr. 30, 1948, disclosed 5,552 au- 
tomobile radios. 


Good News 


N. C. Reports Drop 
In Fatalities 


North Carolina’s highway safety 
program, which includes a new 
compulsory motor vehicle inspec- 
tion law, is proving effective, ac- 
cording to State Motor Vehicles 
Commissioner Landon C. Rosser, 
who announced recently that high- 
way accident fatalities in the state 
were at their lowest rate since 
1940. | 

A report covering the first four | 
months of the current year showed 
that 184 persons lost their lives on | 
the highways, a drop of 102 from 
the fatality figures for the corre- 
sponding period last year. 

Rosser attributed the improved | 
record primarily to the state me- 
chanical inspection law that went 
into effect Jan. 1, and to the fact 
that for the first time in several 
years the state highway patrol is 
at full strength, and enforcement 
of safety laws is more stringent. 








Trico to Carry Tax Fight 


To U. S. Supreme Court 


BUFFALO.—Trico Products Corp. 
last week said it would carry to 
the U. S. Supreme court its suit 
against the government for the re- 
covery of excess profits and income 
taxes paid in 1936 and 1937, com- 
pany representatives said. 

The decision followed affirmation 
by the U. S. Circuit Court of Ap- 
peals of a decision, handed down 
in July, 1946, by Federal Judge 
John Knight, who decided adverse- 
ly on the company’s right to re- 
cover. The taxes which the com- 
pany seeks to recover amounted to| 
$532,000 in 1936 and $600,000 in 1937. | 





8082-H 28TH AVENUS 


Front-End Collision Guides 
Simplify Parts Estimating 


DETROIT. — Front-end collision 
repair costs now may be estimated 
in only a few minutes by service 
managers without wasting valuable 
time in thumbing through the 
bulky parts manuals published by 
automobile manufacturers. 

Parts wholesalers throughout the 
nation also will be saved many 
hours of clerical, telephone and 
parts bin work through publication 
of simplified parts index price 
manuals which help speed up esti- 
mates of front-end collision repair 
costs and ordering of parts needed. 

Marr Taylor, 28-year-old vice- 
president and service manager of 
Taylors’ Inc. (Dodge-Plymouth), 
Detroit, decided that there must 
be some easier way to estimate 
collision repair costs than to 
thumb through the bulky parts 
manuals on the parts counter, 

He looked up records and found 
that more than 90 percent of all 
collision repairs involve the front- 


nay 





says R. G. Trahan, Service 
Bohn Motor Company, New Or 


Largest 3 


Goop tools are essential to good service. That’s 
why service managers of top shops all over the country rec- 
ognize the advantages of Snap-on’s direct-to-user tool service. 
They know that the regular calls of the Snap-on man help 
keep tool kits complete . . . that wasteful “tool-chasing” time 
is elminated. With a complete set of Snap-on tools, their 
mechanics have the “right” tool for every job. The result . . . 
more speed . . . greater accuracy . . . better workmanship. 

Snap-on tools are available everywhere through a nation- 
wide direct-to-user tool service. 


e* ©@.08.02024 283 2 © 2 


. ; 
SNAP-ON TOOLS CORPORATION ——le 
e KENOSHA, WISCONSIN 
International Division: Kenosha, Wis., U.S.A. 
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end of cars. So he merely obtained 
front-end photographs of 1941-to- 
1948 Dodge and Plymouth cars, 
keyed up each of the 24 to 35 parts 
with numbers referring to the 
parts numbers listed in the manu- 
facturers’ parts numbers with cur- 
rent prices and started saving val- 
uable time in making repair esti- 
mates. 

Parts wholesalers learned about 
the time he was saving for him- 
self, his parts department and 
them, and urged him to expand 
the idea to include all passenger 
cars of all Chrysler divisions and 
publish a compact volume. 

Encouraged by an initial order 
for 1,000 copies from the Louis 
Rose Co. parts division (DeSoto- 
Plymouth) of Detroit and a flood 
of orders from other parts whole- 
salers, young Taylor entered the 
publishing business. 

He has formed the Front- 
Ender Co., 19797 Livernois Ave., 





"All of our mechanics like 


I 


Tate sale] omrelike 
direct-to-user tool service,” 


Manager, 


leans, La. 


Deep Tel hia) 


For 28 years, Snap-on’s 


Direct-to-User Tool Service 


with himself as president, and 
now is publishing copyrighted 
front-end manuals for 1941 to 
current passenger cars made by 
the Big Three manufacturers. All 
other cars are to be included in 
other similar manuals. 

Parts wholesalers are ordering 
the unique 8% by 11-inch manuals 
with their names and telephone 
numbers imprinted on the cover 
for gifts to all their customers’ 
service managers. 


The manuals enable even inex- 
perienced men to give an estimate 
for front-end collision repairs in a 
few minutes and to order the 
proper parts without making mis- 
takes. The manual is opened to 
the page showing a photo of the 
car needing repairs. Below the 
photo are listed all of the parts 
numbered according to the factory 
parts manual, with current prices 
given. 

Repair estimate blanks in tripli- 
cate are provided with each man- 
ual. The blanks have spaces for 
all pertinent information concern- 
ing the car, its owner, the name of 
the insurance company, numbers of 
parts needed, their price, labor and 
paint estimates, towing charges 
and excise and sales taxes. 





* 













has proved to be 
“The Time-Saving Way to 
Buy Time-Saving Tools” 
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FOR ie MARKET—A new line 
has been announced by Bal- 
lubrication 
been producing 
water eo since the end of the war for 

equipment but is now making a com- 
lete line available for the replacement mar- 
et as featured products of its newly created 
All pumps are car 
the maker reports, and 
s been pre-tested with 30 pounds of 
air before being released. Balcrank also pack- 
ages a water pump repair kit that includes all 
necessary parts for those who wish to repair 


of water pumps 
crank,Inc., Cincinnati, 
equipment. Balcrank has 


maker of 
origina 


automotive parts division. 
sere duplicates, 
each ha 


rather than replace water pumps. 
* * * 


Du Pont Improves Line 


Of Primer-Sealers 


An improved line of Pyra- 
Prep primer-sealers for use un- 
der automotive finishes is an- 
nounced by Du Pont Co. De- 
signed for refinishers and own- 
ers of automotive fleets, the new 
Pyra-Prep may be used under 
nitrocellulose lacquers as well as 
synthetic enamels, according to 
the company. 

Formerly Du Pont made Pyra- 
Prep only for use under Duco 
nitrocellulose lacquer and other 
finishes of the pyroxylin type, 
and Make-Ready undercoat for 
use under Dulux synthetic resin 
enamel and similar finishes. The 
Make-Ready line has been dis- 
continued, as laboratory and field 
tests have shown that the new 
Pyra-Prep may be used under 
either type of finish, it was ex- 

- plained. 





PRETTY PACKAGES—Norlipp Co., Chicago, 
manufacturer of automotive accessories, is in- 
troducing a group of three new packa es to 
promote the display of its rear view mirrors. 
The new packages are printed in an all-over 
shade of blue, chosen because it is a color 
preferred 7 most men, and the contrasting 
color of a bright red. These colors plus the 
reverse effect of white result in brilliant pack- 
eging. Original fes'pee designs by Richard 

anz, Milwaukee package designer. 


* * 
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Bowser Adds Three Models 
To Rotary Pump Line 


the Bowser rotary hand pump line, 
according to the Industrial Pump 
division, Bowser, Inc., Fort Wayne, 
Ind. 

The first is a 10 g.p.m., crank- 
operated barrel pump equipped with 
a 7%-inch diameter drip pan cast 
integrally with the bung attach- 
ment. 

The second model is the same as 
the first except a meter with 4%- 
inch, 8-gallon dial is mounted be- 
tween the pump and spout. The 
third model is a 10 g.p.m., crank- 
operated barrel pump with 4%-inch, 
8-gallon dial meter mounted be- 
tween the pump and spout. 

+ * * 





ELECTRONIC MAGIC —A 
tube in the Beamaster automatically switches 
a car's headlights to the lower beam when 
another vehicle approaches at a distance of 


light-sensitive 


not less than 500 feet, accordin to Automatic 
Gen ND. Dimmer Corp., 1020 Line St., Cam- 
den A compact unit resembling 3 
miniature headlight, it is mounted to the left 
side of the front bumper. The dimmer is 
composed of four easily installed parts: a 
photo-electric light pick-up; electronic ampli- 
fier; connecting harness, and reset switch. In- 
stallation does not require any change in the 
wiring system of a vehicle; it merely supple- 


ments it. 
* * * 


Fender Braces, Toggle Bolt 
Introduced by Servwell 


The Servwell Universal pyramid 
fender brace and Servwell toggle 
bolt are now being introduced na- 
tionally through automotive jobbers 
and wholesalers. 

The Universal pyramid fender 
braces are available in two sizes, 
one for passenger cars and light 
trucks, adjustable from 10 to 20 
inches, and one for heavy-duty size 
for large trucks. The Servwell tog- 
gle bolt is said to make repairing 


or installing a fender easier and 


quicker by replacing the nut origi- 


nally crimped in the body. For 
additional 
Servwell Products Co., 


write to 
Inc., 6523 


information, 


Euclid Ave., Cleveland. 
a % + 





Three models have been added to 


ONE-STOP RADIATOR TEST—Dry clothing and no fatigue for radiator service repairmen, 
more efficient work are only a few of the benefits found in the use of a new and improved 
radiator test and repair bench, Inland Mfg. Co., Omaha, states. Designed to fit into 
production line methods, the bench keeps the work on one bench until finished. Basically, 
the bench is a tank with an electrically-operated work table to drop work into water for 
testing. Air pressure opotied to the radiator by means of quick-coupling hose allows an 
instant and visual check of any leaks. A flick of a lever raises the work table upon which 
work rests and allows repair man to solder and repair leaks without moving to another 
bench. A special radiator soldering torch is one of the accessories incorporated in the 
bench. Re-testing is accomplished by merely lowering the work table into the tank once 
~ - pag applying air pressure. This operation is repeated until leaks are completely 
eliminated. 


| 


MATCHES COLORS—Tintometer is the heart 
of a new automotive color matching system 
now being offered i! Rinshed-Mason Co., 
paint manufacturers, 5935 Milford Ave., De- 
troit 10. It is a measurin instrument, grad- 
uated in thousandths, which permits the oper- 
ator to combine accurately various base col- 
ors to arrive at a specified color match. Be- 
yond the Tintometer itself, the system includes 
@ book of formulas and the 20 base colors 
from which the formulas were compounded. 
Also furnished is a new type combination agi- 
tator, pouring spout and air-tight cover. 
Available formulas (matching any standard 
car manufacturers’ lacquer or enamel for any 
year) are limitiess. Formulas to match spe- 
cific fleet or other vehicle colors can also be 








supplied. Pint, quart, half-gallon or gallon 
quantities may be compounded. Overall 
measurements are approximately 16 inches 


high by 8% inches wide by 14% inches long. 
* * * 


Luminous Case Flashlight 
Introduced by Olin 


A luminous-case Winchester 
flashlight and its unique portable 
“miniature dark room” counter 
demonstrator, which lets custom- 
ers see the flashlight case glow 
in the dark, have been announced 
by J. C. Calhoun, assistant sales 
manager of the electrical divi- 
sions of Olin Industries, Inc. 


The two-cell, “fixt” focus light, 
No. X4412, is ivory-colored with 
chrome trim and has a harmless 
luminous material baked onto the 
solid drawn brass case. A clear 
plastic protective coating insures 
long wear and permits washing 
off the soil marks without harm- 
ing the finish, Calhoun said. 





RESISTOR STANDEE—Now available to dis- 
tributors and dealers of the new Auto-Lite 
Resistor spark plug are four-color standees for 
window or floor decoration. The standee com- 
pletely outlines the advantages of the plug 
and can be obtained from Auto-Lite salesmen 
or by writing direct to the merchandising divi- 
sion, Electric Auto-Lite, Toledo |. 


Engine Timing Light 
Announced by F & BMfg. | 


F & B Mfg. Co., Chicago, has 
added to its automotive line the 
new Filko flash timing light. 

It is specifically designed, the 
company claims, to enable shop 
men “to do a more accurate job 
of engine timing.” This is accom- 
plished by means of a brilliant, 
blue-white flash with a focused 
beam, which clearly shows the 
timing marks on the flywheel or 
front balance wheel at all engine 
speeds. There is a zero time lag 
between the firing spark and the 
blue-white flash. 

A descriptive bulletin is avail- | 
able on request to F & B Mfg. 
Co., 4248 W. Chicago Ave., Chi- 
cago. 


N. Y. Concern Develops 


Plastic for Seat Covers 


A new plastic fabric, especially 
suited for the manufacture of 
automobile seat covers, has been 
developed by Wendell Plastic 
Fabrics Corp., 62-70 W. 14th St., 
New York City. Made of saran 
plastic yarn, woven for maximum 
strength and pliability, and avail- 
able in a complete range of at- 
tractive patterns and colors, the 
new material is known as Plexi- 
weave. 

According to Frank Silverman, 
Wendell’s sales manager, Plexi- 
weave has been tested by an in- 
dependent laboratory “and has 
been found to be stainproof, wa- 
terproof, flameproof and virtually 
indestructible.” 





NEW CHAMPION—After many months of 
extensive research and testing, Champion 
Spark Plug, Toledo, has announced the avail- 
ability of the new Champion glow plug for 
model engines as an addition to the line of 
Champion V type spark plugs. Outstanding 
feature of the glow plug is the new ‘'Therm- 
O-Fiex" construction (patent pendin ) which 
provides long life and superior performance 


in model engines designed for glow plug 
operation, according to the company. ‘'Therm- | 
O-Flex"' describes the construction of the | 


glow element which consists of a special alloy 
heating coil element suspended from the cen- 
ter electrode and held in alignment by a 
ground electrode in the form of a bridge 
welded to the steel shell. This method of sus- 
pension permits the coil element to expand 
and contract under repeated cycles of heating 
and cooling without coming in contact with 
other parts of the plug, it states 


Offer Back-Up Light 
Flasher Display 


Yankee Metal Products Corp. has 
announced a new Back-Up flasher 
display that demonstrates the ac- 
tual item mounted on the display. 

It is claimed to be a powerful 
attention-getter for window or coun- 
ter and comes completely assembled 
and individually packaged. The 
flasher display is free with purchase 
of 50 Back-Up lights. For full de- 
tails, write to Yankee Metal Prod- 
ucts Corp., Norwalk, Conn. 


* + « 
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CURB SIGNAL — Consists of two specia! 
springs extending out about five inches from 
the side of the car and down about five 
inches to take in high curbs as well as low 


curbs. One of these is attached to the front 
lower part of the fender and the other to the 
rear lower part of the fender. These springs 
are fastened by special clamps. When they 
rub against the curb they set up a resonating 
sound through the fender which can be easily 
heard inside the car even when the windows 
are closed, the company states. This warns the 
driver that he is reasonably close to the curb 
for parking. Manufacturer is Cleveland Elec- 
tronics Co., 6611 Euclid Ave., Cleveland 3. 


* + * 


Silicone Rubber Sponge 
Developed by Conn. Firm 


Development of a new sealing 
and vibration dampening mate- 
rial—a silicone rubber sponge— 
has been announced by Connec- 
ticut Hard Rubber Co. of New 
Haven, Conn. 


The extremely wide tempera- 
ture range of this new sponge 
makes it useful as an extruded 
sealent in a large number of 
industrial applications, the man- 
ufacturer said. Another factor 
in the use of silicone rubber 
sponges is lower cost when com- 
pared to solid silicone rubber 
materials. 





MOUNTING TOOLS —A set of mounting 
| tools that makes it practical to change timing 
gears without removing the cam or crankshaft 
from the engine has been announced by 
Dexter Machine Products, Inc., Chelsea, Mich., 
manufacturer of Sylvan silent aluminum’ timing 
gear sets. ‘While we still recommend the in- 
stallation of Sylvan gear sets only after the 
camshaft has been removed from the engine, 
says Hugh Sorenson, president, Dexter Machine 
‘emergency conditions frequently develop when 
these new tools of ours can be used to save 
their cost many times not only in labor costs, 
but according to fleet operators the much 
more important tie-up of equipment en route 
with pay-loads."' Under any circumstances, it 
eliminates the careless hammer method of in- 
stalling timing gears, the company states. 

~ * « 
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| equipment, savings have been effected throu 


ALLEN TUNE-UP MODEL—A new utility Motor Analyzer Model E-318, and Syncrograph 
Model E-319, have been announced by Allen Electric & Equipment Co., Kalamazoo, Mich 
Designed to meet the needs of smaller shops that cannot justify an investment in deluxe 
h low cost cabinet construction at no sacrifice 
in performance or versatility, it is stated. @ analyzer performs all essential tests of the 
battery, generator, and starter as well as complete starting, lighting, ignition and com 
pression systems. The Syncograph, it is stated, performs complete distributor analysis 
including tests for cam angle, point condition, breaker plate wear, poor insulation, worr 
cam, shaft or bushing wear, centrifugal advance, vacuum advance, synchronization, etc 
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SERVICE SECTION 


| New Products 






EASY ON THE EYES—Above, Newton Gilare- 
Killr with diamond-shaped clear aperture in 
the center. Three tints of scientifically devel- 
oped green-blue dye are arranged ee. 
sively around this aperture, with the lightest 
tint nearest the clear spose, Below—it is ad- 
justably mounted so that the tinted plastic 
plate may be swung sidewise, raised, lowered 
or tilted to obtain best vision. The device 
mounts on an adjustable metal frame in place 
of the regular sun visor, or may be specially 
mounted in cars which have no sun visors. The 
mounting is such that the tinted plastic plate 
may be swung sidewise, raised, lowered or 
tilted. In use, the driver adjusts the plate to 
suit his angle of vision and the lights encoun- 
tered, so that he sees the road ahead through 
whatever degree of glare-killing tint is most 
convenient or gives best vision. For night 
driving, the plate is so adjusted that the 
lights of oncoming cars are visible through 
the most deeply tinted portion while the driver 
watches the road through the uncolored dia- 


mond-shaped aperture. P. S. Newton, Oak. | 
land, Calif., is the manufacturer. 


* * * 





- LIQUID 


CAN 


FOR BATTERIES—Airpres, an inexpensive 
device designed to speed the servi-ing of 
automobile batteries, quickly and conveni- 
ently transfers distilled water from the con- 
tainer to the battery without spilling. No 
longer is it necessary for a station attendant 
to hold up a heavy jug of water, guessing 
at how full the battery may be until it over- 
flows, or to make repeated, time-consuming 
“eyedropper'' applications, according to} 
Geerpres Wringer, Inc., 231 Diana Ave., Mus- 
kegon, Mich. | 











improved Turco 


STEAM CLEANER — An 
Hydro-Steam cleaning unit now is available. 
it incorporates, in a simple unit, features usu- 
aily found only in expensive self-fired chemi- 


cal spray cleaning machines, the company 
states. It is a simple mechanical means of 
utilizing the dealership's own steam to supply 
the proper amount of cleaning solution in a 
regulated steam flow where it is mixed and 
delivered through a single hose to the clean- 
ing gun. Practical wherever a steam line 
pressure of 80 to 150 pounds is available. 
Weighing only 28 pounds, the unit is easily 
portable and may be quickly disconnected for 
removal to other parts of a plant. Turco 
Products, Inc., 6135 S. Central Ave., Los An- 
geles |, is the manufacturer. 


Rubber Tile Brochure 


An illustrated brochure on Fre- 
mont rubber tile, with full-color pic- 
tures of installations and many 
suggested patterns, will be sent free 
upon request to Fremont Rubber 
Co., 130 McPherson Highway, Fre- 
mont, O. 





* * * 


Colonel Drake Oil 


Pennsylvania Refining Co. has 
announced publication of new de- 
scriptive literature for Colonel 
Drake heavy-duty oil. Features of 
the oil are covered in detail by 
a six-page booklet which empha- 
sizes the fully-detergent, fully-dis- 


persive and non-foaming charac- 
teristics of Colonel Drake. Copies 
may be secured direct from Penn- 
sylvania Refining Co. at Butler, 
as Cleveland 4, O., or Edgewater, 


Tire Chain Catalog 


Cleveland Chain & Mfg. Co. has 
issued new catalog price sheets on 
its “Master Grip” and “Sterling- 


Wearwell” tire chain lines for pas- | 


senger cars, trucks and buses. Chain 
repair parts and accessories are 
also listed. The catalog sheets in- 
clude a chart of size conversions 
showing what size passenger car 
chains will fit the new extra low 
pressure tires. Write for Bulletin 
TC-48, Cleveland Chain & Mfg. Co., 
Broadway and Henry Sts., Cleve- 
land 5, O. 


* * * 


Polystyrene Adhesive 


A new adhesive for bonding poly- 
styrene either to other pieces of 
polystyrene or to certain other sol- 
ids has been announced by the 
Chemical division of Koppers Co., 
Inc., Pittsburgh. 
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FOR LONGER ENGINE LIFE—Thoro-Flush, 
@ pump designed for flushing rust, scale and 
deposits from inner surfaces of radiato. 
tubes, water jackets and hot water heaters 
has been announced by Everman Products 
Co., Inc., Bloomington, Ind. It has a special 
chemical cleaning aaent, according to th» 
firm. 





* * * 


2 Sherwin-Williams Finishes 
Are Returned to Market 


Two Sherwin-Williams’ automo- 
tive finishes which were off the 
market during the war are once 
more being made available as a 
result of improved raw material 
supply, the company announces. 
'The two items—Quick-Set black 





synthetic enamel and Opex One- 
Shot black lacquer—were used ex- 
tensively before the war by shops 
doing used-car refinishing, it was 
stated. 

The enamel is designed for shops 
that handle a considerable volume 
of refinishing work. The new price 
is $5 per gallon in case lots (four 
gallons), and $1.50 in quart con- 
tainers. 





FOR SAFETY—NoRol CarBlock is designed 
to permit changing a flat without fear of the 
car falling off the jack. Whether on level 
ground or on an incline, the driver simply 
unfolds this lightweight, cast aluminum unit, 
rolis the car into its cradle and proceeds with 
tire changing. This unit is particularly useful 
with bumper or wheel jacks which lift the car 
some distance from the ground. When not in 
use it folds compactly and stores in trunk with 
jack and other tools. Sales will be handled 

y the Godden Agency, Inc., at 259 W. Michi- 
gan Ave., Jackson, Mich. It is planned to 
make distribution basically through volume 
buyers. 


i) 
“1 





PIPE HOLDER—Made by GR Brand of Cali- 


it is attached to the sun visor with 
elastic bands. When visor is turned up pipes 
are in a position to drain properly. Further 

facts may be obtained from the manufacturer, 

eens Laurel Canyon Bivd., North Hollywood, 
alif. 


fornia, 


* * * 


Car-Top Luggage Carrier 
Offered by Karpak 


Karpak, a luggage carrier for the 
roof of the car said to be dust-proof 
and water-repellent, is announced 
by Karpak Co., 1200 Roanoke Bldg., 
Minneapolis 2. 

Offered in two models of nine and 
12 cubic feet of storage space, Kar- 
pak is supported by a _ plywood 
frame mounted on the car roof with 
suction cups and safety straps. The 
unit has a full zipper cover with in- 
side support supplied by a metal 
frame which folds flat when not 
in use. 









CLINTONE WAX 


{ and Clinton Spray Wax. 


TUE ane: UA NSM NON HAN MI Sole: eR MemRONS ewe ee ne 


as Nationally Advertised requires the 
combined use of Clinton Pre-Wax Cleaner 


buffing. 


FINISHING 





—— 


oe 


Clinton Spray Wax is new! Revolutionary! It is applied with a vacuum 
type spray gun and produces a hard, pure wax finish without rubbing or 


Not only does Clinton Spray Wax save hours of labor on every car but it 
also lasts longer than ordinary waxes. Scores of tests show that Clinton 
Spray Wax outlasts other waxes three to one. In fact, on the world’s fastest 
airplanes, flown in extreme weather, Clinton Spray Wax lasted seven times 
longer. Because Clinton Spray Wax is sprayed on it penetrates corners and 
crevices around grilles and mouldings, giving complete protection against 
rust and atmospheric salt corrosion. 


Clinton Spray Wax is available through jobbers and General Motors ware- 
houses. For further information write . . . 


CLINTON SPRAY WAX COMPANY 


1020 EAST LAND PLACE © MILWAUKEE 2, WISCONSIN 








Wiegand Offers All-Metal 
Electric Radiant Heaters 


High heat intensity and utiliza- 
tion of almost the entire infrared 
board is claimed for the Chromalox 
all-metal electric radiant heaters by 
the manufacturer, Edwin L. Wie- 
gand Co., 7500 Thomas Blvd., Pitts- 
burgh 8. 

The glassless, glareless heaters 
are designed for drying, baking, 
preheating and dehydrating where 
a longer-wave infrared heat source 
is desired, according to the com- 
pany. 


New Products 


Grizzly Brake Fluid 


A hydraulic brake fluid, stated to 
be compounded to meet SAE stand- 
ards for moderate duty type and to 
possess an effective operating range 
from 300 degrees F.. to minus 80 de- 
grees F., is offered by the Grizzly 
Mfg. Co., Paulding, O. Called Griz- 
zly Excelo hydraulic brake fluid, it 
is also claimed by the manufacturer 
to mix completely with other ap- 
proved brake fluids; to be non- 
foaming, and to have no harmful 
effects upon metal or rubber parts. 

* * * 
Catalog on Couplings 

A 24-page catalog containing 
working data on the complete line 
of Ajax flexible couplings has been 


published by Ajax Flexible Coup- 
ling Co., Inc., Westfield, N. Y. 


| 





BUMPER JACK—Blackhawk's J-18 "pick-up" 
is in production. Patterned after the prewar 
model, the J-18 has many new improvements 
and new styling. It has retained one of the 
features that made it popular before the war 
—namely, the user stands‘erect to operate it, 
according to Blackhawk Mfg. Co., Milwaukee. 
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DASH RACK — Holds pipe, cigarets, sun 
glasses, etc., firm in defroster slot. Available 
as give-away item with dealer's xame and 
address or boxed for over-counter sale 
Aluminum with felt protective pad *o prevent 
marring dash. Fits any car. Made by Olson 
Co., Battle Creek, Mich. 





. and so you can see how important 
my car is! To be sure it will never 
let me down in emergencies, I always 
have it serviced by a car specialist .. .” 





“That's what I am—a car specialist, 


your ‘Factory Authorized Service Man’, 


Modern cars are complicated machines 


and it takes an expert, factory-trained, 
as I am, to keep them performing right. 
When you need new piston rings, for in- 


stance, I can recommend rings tested 


and proved especially for worn engines 


by the same men who designed your car's 


original rings. See me for all parts, 


“Jt is Muskegon’s firmly estab- 
to sell exclusively to manufac- 


for installation as original equip- 


‘Automobile Repairing & Service’. 


services, and accessories. Find my 
name in your classified telephone 
dire ee under ‘Automobile Dealers’ 





“THE ENGINE BUILDERS’ SOURCE” 





SERVICE SECTION 


Tire Inflation Test Gauge 


Introduced by Druge Bros. 


Tru-Flate Master Test Gauge, 
built for testing the accuracy of 
automatic tire inflators and pencil- 
type hand gauges, has been an- 
nounced by Druge Bros. Mfg. Co., 
888 92nd Ave., Oakland 3, Calif. 

This test gauge is said to be fac- 
tory-calibrated to insure extreme 
accuracy at all pressures from 10 
to 160 pounds. It is constructed of 
brass, nickel plated and comes in 
its own glove leather case, com- 
plete with instructions for testing 
and adjusting automatic air line 
gauges. 





OVERHEATING SIGNAL — Lindberg Instru- 
ment Co., 830 Folger Ave., Berkeley 2, Calif., 
is now offering the Lindberg low water indi- 
cator. According to the manufacturer, it can 
be installed in from five to 10 minutes by 
workman without special skill or familiarity 
with electrical equipment, has no moving parts 
and requires no maintenance. The slight en- 
ergy required is taken from the ignition sys- 
tem. Lindberg points out that the water tem- 
perature indicator on the dash does not al- 
ways warn the operator of danger because it 
is not conspicuous enough and he may forget 
to look at it. Even when warned of over- 
heating by the temperature indicator, all the 
driver can do is shut off his engine and look 
for a place to pull his equipment off the 
highway, which is not always easy. The indi- 
cator, Lindberg explained, works differently. 
It gives its warning the instant the coolant 
leve! begins to drop, before the engine starts 
to overheat. It is on the steering post, or 
some other conspicuous place, and flashes a 
brilliant red neon light in the driver's eyes 
—_ coolant drops below a predetermined 
evel. 





BRAKE DRUM LATHE—To open up new 
profit opportunities for brake service shops 
and departments specializing in passenger 


cars and light to medium trucks, another 
model has just been announced by Charles R. 
Crowder, vice-president of Van Norman Co., 


Springfield, Mass. This fast and accurate No. 
333-H brake drum lathe, fourth machine of its 
type in the Van Norman line, will take drums 
up to 5 inches, with dual wheels. It has 2 
feeds % inches and 1Y%. per minute. And 2 
speeds, 50 and 100 RPM. Heavy-duty grinder 
attachment is available for use with this ma- 
chine. Among several exclusive features, No. 
333-H has the 3-inch hollow spindle which 
saves set-up time because if not only revolves, 
but slides in and out, affording easier access 
to the interior of the drum, and gives the 
drum more rigid support, the company states. 
* 





THE 8-319—This battery terminal is manu- 
factured by James A. Stanley Co., 277 Broad- 
way, New York. The company states that it 
avoids any chance of loosening battery post 
on removal, or breaking top of battery cell 
on removal, makes it easy to remove battery 
terminal for yearly inspection and cleaning. 
A pair of pliers is all that is needed for 
installation or removing. 


Molding Compounds Booklet 


A 16-page booklet entitled “Durez 
Phenolic Molding Compounds” has 
been published by, and is available 
on request to, Durez Plastics & 
oo Inc., North Tonawanda, 


é 
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SERVICE SECTION _ 


New Products 





_CIGARETTE HOLDER—Auto Pak, a plastic 
cigarette and match holder which may be se- 
cured easily and quickly @ vacuum cup to | 
the instrument panel or other flat surface on | 
any car or truck, thus enabling the driver to 
light-up without the usual, dangerous fumbling | 
around, is made by Pioneer Tool & Mfg., 
Lyons, II!. 








GLASS EDGER—Designed to meet the re- 
quirements of the average auto glass shop is 
the new wet abrasive belt machine recently 
developed by Sommer & Maca Glass Machin- 
ery Co., S. Oakley Ave., Chicago. No. 
84-FB is especially suited for use by auto 
wreckers, body shops, dealerships, auto parts 
stores, garages, hardware stores, paint and 
glass stores, or others who process from three 
to six auto glasses a day. 


* * * 
Minn. Mining Develops 
Strong Bonding Film 


Scotch-Weld bonding film, an un- 
supported, transparent film of pure 
adhesive that provides a metal-to- 
metal bond resistant to shear tests 
up to 3,500 pounds per square inch, 
was announced by Minnesota Min- 
ing & Mfg. Co., 900 Fauquier Ave., 
St. Paul. 

Listed by the producer as major 
Scotch-Weld qualities are: high 
bonding strength to a wide variety 
of materials, ease of application, 
simplicity of production line use, 
long life on the roll, assurance of 
adhesion over the entire surface, 
with no “starved” areas and inert- 
ness in water, oils and most sol- 
vents. 





FLOW-TEST MACHINE—Testing the gallons- 
per-minute flow of a radiator in about two 
minutes, this model designed and marketed 
by Inland Mfg. Co., Omaha, offers a device 
for determining the amount of plugging pres- 
ent in a radiator. Duplicating conditions of a 
car on the road, this new machine circulates 
water through the radiator. A gallons-per- 
minute flow meter, said to be accurate within 
two percent, gives quick visual direct read- 
ings to compare against automobile manufac- 
turers’ flow specifications. 


Safety Features Offered 


In Trouble Lamp 


Pro-Tex-U-Lite is a unique 
trouble lamp developed by Weiser 
& Hill Mfg. Co., Canton, O. Sev- 
eral features include a red flasher 
dome, a _ five-way combination 
switch allowing five different set- 
tings between the red flasher light 
and the trouble lamp, an adjust- 
able base, a 16-foot cord which 
allows a maximum of movement. 

A plug on the cord fits into a 
socket which is easily clipped to 
the ampmeter of a car or any 
truck operating on 12 volts. 

* * * 


N. Y. Air Brake Offers 
Film on Truck Brakes 


A film for truck service men and 
dealers has been prepared by the 
New York Air Brake Co. featuring 
the installation and servicing of 
Hycon compound hydraulic cylin- 
ders for commercial vehicles. 

For information concerning a 
viewing, contact The New York Air 
Brake Co., 420 Lexington Ave., New 
York 17. 








FOR QUICK CHANGE—Purolator Products, 
Inc., Newark, N. J., has a new oil filter known 
as the Wing-Nut type. For the first time in 
oil filter history, checking the filter element is 
as easy as checking the oil, the company 
states. Without using a tool of any kind, with- 
out disconnecting a single oil line, the service 
man can with one hand unscrew the wing nut 
and lift off the cover, bringing the dirty ele- 
ment with it. Once the element is removed, 
a light tap dislodges the element—the new, 
clean element is quickly installed—the unit is 
inserted back in the filter case—the wing-nut 
is tightened. The entire job can be per- 
formed in a matter of a few minutes. 
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DETREX LPM—A liquid masking compound designed to eliminate the costly masking of 
windows, chrome trim, accessories, etc., prior to painting, has been announced by the auto- 
motive and aviation service division of Detrex rp., x 501, Detroit 32. Detrex LPM is 
applied to chrome trim, accessories and glass with a brush or spray gun. It dries to form 
a soft continuous white coating to protect the surface against paint overspray. After painting 
and subsequent buffing, lishing and water-sanding operations LPM is removed, without 
previous soaking, by merely washing the vehicle with water; or, if preferred, it can be readily 
removed by scraping or peeling. For masking out large areas or for coating walls, etc., 
adjacent to the painting operation, LPM may be sprayed on with regular paint spray equip- 
ment. A 20 percent dilution (4 parts of the compound and | part water) is recommended. 
For use on small areas where hand brushing is desirable, the mask can be applied as it 
comes, although a 10 percent dilution with water provides a better brushing consistency. 


Heli-Coil Booklet z eae oa a tao can 

nc.), - iy ng Islan 

A 12-page booklet containing the City 1, N. Y. Copies to interested 
latest design data, tables, applica- parties on request. 

tions and illustrations of Heli-Coil : 

screw thread inserts has been pub- 

lished by Heli-Coil Corp. (former- 


Want to Buy or Sell something? Try 
AUTOMOTIVE NEWS Want Ads! 





Car-owners are sold for keeps, 
once they’ve had a MARFAK lube job! 


A 


sold, 





You can make more money with 


LL over the country, motorists are 
discovering that Marfak makes the 
“cushiony”’ feeling in their cars last much 
longer. This superior Texaco chassis lubri- 
cant gives them the protection they want, 
makes their cars handle more easily. Once 
they become regular customers .. . 
for Marfak as well as your other profitable 
items and services. And regular customers 
are what every dealer wants, for they 
build up continuous, dependable profits. 


Car-owners learn about Marfak from 
enthusiastic users ... read about it in the 





color ads in the leading magazines. . . hear 
about it on the coast-to-coast, Wednesday 
night radio program, Texaco Star Theater. 


Enjoy the profit insurance Marfak of- 
fers you! Talk to your Texaco representative 
today; phone the nearest of more than 2500 
Texaco Distributing Plants; or 
write to The Texas Company, 135 
East 42nd St., New York 17,N.Y. 


THE TEXAS COMPANY 








TUNEIN ...TEXACO STAR THEATER every Wednesday night featuring Gordon MacRae and Evelyn Knight. See newspaper for time and station. 
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Registration Speed-Up 
Promised by Calif. 


SACRAMENTO, Calif.—Some 
California used-car dealers are be- 
ing forced out of business because 
of delays in getting title and regis- 
tration papers from the State Motor 
Vehicles department, William Rid- 
dell of Los Angeles, representing 
used-car dealers, declared at a hear- 
ing conducted here by the State Ad- 
visory Committee on Motor Vehicle 
Legislation. 

A. H. Henderson, director of the 
State Motor Vehicle department, 
said the 1948 registration renewal 
work is virtually completed and 
every effort is being made to reduce 
the backlog of title transfer appli- 
cations. He assured the committee 
the registration delays encountered 
by vehicle owners this year—result- 
ing from difficulties in the change- 
over to machine records—will not 
occur next year. 

Work on 1949 renewal cards 
will start in mid-October and the 
forms will be mailed to registered 





...here’s the Profitable 


EAVER 


WHEEL ALIGNMENT 
OUTFIT FOR YOU! 


It merchandises your service, too. 





vehicle owners shortly after 
Christmas, according to Hender- 
son. 

A score or more proposals for 
changes in state automotive laws 
were submitted to the committee 
during the hearing. The suggested 
changes will be studied by subcom- 
mittees before the next general ses- 
sion of the committee in Los An- 
geles Sept. 23. The advisory com- 
mittee is headed by Peter Ducker 
of Los Angeles, an automotive engi- 
neer. 

California motorists would be 
given notices of the expiration date 
of their driver’s licenses under one 
proposal. The Department of Motor 
Vehicles, under the plan, would mail 
warnings to the holders of permits 
which are about to expire. 

Other recommendations, submit- 
ted by police departments, automo- 
bile dealer groups, individuals and 


the motor vehicles department it- | 


self, include: 


ae oe 


il 





1. The removal of driver respon- | 
sibility for the death or injury of 
dogs and cats, unless the animals 
are on leashes. 

2. A reduction in the “penalties” 
charged out-of-state car owners 


SERVICE SECTION 





when they first register in Cali-| ~ 


fornia. 

8. A requirement that drivers’ 
licenses be displayed in frames at 
the lower right-hand corners of 
windshields while vehicles are be- 
ing operated. 

4. Amendment of the law to make 
drunken driving a felony if prop- | 
erty damage results. Drunken driv- | 
ing is felonious under the existing 
law only if it results in death or in- 
jury; otherwise it is a misdemeanor. | 

5. The imposition of a 45-mile-an- 
hour speed limit on passenger ve-| 
hicles towing trailers of more than | 
1,000 pounds. | 

6. A prohibition against standing 
in streets or roadways to sell any 
type of merchandise. 

7. A requirement that all vehicles 
have fenders identical to those with 
which they were equipped origi- 
nally. 


* * 


Texas Used-Car Dealers 


Will Convene Nov. 8 
TYLER, Tex.—The Texas Used 


Car Dealers Assn. will hold its an- 
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AOE BE: 


MAINTAINS 24-HOUR SERVICE —T. Vincent Chorey president of Chorey Motors, Inc 
(Dodge-Plymouth), Suffolk, Va., states that the dealership specializes in truck service. The 


shop of the recently completed —. ga gainia, square feet and has no posts. 
ork and Florida. 


on one of the main routes between New 


nual general conference this year 


| in Dallas Nov. 8, it was announced 


at a meeting here of the board of 
directors. 

The board also decided to oppose 
setting up of branches of the state 
highway department in each town 
for the purpose of registering 
transfer of automobile titles. This 
is a duty now of the local tax col- 
lector. The board members pointed 
out such branch offices would only 
bring added taxes. 

Directors present were Lloyd 


The new WEAVER WJ-112 Floor Level Wheel 
Alignment Outfit takes half the space of alignment 
racks. It’s especially designed for shops with limited 
floor space, providing an accurate, efficient, attractive 
outfit that fits perfectly into the most compact 
arrangement of your shop. 
correction on all cars and light trucks. 

All the accuracy inherent in Weaver checking and 
correcting tools is retained without absorbing floor 


It handles checking and 


space necessary for elevated rack. The depressed 


floor area gives mechanic the added advantage of a 
comfortable working position. 

The WJ-112 meets a definite need but does not 
supplant the well-known Weaver WJ-106 outfit which 
is still preferred where floor space is not a factor. 


Ask your WEAVER JOBBER or write us for details. 


« Ree 


WEAVER MFG. CO., SPRINGFIELD, ILL.,U.S.A. 


j 
| 


| 


It is 


Weaver of Fort Worth, V. O. Dav- 

idson of Texarkana, George Karlen 

of Dallas and Claude Cox of Tyler. 

Bill Freeman of Amarillo presided. 
o * * 


Neb. Dealers Sponsor 


Beauty Contest Entrant 


OMAHA. — Proof that used-car 
automobile men know good public 
relations was demonstrated by the 
fact that the Nebraska Used Car 
Dealers Assn. sponsored an entry 
jin the recent Miss Omaha beauty 
pageant contest. 
| The association’s entry did not 
| win but the motor men received 
| Some desirable publicity. 


‘Ford Emphasizes 
Engine Checks in 


New Mail Cards 


DEARBORN.— What Ford de- 
|scribes as “probably the largest 
dealer direct-mail program in the 
industry this year” is now in prog- 
ress. 

| Current mailing pieces, going to 
car and/or truck owners, empha- 
sizes a “piston ring special” for cars 
and lubrication and engine tune-up 
packages for trucks. 

The “piston ring special,” accord- 
ing to the literature, includes re- 
placement of all rings with genuine 
Ford rings; replacement of con- 
necting rod bearings; cleaning of 
pistons and cylinder heads; installa- 
tion of new cylinder head gaskets; 
complete engine tune-up; oil change, 
and installation of new filter car- 
tridge if necessary. 

“Be sure of the condition of your 
engine—drive in and let us check it 





NOW!” the message to car owners 
says. 

Truck operators are urged to call 
on Ford dealers for regular lubrica- 
tions and inspections as “the best 
way to avoid your truck breaking 
down on the job.” 

Both the car and truck pieces 
state that special group prices are 
being offered for the piston ring, 
lubrication and tune-up services. 

On the address side of the pieces 
is the statement: “Better Service 
FOR Your Car So You'll Get Better 
Service FROM It.” 


Minnesota Allows Hike 
In Auto Insurance Rates 


ST. PAUL, Minn.—Approval of 
an increase in motor vehicle prop- 
erty damage insurance rates in 
Minnesota, amounting to about 
12.9 percent for pleasure vehicles 
and 30 percent on commercial ve- 
hicles, is announced by Minnesota 
Insurance Commissioner Armond 
W. Harris. 

Harris denied a request for 4 
general increase in bodily injury 
rates, but established a new classi- 
fication to accommodate drivers 
under 25 years of age. He ex- 
plained that under the old rates 
many companies have refused to 
issue policies to motor vehicle 
owners under 25 because of the 
high accident rate for that group 


Industrial Rayon Tells 


Tire Story in Booklet 


A 20-page illustrated booklet, 
telling a comprehensive story ol! 
tire development and how rayon 
is being made and used to improve 
tire quality, has been published by 
Industrial Rayon Corp., Cleveland 

Highlights in the history of tir 
development from carriage days t: 
the present are recorded by wa) 
of introduction to a detailed pres 
entation of the rayon story. 
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Highways & Safety . . . 
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Toll Slump No Worry 
To Maine Officials 


LTHOUGH THE MAINE turn- 
‘& pike failed to earn its bond in- 
terest during the first six months 
of the current 
calendar year, ac- 
cording to figures 
made public last 











month of operation, as follows: 
January, $18,383; February, $25,116; 
March, $29,117; April, $42,345; May, 
$52,865, and June, $60,465. Traffic 
in the second quarter was more 
than double the revenue in the 
first quarter. 


to a tourist population of about 
one milloin persons. 

Turnpike officials are now can- 
vassing all large truck operators 
using Maine highways, urging 
patronage of the toll road. It is 
being stressed that absence of traf- 
fic lights permits heavily-loaded 
vehicles to make considerable sav- 
ing on fuel consumption. 


Traffic Engineering Guide 
Offered Safety Workers 
“Traffic Engineering Functions 
and Administration,’ an exhaus- 
tive treatise on traffic engineering 
problems and their solutions, has 
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tis toll superhighway |/+ handled by the turnpike in the| “Deg with safe and efficient use 
between Portland| Fourth of July weekend period, soe - hiety ee. ee 
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took in total revenues of $246,445 |of January. Revenues in the first Traffic Engineers, the new manual| Public Works Charles H. Purcell.|of the Federal-Aid Highway Act 
against operating expenses of |10 days of July were $34,553, com-| #8 available through the Public Ad-| He said 339 contracts were award-|of 1948, was announced last week. 
+ $108,425, leaving $138,020 available | pared with $16,835 in the first 10 ministration Service, 1313 E. 60th|ed during the year. by Maj. Gen. Philip B. Fleming, 
: for interest on the $20,000,000 | days of June. St., Chicago 37. a federal works administrator. Ac- 
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ity year. a Qe ie MA. ae Se SSawt BS Bee Gee CO Com roo 
, It was pointed out, however, that 
_ the first six months’ operation in- 
ed cluded what turnpike officials ex- 
pected would be the poorest period 
of the year. 
Revenues steadily increased enen | 
Proposes Tighter Control 
Over Roads by Wyoming 
Wyoming’s state highway depart- 
ment will ask the 1949 session of 
: the state legislature to enact a law 
de- | authorizing the department to con- 
a trol the right of access or entry | 
the to future roads. Plans of the de- | Eo 
08 partment to seek such legislation | 
i were disclosed by Jack Wiley of | our 
to { Cheyenne, public relations engineer | 
na- for the department. “We want to| we 
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ine Through such control the high | 
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WEATHERMAN SUPPLIES REALISTIC TOUCH—During the spring floods in Marietta, O. 
the water rose to such a height that the canoe pictured on a Chrysler outdoor display seemed 
actually to be floating. The man appears to be dipping his paddle in the flood. 





in Motors, Inc. which has a capitalization of $100,- 
Kegg . 000. Incorporators are George Keg- 
A new corporation is Keggin| gin, Max E. Miner and Rex G. 


Motors, Inc., Grand Island, Neb.,| Heun. 
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BALCRANK LUBETTE MODEL “A” 


The only self-contained lubrication 


center in three square feet of floor space 


THE ELEVATOR LUBRICATOR—as shop men call it 
—a complete lube supply with outlet equipment in 
one central unit. Because of the exclusive “elevator”’ 

feature, total floor space taken up is an amazingly 
small three square feet. 

The Balcrank Lubette “A” encloses drums, reels, 
pumps—everything but the control stand—under- 
ground, completely out of the way. For a quick, 
simple change of the drums, just turn the elevator 


BALGRANK* 


gplefied — WBE BAUIPMENT ' 








Pittsburgh Plate 
Earnings Drop 


PITTSBURGH. — Although Pitts- 
burgh Plate Glass Co.’s sales for 
the first half of 1948 reached a rec- 
ord high of $133,045,128 as compared 
to $129,547,169 in the first half of 
1947, earnings for the comparable 
period dropped from $14,802,864 in 
1947 to $14,200,693 this year, the 
company reported. 

Earnings per share of outstanding 
stock for the first six months of 
1948 were $1.59 as compared with 
$1.66 for the first half of 1947, ac- 
cording to Harry B. Higgins, presi- 
dent of the firm. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 








Lawsuits Affecting Dealers... 
Court Decisions 


By Leo T. Parker 


Attorney at Law 


N AUTOMOBILE owner cannot 

sell or donate his automobiles 
unless he complies with state laws 
requiring endorsement of the cer- 
tificates of title, according to a 
higher court. 

For illustration, in Taylor v. Bur- 
dick, 30 N. W. (2d) 418, an automo- 
bile owner decided to give her auto- 
mobile to a friend named Taylor. 
The owner signed a letter in which 
she gave the car to Taylor. 

However, the court held that the 
attempted transfer of the automo- 
bile without indorsement of the cer- 








knob. Drums come right up to floor level. Another 
turn and they go back underground. 

Balcrank Lubette “A” is available with any com- 
bination of outlets for air, water, gear oil and high 


pressure lubricants. 


Like all other dependable Balcrank products, 
Lubette “A” illustrates the basic principle—better 
lubrication through simplicity of design. 








tificate of title, in accordance with 
the state statute, was not a valid 
gift and that the owner could re- 
cover it back from Taylor. 

* + * 


Employment Laws 


MODERN HIGHER courts con- 
sistently hold that an employe need 
not accept compensation under the 
State Workmen’s Compensation Act 
and may sue for damages if his em- 
ployer has violated state laws. 

In Brace v. Rashaw, 45 Atl. (2d) 
207, it was shown that an em- 
ployer violated a state law which 
prohibits the employment of chil- 
dren under the age of 16 years. 
The child was injured. 

The higher court held that the 
child’s parents could sue for heavy 
damages, instead of accepting com- 
pensation under the State Work- 
men’s Compensation Act. 

* + * 


Look Out for Minors 


MODERN HIGHER courts also 
consistently hold that while an au- 
tomobile driver need exercise any 
“ordinary care” to prevent injuries 
to adults, he must use a high degree 
of care to safeguard children 
against injuries. 

For illustration, in Wright v. Nor- 
wich Co., 201 S. W. (2d) 935, the tes- 
timony showed that a boy ran into 
the front of the automobile, and 
was killed. 

The higher court allowed the par- 
ents $8,695 damages for death of 
their son, saying that the drivers 
are under duty to slow down when 
approaching children on a highway. 

+ a * 


Must Make Repairs 


IF A LANDLORD breaches his 
contract to keep a roof of a leased 
building in good repair, the tenant 
must repair the roof and deduct the 
cost of the repairs from the rent. 

See Olinger v. Reahard, 70 N. E. 
(2d) 486, where the testimony 
showed that a landlord agreed in 
a lease contract to keep the roof 
in good repair. 

The landlord failed to repair the 
roof and the tenant sued for dam- 
ages to his merchandise caused by 
the leaking roof. This court refused 
to hold the landlord liable, saying: 


“Under such circumstances appel- 
lee (tenant) was entitled to make 
the repairs and offset the cost 
against any rent due for the prem- 
ises; but he could not merely con- 
tinue his occupancy, suffer damage 
and charge his landlord therewith.” 


* * * 


No Search Warrant 


ACCORDING to a recent higher 
court an arresting officer need not 
present a search warrant before 
searching an automobile, if the 
searching officer knows that the au- 
tomobile owner was about to com- 
mit a felony. 

In Thompson v. Carson, 208 S. W. 
(2d) 1019, it was shown that an offi- 
cer informed a state highway patrol 
chief that one Thompson was ille- 
gally hauling whiskey. Thompson’s 
automobile and whiskey were con- 
fiscated, although no search war- 
| rant was presented at the time the 
automobile was seized. 


| The higher court approved the 
|confiscation because the highway 
| patrol had information that Thomp- 


| son was about to commit a felony. 


| Timken Bearing Boosts 


Prices on Some Items 


CANTON, O.—Further adjust- 
| ments in prices of certain products 
of the steel and tube division of 
Timken Roller Bearing Co. were an- 
nounced last week by C. H. McCol- 
|/lam, general manager of sales 
|Karlier this month, Timken an- 
| nounced a 5 percent increase in the 
|prices of all alloy steel products 
pending a study of changes in its 
| manufacturing costs. 


The company said it is raising 
prices of its alloy steel bars, blooms 
billets and seamless tubing and 
making certain changes in its pub- 
lished extra lists of alloy steels. 
Prices of bars, blooms and billets 
were boosted 3 to 4 percent increase, 
while prices of seamless tubing ar: 
4 to 10 percent higher. 

A 5 percent increase in the pric 
of Timken tapered roller bearing 
went into effect Aug. 1. A simil: 
increase was placed in effect Jan 
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SERVICE SECTION 


Test Machines Urged . . 





Proper Diagnosis Cuts 
Service Complaints 


(Continued from Page 34) 


lieve that the development of 
diagnosis men in place of service 
salesmen—and paid a straight 
salary—may be the means of at- 
tracting technical and engineer- 
ing school graduates to the re- 
tail automotive service field. 

Some dealers are trying out di- 
agnosis departments now, success- 
fully. Some make a charge for the 
service, some do it free, and still 
others charge for the service and 
credit the customer with the fee 
charged if he has the repair work 
done in the dealer’s place of busi- 
ness. 


But it is certain that whatever 
is found most satisfactory, the ma- 
jority of dealers must change their 
present approach to the selling of 
retail service if they hope to main- 
tain the percentage of absorption 
they enjoyed during the war and 
many have enjoyed since. 

* + 


T= day when the customer can 
be “loaded” servicewise is over 
and a new day is dawning—a day 
in which customer confidence must 
be regained and where emphasis 
must be placed on the increase in 
the number of new regular service 
customers instead of the dollar 
volume that is obtained from fewer 
customers. 


Here and there across the coun- 
try dealers are trying out new 
methods and approaches to reach 
that goal, and Automotive News 
plans to bring its readers each 
month for some time reports on 
how these dealers are doing it and 
the results they have obtained. 

Our story next month will be on 
a West Coast deal where a diagno- 
sis department has been installed 
and charges of $3 for electrical 
and $5 for bumper to bumper di- 


Auto Industry 
In the Limelight 
At Railroad Fair 


CHICAGO.—Visitors to the Chi- 
eago railroad fair, which opened 
July 20 and will continue into Sep- 
tember along the lake front from 
20th to 30th Sts., find the automo- 
tive industry very much in the 
limelight. 

One of the big attractions is the 
famous General Motors “Train of 
Tomorrow,” which has toured num- 
erous cities and been seen by ap- 
proximately 2,000,000 people. The 
Diesel engines of the train were 
built by GM Electro-Motive divi- 
sion. 

Willys-Overland is making the 
most of its newly-launched Jeep- 


ster through ingenious demonstra- | 


tions. The company points out that 
its products are a “natural” for 
railroads, 
ground crews. 
served operating posthole diggers, 
ditch diggers, a hydraulic ram that 
hoists 1,000 pounds of material 14 
feet, welding machines and other 
portable machine shop equipment. 

On the spectacular side, the front 
wheels of a Jeep climb a perpen- 
dicular wall until the vehicle 
stands at about a 75-degree angle, 
and then climbs down the wall 
without dropping. 

Timken Roller Bearing Co., an- 
other exhibitor, amazes fair-goers 
by showing them how they can 
move a heavy freightcar with a 
Slight pull of one hand. 

A prominent spot is 
motor vehicles in the 


accorded 


story of transportation progress. 
Ancient cars, including one dating 
back to 1886, take part in the 
pageant, along with the newest 
Cadillac convertible and Buick sta- 
tion wagon. 

General Motors’ headquarters 
here reported that thousands of 
GM dealers plan to take in the 
fair during their vacations this 
summer. 


“Wheels-A- | 
Rolling” stage show depicting the | 








being used by railroad | 
Jeep power is ob-| 





AUTOMOTIVE NEWS offers to adver- 
tisers a weekly audience of an estimated 
90.000 cover-to-cover readers! 


agnosis is being made—and the 
dealer has increased both his num- 
ber of customers and dollar volume 
of work each month as a result of 


| the work the department is doing. 
—Jack WEED __| department, with over 200 bins, contains 250,000 pieces valued at $150,000. 
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THESE FACILITIES COST $300,000—New home of Ernest Burwell, Inc. (Chevrolet), 265 N. 
Church St., Spartanburg, S. C. More than 18,000 persons visited the new plant on opening 


day. 


The structure contains 36,602 square feet—almost an acre of floor space. 
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Socony-Vacuum Offers 


10 More Fellowships 

NEW YORK.—Recognizing a need 
for still greater acceleration of the 
training of scientists, the Socony- 
Vacuum Oil Co., Inc., announced it 
has appropriated $50,000 for a dou- 
bled program of fellowships in 
chemistry and physics at leading 
educational institutions. 

In addition to 10 fellowships es- 
tablished last year and which are 
being continued, Socony-Vacuum 
officials said, at least 10 more will 
be established for the 1949-50 aca- 
demic year at institutions which 
will be announced later. 





THE NEW THREE PURPOSE 


VAL-LITE 


Gives a smart, modern appearance to your service de- 
partment... builds greater sales volume with attractive 


displays in your salesroom. Val-Lite is one of the most 


effective and one of the least expensive tools you can 
use. It is a permanently attractive, versatile advertising 


sign with easy-to-change letters. May be used as a sign 


advertisement for periodic service specials. And cus- 
tomers prefer the well-lighted, good-looking appearance 
of a Val-Lited service station. Val-Lite is good business 


for you. 


Bright, glareless, fluorescent light increases mechanics’ 
efficiency because they can see every part of every job 


better . . . without effort. 


Low operating cost saves you money. Val-Lite produces 
more than twice the light of a conventional lighting 
system using the same wattage. And it is diffused light 
that spreads uniformly; cuts eyestrain. Val-Lite will save 
you money by low cost operation and increased effi- 
ciency ...‘makes you money through increased sales 


volume. 


KENT-MOORE ORGANIZATION, INCORPORATED 


Executive Offices: GENERAL MOTORS BLDG., DETROIT 2, MICHIGAN 
Factories and General Offices: JACKSON, MICHIGAN 






ENGINEERS AND MANUFACTURERS 









OF SERVICE 


TOOERS 


AND 


AN ATTRACTIVE, 
MODERN COMBINATION 
LIGHT ... SIGN... 
VALANCE 


to direct customers to any department or as an effective | | 
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Safety Experts 
Inspect Driver 


Testing Device 


CHICAGO.—Safety experts gath- 
ered at Reo truck headquarters 
here last month to view a contri- 
bution by the Central Motor 
Freight Assn. toward better truck 
driving on the highways. 

They inspected a new $20,000 
mobile drivers’ testing laboratory, 
in the building of which Fruehauf 
Trailer Co. and Reo Motors, Inc., 
collaborated. 

A second mobile laboratory is 
now under construction by Inter- 
national Harvester Co. and Trail- 
mobile Co., it was announced by 
Richard B. Thornton, manager of 
CMFA. 

The unit viewed by the group 
contains, among other features, 
testing devices to determine driv- 
ers’ visual and other reactions un- 
der actual driving conditions. It 
was built for and will be operated 
by CMFA. 

Chester G. Moore, chairman of 









1TH the long, low postwar ai <i ea 


has come the need fora 
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“He hates to be hovered over.” 





the association, presented “driver 
of the month” awards to winners 
of the April and May contests. 
Among those attending the event 
were Mayor Martin H. Kennelly; 
Franklin Kreml, city safety direc- 
tor; T. P. Sullivan, head of the 


state highway police, and officials 
of the National Safety council. 
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new kind of jack 


long enough to reach far under lengthened rear 
decks and low enough to clear the under- 


structure. 


The Manzel Floor Jack is the streamlined 
answer. Developed by automotive and hydrau- 
lic experts, it has a time-tested lifting mechan- 
ism in a ground-hugging frame that reaches 
under and lifts any car on the road. 


Sturdy, safe and particularly easy to handle, 


the Manzel Jack is a necessity in every shop 
that expects to service new model cars. Write 


today for free literature. 


Advantages Are Cited... 
Radiant Heating Pays Dividends 


(Continued from Page 26) 


(Ford), Dearborn found that he did 
not need the forced warm air in- 
stallations that were installed in 
front of each of his large entrance 
doors. He found that forcing a 
blanket of warm air down in front 
of the doors when they were 
opened to allow a car to come in 
or go out actually punctured a 
near perfect blanket of warm air 
that was there due to the natural 
flow of warm air from the floor 
slabs going straight up. As he put 
it, “We found that we were punc- 
turing the best protection against 
the inrush of cold air we had—the 
natural blanket that is there at all 
times—so we took them all down 
but one. Without these force fans 
we find that we have no drafts 
and that little cold air seeps in 
when the doors are opened. 
* * 
_ use of modulation valves 


has been found to be not only 
a big saving in fuel but a perfect 
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means of controlling temperatures 
in different parts of the building. 
In the Wilson shop, for instance, 
which is nearly surrounded by 
other parts of the building, only 
about 25 percent of the freshly- 
heated water is added to each com- 
plete circulation of the area. Sev- 
enty-five percent of the water is 
recirculated through this area 
without reheating each full cycle. 

By use of valves controlling 
different areas of the building, 
each area can be controlled or 
adjusted to its location and 
needs. This is a point that any 
dealer intending to put in radiant 
heat should make certain that 
his architect or engineer watches 
closely. Lay each room or area 
out separately and give each its 
own control valve and circulating 
pump. 

Another point that should be 
watched is that of not having the 
pipes, especially in the shop area, 
laid too far apart. The closer the 
pipes are laid in the concrete 
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floor, the lower the temperature of 
the heating water can be held. This 
not only eliminates a higher boiler 
temperature but also eliminates 
any cause of “hot spots” in the 
floor that might bother mechanics 


When Hugh Arms (Ford), South 
Lyon, Mich., first drew up the 
plans for his radiant heating plant 
the engineer had recommended 
6,000 feet of pipe for his 100x100 
building. To be safe, he increased 
this to 8,000 feet which enabled 
laying the pipes on 15-inch centers 
instead of 18-inch. This, Arms 
claims, has been a distinct asset 
in his installation. He never has 
had to carry over 125 degrees of 
heat in boiler water and has been 
able to hold from 68 degrees to 72 
degrees of heat at the floor level. 
This, he claims, is an ideal temper- 
ature for the floors and makes 
both the shop and showroom com- 
fortable on even the coldest days 

. * 


Arms also has a very unusual 
condition in his building. His 
dealership is a two-story building 
with his farm tractor and imple- 
ment department on the second 
floor reached by an open ramp at 
the rear. While he has no heating 
pipes in the second story floor, 
sufficient heat seeps up through 
8% inches of concrete in this up- 
per floor to not only keep the 
windows free from fogging, keep 
the temperature below freezing at 
all times but make it warm 
enough for men to work comfort- 
ably assembling farm implements 
on the coldest days in winter. 
Stuart Wilson maintains a 78- 
degree heat at the floor level and 
finds that in his monitor roof 
constructed shop the air in the 
| monitors, instead of being higher, 
rarely registers over 30 degrees. 
He claims he has done every- 
thing that the heating engineers 
said would not work. He has 
rubber flooring over part of his 
building, with rugs over this in 
part, plastic tile in other parts— 
| all supposed to be non-conduc- 
| tors of heat and impossible to 
| get heat through. Yet he finds 
| no difference in temperature in 
any of these sections from that 
where he has the bare cement. 
Harmon-Daniels (Lincoln - Mer- 
cury), Dearborn, has found that 
with a 100 to 110-degree boiler heat 
it is able to maintain from 66 to 
69 degrees at the floor level, that 
the natural seepage of heat from 
|the main shop floor slab keeps the 
approaches to the three large shop 
doors free from ice and snow ap- 
| proximately eight to 10 feet from 
the doors on even the worst winter 
days. Last March when the streets 
were covered with ice and snow. 
tulips that were planted next to 
the building and between the build- 
ing and the sidewalk bloomed free- 
ly due to the heat that came 
through the wall at the floor level. 
This dealer also has found that 
he can open all three large shop 
doors to blow out fumes from en- 
gines that have been running with- 
out being connected to exhaust 
| outlets and within two minutes 
| after the doors are closed the shop 
will again be at natural tempera- 
|ture. He also reports that he did 
not have a mechanic off all last 
winter with a cold. 








* * 


| SOME of the newer buildings in 
the area, notably Lee Anderson 
| (Chevrolet, Pontiac. Buick), Lake 
| Orion, Mich., and Rose West Jef 
| ferson (DeSoto-Plymouth), Detroit 
are laying the radiant heating 
pipes under the approach to the 
shop and Rose is including th« 
walk to the front door—to keep 
these areas free from snow and ice 
in the winter. 


Due to the characteristics of 
radiant heating, little if any trou- 
ble has been experienced from 
scale or rust formation on the 
| inside of the pipes. As the water 
| in the boiler never reaches the 
| boiling point, there is little pre- 
| cipitation of the minerals in the 
| water to cause scale; and as the 
1 





| System is practically a closed 

system with the same water be- 

| ing recirculated over and over 
(Continued on Page 51, Col 2) 
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which license plates are manufac- 
tured. 

Col. C. M. Wilhelm, commissioner 
of the state police, stated that “per- 





tor codes, adding his group advo- 
cates nothing that is controversial. 
Robert Smith, of PMTA, said that 
agricultural tractors should be ex- 





45 


operating commercial vehicles, 
said the present law which allows 
anyone passing the single opera- 
tor’s examination to drive the 








ver, 


000. This money would enable the 


state to put into effect the opera- Cty sete meer 


eet | 


4 manent registration would be an|empted in the definition of commer-| largest vehicles is “inconsistent.” 
re of s enforcement problem.” cial vehicles. “Only those persons qualified by a 
This j Alvin C. Walker, director of the The Pennsylvania Motor Federa-| special test should be permitted to 
oiler State Bureau of Motor Vehicles, de- | tion submitted a resolution provid-| drive large trucks and buses,” he 
nates j clared the cost of keeping records | ing that all fines under the vehicle | said. 
the ' for a permanent plate system would|code for minor violations be re- Among other proposals submitted 
— i Sho Sete atten lish Dew hnve onch | with the aunebinen of the Gas tee | Sn er a 
“i : a system are smaller than Pennsyl- | driving while intoxicated. This fine om oer tone eee 
1 : : J 5 ~ _..| vania, and in a recent nationwide | under the present law goes to coun- the provisions on’ overloading of 
so : | A RENNER COCR ERE mm: ameRe eS petT survey only two other states viewed | ties and is designed to reimburse trucks to make owners or operators 
nded : the permanent tag system with | the county for the cost of prosecu- | jj,}) rather than employed drivers: 
x100 NEW HOME IN OLD KENTUCKY—Cooke Pontiac Co., of Louisville, occupies this building. | favor. tion. “ne aeutelae, ecuteet” p Saha aoe eg 
ased | = it contains 22,871 square feet. Gee) eee Bee ee ee a eee Use of just one tag, a practice fol-| An amendment to make all ve-|_? y gE 
ibled i — — : ro provision requiring that persons on 
. : lowed by some states, handi-| hicles traveling in the same direc- foot give their names and addresses 
Ss ® o - 
: a PAA Stresses Driver Tests .. . capped” state police when Pennsyl-| tion as a school bus stop when the |+, traffic officers; make the so-called 
rms vania used this method during the| bus was loading or discharging pas- “white canes” carried by blind per- 
asset war. The “tab” method used at one | sengers was proposed by P. O. Van sons a legal method of signallin 
has R i d |time during the war was unsatis-| Ness, executive secretary of the traffic to Salt: restore to local oa 
Ss of any e or ms v| 4 e factory, state officials said. Pennsylvania State School Direc- cials the right to “arrest on view” 
been | No proposed change in the ex- | tors’ Assn. in traffic violations and allow city 
to 72 ° | isting maximum weight and length Senator John M. Walker, a mem-| traffic courts to handle summary 
level. nl a e? “tc e oO ? | of trucks was advocated by the | ber of the committee, said such a| traffic cases regardless of where they 
iper- e Pennsylvania Motor Truck Assn., | requirement would be of little use| occur in the city; permit boroughs 
akes ¢} , which has urged heavier vehicles | because many children must cross | to retain fines in traffic violations in 
com- By George E. Shelley tion of the financial responsibility | in the past, but Robert Shertz, | the road and no restrictions would which “local officers do the weet,” 
jays Staff Correspondent act through a state bureau, he | legal representative of the group, | be placed on traffic from other di- d all h iti a 
HARRIABURA Mm. — (UTPS— added. said PMTA may have recommen- | rections. “a ow owe eam hid es to a 
sual | pri toafaiag tm mantt hools, |, 2¢ committee was told that use| dations at a later date. Sidney G. Handler, counsel for | cide for themselves whether traffic 
Hi ' river training in public schools, | of permanent plates would upset the| Shertz spoke of the need for co-| the Pennsylvania Drivers Confer- | lights should go overhead or on 
is | enforcement of financial responsi-| .tate’s prison labor program, under | ordinating motor vehicle and trac-| ence, comprising 85,000 persons | standards at the side of the street. 
ding bility of drivers, reexamination of | —~ 0 * sar 
nple- : drivers, and use of permanent li- 
cond i cense tags were among suggestions : mens Tae 
ip at placed before a subcommittee of the —_ SASS NN 
iting | Joint State Government commission | ENGINE DIAGNOS! S 
floor, at a public hearing conducted re- ite MRR 
ough cently. | ~s LI" 
up- Capt. E. H. Westwick, safety di- 
the rector of the Pennsylvania Automo- 
keep tive Assn., presented a resolution on 
g at ‘ behalf of Claude S. Klugh, manager, 
farm 5 providing that operators involved in 
fort- a motor vehicle accident in which 
ents someone is killed or injured would 
be required to submit to a suitable | 
78- examination to determine his fitness | 
aad to operate a motor vehicle. 
eof The resolution would also re- 
quire examination for any driver 
the involved in two motor vehicle 
her, accidents in the same calendar 
ees. year in which property damage | 
ry- amounted to $50 or more, and any | 
ers operator convicted of two moving 
has violations of the motor vehicle ~ 
his code in one calendar year would | ps 
be required to submit to an exam- | dé ,~» 
Sa ination. 
Pointing out that a large percent- | P 4 
luc- age of traffic accidents in Pennsyl- | thi § Car S owner 
to vania “can be attributed to opera- 
nds tors of motor vehicles committing : 
fin driving errors,” the resolution sug- 
hat gested that any persons being exam- | | | t 0 it e b t C a 
t. ined who fail to successfully pass 
: the test be denied the privilege of 
Mer- operating a motor vehicle in the | 
that state. to 
heat Designed to cut down traffic acci- 
6 to dents and fatalities, the resolution 
eevee states that “records prove that a 9 
high percentage of these accidents 
} the involve a small percentage of opera- sete, fet mths TELL - 
shop tors,” and that “this group, often oe 
| ap- referred to as ‘accident prone,’ com- | ta 
from mit most of the violations and driv- el 
inter ing errors because of a physical or ' 
reets mental disability which is not ap- 
now, parent unless determined by clinical 
| leashed * J * * + 
t to | examination.” — there’s one way to insure Satisfied Customers 
al Westwick claimed that “records 
ree- prove that in many cases this con- aw s S IN 
ame | dition can be improved or cured by and Increased Profits... that’s the SUN way! 
evel. proper education and training, and 
that those who are affiliated in an un- 
shop curable degree are a definite hazard 
en- to all users of the streets and high- . 
vith- ways ... and should be denied the Your future car and service sales are being determined 
aust privilege of operating a motor ve- | J 
sen hicle.” by the service that your customers are getting today! 
shop The state’s 3,000 new-car dealers 
Pine ee om le cede, Thousands of modern shopsare you can insure customer satis- 
last trained members of the Ponnsy- using SUN Motor Diagnosis to _faction...satisfaction that brings 
vania state police as soon as is : : 
—— = aa after the build customer goodwill, increase ‘em back to buy other services, 
' accident or violation. 
a The examination, it was sug- volume and parts sales and raise new parts and new cars. Use the 
Sateen gested, “should be of such caliber ° Wi . oor . : 
ale as to enable the examiner to a shop oo Withthismodern, SUN ite to build i — 
aed mine not only the ability of the per- sci i ig is Sy w high! 
a aon being onomeiand te esequenaty SUN is a COMPLETE SERVICE entific SUN Diagnosis System, and profits to a ne 18 
contro e vehicle, but also to de- : : 
= termine his (or her) mental attitude -+ + not just equipment! Start by mailing this Coupon TODAY! 
Room toward driving, physical qualifica- 7 
: he tions and knowledge of motor ve- SUN’s 320-Man Service Organization shows you the gies ia aces EL Tare Mn Oe eee oe 
hicle rules and regulations.” way to build a profitable Diagnosis Service. I 7] 
State officials declared a proposal , iS COUPON TODAY! 
of for permanent registration would They train mechanics, offer 24-hour | MAIL THIS CO ‘iy | 
= peaneett a complex administrative service anywhere in the United States and assure | This coupon brings you a FREE illustrated Catalog containing | 
m problem and skyrocket costs of latest data on SUN’s complete line of Motor Diagnosis Equip- 
the operating the Bureau of Motor Ve- Greet Senmey et pat ant ony ! ment and information on SUN’s Profit-Proving Plan. | 
iter hicles. equipment. SUN never loses contact | | 
the William S. Canning, of the Key- dlls tee Destiiedl Guenn | SUN ELECTRIC CORPORATION, 6327 Avondale Avenue, Chicago 31, illinois | 
aoe stone automobile club, claimed | j 
- issuance of permanent sets of li- | Name | 
t a cense tags to which tabs can be c 
Be affixed annually would save the ! wee | 
be- commonwealth $500,000 to $1,000,- | Address. | 
} | 
L. 
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RICHMOND, VA. 


(Automobile Auction of Virginia, Inc. 
Sale every Friday. Prices are for July 23.) 
(Market shows supply failing to meet 

demand. Clean prewars are hot.) 
BUICK—-'46 Super sedan, $1,875. ‘35 se- 
dan, $150. 
CHEVROLET—'48 FM conv., $2,350; FL 
aerosedan, $2,270, $2,275, $2,290. ‘47 FL 
aerosedan, $1,840. ‘39 sedan, $505. 
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HUDSON—'47 %-ton pickup, $1,400. 
KAISER—’47 sedan, $1,450, $1,460, $1,355. 


* ” MERCURY—’48 conv., $2,150. °46 sedan, 
‘ : os , 725. 
Used Car Auction Prices Meteor tones $735. Se 


OLDSMOBILE—'48 (98) sedan, $3,285. 41 
_(Eprror’s Nore: While we try to eliminate wrecks from all of these | prYmouTH.—48 Deluxe sedan, $2,085, °47 
listings, occasionally some get by us. So if the price is abnormally elub cones, $1,758, $2,025, $1,810. | eo 

; ; ; . ’ “Sh: v., > 590. 
low, the car is probably damaged. If the price is abnormally high, STUDEBAKER 47 Ghametn ae, oh 





































the car is probably loaded with extras). 610. DODGE—'48 2-ton LWB, $1,800. '46 Cus- 
tom sedan, $1,725. ‘41 ae . 
AL ANY FORD — ’'49 Custom sedan, $2,500. ‘4 
LOUISVILLE B 9 N. Y. BUFFALO, N. Y. conv., $1,800; station wagon, $2,060. ‘47 
(Auto Auction Sales. Fred Miller, man- (Tim Anspach’s Dealer Auto Auction. (Simple Simon’s Auto Auction. Sale every SD conv., $1,900, $1,800; SD sedan, $1,- 
ager. Sale every Tuesday. Prices are for | Sale every Monday. Prices are for sale of | Tuesday. Prices are for July 27.) 750, $1,700, $1,250 (rough). °46 SD se- 
sale of July 20.) July 26.) (Market shows 18 cars sold out ef 37 dan, $1,550, $1,410, $1,500, $1,440, $1,530, 
(Market shows prices up on all cars. (Market shows steady. Late models offerings.) $1,560; conv., $1,660; station wagon, $1,- 
Sold 78 out of 172 offerings.) and pickups slightly higher. Sold 53° | BUICK—'39 sedan, $525, $550. 650. °40 sedan, $900, $910. ‘38 sedan, 
aay ey —, ~_ sedan, $2,335. out of 73 offerings.) CADILLAC—'48 (62) sedan, ene 47 $510. | 
juper an, $2,075. BUICK—’48 RM conv., $3,225. ‘46 Super (62) sedan, $3,370. '42 FL sedan, $2,185. | HUDSON—’48 (6) club coupe, $2,500. 
CADILLAC—'48 (62) sedan, $4,950. ‘41] sedan, $1,750. °40 Limbea sedan, $1,075. CHEVROLET—'47 FL aerosedan, $2,055, | MERCURY—'49 sedan, $2,820. ‘47 conv., 
(62) sedan, $1,565, $1,445. CADILLAC—'48 (61) sedanette, $4,775 $2,100. '46 sedan, $2,010, 2 at $2,050. $1,820. ‘41 sedan, $810. 
; $2,250, § OLDSMOBILE—’48 (68) conv., $2,825. °47 


CMPAT sedan, $2,125, $2,000: FL. carocedan, | CHEVROLET —'48 SM aedan, $2,250, ¢2,- | DEROEO ——, 42 sudan, club coupe, $2,275, 
14 } 7 : r 200; aerosedan, , bie sedan, , * Jen , . . 

14h coten, g1'500, 'gi0b0, $000.98 on. $2,070, $1,950; FM club coupe, $1,950; | DODGE—'46 Custom sedan, $1,540. $1,560, 

Soe Sere : half-ton pickup, 61,500. '37 half-ton| $1,590. | °40 sedan, $715. egtineene 


(76) sedan, $2,000. ‘46 (76) sedan, 2 at 
$1,750. ‘41 sedan (rough), $300. 
PLYMOUTH—’47 SD conv., $1,860. '46 SD 


dan, $830. $600, $610. conv., $1,660; SD sedan, $1,675, $1,540. 
DeSOTO—'46 sedan, $1,750, $1,260. See, Sen. FORD — '47 conv., $1,775, $1,795, $1,800,| "38 conv., $670. 
DODGE — '48 sedan, $2,450. ’39 sedan, | CHRYSLER—’'47 Windsor conv., $2,375. $1,825. 42 conv., $1,210. ‘41 1-ton truck, PONTIAC—'48 (8) conv., $2,660, $2,750. 
$810. DODGE—'48 %-ton pickup, $1,675; Deluxe $100. '47 (8) station wagon, $1,960; (6) sta- 


tion wagon, $2,225; conv., $1,845. 
STUDEBAKER—’'47 Champion sedan, $1,- 


750. 
DANVILLE, VA. 


(Danville Auto Auction. Sale every Fri- 
day. Prices are for sale of July 23.) 
(Market shows ’46 Fords running $1,600 
on all offerings. Buying Is heavier. 
Believe cars are headed for higher 
prices. Sold 32 out of 52 offerings.) 


FORD—'49 Custom sedan, $2,510. ‘46 SD sedan, $2,300; Custom sedan, $2,550, $2,- | HUDSON—'48 (8) sedan, $2,600, $2,575. 
sedan, $1,620, $1,600. ’41 conv., $1,085; | 400; conv., $2,650. ‘46 half-ton pickup, | LINCOLN—'46 sedan, $1,840. 
sedan, $940, $910, $735. '40 sedan, $800, $760. °'42 Deluxe coupe, $1,050. °40 De- | MERCURY—’49 sedan, $2,800. 
atue oo eS ae oes luxe sedan, $670. ae (68) a $2,150; '42 
peon— ‘ot Aan FORD—'49 Custom sedan, $2,500, $2,480, sedan. $1,095. ‘41 sedan, wi 
MEROURY. “41 sedan, $010, $710 $2,425. 48 %-ton pickup, $1,835. '47 | PACRARS (48 sedan, $2,500. 140 (120) 
OLDS. ’ 7 . 9 . SD sedan, $1,730, $1,560; Sportsman . * io 
ee osoT ft Sedan, $2,100. "41 8e-)  conv., $2,000. ‘46 SD sedan, $1,440, §1,- | PLYMOUTH —'37 sedan, $325. 
PLYMOUTH —'47 Deluxe sedan, $1,450,| 360, $1,410; Deluxe sedan, $1,300; SD | PONTIAC—’39 club coupe, $625. 
‘ F conv., $1,725; half-ton pickup, $920. °42 


"41 sedan, $905. ‘40 sedan, $605. 
R , SD sedan, $940. V ALDOS T A GA. 
PONTIAC—'42 (8) sedan, $1,190. ‘41 (8) HUDSON — '48 Super Six sedan, $2,600; ? 


sedan, $1,150. g ’ (Tom Hewitt Auto Auction. Sale every | BUICK —’48 RM _ sedanette, $3,350. °47 
STUDEBAKER—'39 sedan, $410. Siemens sso” $2500. °47 Super! priday. Prices are for July 23.) Super conv., $2,270; RM conv., $2,360; 
WHELEE—'67 Jeep, S670. LINCOLN—'47 sedan, $2,275. ‘41 sedan, (Market shows 156 cars sold out of 257 sedan, $2,350. °40 Special sedan, $1,100, 
$500. offerings.) $1,000. '39 Century sedan, $660. 
OKLAHOMA CITY MEROURY—’49 sedan, $2,300. BUICK 48 Super sedan, $2,960; BM fe. | CADILLAC '42 (61) sedan, $000. 
; sana v., $2,400. an, $3,300; Super sedanette, $2,875. CHEVROLET—’48 Carryall, $1,865. '42 SD 
(Oklahoma City Auto Auction. Sale every | PAU Gta as Sb’ Sedum, $2,100, '47| Super conv., $2,450. "41 Special sedan-| "sedan, $1.155. °41 haif-ton pickup. $500: 
Wednesday. Prices are for sale of July 28.) SD sedan, $1,935. '40 Deluxe conv., $1,- ette, $1,200. 39 Century sedan, $900. SD sedan. $960; MD sedan, $625. '40 
Cae & ee Se ea 180. '39 Deluxe sedan, $730. CADILLAC—'47 sedan, $2,750. '31 sedan,| sedan, $935. '35 sedan, $125. 
£900 Ford to of © Bi. Geld 111 Roms $325. CHRYSLER—'46 Windsor sedan, $1,830. 
out of 168 ofestngs.) CONCORD, MASS CHEVROLET—'48 sedan delivery, $1,800; | CROSLEY—’47 sedan, $360. 
BUICK—’46 Super sedan, $2,055. ‘40 se- 7 . FL aerosedan, $2,400. '47 FL aerosedan, | pnopGE—’47 sedan, $2,055. 
dan, $810. (Concord Auto Auction, Inc. Sale every| $2,100, $2,095, $2,070, $2,050. '46 FL | FoRD—'46 SD (8) sedan, $1,620, $1,575, 
CADILLAC—'41 sedanette, $1,250. Friday and Monday. Prices are for week| Sedan, $1,460. ‘42 SD sedan, $875. °40] $1,600, $1,630; SD (8) station wagon, 
sedan, $990, $725, $660. $1,605; SD (8) conv., $1,750. '42 SD (8) 


CHEVROLET—'48 FL aerosedan, $2,325; | of July 23 and 26.) > ° 
FM sedan, $2,265. '47 FL aerosedan,| (Market shows 109 offerings sold out | CHRYSLER — ‘47 Windsor coupe, $2,400; 
$1,970; FM conv., $1,995, $2,020; sedan, | of 170 items.) sedan, $2.250. '46 Windsor sedan, $1,825. 
$1,720. °'46 SM sedan, $1,485, $1,700, | BUFCK—'48 Super sedanette, $2,975. 46 a 48 sedan, $2,525; Custom sedan, 
$1,610, $1,765; FL aerosedan, $1,885; RM conv., $2,400. °'41 Special sedanette, . a ; 
club coupe, $1,650. 42 SM sedan, $1,140. $835, $785; RM sedan, $975. ‘39 conv., | DODGE—'48 half-ton pickup, $1,475; se- 


sedan, $910. °41 SD (8) sedan, $1.020. 
"40 half-ton pickup, $500; sedan, $935, 
$710, $850, $725, $400. °'39 sedan, $600. 
‘7 sedan, $290. 

MERCURY—’41 conv., $500. 


, $810. °36 sedan, $340. dan, $2,175. ‘46 half-ton pickup, $950. | on DSMOBILE—’'42 (98) sedan, $700. '41 
ton CADILLAC—'47 (62) sedan, $3,250. '41 sedan, $550. 2 at $2,500: | (78), sedan, $725. 
FORD—'49 Custom club coupe, $2,710; se- | CHEVROLET — '48 FL aerosedan, $2,265, FORD—'49 Custom (8) sedan, 2 at $ jan | PACKARD—'47 (165) sedan, $1,790. 
dan, $2,700, $2,655. '47 (8) sedan, $1,-| 2 &t $2,350; 1-ton express, $1,700; FM| Custom (6) sedan, §2.350. 48 T m6 PLYMOUTH—’46 SD club coupe, $1.635. 
555. 46 SD sedan, $1,565, $1,440, $1,635; | S¢48n, $2,210. *47 SM sedan, $1,800, $1,-| $2,005. $1,985. 147 SD sedan, $1,700. 86 | PONTIAC—'48 SL coupe sedan, $2,575. *41 
(6) sedan, $1,410: (8) sedan, $1.490,| 810; FM club coupe, $1,775, $1,780, $1,-| SD sedan, 2 at $1,550, $1,525. $1,485, | = ‘Tornedo sedan, $920. '37 sedan, $375. 
$1,495. | 7 oe \ 850; FM conv., $2,150; FL sedan, $1,900, | __ $1.450. "46 sedan, $950, $945. $890. | sruUDEBAKER — '47 LC sedan, $1,960; 
MERCURY—'47 club coupe, $2,090. ‘46 |, $1.975. HUDSON—'48 sedan, $2,625, $2,350. '47/ Champion sedan, $1,700. °40 Champion 
sedan, $1,670. : CHRYSLER — '47 Windsor sedan, $2,100, sedan. $1,550. ; sedan, $160. 
NASH—’40 sedan, $300. $2,255. LINCOLN—’49 club coupe, $3,150. '46 (66) | MISCELLANEOUS —'42 Dodge 1%-ton 
OLDSMOBILE—'40 sedan, $715. DeSOTO—'40 sedan, $700. sedan, $1,650 dump, $320. 


DODGE—~ Cc m 050. MERCURY—’'49 sedan, $2,875; club coupe, 

PLYMOUTH—'46 Deluxe sedan, $1,310. ‘42 47 Custom club coupe, $2,050. ; ’ : 

, ‘sede 46 Custom sedan, $1,650, $1,700. °42| $2,875. ‘47 sedan, $1,975. °46 sedan 
Deluxe sedan, $980. ‘41 SD sedan, $810. $ $ coupe, 2 at $1,700, $1,650. 


1 sedan, $685. 
SO codan, S550; plokup, 9606. FORD—'49 Custom (6) club coupe, $2,475; | NASH—'48 sedan, $2,200. 


PONTIAC—'48 sedan coupe, $2,825. '41|° Custom (8) sedan, $2,425, 2 at $2400 | OLDSMOBILE—'46 (76) sedanette, $1.800. 
sedan, $960, $1,000; (6) sedan, $930,/ $2490. ‘48 SD 5 ee en eene” 47 | PLYMOUTH—’48 SD sedan, $2,300. '46 SD 
$910. ‘39 sedan, $300. SD conv., $1,825. ‘46 SD sedan, $1,475, sedan, $1,460. °'42 sedan, $845. °41 se- 


STUDEBAKER—’'47 club coupe, $2,045. 1,325; club , $1,550. dan, $825, $700, $500. 
pe, § s ee PONTIAO — 48 sedanette, $2,680, $2,850. 


‘46 station wagon, $1,750. ‘37 coupe, 
500 


ea a ee a ta ta, — $500. 
WILLYS—’48 station wagon, $1,885, $1,450. 


‘47 Jeep 1-ton truck, $1,200. 


LOS ANGELES 


(California Auto Dealers Wholesale Auc- 
tion. Sale twice weekly. Prices are for 
week of July 20.) 

(Market is firm. Convertibles in de- 


t THESE ENEMIES rand but nearce: Sold 58 items ut of 


KANSAS CITY, MO. 


(Kansas City Automobile Auction. Sale 
every Wednesday. Prices are for Julv 21.) 
(Market shows strength. Late models 
slichtly hicher. Clean older models 
strong. Sold 278 out of 369 offerings.) 
BUICK—’47 Super sedan, $2.355. °46 Super 
sedan, $2.145, $2.080. '42 Super sedan, 
$1,187, $1.105. °41 RM sedan, $1,185. 

'49 Super coupe, $802. 

CADILLAC—'48 sedan, $4,700. °'47 sedan, 

aie *41 sedan, $1,300. °35 sedan, 
130. 

CHEVROLET — FL aerosedan, $2,515, $2.- 
150. ‘47 FL aerosedan, $2,195, $1.550. 
'46 FL aerosedan, $1,885, $1,430. °42 se- 
dan, $965. °’41 sedan, $1,312, $790. ‘40 
sedan, $1,197, $882. 

CHRYSLER — ‘48 sedan, $3,040, $2.900; 
club coupe, $3,000. ‘47 sedan, $2,310. 
DODGE—'48 sedan, $2,302. °46 sedan, $1,- 

RM. $1,730. °39 sedan, $472. 
FORD—'49 sedan. $2,760, $2.597. '48 se- 

















BUICK—'47 Super sedan, $2,560. ‘46 Super 


R ou sedan, $2,145, $2,075. °41 Special conv., 
cl $1,075; sedanette, $1.050. ‘40 Special se- 


dan, $890; Super sedan, $950. ’ ’ 
QUICKLY... CADILLAG.-'46 (62) sedan, $2,605. con Sans, GLO ta aot, Oe 
EFFECTIVELY CHEVROLET—'48 FM conv., $2,425. °47| @8".. $1,650, $1,230. » $1,095, 
FL sedanette, $2,140, $2,160. °46 FM se- ie 5 
ee dan, $1,675. ’45 half-ton pickup, $1,200. | MEROURY—'47 sedan, $1,865. °41 sedan, 


NASH—'46 sedan, $1,375. °42 sedan. $875. 

OLDSMOBILE — '48 (98) sedan, $3,390; 
(76) sedan, $2,670, $2,650. °47 (76) se- 
dan, $2.025. °46 (76) sedan, $1,805. °42 
sedan. $1.005. 

PLYMOUTH — ’48 SD club coupe, $2,360, 
$2 275: sedan, $2,140. '47 SD sedan, $1,- 
875. $1.725. °46 sedan. $1.700, $1.375. 

PONTIAC—'48 sedan, $2,880, $2.825: club 
coupe, $2,640. °47 sedan, $2.252, $1,812. 
*46 sedan, $1,855, $1,972. °41 sedan, $1,- 
199, $990. 

STUDEBAKER — '48 Commander sedan, 
$2,897; coupe, $2,650. °47 Commander 
sedan, $2,030. 


TOLEDO, O. 


(Doc Greiner Sale. Auction every Thurs- 
day. Prices are for July 22.) 

(Market shows 89 cars sold out of 140 

offerings.) 


‘41 SD club coupe, 2 at $1,090. ‘40 SD 

ECONOMICALLY sedan, $565. ‘35 sedan, $115. °34 Master 
sedan, $120; business coupe, $215. 

CHRYSLER—'40 Windsor sedan, $825. 

DeSOTO—’'46 Deluxe sedan, $1,910. 

DODGE — ‘47 Custom sedan, $2,145. ‘46 
Custom sedan, $1,885. ‘41 sedan, $785, 
$885; club coupe, $965. ‘37 sedan, $280. 

FORD—’48 SD conv., $1,700; SD (8) sedan, 
$1,900. '47 SD sedan, $1,710, $1,695. °46 
Deluxe sedan, $1,520. °41 sedan, $710, 
$1,000; business coupe, $895. ‘40 sedan, 
$735. '35 sedan, $155. '34 coupe, $150. 

LINCOLN—'42 club coupe, $950. 

MERCURY—'47 sedan, $1,850, $1,890. 

OLDSMOBILE—’'42 (78) sedanette, $1,315. 
"40 (60) sedan, $715. 

PLYMOUTH—’47 SD sedan, $1,885. ‘42 SD 
sedan, $1,025. ‘41 SD station wagon, §1,- 
150; conv., $1,075. '40 RK sedan, $670. 
"37 sedan, $135, $190, $345. 

PONTIAC—'46 (6) sedan, $1,740, $1,885. 


PROTECT THE HEALTH AND EFFICIENCY OF YOUR MEN “a1 (@) godanette, $1,110, "36 (6) sedan- | oMerimee) oo. 48. super 


STUDEBAKER—'48 Champion (6) sedan, sedan, $2,100, $2,075, $2,250. ‘41 sedan, 


eel 
—— $2,325. ‘42 Champion (6) sedan, $825. $1,075, $1,025, $1,050. ‘39 sedan, $675. 
z= *39 Commander (6) sedan, $725. (Continued on Page 47, Col. 1) 
— 
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CHECKERBOARD PLATE 
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atan Time 


HELPS KEEP AIR FRESHER—HEALTHIER < 
IN GARAGES—REPAIR SHOPS—MOTOR TESTING ROOMS 


A single unit that clears the to operate—easy to service: 
atmosphere, up to 6,000 square You can clean and service the 
feet of floor space. Produces “amOZONer’’ in less than ten 
ozone and circulates it so that minutes an average of only 
the air you breathe isfresher— _ three times a year. Absolutely 








more invigorating. Economical’ safe. No tools required. denmans 
Can be secured through leading automotive wholesalers. Stereo 
AMERICAN ASSOCIATES INC. © Automotive Products Division Ce 


1728-30 Fairmount Avenue, Philadelphia 30, Pa. 
FORD'S NEW ALIGNMENT MACHINE—A roadability gauge designed to perfectly align 
the front wheels of 1949 Fard, Mercury and Lincoln cars under simulated road condiftons 
a Se — —— eet has been installed in all Ford plants including the recently completed units at Atlanta, 
ee | St. Louis, Los Angeles and Metuchen, N. J. Formerly wheels were aligned by a gauge while 
the car was on the cpeemety line. However, this method did not compensate for either the 
tel ee a a amet toe-in or toe-out positions that front wheels may describe when the car is in motion. The 
| TOadability gauge rotates the front wheels at a speed of 30 m.p.h. on spinning, spherical 


drums that are nearly frictionless and free to rotate about a central axis. 





































MORE 


READ 
THE 
NEW 
YORK 
TIMES 
THAN 
READ 
ANY 
OTHER 
NEW 
YORK 
PAPER 


This is one of a hundred 
facts in a new survey that 
will help you make more 
money in your biggest and 
busiest market. Get all of 
them today from our 
Detroit office— 

General Motors Building, 
Trinity 3-3800. 


SERVICE SECTION 


LINCOLN 
BUYERS | 


_C—_——_———_— nt. Ae 





SE 


Fe 


NI 
indu 
pend 
expa 
ager 
and | 
cord 
Stee] 

Th 
com] 
prop 
its © 
simil 
parti 
year! 

Alt 
facil 
nies 
and | 
allel 
pend 
great 
holds 
1940 
and 
ened 

Ma 
tries 
450,01 
ment 
office 
partr 
cent 
inclu 
panie 

Pla 
grou] 
perce 
total 
and s 
ily es 
ing te 

Cul 
expal 
steel 
impo! 
close] 
pendi 
the wv 


Rese 


A] 
his ai 
his c 
mobil 
auton 

Acc 
show! 
intell 
letes, 
trove! 








2 eR 








SERVICE SECTION 








CHEVROLET — '48 FL aerosedan, $2,380; 
half-ton pickup, $1,700. ‘47 FL aero- 
sedan, $1,985, $2,130, $2,035; sedan, $1,- 
765. °46 sedan, $1,745, $1,610. °'42 busi- 
—_ oy $825. °41 sedan, $925, $810. 

sedan, $385. °34 sedan, $120. 

CHRYSLER +46 Windsor conv., $2,375. 
'39 coupe, $610. 

DeSOTO—’ 39 sedan, $750. 

DODGE—’48 club coupe, $2,675. 

FORD—'47 SD sedan, $1,710, $1,750, $1,- 
585; station wagon, $1,805. ‘46 sedan, 
$1,445, $1,540, $1,520, $1,655, $1,525. °41 
club coupe, $1,000; sedan, $955, $820, 
$790. ‘39 sedan, $650. ‘38 (60) sedan, 
$310. ‘35 sedan, $440. 

HUDSON—'48 (8) sedan, $2,645. 
club coupe, $525. 

MERCURY—’46 sedan, $1,615, $1,610. 

NASH—’39 sedan, $600. 


"41 (6) 


OLDSMOBILE — ‘47 (76) sedan, $2,050; 
(98) sedan, $2,350. °46 (66) sedan, $1,- 
850. 

PLYMOUTH—’47 SD sedan, $1,900. ‘42 


SD sedan, $1,000. 
PONTIAC—’48 (8) station wagon, $2,500. 


Steel Industry 
Leads in Outlay 
For New Plants 


NEW YORK.—The iron and steel 
industry is increasing its total ex- 
penditures for modernization and 
expansion more rapidly than the 
aggregate of other manufacturing 
and mining industries combined, ac- 
cording to the American Iron and 
Steel institute. 

This fact is established from a 
comparison of the steel industry’s 
proposed expenditures for 1948 and 
its outlays in 1946 and 1947 with 
similar data collected by the De- 
partment of Commerce for those 
years in all industries. 

Although expenditures for new 
facilities by iron and steel compa- 
nies and by other manufacturing 
and mining concerns generally par- 
allel one another, iron and steel ex- 
penditures in 1947 registered the 
greater gain over 1939. The same 
holds true in a comparison with 
1940 or 1946. The margin for iron 
and steel producers is being wid- 
ened still further in 1948. 

Manufacturing and mining indus- 
tries as a whole plan to spend $8,- 
450,000,000 on new plants and equip- 
ment this year, according to the 
office of business economics, De- 
partment of Commerce, or 3.7 per- 
cent more than last year. This total 


includes the iron and steel com- | 


panies. 
Planned expenditures of the latter 
group alone, however, are nearly 14 


percent greater than last year. The | 


total of $565,000,000 in 1948 for iron 
and steel, as now planned, will eas- 
ily establish a new record, accord- 
ing to the institute. 

Current heavy modernization and 
expansion programs of iron and 
steel companies are particularly 
important because they follow 
closely after the high level of ex- 


penditures for new facilities during | 


the war, it was said. 


Sas Anand 


Research Shows Color Choice 


Indicates Character 


A person’s selection of color for 
his automobile very often indicates 
his character, according to Auto- 
mobile Facts, publication of the 


automobile Manufacturers Assn. 

According to AMA, research has 
shown that color polls indicate that 
intellectual people prefer blue; ath- 
letes, red; egotists, yellow, and ex- 
troverts, orange . 





VACUUM-POWERED—This vacuum-operated 
truck and trailer signal is produced by Vac-O- 
Lite Signal Co., Inc., 3153 E. &2nd St., Seattie. 
res its first appearance at the automotive 

truck and trailer show at Los Angeles, 

@ radical departure from the 

ordinary mechanical si inal arm. Iiluminated 

along its full length, this arm is immediately 

discernable either day or night under normal 

weather conditions at a distance of 500 feet. 

There is absolutely no mechanical IIinkage to 

contend with between truck and van or trailer, 

company states. it is easily operated by 

5 p"’ contact from the steering column 

end has @ pilot light indicating when arm is 
in signalling position 


Used Car Auction Prices 


(Continued from Page 46) 











'47 (8) sedan, $2,245; (8) conv., 
46 (8) sedan, $1,900, $1,950. 
coupe, $890, $680. 
STUDEBAKER—’'47 Champion sedan, §$1,- 
830, $1,965. 
MISCELLANEOUS — '40 Harley-Davidson 
(61) motorcycle, $400. 


MASON CITY, IA. 


(Lapiners Used Car Auction. 
Wednesday. Prices are for sale of July 21.) 
(Market shows retail picking up. Clean 
prewars hot. Over 62 percent of offer- 

ings sold, l.e., 91 cars.) 


BUICK—'48 Super conv., $3,060; RM se- | 
dan, $3,250, $3,130. ‘47 RM conv., §2,- 
680; Super sedan, $2,415. °46 Super se- 


$2,300. 
"40 club 


Sale every 





dan, $2,125. ‘42 Super sedan, $1,305. 
"41 Special sedan, $1,070. 
CADILLAC—’48 (62) sedan, $5,150. ‘46 


(62) conv., $3,225. 

CHEVROLET — '48 FL aerosedan, $2,540, 
$2,475; FM sedan, $2,480, $2,360, $2,300; 
half-ton pickup, $1,810. °47 FL aero- 
sedan, $2,265, $2,180, $1,715; FM sedan, 
$2,030, $1,895; club coupe, $1,950; half- 
ton pickup, $1,380. 

CHRYSLER—’'48 Town & Country conv., 
$3,040. °47 New Yorker sedan, $2,375. 
‘46 Windsor sedan, $2,010. 

CROSLEY—'47 sedan, $415. 

DeSOTO—'47 Custom sedan, $2,450. 

DODGE—’'48 half-ton pickup, $1,660. ‘47 


sedan, $2,200, $2,085, $1,970, $1,950. °46 
sedan, $1,850; club coupe, $1,635; coupe, 
$1,535. 


FORD—’'49 Custom sedan, $2,730, $2,725. 
'48 SD sedan, $2,110. '47 SD conv., $1,- 
705. '46 SD conv., $1,850; sedan, $1,670, 
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$1,508 $1,488 


Lil 


July (to date) June 








$1,625, $1,570, $1,560, $1,455; club coupe, 


$1,610. '41 sedan, $885. 

HUDSON—'48 (8) sedan, $2,775. ‘46 se- 
dan, $1,060. 

MERCURY—’47 club coupe, $2,100, $2,035, 


$1,900, $1,850. '40 sedan, $900. 
OLDSMOBILE—’48 (68) sedanette, $2,755. 
’47 (76) sedan, $2,285. °46 (78) sedan, 


$2,030. °'41 (98) sedan, $1,000. '37 se- 
dan, $500. 
PACKARD—’48 sedan, $3,150. ‘47 sedan, 


$2,175. ‘41 sedan, $835. 
PLYMOUTH—’48 SD sedan, $2,280, $2,170, 


$2,185; conv., $2,475. °'47 SD sedan, $1,- 
690; Deluxe coupe, $1,620. ‘46 sedan, 
$1.750, $1,560. 


PONTIAC—'48 (8) sedan, 2 at $29850; sta- 
tion wagon, $2,775. °47 sedanette, $2,235, 
$2,535, $2,025, $2,325, $2,210. °46 sedan, 
$1,930, $1,955. 


Average Used Car Prices 


(Compiled by Automotive News) 










July 1948 June May 

Model (to date) 1948 1948 
ee $2,512 $2,495 $2,484 
Ae 2,040 2,059 2,025 
1946...... 1,716 1,735 1,695 
ae 1,027 1,086 1,029 
_. ae 941 956 913 
i eee 795 770 730 
Overall —- pee ——— 
Average $1,505 $1,508 $1,488 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 





$2,775. °47 
$2,300; Commander 
$2,260. 


STUDEBAKER — '48 sedan, 
Commander sedan, 
club coupe, $2,310, 


WILLYS—’48 station sedan, $1,855. 


MISCELLANEOUS—’'48 Austin sedan, $1,- 
425. 


Buckley-Mack Co., Inc. 


Buckley-Mack Co., Inc., has been 
incorporated in Watertown, N. Y., 
to engage in a general garage busi- 
ness, sale of tractors, trailers, au- 
tomobiles, supplies and accessories. 
The firm is capitalized at $100,000. 
Incorporators are Ralph J., Lottie 
B. and Theodore C. Buckley. 


Dearborn. Ups 


47 


Andrews, Pedder 


DETROIT.—Promotion of G. D. 
Andrews, advertising and sales pro- 
motion manager, to the new posi- 
tion of assistant general sales man- 
ager of Dearborn Motors Corp., was 
announced last week by Frank R. 
Pierce, president. 


James F. Pedder, vice-president 
and account executive of Meldrum 
& Fewsmith, Cleveland and Detroit 
advertising agency, has been ap- 
pointed advertising and sales pro- 
motion manager. Prior to joining 
Dearborn Motors in February, 1947, 
Andrews was vice-president and 
general manager of Fabricated 
Buildings, Inc., Springfield, Mo. 
Pedder was formerly director of em- 
ploye information for General Mo- 
tors and prior to that advertising 
manager of GM’s Frigidaire divi- 
sion. 


El Paso Motors Granted 


$78,000 Construction Permit 


A permit for $78,000 has been 
granted to El Paso (Tex.) Motor 
Co. to complete its new building 
now under construction at 1324 
Texas St.. When completed the 
building will have cost $158,000. 
























Lincoln is the originator of the Kleenseal 
Surface Check Grease Fitting —the new, 
modern fitting with the ball in the top. 


direct from container 


copy today. 


Veer the “C te C” Story 


It gives complete informa- 
tion on how to dispense oil 


Lincoln Lubricating Equipment 


Make Money : Save Time - Eliminate Waste 


DISPENSE MOTOR OIL WITH THE 


LINCOLN LUBREEL 


—the modern way to dispense motor oil direct from original 
refinery containers to crankcase. Fast, clean—no contamina- 


tion... mo waste.. 


- no mess. Air-motor operated pumps and 


containers are placed in an out-of-sight location and oil is 
.pumped direct to the Lubreel Cabinet. Hose assemblies are 
mounted on individual air-operated, automatic retracting 


meter. 


reels and each control valve has an easy-to-read totalizing 


Bulletin No. 509 gives complete information. Write for a 


ccielens Gama e fo copy or ask your Lincoln Wholesaler. 


Trade Mark LINCOLN 
ond Trade Nome LUBREEL 
Reg. U. S. Pot. OR. 
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‘Fair Dealing’ Explained 


Brown Chevrolet Uses Newspaper Ad 
To State Policy 


ROCHESTER, N. Y.—Brown 
Chevrolet, 769 W. Main St., em- 
ployed a five-column newspaper ad 
to tell the public about its “Fair- 
Dealing” service policy in an effort 
to combat talk of unfair practices 
in the automotive trade. 

“Automobile servicing is open 
and above board at Brown Chev- 

rolet,” said the ad caption. 

Copy read: “Sure there’s been 
lots of talk about under-the-coun- 
ter deals . . . about gray-market 
practices ... and hidden charges 
in automobile servicing. That’s why 
we feel that it’s about time to tell 
all the world how we operate .. . 
how we've always operated ... and 
always will operate . .. with an 
open and above board Fair-Dealing 
policy that guarantees every cus- 
tomer service work, properly com- 


pleted with genuine factory parts 
at the right price.” 

A secondary caption read: 
“Here’s our service department’s 
Fair-Dealing policy that protects 
your purse:” 

Copy continued: “When you drive 
in to Brown Chevrolet for service 
on your car, our service manager 
and experienced mechanics will 
check over your car and give you 
a complete estimate on labor be- 
fore the work is started. 

“True, on many jobs we cannot 
tell beforehand how many new 
parts will be needed, BUT, when 
it is necessary to replace a worn 
part, we save the worn part to 
show you exactly why it was nec- 
essary to replace it, and exactly 
how much the new part will cost 


Now on over 4,000,000 cars 


right from our Chevrolet-factory | 
price list.” 

Under another caption, “What 
you think is important...” copy 
read: “Your good will and the 
continued patronage of other 
Rochesterians is the real core of 
our business. That’s why we con- 
duct our business to meet respect 
and confidence. 

“When your new Chevrolet ar- 
rives here at Brown Chevrolet, you 
may be assured that it will be de- 
livered to you at the factory-estab- 
lished price as has every other 

Chevrolet we have sold or ever will 
sell. 

“We believe that this is the only 
fair policy and by operating our 
business accordingly we are serv- 
ing the best interest of the com- 
munity today as we'll be serving it 
best tomorrow.” 


Sprague Acquires Building 

Sprague Chevrolet, Inc., Water- 
town, N. Y., will take over a build- 
ing at 250 State St., formerly occu- 
pied by the Eagle Tobacco Co., and 
use it for automotive purposes. 


ahaa os 
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Washington 


Continued from Page 11) 


ECA Administrator Paul Hoffman. 

Under one section of the act, the 
administrator, in cooperation with 
the Secretary of Commerce, is au- 
thorized to “facilitate and encour- 
age, through private and public 
travel, transport, and other agen- 
cies, the promotion and develop- 
ment of travel by citizens of the 
U. S. to and within participating 
countries.” 

Commenting on the importance 
of travel by Americans in Europe 
as a means by which the ERP 
countries can earn dollars, Hoff- 
man said: 

“Dollars spent by American trav- 
elers in Europe can play an im- 
portant part in Europe’s struggle 
to balance its books in its trade 
with the Western hemisphere.” 

* * + 


Capital Addenda 


eS for a study of 
whether legislation is desirable 


INT" CDUCING THE NEW LYON 


WHEELCOVER 


Here Lyon has combined the famous Whitewall 


and the gleaming Wheel Cover into a single unit 


Absolutely curb-proof 
weights 

the 
mala 


wheel 
firmly to falas 


wheels 


Powerful 
Two sizes fit all 15” and 16” 
$17:95 per set of four; all prices 


Plenty of rim-space for 


steel fingers hold it 


quoted on this page slightly higher west of the 


Rockies and in Canada 


All products shown are 


Fair Trade products sold under applicable Fair 


Trade laws 


to legalize basing point, delivered- 
price systems was laid last week 
by a special subcommittee of the 
Senate Interstate and Foreign 
Commerce group. Hearings will be 
held on the effects of the Supreme 
court’s cement case decision about 
the middle of November, according 
to Senator Capehart of Indiana, 


chairman. 
> * > 


T A DINNER news conference 

the other evening, John Hulse, 
secretary of the Truck-Trailer 
Manufacturers Assn., made it pos- 
sible for a number of members of 
the trade press to break bread 
with an old friend—R. L. Vaniman, 
head of WPB’s Automotive division 
in the early days of World War II 
Vaniman is now a vice-president 
of Fruehauf Trailer Co., in charge 
of exports. He was overseas for 
Chrysler for a number of years 
prior to Pearl Harbor. 


. * * 


According to President Tru- 
man’s council of economic ad- 
visers, the forces of inflation 
have proved too strong to be 
contained by voluntary action of 
industry, labor and the consumer. 
But in its semi-annual report, 
however, the council refrained 
from any outright endorsement 
of the President's eight-point leg- 
islative program to combat high 
prices. Its statement went no 
further on this point than to say 
that “government should have 
and use powers to supplement 
the strength of individual ac- 
tions.” 

> * > 
wINCE V-J DAY, the number of 
i trucks, buses and automobiles 
on the highways has increased by 
millions while during the same 
period the number of railroad 
freight and passenger cars actual- 
ly has decreased, according to 
Chairman Robert Young of the 
Federation for Railway Progress 
in a letter to Rep. Charles Wolver- 
ton of New Jersey, chairman of 
the House Committee on Interstate 
Commerce. In his letter, which has 
since been sent to all members of 
Congress, Young declared the fol- 
lowing net increases in the number 
of vehicles have taken place since 
V-J Day: 
| Automobiles, 6,500,000; buses, 23,- 
000; trucks, 2,000,000, and airplanes 
| 65,000. The percentage increases in 
| the same order are 27, 12, 46 and 
| 186. Steel distribution is at fault, 
| according to Young. 
| * * + 
| REPRESENTATIVES of industry 
will be called in for discussions 
| with national defense officials be- 
|fore proposed contract renegotia- 
tion regulations are issued in final 
form by the military establishment, 
it was stated here last week. 
* * ” 


Vincent Ahearn, long with the 
National Sand and Gravel Assn., 
and, of course, closely identified 
with all highway activities, was 
Paul Hoffman’s choice to be in- 
dustrial relations consultant in 
the ECA. Ahearn has been long 
in Washington and knows his 
Way around. In 1942 and ’43 he 
was president of the American 


+ 


and going strong. Prices: Stand- 
ard steel model (16"” wheels) 
$6.95 per set of four. Deluxe 
steel model (with stainless steel 
trim for 15” and 16” 
$9.95 per set of four 
ie ele te ltl 


Trade Assi. Executives and be- 
fore that chairman of the Na- 
tional Industrial Council, manu- 
facturing trade group. 


* * 


SAE 
Sets of 


ALTER LEVY of New York 

has been named to head the 
petroleum, oil and lubricant office 
in the ECA. He is an expert on 
_ matters and was in 
|charge of petroleum research fo! 
| the Department of State. 


i a ee sella ook MoM Mello 
oppearance. Fills the entire gap between 
the rim and factory-installed hub cap 
Curb-proof. Accommodates wheel 
weights. Price: $11.95 per set of four 


With the distinctive Lyon crest 
One of the beautiful 
appointments Lyon 
produced. Will last the life of 


most 
ever has 
the car. Plenty of rim space for 
wheel weights. Absolutely curb 
all 15° and 


proof Two sizes fit 


wheels 


au 


LYON INCORPORATED «© 13881 W. CHICAGO BLVD. «. DETROIT 28, MICHIGAN 


TO SATISFY EVERY TASTE STOCK. ALL 

FOR THE SHOWROOM—Club style furniture 

| designed for dealers’ display and office quar 

ters is manufactured by Kay-Davis, 886 Gerard 

Ave., New York 52. Upholstered in Durar 

plastic and available in two and three-seate: 
lengths. Catalog is offered on request 
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Affecting Factories & Dealers .. . 





Auto Advertising 


NVillys-Overland has inaugurated 
a $250,000 promotion campaign to 
push its new five-passenger con- 
vertible Jeepster. Consumer adver- 
tising will run in American Week- 
ly, SEP, Collier’s, Holiday, The 
New Yorker, Sunset, Look and 
Time. Brightly-colored models will 
tie in with fashion advertising and 
will be featured this fall at local 
and national fashion shows. 

Jeepster copy will concentrate 
on the “pleasure driving” angle 
of the new model. Advance sur- 
veys indicate a sales potential of 
50,000 Jeepsters per year, accord- 
ing to the company. 


Fruehauf Campaign 


The Detroit office of Kudner 
Agency, Inc., has developed a new 
magazine and business paper cam- 
paign for Fruehauf Trailer Co. 

Fruehauf’s entire line of truck 
trailer and all-steel truck bodies 
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makes the 
Dispatch 
a great 
newspaper 


+3 





fish derby! 


Ohio issued 680,000 fishing 
licenses in 1947! Does any 
Ohio newspaper appeal to 
Izaak Waltons? Well, witness 
the Annual Dispatch Fishing 
Derby . over 1,000 fish 
tagged and released in lakes 
ond streams each spring. 
Anglers who snag one, collect 
from $2 to a possible $600. 
Prizes total more than $6,000. 
The anglers-get fun and cash. 
Conservation people get valu- 
able data. The Dispatch gets 
‘ readers! 

It's another Big Thing Done 
Right — another reason why 
99,251 of 105,651 families in 
Greater Columbus are Dispatch 
readers — and why it pene- 
trates 12 counties so thor- 
oughly. They're important to 
you if you're selling in Ohio! 


THE 
COLUMBUS 
DISPATCH 


Ohio's Greatest 
Home Newspaper 
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New York, Chicago, Detroit 
pT La Uae s) 


Los Angeles 


will be featured in full page two- 
color sections. 
Indian’s Campaign 

Indian Motorcycle Co. has _ in- 
augurated a national campaign 
under the direction of Lawrence 
Fertig & Co. Inc. to advertise its 
two new lightweight models. Cur- 
tis C. LeWald is account executive. 

Ads will appear in 18 national 
magazines and will include Col- 
lier’s, The Saturday Evening Post, 
Field & Stream, Sports Afield, Es- 
quire, Popular Mechanics, Outdoor 
Life, True and the farm papers. 

All registered owners of two- 
wheeled power vehicles in the U.S. 
will form the basis for a support- 
ing direct-by-mail campaign. A 
special publication, Indian Maga- 
zine, will be circulated to three 
hundred thousand persons on the 
list in addition to regular mailing 
pieces. 


Crowell-Collier Expands 
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| Art Directors Club of New York, 


until recently, was publisher of | 
Liberty. 


Swaney Additions 


Morris F. Swaney, Inc., has an- | 
nounced the appointments of the ‘ 
following: - a i 


Charles Alsup to the account 
staff of its Hollywood office. He 
was formerly an account executive | 
for Buchanan & Co., Inc., San 
Francisco. 













B This is an : SEE 

‘go TIME NEW FORD 4g 
Beasley & Mathews Friday duets 
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Thomas Wason to the account 
staff of its Chicago office. He was | 
formerly with Hill Blackett and | 
the advertising department of 
Scripps-Howard Newspaper Alli- 
ance. 


Lester Rondell, president of the 









is now art director of the New 


i | WHILE WAITING FOR THE NEW ONE—To help create interest in introduction of the 
York offices. He previously served | i949 Ford at their Athens (O.) dealership, Fred Beasley (right) and Bob Mathews hauled out 
as art director for Tracy, Locke this 1913 Model T, which was the first car sold by Beasley when he became a Ford dealer 
& Dawson, with Geyer, Newell & | 35 years ago. 





Ganger and with Warwick & Leg- | 
we Extinguisher Catalog 
R. L. Walker jr. has joined the Charts showing the characteris- 


account staff of the Detroit office.| tics of hand fire extinguishers and arg oa 
He was fo 2 lth ffecti f tincuishers Read A. H. Allen's ‘‘FOB Factory’’ in 
rmer associate member e effectiveness of extinguls AUTOMOTIVE NEWS each week for the 


tures of a catalog offered by Ansul 
Chemical Co., Marinette, Wis. 





The installation of the last of 
eight high-speed, four-color gra- 
vure presses at the Springfield (O.) 
plant of Crowell-Collier Publishing 
Co. by the end of August has been 
announced by A. E. Winger, presi- 
dent. 

Completion of the new presses 
will enable the firm to take care 
of all full color requirements, Win- 
|ger stated. In addition, other 
major expansions include plans for 
a new office building in New York 
City to house the executive, edi- 
torial, sales, accounting and cir- 
culation departments. It will be 
completed in 1949 and is located at 





Fifth Ave. and 5ist St. 


| ‘Defies Classification’ 


The New Yorker magazine has 
issued reprints of an article to 
appear in the July issue of the 
London (England) News Review. 
The text is as follows: 

Aiming at nothing in particu- 
lar, the New Yorker excels in | 
everything in general, defies clas- 

| 
| 





sification. Not a literary maga- 
zine, its pages contain the most 
sprightly and penetrating re- 
views of books, cinema and stage 
in the States. 

“Not a newsmagazine, its war | 
reporting was the best in the | 
American press. Its semingly 
simple letters from London, Paris 
and other capitals are often more 
discerning and informative than 
the ponderous pieces in London’s | 
weekly Economist. 

“Never pretending to be a 
magazine of ideas, its editorials 
appearing in ‘Talk of the Town’ 
are more influential than a year’s 
product of the American Liberal 

| highbrow journals, Nation and 
| New Republic. But its piquant 
brand of scintillating humour, 
| peculiar to itself, draws most of 
| its readers.” 


\Zippo Account 


Zippo Mfg. Co., Bradford, Pa., | 
|maker of table and pocket ciga- 
| rette lighters, has appointed Geyer, 


Newell & Ganger, Inc., to direct its | 


advertising. 
Plans for promotion are now be- | 
ing formulated. 


| 
| Auto-Lite Renews 


13 additional 
Alley,” the 
radio 


Renewal for 
weeks of “Gasoline 
joint dealer-manufacturer | 
show of The Electric Auto-Lite | 
Co., has been announced by H. | 
D. Bissell, advertising manager. 

Popularity of the show 
greatly exceeded expectations, | 
Bissell declared, that Auto-Lite | 
decided to continue the sponsor- 
ship. Under the arrangement, 204 
stations carry the program. Three 
commercials are given, two of 
which are local, for the 3824 
Auto-Lite distributors who pur- 
chase local time. 


80 


Names 


Graham Patterson, publisher of | 
Farm Journal and Pathfinder maga- 
zines, has announced the appoint- 
ment of Paul Hunter to the execu- 
tive staff of Pathfinder. Hunter, 





THE FRONT-ENDER CoO. 


of William Scott Associates. on flammable liquid fires are fea-| atest on manufacturing trends. 


Why Thumb Through , 
Bulky Parts Manuals? 


Save Time and Money Esti- | 
mating Front-End Collisions 
by Using Unique Parts Index 
Price Manuals Just Published! 








This new method saves valuable time. 


Now, in just a few minutes you can give an estimate on front-end collision 
repairs and order any parts by number by referring to number-keyed photos 
of cars in “The Front Enden ” 


Send your check for $5.95 for the unique manual covering Plymouth-Dodge- | 
DeSoto-Chrysler cars from 1941 to current models. It can pay for itself in time tt 
saved on one major estimate. | 


PARTS WHOLESALERS of all Chrysler divisions should write for special low j 
| prices on gift orders with your name and telephone number imprinted for your i} 
customers. It is a low-cost way to build good will and get increased parts orders. 


FORD AND CHEVROLET PARTS WHOLESALERS are invited to write at 


once concerning prices of manuals now being printed for your use. All other | 
ears to be included later. Orders will be filled in order they are received. } 


MARR TAYLOR, President | 


19797 Livernois Avenue, Detroit, Mich. 


a SSS Se a aa ee SSS 











50 


AUTOMOTIVE NEWS, AUGUST 9, 1948 _ 


New-Car Asans, Voice Opposition cos | 
Value of Auctions Splits Conn. Trade Hearing, 


HARTFORD, Conn, — Divergent 
views on auction sales of used cars 
were expressed by new and used- 
car dealers at a hearing conducted 
here by State Motor Vehicle Com- 
missioner Elmer S. Watson. 

Several new-car dealers and 
some used-car dealers condemned 
auction sales as inflationary and 
a hindrance to free competition. 
Belief that auctions were good 

things as long as dealers are the 
only ones who can buy and sell in 
them was expressed by several 
used-car dealers. They contended 
that the general public should be 
allowed to buy or sell automobiles 
only through registered dealers. 

The operator of the only auction 
sales company in Connecticut at 
present said his firm offers a neces- 
sary service to dealers to exchange 
and distribute used cars. So far he 
has not allowed individuals to buy 
cars at his sales. This auction, 
operated at Warehouse Point by the 
Southern Auto Sales Co., charges 
dealers $5 apiece for the service. 

Commissioner Watson explained 
the Season for the hearing was to 
see what the trade thinks about 
auctions. He has had several other 
applications for auction sales. 

Connecticut now neither permits 
nor prohibits auctions of motor 
vehicles. The commissioner has the 
power to regulate car sales, how- 
ever. Watson said he would judge 
from the hearing testimony 
whether or not to set up regulations 
governing the sale of cars by auc- 
tion. 

During the hearing, Carl R. 
Lane, representing the Connecti- 
cut Automotive Trades Assn. of 
1,200 members, said the board of 
directors of his group is against 
all auctions. However, he added, 
if auctions are going to be per- 





Canadian Indians Fight 
‘Paleface’ Bus Service 


MONTREAL.—A group of Iro- 
quois Indian taxicab drivers of 
waga no-want-a-white- 
man-operated bus service over 
the highways of their reserva- 
tion near here. The attorney- 
general of Canada has agreed to 
a powwow on the matter Sept. 1. 
The Indians want an injunc- 
tion issued to bar Horace Rien- 
deau, a white man, from operat- 
ing a bus between Lachine and 
waga. Dominion officials 
are said to fear that repercus- 
\,sions of the case may bring Can- 
ada’s Indian act under attack. 








A 
PROVED 
PRODUCT! 


mitted, they should be limited to 


dealers. 

James R. Johnson of Johnson 
Automobile Co., Hartford, opposed 
to auctions of any type, said he 
believes auctions have contributed 
to the excessive prices now being 
charged for used cars. 

“Many of the cars,” he said, “are 
sold for high prices and are taken 
out of the state and even out of 
the country where someone pays 
the long dollar for them.” 

Asserting that he has attended 
auction sales and has had his “eyes 
opened,” Johnson declared: 

“It is unbelievable, for example, 
to see a Cadillac which sells for 
about $3,500 new being sold at the 
auction about two weeks later for 
as high as $5,200.” 

Albert C. Hine of Hartford, rep- 
resenting the 31 members of the 
Hartford Automobile Dealers Assn., 
expressed belief that the public will 
get a better deal all around if auc- 
tions are not started in Connecti- 
cut. He said he spoke mostly for 
new-car dealers “who have built up 
businesses and have great property 
investments.” 

A. A. Ribicoff, Hartford attor- 
ney representing Southern Auto 
Sales, charged that opponents of 
auction sales were trying to stop 
free enterprise among the “little 
used-car men.” 

“Just because people have big 
businesses and much property and 

wealth does not give them a vested 
interest in the laws of the state,” 
Ribicoff declared. “That is a very 
vicious theory. These men I am 
speaking for are small and they 
should have a right to conduct their 
business freely in legal means.” 


Philip Carno of Cashin Auto 
Sales, East Hartford used-car 
dealer, was among those contending 
that auctions build up inflated 
prices for cars. 

“When dealers can get high 
prices at auctions they won’t sell 
to the public,” he said. 

Independent used-car dealers 
favoring continuation of the auc- 
tion sale plan included Douglas 
Dumas of Manchester; Warren 
Shaw, who operates the only auc- 
tion now functioning in the 
state; Harry Saidel of Hamden, 
and several other dealers who did 

not give full names to the hear- 

ing stenographer. 

State Representative Irving Hor- 
owitz of New Haven said that auc- 
tions should be limited to dealers 
only because dealers alone have 
experience enough to buy and sell 
cars at the rate of speed necessary 
in an auction. 

“The public generally,” Horowitz 
said, “does not know enough about 
cars to be able to judge them at 





an auction. They are forced to buy 
cars in the bag and they might 
get stuck. I think the sales should 
be limited to dealers as a protec- 
tion to the public.” 


| 





_ Other arguments presented dur-| Qyick METAL REPAIR—How to repair rust 
ing the hearing included the con-| holes in lower body and fenders of low-cost 


tention that dealers wanted the 
public excluded from the auctions 
only because the public might be 
able to buy better cars for less 
there. 


U.S. Tires Lists 


Prize Winners 


Of Sales Contest 


DETROIT.—A nationwide truck 
tire sales contest held by U.S. Rub- 
ber Co. has been successfully con- 
cluded with highly gratifying re- 
sults, according to J. C. Ray, U.S. 
Tires sales manager. 

Known as the “tire sweepstakes” 
and involving company tire sales- 
men in all parts of the country, the 
contest was marked by keen com- 
petition among the men for top 
honors, Ray said. 

The basis of the competition was 
to create sound marketing of truck 
tires through distributors, with the 
company putting up cash prizes as 
an incentive for extra effort. 

Top winner was H. N. Roberts of 
Columbia, S. C., who received a $500 
savings bond as first prize. Second 
place and $400 in bonds went to E. H. 
Lindahl of Minneapolis, and third 
prize in the form of a $300 bond was 
won by D. S. Ferry of New Orleans. 

In the district managers’ contest 
H. E. Walker of New Orleans took 
first prize and received a $500 bond. 
Second place and $400 in bonds went 
to O. D. Brazil of Charlotte, N. C. 





Metal Production Up 


In Canadian Plants 


OTTAWA, Ont.— Production of 
steel ingots and castings reached 
a new high point in May of 289,600 
tons as compared with 264,300 tons 
in the preceding month and 244,100 
in the corresponding month last 
year, according to the Canadian 
government. 

The report stated that the out- 
put for the first five months of this 
year aggregated 1,336,200 tons 
against 1,245,000 in the same period 
last year. May output of pig iron 
also rose to a new monthly high 
of 193,300 tons and compares with 
170,800 in April and 160,200 in May, 
1947. 





Want ads in AUTOMOTIVE NEWS cost 
little—get results. 
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THERE IS A CONSTANT 
BIG MARKET /“ 


used cars without adding too much expense 
seems solved by the new plastic metal 
patches. The kit for quick repair by any me- 
chanic or helper is composed of three sheets 
of impregnated cloth, a can of solvent and a 
can of cold process metal. The step-by-step 
procedure of renairing rusted lower door 
panel is shown below. 





SAND METAL CLEAN — With an ordinary 
disc sander clean off all paint and rust so that 
metal around rusted holes is clean and dry 
and so repair patch will have good adhesion. 





PREPARE PATCH—Cut cloth (comes in three 
thicknesses to suit type of work) to fit over 
hole with good edge. Dip in solvent to 
activate ingredients. 





APPLY PATCH—When cloth becomes tacky 


| apply it to bare metal and smooth out to 


Wait until it becomes hard 


contour of metal. 
Cloth becomes 


before applying metal coat. 
stiff and hard as it dries. 


SERVICE SECTION 


New Repair Method 


” 






APPLY METAL COAT—With solvent mix suf- 
ficient metal for job to stiff brushing con- 
sistency. Apply all over cloth and patch and 
let stand until hard enough to sand. 





FEATHER EDGE PATCH—Grind to feather 
edge and then apply more metal to seal the 
edge of repair. 





FINISH SAND—Finish sand patch and sur- 
rounding metal after second metal coat hard- 


ens. Prepare for painting same as with metal 
patch welded in. 


ieeeaenaieen 
Take: 






FINISHED REPAIR—Second metal coat seals 


patch and prevents finish from being ab- 


sorbed. Produces patch with great adhesion 
and at low cost. Cannot be detected in fin- 
ished work. 


New Plastic Patches Cover 


Fender, Panel 


CLEVELAND. — A new method 
of repairing rust holes, so preva- 


lent in lower body panels, doors | 


and fenders on cars and trucks 
that have come through the war 
period without repair, is proving a 
great boon, especially to car and 
truck dealers who take these ve- 
hicles in on trade. 

The new method of repairing 
these holes with plastic patch ma- 
terial enables a mechanic’s helper 
or used-car repairman to do the 








ANTHONY 
\IFT GATF 


HYDRAULIC 
Great Sales Features 


To Talk About! 


Keep Your Sales Force Busy 
Your men can sell LIFT GATES in 
important numbers by going after the 
business. The market is big and it is 
increasing as time passes and addi- 
tional thousands of LIFT GATES prove 
themselves in operation. 

Anthony LIFT GATES are long past 
the experimental stage. They enable 
truck owners to load and unload trucks 
faster at less cost. They save work; 
they make extra profits for truck own- 
Immediate delivery. New sales 
helps dramatically show LIFT GATE 
benefits. Write for them today. 


ANTHONY CO. 





Dept. 8128 
Streator, Ilinois 


Rust Holes 


| work economically and efficiently, 
| it is claimed by dealers who have 
used the process. 

The basis of the repair kit is an 
impregnated cloth that, after be- 
ing immersed in a solvent, not only 
becames tacky to the extent that 
| it adheres to raw metal but dries 
'to a metal-like hardness and pro- 
|duces a repair that to all intent 
is a metallic repair. 

When the cloth becames hard on 
the repair, a cold process metal 
|is brushed on the cloth. This not 
| only increases its hardness, sealing 
| it against absorbing the lacquer or 
|}enamel when it is applied, but 
| gives a base for featheredging the 
patch similar to the manner in 
| which a welded-in patch is feather- 
edged. 

The completed job is hidden by 
the paint finish, just as a metal 
patch is hidden, and cannot be de- 
tected. In places where no bending 
| Strains are put on it the patch is 
said to wear practically as well as 
la welded-in patch. Fender patches 
| Should be protected on the under- 
side with an underbody coating to 
| prevent abrasion of the unpro- 
tected cloth surface. 

Plastic patches can be obtained 
from Arndt-Palmer Laboratories, 
Melvindale, Mich. 


| a 


Sun Electric Introduces 


Two Speedometer Testers 


Sun Electric Corp. announces the 
addition of two new speedometer 
| testers to its line of automotive 

testing equipment. 

One of the new speedometer test 
ers is a portable model that per 
mits accurate testing of speedo 
meter and odometer heads without 
removal from the car. The other is 
a bench model, designed for use in 
major repair stations. It will mag- 
netize, demagnetize and completely 
recalibrate all permanent magnet- 
type speedometers, the company 
claims. 

Data sheets, containing complete 
information on the new Sun spee«- 
ometer testers, may be obtained »y 
writing Sun Electric Corp., 632% 
Avondale Ave., Chicago 31. 
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SERVICE SECTION 


MORE 
MERCURY 
BUYERS 
READ 
THE 
NEW 
YORK 
TIMES 
THAN 
READ 
ANY 
OTHER 
NEW 
YORK 
PAPER 


This is one of a hundred 
facts in a new survey that 
will help you make more 
money in your biggest and 
busiest market. Get all of 
them today from our 
Detroit office — 

General Motors Building, 
Irinity 3-3800. 





|San Francisco 
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| Advantages Cited... 


Radiant Heating Pays 
Extra Dividends 


(Continued from Page 44) 


there is no opportunity for air 

to cause rust in the pipes. 

The only danger from corrosion, 
it is claimed, is from the outside. 
For this reason, wrought iron pipe 
is being used for the floor instal- 
lations in the majority of cases. 
This type of pipe has about the 
same expansion ratio as the ce- 
ment floor and thus has no ten- 
|dency to develop cracks in the 
floor from expansion pressure. 

With more and more dealers 
| transforming their showrooms into 
“fish bowls” by installing floor-to- 
ceiling glass fronts, the advent of 








| Backshop 


(Continued from Page 31) 


lack of finances or some other 
reason but who like to tinker with 
mechanics, and who came into the 
service shop through their love of 
machinery, aren’t coming into the 
| retail maintenance end of the busi- 
}ness as they formerly did. 


It’s a problem every dealer who 
| intends to stay in business—or has 
|}a son following in his footsteps— 
must face. Our present problem of 
| bolstering the goodwill relations 
between owner and dealer may be 
used to permanently lick this man- 
power need as well. 


* * x 


| At THE DADA golf party- 
+% where they served dinner bar- 
becue style—most of the dealers I 
talked with were rabid in their 
insistence that AvTomoTiveE News 





come out and blast Michigan’s At- | 


torney-General Black for his perse- 
cution of the automobile dealers of 
this state. They overlook that it’s 
Black in Michigan, Long in an- 
other state and Whosis in a third 

and that if we were to get our- 
| selves envolved in the politics of 
| every state in the Union, we would 
have no room for news of the in- 


| dustry. That’s what state and local | 


(associations are for—to fight out 
|their problems on the local level. 
|We are only too glad to help, of 
| couen, but most of our fighting 
|}must be confined to the national 
level—politicians versus the tradi- 
tional whipping boy—the automo- 
|tive dealer, who has taken the 
| place of the “big bad industrialist” 
| as the object of their campaigning. 
Maybe this, too, throws a straw 
jin the air as to public thinking. 
Maybe they have got to thinking 
that anyone who punches the 
| “rich” auto dealers in the nose will 
|; win great public acclaim. It could 
| be. 
* + oa 
AS out to Ford last week visit- | 
ing Harold Youngren, vp of 
engineering, and he took me for a 
| ride to see his newest “baby”—a 
| slag mountain that they have built 
| out at one end of the test track 
jin the rapidly-growing proving 
ground. It’s a case of not being} 
able to take Ford to the mountain 
for gradient tests, etc., so they 
brought the mountain to Ford 
some 112,000 tons of it—one and 
one-half times the total weight of 
the Queen Mary. The mountain is 
actually built up of slag from the 
| steel mill—45 feet high and has a 
17 percent grade on one side and | 
a 30 percent grade on the other. 
The grades are equal to any in 
or any other city 


radiant heating has not come too} 


soon. Ordinarily the use of great 
expanses of glass such as are being 
|}used in many modern dealership 
| buildings would impose a serious 
problem in heating and might re- 
sult in an excessive fuel consump- 
tion, fogged windows and some dis- 
comfort in real cold weather. 


Pd * 


[Raters who have installed 
this modern type of heating, 
however, claim that there is rela- 
tively little heat loss caused by 
large windows as radiant heating 
does not rely upon air for trans- 
| mission of heat. 
| Another advantage reported by 
| dealers who have gone through one 
|}or more winters with radiant heat 
|is that cars covered with ice and 
| snow are dry enough to work on 
in a very short time. The heat 
that comes up from the floor not 
only causes the ice and snow to 
fall to the floor, but that which 
does not go down the drains 
(which are installed back of the 
work stalls in most of these build- 
ings) is quickly evaporated. 
Dealers are now planning a 
“waiting” area for from four to 
six or more cars just before they 
are brought into the mechanics’ 
stalls to give the floor heat a 
chance to melt off accumulated 


snow and ice and thus keep it 





















LINK ANDERSON'S LATEST ACCESSORY—Produced and distributed nationally by accessory 
division of this Santa Monica (Calif.), dealership, this new device provides protection from 


back draft and wind currents. 


Made of heavy, clear plastic and bound with rust-proof meta! 


frame to match windshield and side windows, the Win-D-Fiector is attractive, sturdy and safe. 


out of the shop proper. While 
snow and ice that drops from 
cars can be quickly “squeegeed” 
from the floors to the drains, this 
takes either a mechanic’s or 
porter’s time and can be avoided 
if the vehicles are “preheated” in 
the waiting area. 

While it has been almost impos- 
sible for the dealers contacted in 
this area to provide any compara- 
tive costs of radiant heating as 
against any other form that they 
may have used before, it is claimed 
by heating engineers that radiant 
heating saves between 15 percent 
and 30 percent in fuel consumption 
along with its many other advan- 
tages for automotive dealership 
buildings. 

* om * 
QOME of the advantages brought 
“’ out by dealers who have made 
installations are: greater usable 
floor space due to absence of radi- 








ators or other heating elements, 
less wall cleaning because there 
are no forced-air drafts sweeping 
dust and dirt up against painted 
surfaces, elimination of overhead 
blowers which may restrict hoists, 


location of other overhead equip- 


ment installations, keeping of shop 
tools and equipment warm, and 
practically automatic operation of 
the system when properly equipped 
with thermostatically controlled 
valves and pumps and the use of 
oil or gas as fuel. 


The A. M. Byers Co., Pittsburgh, 
Pa., manufacturers of wrought iron 
pipe, has been collecting consider- 
able data on dealership building 
installations of this type of heat- 


| ing, and dealers wishing more in- 


formation can obtain it from it 
or its representatives in the field. 


Want ads in AUTOMOTIVE NEWS cost 
Vttle—get results. 





THE STEERING SERVICE MOTORISTS 
ASK FOR! 


“Visualiner is the only automotive service we ve ever adver 











in the 
most. 

I can just picture the fun those 
truck test drivers have getting a 
four-wheel bogie under a F-8 and | 
doing tricks on those hills, especially 
if they could inveigle a certain fleshy | 
trade paper guy to ride with them. | 
Why those guys like to turn me} 
inside out, I'll never know. 


country and greater than 


Schulte Buys Building 


Paul Schulte Motors, Inc. (Kaiser- | 
Frazer), recently bought the prop- | 
erty at the northwest corner of | 
Kingshighway and Pernod Ave. | 
St. Louis, which it has occupied for 


the past two and one-half years. 












tised that motorists come in and ask for by name.” 


That 


statement, made by a leading auto dealer, is typical of the 


CU ACCUM sme Ar CL ek es 


That's because 


Visualiner’s unique optical light ray system, promoted by the 
merchandising aids available, attracts customer attention 


Save time, improve gervice 
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DuPont Announces Line these are the easiest and fastest | 

Of Pri Ss | sanding primer-surfacers ever pro- 
f Primer-Surfacers | duced by Du Pont. Extensive lab- 
The Finishes division of Du Pont | oratory and field tests are said to} 

Co. announces a new line of Duco! show that these products can be 

primer-surfacers for the automo-/| either wet or dry sanded 30 min- 

tive refinish industry. utes after application without clog- 
According to company chemists, ! ging the sandpaper. 


Sell the NEWS READERS 





in Demand 





No Slump 


Replacement Need Boosts Heavy-Duty Truck Sales 
88% Over Last Year in Southwest 


DALLAS, Tex.—The market for| try catches up, it does not forth- 
heavy-duty trucks in the South-| with follow there are to be no 
west is holding up well despite the | more sales in these upper brackets, 
fact that the industry caught up| he points out. The replacement 
the postwar backlog of demand | market steps in and creates nor- 
for the larger vehicles about the | mal demand for the product. 
first part of 1947—and even earlier| It may conceivably level off at 
in the heavy heavies. |a norm that exceeded prewar be- 

The regional manager in Dallas| C@USe of expanded requirements. 
for one of the truck manufacturers | And the sales are mounting, as an 
who supplied the statistics on| increase of 105 percent in sales 
which this report is based also says | in April, 1948, over the same month | 








[ATA Phillie Finals 


Of Roadeo to Denver 


WASHINGTON. — 
truck and full trailer class of the 


| National Truck Roadeo will be held 
in Denver, Sept. 24-25, 
| nounced last week by G. 


it was an- 
D. Sor 


theimer, head of the American 
Trucking Assn.’s department of 
safety. 


It had previously been planned 
to hold these finals in Washington 
in conjunction with ATA’s annual 
convention, Oct. 8-13. However, fo!- 
lowing a conference with manu- 
facturers of equipment to be used 
in the contest, it was decided to 
move the scene of action to Den- 


| ver. 


SERVICE SECTION 


Finals in the 


BurFaLo Evenine News 
em 270.000 cany 


nee 


and you sell the WHOLE marker 





98.6% City Zone Families Read the 


BUFFALO EVENING NEWS 


EDWARD H. BUTLER, Editor and Publisher 
“Western New York’s Great Newspaper” 
KELLY-SMITH CO., National Representatives 








ASHTON 


POWER WRECKERS 
OVER 30 YEARS EXPERIENCE IN THE TOWING FIELD 


MODEL EHD<43 
For 2% to 4-Ton Chassis 


ALWAYS COPIED — NEVER EQUALLED 


IN 


DESIGN — POWER — ADAPTABILITY 


6 MODELS — 3 TO 25 TON 


Sold Through Authorized Truck Dealers Everywhere 


WRITE FOR CATALOG AND PRICE LIST 


j ASHTON SALES, INC. 


1701 W. LAFAYETTE AVE. 
| DETROIT 16, MICHIGAN 














| automobile 


| fundamental 


the same conclusion may be drawn 
from figures he has compiled on 
the market nationally. 


His tabulations show that in the 
first four months of this year the) 
sales of trucks in the Southwest | 
in the categories in which the in- | 
dustry is “caught up” were 88.8 | 
percent greater than in the corres- | 
ponding months of 1947. 


In __In other words, when the indus- 





Calif. _ Reports 
Sharp Decrease 
In Auto Thefts 


SACRAMENTO, Calif.—A sharp | 
postwar decrease in the number of 
automobile thefts in California, par- 
ticularly in the northern part of the | 
state, was reported by the Califor- 
nia highway patrol. 

Sgt. Coy F. Long, head of the bu- 
reau of auto theft and investigation, 
said 15,743 vehicles were stolen last 
year compared to 20,348 stolen in 
1946. The value of the stolen ve- 
hicles was listed as $3,579,941 last | 
year compared to $4,436,858 the pre- 
vious year. | 


“Transportation thefts — cars 
taken by persons for joyriding or 
because they have to get some- 
where in a hurry—have decreased | 
sharply,” Long said. “At the same | 
time, thefts by commercial car rings 
which disguise the stolen automo- 
biles and sell them have increased.” 


Long said the worst area is south- | 


(ern California. Near the Mexican 
| border fewer than 50 percent of the | 


stolen cars are recovered because 


they are driven into Mexico. 
It is much more difficult for in- | 


spectors to trace and recover cars 
stolen by commercial thieves, Long 
pointed out. In 1947, however, auto- 
mobiles valued at $3,381,329 were | 
recovered and in 1946 $4,071,498 
worth. 

“The salvaged car racket is our | 
biggest problem,” Long said. “Car 
thieves buy totally wrecked cars,, 
take out the motor blocks with the | 
serial numbers and put the block | 
from the wrecked car in a stolen | 
vehicle of the same make and 
year.” 

The state’s new financial respon- 
sibility law, requiring drivers to re- 
port all large accidents, may help 
stop the salvaged car racket, Long 
said. If enough qualified inspectors | 
are available, he declared, each re- | 
port of a totally wrecked car can be 
checked to be sure the motor is not 
salvaged for use in a stolen vehicle. 


Common Sense 
Willys Offers Booklet 
On Safe Driving 

TOLEDO, O.—“Smooth Driving,” 
an outline of a common-sense ap- 
| proach to the problem of avoiding 
accidents, has been 
prepared for distribution by Wil- 
lys-Overland Motors, Inc. It is 
dedicated to the protection of chil- | 
dren on neighborhood streets. 
Compiled by Harold Spieth, for- 
mer racing driver, the booklet 
points up in simple terms those 
safety rules that 
every good driver should observe. | 
The subjects of attitude, cour- 


jtesy and concentration are cov- 
| ered. 


Special information about 
|motor car and truck operation on | 
curves, hills, slippery surfaces and | 
in passing is also included. 

Copies may be had by writing | 
to the Willys-Overland Motors, | 
Toledo 1, O. 


Steel Equipment Catalog 

An eight-page catalog listing steel 
shelving, steel clothing lockers and 
other steel equipment has been pub- 
lished and will be sent upon request 
by Precision Equipment Co., 2658 N. 
Long Ave., Chicago 39. 


of 1947 shows. 
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CASCO 


cnviles yo ho wtitl 


Beoolts M0 and OLE 


AUTOMOBILE ACCESSORIES 


ASSOCIATION SHOW 
7 


NAVY PIER, CHICAGO 
August Oth thru 12th 
* 


\ 

\ 
\ 
y 
\ 
y 
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Greeting or will be 


BERT COCHRANE 


eneral Sales Manager 


Vice President and G 


WALLY POWELL 


Assistant Sales Manager 


—————————————EEee 


In attendance: Casco Representatives including Benton 
* } ‘bert 
\ H. Forrest; Piet vD. Rollandet; The Earl H. Eb 

Cochrane Sales, Ine.; Hirsig-Frazier Company: 


Company; 
{ A. Rus Wendell Company; 
y; sc sully Associates, Inc.; 
Potts Company; 


Marus ee bene Shapiro 


* F. MacLennan: 


( j Compan 
{ Sales I Lawrence M. 


( Harry Ruben; Leon A. a 
! treii 2 any; ¢ Cochrane Brothers. 
( Hirsig & Company; and 


errr 


1. The new 
PERFECTION 
Electric Glass 
Windshield Defroster 





2. The new PERFECTION Lucite Steering Wheel Spinners 
and Gearshift Knobs in 4 jewel-toned colors 


3. The new, volume-building, self-merchandising display 
for fender guides 


PLUS ... the full line of popular CASCO and 
PERFECTION automotive accessories including the 
NEW PERFECTION JUNIOR SEALED-BEAM SPOTLIGHT 


2 *® * * * * * * * * * * * * x 


Don’t miss CASCO Booths N50, N52! 


CASCO HEADQUARTERS —DRAKE HOTEL 


CASCO PRODUCTS CORPORATION, Bridgeport, Conn. 
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‘Realistic Approach’ 


Political Motives Condemned in Inflation Fight; 
Federal Spending Policy Blamed 


BOSTON.--Urgent need “to tackle | 
the problem of inflation on the 
basis of realism and not political 
expediency” is depicted by the First 
National bank of Boston in its cur- 
rent New England Letter. 


“Before considering what steps 
should be taken in response to the 
President’s demand for action to} 
halt rising prices,” the bank oe 

| 


chasing power, and this in turn 
set in motion the wage-price spi- 
ral now in operation. Time and 
again the administration has 
held that wages could be hiked 
while industrial prices were be- 
ing stabilized or even reduced, 
despite the fact that directly and 
indirectly wages account for 
about 90 percent of all manufac- 
turing costs. | 
and| “Bernard Baruch denounced this 
even sheer hypocrisy that have | fallacy by stating: ‘Stop bunking 
prevailed about inflation. the public by saying wage in- 

“Soon after V-J day, President | C™®#SeS can be — without an | 

: : increase in price levels.’ 

aon ae hake eee te “The system of price control un- | 
his advisers, encouraged substan- der the OPA began to break down | 


. ; I _ |even during the war, as was evi- 
tial wage ts to build up pur denced by the flourishing of the 


| black market. As a matter of fact, | 
when President Truman announced | 
the abolishment of the OPA in the | 
fall of 1946, he was merely giving | 
| official recognition to the fact that | 
|the enforcement of the act had} 
already collapsed. The OPA, like | 
its predecessor, the NRA, failed be- | 


clares, “it is pertinent to point out 
the inconsistencies, confusion 






Registration 
Is Speeded Up 
For ASI Show 


CHICAGO.—A change in the | 
method of handling badges for the | left in its trail confusion and dis- | 
Automotive Service Industries show | ruption. 
Dec. 6-10 has been announced by| “To reimpose price controls it | 
the credentials committee. The new | would take several months to build | 
method has been streamlined for up an enforcement agency, and it 
the convenience of those attending | js g question whether efficient per- 
and is designed to do raw with the | sonnel could be obtained in this 
congestion and delays in registra-| tient labor market. Then, too, un- | 
tion so frequent am the past. wise fixing of prices would inter- | 
_ Under this year’s system, badge|fere with production, as industry | 
inserts and registration cards will| cannot be an effective produc7r | 
be sent out in advance by registered | when it is placed in a straitjacket 
mail to all members—both manu-| Furthermore, price controls would 
facturers and wholesalers—also to aggravate the maladjustments that 
exhibiting trade press, purveyors | have already become a grave men- 
and non-member wholesaler guests, | ace to our economy 


for distribution to their attending | “A system of controls deals 


representatives. | with effects rather than with | 
The recipient will be requested to | fundamental ea Prices for | 





sign the registration card, and he 
need only present the card at either aad uals tae — — 


the hotel or Navy Pier registration | . . 

desk to immediately receive his offi- ence ge 7 fix Pcatn at a given 

cial badge-holder and strip of ad-| ‘®V® 38 ike blocking the ther- 

mission checks. No further identi-| ™ometer that determines the 

fication will be required. This elimi-| *e™perature. ; ; 

nates any delay when registering The crux of the inflation prob- 
| lem is that while the money sup- 


because no look-ups are required. | ply. cs b irtuall oat 
For the service and mailing cost, | PY C4" 0€ Virtually expanded to 
a charge of 25 cents per hedie will | 2” indefinite amount, the physical | 
be made, with a minimum charge of pany es of = is limited 7 the 
- ’ ; ; productive efforts of the labor 
$1 for up to and including four force, now fully employed, by the 
production and transportation fa- | 
cilities available, and in the case | 
of farm crops by the labor supply, 





names, 


machinery and particularly the 
weather. 
“The primary force behind the 


upward pressure on prices is the 
huge federal spending program, 
which is running at the annual | 
rate of about $40,000,000,000. Yet we | 
are told by top government officials | 
that federal expenditures are at 
rock bottom and that all items are 
‘untouchable.’ 

“In all fairness it should be 
said that the government is not 
entirely to blame for _ rising 
prices. All groups—labor unions, 
business men and bankers—must 
Share in the responsibility and 
should take steps within their 
respective fields to put on the 
brakes. 

“In the final analysis, the urgent 
need is to tackle the problem of 
inflation on the basis of realism 
and not political expediency.” 


Comfortable 
BEDS 


TUB AND SHOWER 
IN EVERY ROOM 


MOST CONVENIENTLY LOCATED 


HOTEL verroir 


CADILLAC SQUARE 
ONE BLOCK EAST OF WOODWARD 


C.G. PARKER 
Manager 


Provincial Transport 


First-Half Gross Up 

MONTREAL. — Business of Pro- 
vincial Transport Co. continues to 
2xpand. With more equipment to 
handle business offered, gross earn- | 
ings of the company for the first | 
half of the current year have| 
shown a considerable increase over | 
the corresponding period of 1947, 
it is reported. 

The company has shown a record 
of steady growth in the last decade | 
with the number of passengers 
reaching an all-time high level in| 
1947 of 25,061,225, almost eight times | 
the 3,326,521 passengers carried in | 
1936. Mileage has increased from 
4,241,203 in 1936 to 17,814,892 in 
1947. Net income was lower at 
$390,838, as compared with $469,875 
the year before. 


Telephone 
WOodward 2-5900 


Unanimously Endorsed 


Jor Highway Safety 
SIGNAL-STAT 
DIRECTIONAL SIGNALS 


with the 


Burn-Out-Proof SWITCH 


FE eye) 
SM ay We) 


1430 Herkimer Street i 











Yoder Renamed 


Leroy E. Yoder has been reap- | 
pointed chairman of the Indiana 
state public service commission by 
Gov. Ralph F. Gates. 








AUTOMOTIVE NEWS, AUGUST 9, 1948 


Canada Opens $8 Million 


Leduc Field Refinery 


EDMONTON, Alta. — Canada’s 
newest petroleum refinery—Impe- 
rial Oil Co.’s $8,700,000 plant—was 
formally opened here last week, 
just 17 months after the Discovery 
Well was brought in by drillers 
to establish the Leduc field as the 
largest known source cf crude oil | 
in the Dominion. 


The plant, which will be in full 
production by the end of the year, 
is expected to save Canada over 
$6,000,000 in U. S. currency by re- 
placing imperts. Processing is ex- 
pected to reach 6,000 barrels per 
day with an increase to 11,000 bar- 
rels per day presently under con-| 





A large 


ed 1,350 miles 





present. 


Cla Cr Pm ear 


cause it defied economic laws and| @ 


“HYDRAULIC DUMP BODIES 


They’re built to outlast the chassis 


© Hew to keep inventories in balence with demand. 


@ How can we achieve the ideal Turnover Rate for avr 
business? 


© Whet records will enable us to analyze trends in 
demand? 


@ Whet ore the costly limitations of « single-card in- 
ventory record? 


© What forms and procedures will save vs up to 50% 
in operating time? : 


® How con we effectively eliminate writing of purchase 


requisitions? > aes 
@ How cae we seve money with THE CHART THAT — 
THINKS? s 


¥ 


the zone office 


a eo a 





sideration pending expenditure of | Rybber Trade Declined 
|an additional $2,500,000 for expan- 


sion of existing facilities. 

share of the present 
plant was originally the White-| Products turned out by the rub- 
horse plant, which Imperial pur- | 
chased from the U. S. 
goods for $1,000,000 and transport- 
over the Alaska 
highway to its present site. 


Weaver Opening 
Frank Weaver Motors (Hudson) 
held open house at Waco, Tex., last 
week when it moved into its new, 


ultra modern home. Officials from 
Hudson Motor Co. in Detroit and | 


at 
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In Canada in 1946 


MONTREAL. —Gross value of 
| ber industry of Canada in 1946 was 
$159,408,000 compared with all- 
time high figure of $181,413,000 in 
| 1945, according to industry totals 
|released by the Dominion bureau 
|of statistics. Cost of materials used 
| was $62,136,000 compared with $78,- : 
| 501,000; employes totaled 22,000 

|compared with 23,500 and salaries 

| and wages amounted to $37,813,000 

compared with $39,111,000 


surplus 








William Ullman, Washington correspon- 

; | dent, keeps AUTOMOTIVE NEWS readers 
were | up to date on political and economic trends 
| in the nation’s capital every week. 


Dallas 








‘Cash-in” on easy dump Truck sales with 
Galion’s 
record of performance over the past 
Vea ee tie ee 


Galions. Dealers benefit by 


by for prompt deliveries and serv 


THE GALION ~#éCoreed BODY 0. 
GALION, OHIO 


copy FREE ON REQUEST 


Here's a timely Remington Rand publication 
that goes right to the heart of this urgent ques- 
tion of profitable inventory control. In a clearly 
written, profusely illustrated 24-page book, 
just off the press, we have compiled facts on the 







most advanced methods of simplifying this im- 
portant management problem — positive, 
profitable inventory control at lowest cost for 
clerical upkeep and executive use. 


Today, more than ever before, it is imperative 
to anticipate trends in demand — to order more 
of those items on which volume is increasing — 
to reduce buying where demand is slackening. 
Today, you need much more than a record of 
stock-on-hand and on order. You need a real 
control over inventory — a control sensitive to 
the fluctuating requirements of every item —a 


control that will force attention and action to 
cut down loss-producing overstocks and pre- 
vent profit-killing understocks. 






ae 
REMINGTON RAND @ 


COUPON TODAY 


315 FOURTH AVENUE 
NEW YORK 10, N. Y. 



























Yes—send FREE copy of your new 24-page ! 

book, “How To Get Profits From Inventories.” i 
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Va. Auto Insurance Firms 


Press for Rate Hikes 

RICHMOND, Va. — To bolster 
their pleas for rate increases as 
high as 56 percent, automobile lia- 
bility insurance firms last week 
placed a stack of exhibits in the 
hands of Virginia’s corporation 
commission. 

The firms cited soaring claim 
costs as their main reason for 
seeking rate hikes. Proposed new 
rates would provide an increase of 
24.6 percent on private passenger 


bodily injury insurance and 43.4 





percent on property damage cov- 
erage. 


Small Bench Grinder 
Developed by Speedway 

Speedway Mfg. Co., 1834 S. 52nd 
Ave., Cicero 50, Ill, announces the 
No. 128, %-h.p. electric bench 
grinder. 

Equipped with % by 6-inch 
grinding wheels, the grinder also 
features built-in side guides of 
pre-set angles for proper grinding 
of tools. 

A company bulletin announced 
the price of the grinder as $29.95. 











Flew / SERNISTEP 


safely speeds 


motor service 
on all types 


sap eitnan aan 







Smart shop managers ever: 
where are fast equipping with Servi- 
step — the hazard-free way to speed 
truck servicing. This all-new safety 
step is quickly adjusted to fit over 
the front tire of any truck. Regardless 
of wheel size, it puts service man up 
where he can easily reach any part of 
the motor. Distance from step to 
center of motor never varies more 
than one inch. Once mounted, Servi- 
step is rigidly held in position by 
sliding lock plates — thus forming a 
slip-proof, tip-proof working “‘plat- 
form”. 


Servistep is furnished in a sturdy all-steel 
model listing at only $7.95 each. Also 
available with a sand-impregnated wood step 
for only $5.45 list. Prices are F.O.B. factory. 
Write today for full details and name of 
local jobber. Some good territories still 
open for jobbers who act now. 


THE G. & H. PRODUCTS, INC. 


Dept. A-88, 113 South Main St., URBANA, OHIO. 


Quantity 


PRODUCTION 
i 


GREY IRO 


N 


NEChS 


CASTI 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


ESTABLISHED 


1866 


THE WHELAND COMPANY 


FOUNDRY 


DIVISION 


CHATTANOOGA 2, TENNESSEE 








Utopia Ain’t Here Yet 


Ford Denies Delivering Super-Economy Cars; 
‘Like the Penny Rumor,’ Aide Says 


NEW YORK.—A widespread ru- 
mor that four special engineering 
test models of the 1949 Ford had 


been shipped out of Detroit in| 
error and were delivered to proud | 


owners in the Eastern area was 
| officially denied last week by C. J. 
| Seyffer, Ford Motor Co.’s Northeast 
| regional manager. 

| . How, when and where the rumor 
started, and by what strange 
method it has grown to almost 
national proportion is a complete 
mystery, according to Seyffer, but 
the company’s New York offices 
and many of its Ford dealerships 
have been literally deluged with 
requests for information and veri- 
fication of the fact. 

The rumor has several variations, 
but primarily it concerns four 
mythical 1949 Ford test cars which 
are supposed to have been inad- 
| vertently shipped out of the com- 
pany’s experimental laboratories at 
Dearborn and delivered in routine 
| fashion to four unsuspecting cus- 
tomers. 

These cars are said to be 
equipped with “top-secret” experi- 
mental fuel mechanisms which 
enable the lucky owners to aver- 
age anywhere from 50 to 60 miles 
to the gallon. The story goes on 
from there to point out that Ford 
is finecombing the eastern sea- 

| board in a desperate effort to 

| find these cars and is offering 

| new Lincolns for their return on 
an exchange basis. 

“Pure fancy,” Seyffer said, in 
; commenting on the rumor. “It re- 
|minds me of the ‘penny story’ 
which made the rounds about a 
|} year ago. That one flashed from 
| coast to coast and border to border 


| 





on Ford Motor Co.’s alleged search 
| for 1943 copper pennies. As a re- 
| ward for one of these pennies a 
| person was said to receive a new 
Ford car. 

| “None were ever found, of course, 
| because the coining of copper pen- 
nies was discontinued by the U. S. 
mint in December of 1942 due to 
ithe critical need for copper for 
war production work. 

| “A telephone call to Dearborn 
confirmed the fact that all of our 
engineering test cars are present 
there and accounted for,” Seyffer 


| in a matter of days, and was based | 





Sales Increase 
Of 118 Percent 
Listed by K-F 


WILLOW RUN.—Retail sales of 
Kaiser-Frazer Corp. for the first 
six months of 1948 showed an 118 
percent increase over those in the 
like period last year, Fred R. 
Cooper, vice-president in charge of 
sales, announced last week. 

Production for the first half of 
the year, he said, totaled 93,912 
units and brought the accumula- 
tive output at Willow Run since 
the inception of production in June 
of 1946 to 250,171 cars. 

“Consumer demand for both the 
Kaiser and Frazer is increasing 
steadily,” the K-F executive said. 
“Retail sales in the two-week pe- 
riod ending July 3 were the high- 
est in the history of the corpora- 
tion and exceeded production by 
90 percent.” 

“As of today, the company’s 4,200 
domestic distributors and dealers 
have ordered for July delivery 2% 
times as many cars as the plant 
will be able to ship,” he added. 

In reference to the company’s 
sales, Cooper revealed that field 
stocks now average less than two 
cars per dealer. 


GMC Div. Begins Work 
On Seattle Warehouse 


PONTIAC.—Construction work | 


has been started on a large whole- 
sale warehouse building for the 
Seattle zone of GMC Truck & Coach 
division, General Motors Corp., it 
was announced by the home office 
here. 

Located at Dawson St. and Sec- 
ond Ave. in Seattle, it will be a one- 
story reinforced concrete structure, 
providing more than 46,000 square 
feet of floor space with more than 
33,000 square feet of land adjacent 
to it. 


said. “As for the 50 to 60 miles 
per gallon average—well, we’ve had 
some mighty fine reports on the 
performance of our new Fords, but 
it would take at least two gallons 
to do that.” 

Seyffer said that it was quite 
probable that the company was 
experimenting with fuel-saving 
devices, but that no further in- 
formation was available at pres- 
ent, 

In Detroit, no trace could be 
found of a man reported by a 
newspaper columnist to have pur- 
chased a 1949 Ford with an engine 
giving upwards of 50 miles a gal- 
lon. The columnist said the man 
had been offered his choice of two 
new Buicks or a new Cadillac con- 
vertible for the “experimental” car. 

Ford spokesmen at Dearborn 
said they had heard nothing to 
substantiate reports that such test 
cars, “if any exist,” were being de- 





|}at the new headquarters at Madi- 
|} son Ave, at 38th St., here. 


livered to dealers and individual 
purchasers. 


Auto Old Timers 
Schedule Ninth 
Meeting Oct. 19 


NEW YORK. — The executive 
committee of Automobile Old Tim- 
ers held its first meeting July 14 


The ninth annual meeting and 
luncheon will be held at the Hotel 
Roosevelt here Oct. 19, it was de- 
cided. President Arthur Lee New- 
ton has appointed the following 
committee on arrangements: David 
C. Fenner, chairman; George C.| 
Diehl, George H. Robertson, Regi- | 
nald M. Cleveland and John F. 











| roads, striking curbs, running over | 
| recks, 


Creamer. 

With the election of 140 members, 
the roster of the pioneers group is 
nearing 1,300, it was reported. New 
members include Mrs. Dave Hen- 
non Morris, whose late husband 
was one of the founders of the 
Automobile Club of America and 
also assisted in the formation of 
AOT. 





Two motor car pioneers, A. L. 
Dyke and George P. Dorris of St. 
Louis were proposed for member- 
ship by Matthew F. Morse, AOT 
director and president of the Auto- 
mobile Club of Missouri. Dyke 
started the first automobile parts 
and supply business in 1899. Dorris 
organized St. Louis Motor Carriage 
Co. in 1897. 

In addition to Newton, others in 
attendance were Frederick O. Bez- 
ner, Creamer, Cleveland, Morton R. 
Cross, Diehl, Robertson and Secre- 
tary Frederick H. Elliott. 








Tire Guarantee | 
Plan Launched 
By Pa. Rubber 


JEANETTE, Pa. — Pennsylvania 
Rubber Co. announces that on 
July 1 the company’s “uncondi- 


tional road hazard guarantee” be- 
came effective. 

Under the warranty, dealers are 
now at liberty to guarantee all 
lines of Pennsylvania tires against 
damage occurring from normal 
road hazards up to 18 months, 
President Howard Jordan an- 
nounced. 

Dealers are authorized to replace 
a damaged tire with a new one, 
charging the customer only for 
the time the old one was in use. | 

Normal road hazards include bad 


or similar mishaps which 
a tire unsafe for driving. 

The new plan features “on the 
spot” adjustments by the dealer, 
highlights customer satisfaction 
and red tape is minus from the 
plan, Pennsylvania officials say. 

Under the arrangement, Pennsyl- 
vania passenger tires are guaran- 
teed from nine to 18 months. Truck 
tires are guaranteed against haz- | 
ards for six months and tractor 
tires for 24 months. 


Read A. H. Allen’s ‘‘FOB Factory’’ in 
AUTOMOTIVE NEWS each week for the 
latest on manufacturing trends. 


make 











SERVICE SECTION 


‘For-Hire’ Haulers 
In Oregon Map 
Plea for Relief 


PORTLAND, Ore.— Proposed 
changes in state regulations affect- 
ing their business will be submitted 
by “anywhere-for-hire” motor car- 
riers at a hearing to be conducted 
here Aug. 20 by the State Legisla- 
tive Interim Highway committee 
headed by Rep. Ralph T. Moore of 
Coos Bay. 

Earle V. White jr., executive sec- 
retary of the Oregon Draymen and 
Warehousemen’s Assn., has an- 
nounced that his group will support 
the “anywhere-for-hire” carriers in 
their fight against a recent order of 
the state public utilities commis- 
sioner. He said that Thomas J. 
White had been employed as special 
counsel to prepare studies of the 
state transportation act and to pre- 
sent suggestions on behalf of the 
association at the committee hear- 
ing. 

The committee hearing will be on 
complaints charging discriminations 
against various types of freight 
haulers, Earle White said. He 
pointed out that the last Oregon 
legislature amended the transporta- 
tion act in such a way that the 
“anywhere-for-hire” carriers fee|] 
their operations have been severely 
hampered, while orders by the state 
utilities commissioner have added 
to their troubles. 

One of the orders provides that 
the “anywhere-for-hire” carriers 
may operate only “in occasional 
service over irregular routes” and 
that they shall operate only on call 
in cases where the destination has 
not been determined in advance and 
that they shall make only “casual” 
trips between two points. They may 
not advertise service on a regular 
basis or between particular points. 

What the carriers now want to 
know is just how often is “occasion- 
ally” and what are “casual” trips. 

Proposed changes in the law to 





| cover such points and to cover ques- 


tions of taxation, revenues of the 
commissioner of public utilities and 
other matters will be discussed at 
the hearing. 

The issues involve some 300 car- 
riers and a large number of ship- 
pers, according to Earl White. He 
noted that a case is on appeal from 
the Marion county circuit court in 
which the order of the commis- 
sioner has been reversed by the cir- 
cuit judge. 

“Many sections of the state, par- 
ticularly the rural areas, are totally 
dependent on the anywhere-for-hire 
carriers,” White said. 


Registrations Up 
370,000 in Calif. 


SACRAMENTO, Calif.— An _ in- 
crease of more than 370,000 in the 
number of motor vehicles registered 
in California during the first three 
months of 1948, over the same pe- 
riod last year, has been announced 
by the State Department of Motor 


Vehicles. 


First-quarter registrations were 
listed as totaling 3,679,521, as against 
3,308,249 in the comparable 1947 
period. 


$250,000 Ingot Plant 


Planned for Tacoma 

TACOMA, Wash. — Construction 
of a $250,000 plant for the manu- 
facture of steel ingots for auto 
body sheets is planned by Eugene 
F. Cunningham, vice-president of 
American Mfg. Co., Tacoma, and 
head of Cunningham Mfg. Co., 
Seattle. 

The plant is being built on a 21- 
acre site cbtained from the Port of 
Tacoma. 





WHO'LL COME UP WITH THIS?—Two-ton® 
plated hood ornament for 1949 autos, now © 
quantity production by Continental Die Cas 
ing Corp., a division of F. L. Jacobs ©o 
Engineers of Continental developed this 
method of combining both gold and chrome 
plating on a maee zinc alloy die casting 
Measuring 20 inches long and weighing 3% 
pounds, about one-fourth of the top surface 
is gold plated and the balance is chrome 
plated. 
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SERVICE SECTION. 


Alpine ni 2 z 


DETROIT. — Only two indict- 
ments involving new-car dealers 
here remained to be disposed of 
last week after officials of Andrews 
Motor Sales, Inc., former Buick 
dealership, paid $12,000 in fines and 
court costs on six charges of sales- 
tax delinquency. Two other de- 
posed new-car dealers had been 
fined previously. 

Trial proceedings were still pend- 
ing against Goldhar-Zimmer, Inc., 
and Margolis Auto Sales, Inc., two 
Chrysler- Plymouth dealers who 
were accused of failing to pay 
adequate taxes on tradein deals. 


Vehicle Exports 
Drop Sharply 


In Dominion 


OTTAWA, Ont.—The Canadian 
government has revealed that ship- 
ments out of Canada of cars, trucks 
and parts during June this year 
slumped sharply in value compared 
with June a year ago. 

Such exports of passenger cars 
amounted to $981,000 in June this 
year against $3,268,000 in June last 
year and dropped to $2,256,000 for 
trucks compared with $4,041,000 a 
year ago, with exports of automo- 
bile parts declining to $940,000 in 
June this year against $2,240,000 in 
the same month last year. 

In the first six months of 1948 
ending in June, exports of passen- 
ger cars totalled only $8,542,000 com- 
pared with $17,990,000 last year in 
the corresponding period. Exports 
of trucks dropped to $9,320,000 in 
this period of 1948 against $24,700,- 
000 a year ago, with shipments out 
of Canada of automobile parts de- 
creasing in value to $8,374,000 in the 
first half of this year compared 





with $10,270,000 last year in the d 


“3 


similar period. 





“! SHOULD BE IN 
EVERY CAR! 


| SPEED FILLING. 


| STOP BLOW-BACKS {| 
AND SPILLS. 











ee 





| PREVENT 
THEFT.” 







| The Fit:GARD WAY of 
Filling Gas Tanks: 


“FILL ‘TIL THE 
WHISTLE STOPS” 


' Fir Garp 


“Witting GAS TANK FILL sional 


Fit- GARD TANK VENT 






Fit- GARD ANTI-THEFT BAFFLE 





AVAILABLE FOR MOST CARS 
To install — insert in fill-pipe. 
Only tool, a screw driver. 
Time — 10-15 minutes. 





RETAILS @ $3.25 PLUS INSTALLATION 


AUTOMOTIVE NEWS, AUGUST 9, 1948 | 


Andrews Firm Pays $12,000 . 


Third Ex-Dealer Fined | Prove Eficient, 
In Detroit Probe 


The indictments handed down 
against the Chrysler dealers by 
Judge W. McKay Skillman, who 
has since discontinued his De- 
troit auto sales grand jury, were 
based on Skillman’s contention 
that sales taxes should be paid 
on tradein market values, rather 
than on the amount allowed by 
the new-car dealer. 

Prosecution of the charges is ex- 
pected to be deferred until fall, 
when the Michigan Supreme court 
will make known its decision in 
the new-car dealers’ test case 
against the Skillman interpretation 
of the sales-tax law. 

Fines of $6,000 and court costs 
of $6,000 were assessed against 
Waldo C. Andrews and Earl C. 
Jackson, president and vice-presi- 
dent, respectively, of Andrews Mo- 
tor Sales. They entered a plea of 
nolo contendere on six counts of 
the indictment, which alleged non- 
payment of taxes on actual sales 
prices. 

Charges of fraud conspiracy, 
which hold jail sentences and 
much severer monetary fines as 
penalties, were dropped in the 
Andrews case as they were in the 
tax-evasion proceedings against 
the owners of Hacquoil Motor 
Sales, Inc., and Dickinson-Wal- 
lace Pontiac Co. 

Clarence J. Hacquoil, who was 
disenfranchised by Buick after the 
indictment was issued, was fined 
$14,000. Assessments of $6,000 each 
were levied on Raymond A. Dick- 
inson, Donald S. Wallace and Jo- 
seph A. Schulte, officials of the 
former Pontiac outlet. 

While Judge Skillman did not 

indict any other new-car dealers, 
he formally accused three used-car 
dealers on charges of violating the 
motor vehicle title act. 
Jerry Lynch, one of the used-car 
ealers indicted, pleaded guilty to 
several counts and was fined sev- 
eral weeks ago. Proceedings were 
pending against Jack Geller and 
Saul Charnes, co-owners of C. & G. 
Motor Sales. 


ATA Organizes 
National Board 
On Safety Drives 


WASHINGTON.—Ed J. Buhner, 
| president of the American Truck- 
ing Assns., Inc., has announced 
formation of the ATA National 
Committee on Street and Highway 
Safety to correlate activities of all 
| State safety programs into one in- 
tegrated national program. 

The committee is composed of a 
representative from each of ATA’s 
affiliated state associations. In 
|most cases the state representa- 
|tives are chairmen of the state 


respective states. 
Buhner pointed out that this ar- 





rangement will provide the great- 
est degree of coordination of effort | 
of the state and national safety 
committees of the industry. 





safety advisory councils in their | 


The first meeting of the newly- | 


formed committee will be held in 
Chicago Aug. 26-27 at the Hotel 
Sherman, Buhner said. 

“The object of the two-day meet- 
ing will be to materialize specific 


plans and recommendations for the | 


advancement of the trucking in- 
dustry’s safety program, which can 
be taken into consideration at the 
ATA nationa! convention in Wash- 
ington next October,” Buhner said. 

Plans are to organize subcom- 
mittees on a national level, and to 
study and recommend any neces- 
sary changes in ATA safety con- 
tests and awards, and in the na- 
tional courtesy and safety program. 
Fleet supervisor training courses, 
safety equipment and _ uniform 
highway markers and signals are 
also among the topics to be dis- 





DEALER DISCOUNT 40% F.O.B. 


CAMBRIDGE. PACKED 6 TO A BOX. 
ORDERS PROMPTLY SHIPPED 


SCULLY SIGNAL COMPANY 
92 First Street 
Cambridge 41, Mass. 
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cussed by the group. 
Freeman Pontiac Moves 
Freeman Pontiac Co., Chatta- 
nooga, has occupied its new $175,- 
000 building at Third and Chestnut 
Sts., according to C. E. Freeman. 
president. 








New Brake Drums 


Says Fairchild 


NEW YORK.—A new type of 
bonded bi-metallic brake drum 
which doesn’t overheat is perform- 
ing up to specifications, according 
to an article in the August issue of 
Pegasus, house organ of the Fair- 
child Engine & Airplane Corp. 

Ultimately intended for use in 
trucks and buses, the Orenduff & 
Kappel brakes are a development of 
the Fairchild company’s Al-Fin di- 
vision. 

The new Al-Fin brake drums have 
been tested all summer on the 
midget racing car of Ted Tappett, 
according to the article, and have 
been credited by the driver for a 
good share of the success he has 
enjoyed on eastern tracks. 

Composed of aluminum sealed to 
cast iron, the bonded brake drum is 
said to heat to a temperature of 
about 500 degrees and then remain 
at that level indefinitely. 

This feature, says the Fairchild 
company, prevents “fading” or ex- 
cessive heat caused by friction and 
results in longer periods of uniform 
braking performance and greater 
economy due to lower maintenance 
and operating costs. 





ENEMY OF FOG—Clearsite is a new chemi- 
cally-treated cloth that eliminates hazardous 
fogging of automobile windshields and win- 
dows, according to the company. Two years 
of actual use by many thousands of truck 
drivers and auto owners has proved its effec- 
tiveness in all kinds of weather and indicated 
strong trade acceptance, it adds. Easily ap- 
plied to any glass surface, it is designed to 
meet an existing demand for a solution = 
annoying and hazardous condensation. 
further information, write Clearsite Labora- 
tories, 916 Forbes St., Pittsburgh 19. 













DUAL PURPOSE GUARD—A new truck gri 


ladder carrier for pickup or panel trucks used ooh, 


fitters has been developed by Stevens Mfg. Co 
down to triangle frame the pipe and utilit 
arms, each with half round end, are opene 
outside of body line and above fenders. 
Chevrolet, Studebaker and Dodge trucks. — 


N.D. Truck Rates 
Boosted 10 Pct. 


BISMARCK, N. D.—A boost of ap- 
proximately 10 percent in North 
Dakota class A truck rates for in- 
trastate freight shipments has been 
authorized by the State Public Serv- 
ice commission. Truckers had 
sought a 15% percent increase. 

The new class rates and other in- 
creases granted by the commission 
will cost shippers an additional 
$77,500 annually, a commission 
spokesman estimated. 





3,600 Safety Billboards Used 
By Esso Standard Oil 


“Drive Carefully—the Life You 
Save May Be Your Own,” an adap- 
tation of the Advertising Council’s 
1948 “Stop Accidents” campaign 
slogan, was dramatically used by 
Esso Standard Oil Co. on 3,600 24- 
sheet posters now on display in 18 
Eastern states from Maine to Lou- 
isiana. 

By scheduling this accident pre- 
vention design for the peak of the 
touring season, Robert M. Gray, 
manager of Esso’s advertising-sales 
promotion division, estimates that 
almost 20,000,000 persons will see 
the posters each day. The display 
of the Esso poster represents one 
of the largest outdoor showings, in 
a concentrated area, on any coun- 


For | oil public service advertising cam- 
| paign. 


as shown above. 
Removable rear brackets are available for Ford, 


ene: 
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ile guard that does double duty as a pipe or 
painting contractors, plumbers or steam- 
t. Pleasant, Mich. When arms are folded 
rack forms a grille high guard. Either or both 
Long materials can be carried 





I-H to Erect 
Parts Depot 
At St. Paul 


ST. PAUL, Minn.—A _six-acre 
wholesale distributing service parts 
depot will be built here soon by In- 
ternational Harvester Co. as the 
third of 11 such depots being 
planned across the country. The de- 
pot will service wholesale parts to 
company-owned branches and retail 
dealers in Minnesota, the Dakotas, 
Western Wisconsin and Northern 
Iowa, 


Located in the midway district 
between the Twin Cities, the plant 
will have 250,000 square feet of floor 
space, with 15,000 square feet de- 
voted to offices. It will be of ma- 
sonry construction and was designed 
by I-H engineers, assisted by Ray- 
mond Loewy Associates, industrial 
designers. 

This expansion in distribution fa- 
cilities is being made to offer faster 
and more complete service to cus- 
tomers using motor trucks, refrig- 
eration, farm and industrial power 
equipment, H. E. Sanders, D. F. 
Kuntz and F. B. Wilson, Twin Cities 
managers of the firm’s general line, 
motor truck and transfer house op- 
erations, announced. 


Duggan Motors 


The Duggan Motors, Winfield, 
Kans., has been granted a state 
charter with an authorized capital- 
ization of $75,000. J. J. Duggan is 
| resident agent. 





SELL 


HELLWIG SPRING STABILIZERS stabilize, control and maintain 
normal spring function. Regardless of their present condition, 
Hellwig Stabilizers will return weak springs to normal func- 


tion, provide new riding comfort, easier 


smoother driving. 


Hellwig Spring Stabilizers employ a patented, two-way action 
which works not WITH—as in the case of extra leaves or 
booster springs — but AGAINST the car springs. 
matic end-tension returns weak fatigued springs to the correct 


**new-car"’ 


normal level, and snubs over-buoyant springs to provide a soft, 


resilient, yet perfectly controlled ride. 


Easy to Install — Profitable to Handle —You make friends while 


» 


you make money! 


cll 


arch, prevents weak springs from going below the 


steering and sofer, 


Their auto- 





SPRING STABILIZERS 


FOR WEAK SAGGING SPRINGS 


prings, when new, maintain car balance. 


. With use their normal arch is lost, 


allowing the car to sag, sway, bounce, diuanis ride and steer hard, and to weave. 


OVERLOAD 


A LIMITED NUMBER 
OF DISTRIBUTORSHIPS 


HELLWIG PRODUCTS CO. 
6231 San Fernando Rd., GLENDALE, CALIF. 


Please send me dealer information 

FIRM 

STREET 

CITY 

BY TITLE __ 
Sm me we Ee ee ee ee ae 


ARE STILL AVAILABLE 


HELLWIG PRODUCTS CO. 
6231 San Fernando Rd., GLENDALE, CALIF. 
















FOR BETTER VISIBILITY—This convertible sedan has one of the new full-view rear windows of 
Plexiglas plastic, foo nearly five times the visibility of the small glass windows which 
t 


are standard equipment. 





Summer Drivers 
Advised to Keep 
Hands on Wheel 


HARRISBURG, Pa.—‘“There are 
too many one-handed drivers on 
the highways,” Keystone Automo- 
bile Club observes in commenting 
on the summer practice of many 
motor vehicle operators in “cooling” 
left hands and arms by gripping 
the roof or allowing arms to dangle 
from the windows of moving ve- 
hicles. 

“Operation of an automobile is a 
serious business,” said Edward P. 
Curran, safety director of the club. 
“While steering under normal con- 





is installed in a few minutes without cutting or altering the top. 


ditions is an easy task, one never 


Manufactured by the Jim Robbins Co. of Detroit, it is distributed through authorized car knows when an emergency may 


dealers. 





CLEVELAND.—Many industries 
are almost entirely dependent upon 
trucks for the transportation of 
raw materials and finished prod- 
ucts. In the field of construction, 
the records established by White 
trucks have been particularly im- 
pressive, according to case histories 
recently disclosed by the White 
Motor Co. here. 

A good example of outstanding 
accomplishments in the construc- 
tion field is found in the new 
$50,000,000 Blue Bonnet plant of 
Corn Products, Inc., at -Corpus 
Christi, Tex. 

The first section of this great 
plant called for the erection of 56 
big concrete silos with a total grain 
storage capacity of two million 
bushels. The silos were built in 
two banks of 28 units each, with 
each bank requiring a total of 9,000 
tons of concrete. 

Altogether, the silos and_ the 
foundations of the plant utilized 
36,000 tons of concrete which had 
to be transported from a plant 1% 
miles away. The contractor—the 
South Texas Materials Co.—used 
six Model WB-22 White super 
power trucks, carrying a total load 
of 18,300 pounds per trip, to supply 
the entire requirements. 

Concrete for the two banks of 
28 silos each had to be poured in 
two continuous runs, using slip 
forms. White ready-mix trucks had 
to be operated day and night, using 
three sets of drivers for each 
vehicle. 

The first continuous pour re- 
quired 176 hours. The second con- 
tinuous pour required 216 hours. 
Rain and cold weather was en- 
countered in the second pour, re- 
sulting in delayed setting of con- 











SOLVE 
What you have been waiting for 


ready to install. 


Write for Circular 


Illustration shows standard kit with 
two extra tube outlets. 


Work on the Run 


White Tells Dramatic Story of Building 
Speedec by Trucks 


Get Rid of Gas Fumes 


YOUR GARAGE AND SHOP VENTILATION PROBLEM 
THIS SIMPLE, INEXPENSIVE WAY 

the final, 
ventilation problem, all available in a packaged kit, including motor and blower, 


Complete @ Removes gas fumes at source (ex- 
e Packaged Kit haust pipes). 
F.0.B. Decatur e Simple installation — no change or 


















crete as well as more difficult 
transportation conditions. At 
times the roads were next to 
impassable, and they had to be 
filled with shell and caliche. 


The six WB-22 Whites, equipped 
with three-yard Rex mixers, per- 
formed on an unbroken schedule 
until the entire 18,000 tons of con- 
crete used in the silos was poured. 
Throughout the period the trucks 
performed without a single break- 
down, the only minor delay result- 
ing from tire and battery replace- 
ments. As a result, the concrete 
was poured without stoppage. 

The 10 White super power trucks 
in the fleet of the South Texas 
Materials Co. have been operating 
up to three years and the company 
has not found it necessary to have 
the head or the oil pan off of any 
White engine. The same trouble- 
free service holds true for the 
transmissions. 

Such a record becomes doubly 
emphatic when the bruising condi- 
tions of operation are taken into 
consideration. The continuous con- 
crete haul serves as a good example 
of what these vehicles have to go 
through. 





| 

Suction Cups Hold Tray 
To Auto Dashboard | 
A tray, which attaches to the top 
of an auto dashboard by suction 
cups, is announced by Widmark 
Fabricating Co. 512 Rockefeller 








Bldg., Cleveland 13. 

Called Han-Dee Tray, the item is 
available in chrome or mahogany | 
finish and is six inches long, 3% 
inches wide and 1% inches deep. 


successful solution to your garage 


alteration of existing facilities. 

e@ Not in your way — instantly in use 
or out of the way when you don’t 
need it. 

@ Saves man-hours and helps keep 
employees. Mechanics have less | 
sinus, headaches, etc. | 

National also makes a complete pack- 

aged kit for under-floor installation. | 

Literature on request. 


WRITE FOR CIRCULAR 
National System of Garage 
Ventilation, Dept. 83 H 


330 N. Church St. Decatur, 1. || 


World’s Largest Manufacturer of 
Exclusive Garage Ventilating 
Equipment 










| 
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arise requiring all the skill of an 
operator to avoid an accident. 

“Obviously, the driver using only 
one hand is at a disadvantage 
under emergency conditions. The 
more skillful he is the better he 
can meet the situation, but the 
fraction of a second required to get 
both hands into action may be the 
difference between safety and in- 
jury.” 

Another fault found with the 
practice is that protruding arms are 
confusing to other drivers who 
think some kind of turning or stop- 
ping signal is intended. With the 
great variety of “signals” used by 
motorists, Curran said, “it is not 
surprising that any movement of 
the left arm is construed as an 
attempt to inform drivers following 
of an intended change in course. 

“Pointing” is still another bad 
habit, the club official declared. 
When trying to show passengers 
something interesting on the left 
side of the road, drivers will be 
conferring a favor on fellow motor- 
ists by directing their attention 
vocally instead of extending the 
arm outside in a signaling move- 
ment, he said. 


Mass. Takes Second 
In Safety Tallies 


BOSTON.—Massachusetts had the | 


second lowest highway accident 
death rate in the nation for the first 
five months of 1948, according to 
Registrar of Motor Vehicles Rudolph 
F. King. 

The rate was 6.5 per 100,000 popu- 
lation. Rhode Island was lowest 
with 5 per 100,000. 

The national death rate was 22.5 
per 100,000 population, or 7.1 per 
100,000,000 motor vehicle miles. 


Jeep Extension 
Added Body Length Possible 


With Newgren Unit 

TOLEDO, O.—An unusual de- 
mand for body extensions for the 
Universal Jeep, both from the farm 
and commercial fields, is reported 
by the Newgren Co., engineers and 
distributors of farm and industrial 
equipment. 

Now in production with improve- 


ments and refinements in construc- | 


tion, the body extension adds seven 
cubic feet of carrying capacity to 
the regular Jeep body, and is eas- 
ily installed on the tailgate hinges 
without drilling new holes in the 
Jeep bedy or frame. The Jeep tail- 


gate is used on the rear of the 
extension. 

Built cf high-tensile steel, the 
unit has fabricated angle steel 


braces, which give full floor sup- 
port from frent to rear. Design 
permits the weight of extra load- 
ing to be transferred directly te 
the frame and rear springs of the 
Jeep. 


Ford Officials to Inspect 


poco - -- - ---- -- - - -- ~~~, |South American Plants 











INCREASE YOUR PROFITS 


Demonstrate this sensational new horn 
present customers—waten 

Send for the tacts—NOW. Also ask about the 
““Ei-Yr’ Barking Dog Horn! 


GROVER PRODUCTS CO. 
1221 8. Mope &. Dept. AN Les Angoles 15, Calif. 


| 
| 
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profits increase! 


DETROIT.—Graeme K. Howard, 
Ford vice-president and director 
of its International division, and 
Thomas G. Eybye, regional director 
for South America, left last week 
for a tour of Ford properties in 
South America. 

Howard and Eybye will inspect 
the three Ford assembly plants in 
South America and the company’s 
sales offices. First plant they will 
visit is located in Sao Paulo, Bra- 
zil. Next they will travel to Monte- 
video, Uruguay, where Ford has a 
sales office. The other stops will 
be at Buenos Aires, Argentina, and 
Santiago, Chile. 
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Gasoline rationing has been under | 


With Eye-Appeal . si 





BIG PARTS DEPARTMENT—The parts department and counter in the new building of Balti- 


more Motors, Inc. (Oldsmobile). Next to the 
pee en the customer waiting lounges, it is 
ratfi 





CONVENIENT FOR CUSTOMERS—This view 


customer receiving area, the service control tower, service salesmen's desks, precision tool 
room and lubrication department of this Oldsmobile outlet. 
men and women are furnished with settees and red leather and chrome chairs. 
lounges is the built-in accessory sales and display counter, together with the cashier's window. 
The lubrication department equipment consists of two twin-post lifts and metered oil and 
grease dispensers, piping the lubricants from basement storage containers. 





_ BALTIMORE MOTORS SHOP—The new service department takes full advantage of outside 
light over each mechanics service merchandiser, but window construction prevents glare from 


the —_- 
merchandi: 


By Australian 


SYDNEY, Australia. — (UTPS)— | 


review here by the government and | 
| the director of rationing in a re- 





| ping in 1943 to 141,000,000 and ris- 


| 1948 commercial vehicles registered 


| 
| 


port to the cabinet gave the fol- 
lowing figures: 

Consumption in 1939 for civilian | 
use was 360,000,000 gallons, drop- 


ing to 395,000,000 gallons in 1947. 

Registration of motor vehicles 
has risen considerably since 1939. | 
Automobiles now number 582,902 
against a 1939 figure of 562,271. 
Commercial vehicles total 432,148 
against a 1939 total of 258,025. 
There are 97,359 motorcycles now 
compared to 79,237 in 1939. 

It is anticipated by the end of 


will be 80 percent greater than 
1939 and, if it was available, the 
consumption of petrol is estimated 
at 45,000,000 gallons per month 
compared with 30,000,000 in 1939. 
The position is regarded as seri- 


c. Eye-appealing counter and built-in display windows complement the 30 parts bins 
and the 30 bulk-storage racks, which are located on the mezzanine above the parts depart- 
ment. The entire parts storage area is finished in white. 


Twenty-seven customer labor stalls, seven customer reception stalls, 18 service 
r isers, 14 twin-post lifts, flush-type brake tester, appearance department, steam clean- 
ing and undercoating equipment, visualiner front-end equipment are just a few of the modern 
service facilities used by this Oldsmobile dealership. 


Gas Rationing Is Studied — 


| tionary plants. 


'Prices Expected 
'To Sustain Rise 





ous and a cabinet subcommittee 
comprising ministers for shipping 
and fuel, interior, transport, sup- 
ply and development and the prime 
minister will consider suggestions 





Blomquist Is Manager 


Bennett-Yurick Buick, Inc., Cleve- 
land, has announced the appoint- 
ment of Emil Blomquist as general 
manager. 





SERVICE SECTION s 


customer receiving area and across the drive- 
exposed to the greatest amount of customer 


of Baltimore Motors, Inc., shows the service 


Customer waiting lounges for 
Opposite the 


Officials 


for putting rationing on a firm 
basis which will be made by a 
combined conference of the six 
state fuel boards. 


A thorough review is to be made 
of the basis of assessment for the 
various types of vehicles and sta- 





Throughout "48 


PHILADELPHIA, — The price i 
escalator will continue its upward 
Surge through the rest of 1948, it 
was predicted by the Federal R¢ 
serve bank here last week. 

In a mid-year review of the bus 
ness outlook, the bank warned that 
consumers would have to bear tl 
brunt of future price rises. No 
early collapse in the nation’s 
economy was foreseen, but th 
bank’s long-range view was pes 
mistic. 

“Economic balance has not been 
achieved,” the bank stated, “and it 
is not likely to be achieved during 
the rest of the year. 

“We are likely to have more f« 
before the year is over; and 
more we have, the more vulner2! 
our economy becomes.” 


a 


Dept. 


’ 





ION 





SERVICE SECTION 
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Easier Foreign Situation Would Make Reserve 
Subject to Peace Use, Bunting Says 


WASHINGTON. — Stockpiling of 
critical materials to assure the na- 
tion’s military security will, at the 
same time, build a reserve of valu- 
able supplies which may be drawn 
upon for civilian use with im- 
provement in international rela- 
tions, according to Managing Di- 
rector Earl Bunting of the Nation- 
al Assn. of Manufacturers. 

Under a new plan for industry 
cooperation with the Munitions 
board, such a stockpiling program 
will be speeded up, he said. 

Initiated by Thomas J. Hargrave, 
chairman of the Munitions board, 


they can be channeled easily back 
into industrial and civilian use. No 
waste of materials is involved in 
the process.” 

When critical materials go into 
the stockpile, the NAM officer ex- 
plained, it does not mean that they 
have been taken out of circulation 
permanently. In all cases, materi- 
als which would deteriorate with 
age will be rotated between the 
stockpile and the manufacturers. 


“Producers using critical materi- 
als affected by time would be able 
to obtain first-quality products 
from stockpiles as fresh supplies 








=e |Canada Tax Cut Expected — 
_ |To Spur Vehicle Demand 


OTTAWA, Ont.— The Canadian 
government’s announcement that 
the special excise tax on motor ve- 
hicles, imposed when the import re- 
strictions were established last No- 
vember, has been reduced from 25 
percent to the former 10 percent 
rate which prevailed prior to the 
“austerity” program has been re- 
ceived as good news by Canadian 
car dealers because they believe 
that this will stimulate the demand 
for new cars. 


Car dealers point out that many 
Canadians had postponed buying a 
new car on account of press reports 
suggesting that the special tax 


ers to get better prices and to sell 
more readily second-hand cars. Ob- 
viously, with the special tax reduced 
sharply now, an upswing in the de- 
mand for new vehicles is expected. 

However, many dealers state that 
they understand that prices of cars 
will remain at present-day levels 
owing to increases in wages and 
cost of materials, so that the tax 
cut may not bring such relief as is 
generally believed. 


Officials of the Canadian govern- 
ment point out that the reduction 
of the special excise tax on motor 
vehicles has no effect on the “pro- 
hibited” or “quota” lists of such im- 
ports from the U.S. 


Balti- and Bunting, the industry-assist-| went into them,” Bunting added. would be removed any day. 

. ance plan provides for the procure-| “This would mean first-quality ma- ALLEN'S GROUNDBREAKING—J. 8. Wag- _This does not mean, they empha- “These taxes, like other parts of 

hth ment of the 67 critical items—j|terial for both stockpile and for | staff, vice-president in charge of sales, DeSoto, | size, that there has not been a great | the exchange conservation program, 

epart- most of which must be imported—| producers using the stockpile turn- | °Pe*ates power shovel, while J. W. Allen,|demand for new vehicles right|were emergency measures and I 
president, J. W. Allen Co., San Francisco, have made it clear on a number of 





service 


¥ 





through those industries which im- 
port, produce or process the ma- 
terials in the course of their regu- 
lar operations, it was said. 


“All of these stockpile materi- 
als, vital to our military safety, 
are valuable as well to our civilian 
economy—in manufacturing med- 
icine, scientific research and vir- 
tually the gamut of our normal 
civilian needs,” Bunting pointed 
out. 

“As supplies are built up beyond 
military requirements, or become 
unnecessary to the armed services, 


Now/a MASTERCRAFT 


All-purpose 1/2 ton Utility Trailer 


over.” 

Bunting said that the inflation- 
ary impact of speeded stockpiling 
is not expected to be significant. 
The amount to be purchased in any 
one year for the stockpile would 
be a very small percentage of the 
national production, he added. 


Also, he observed, industry pro- 
curement for the government will 
eliminate needless competitive bid- 
ding for the scarce materials on 
the part of government and indus- 
try, thus averting added pressure 
on prices. 


directs operations in recent ere 
ceremonies for new $500,000 Allen dealership 
building, which, at its completion early next 
year, will serve as DeSoto and Plymouth head- 
= for San Francisco's historic Mission 
istrict. 


Burke, Godfrey 
On GM Board; 
Dividends Set 


NEW YORK.—F. L. Burke and 
Edward R. Godfrey were elected di- 
rectors of General Motors and mem- 
bers of the corporation’s Operations 
Policy committee at a meeting of 
the board here last week. 

Burke is vice-president of GM in 
charge of the Accessory group and 
Godfrey is vice-president in charge 
of the Dayton (O.) and Household 
Appliance divisions. 

The directors declared a dividend 


in tool 

jes tor <e s of $1 per share on the outstanding 
ae. common stock, payable Sept. 10 to 
it and stockholders of record Aug. 12. 





OT Th 
these features: 


© All steel body...42” x 48” x 12” 
© Exclusive dumping feature 

















Regular quarterly dividends of $1.25 
per share on the $5 series preferred 
stock and $.9375 per share on the 
$3.75 series preferred stock were de- 





clared, payable Nov. 1 to stockhold- | 


ers of record Oct. 4. 


Burke has been associated with | 


General Motors since 1920. He was 
appointed general manager of the 
Guide Lamp division in 1934, and 
continued in that position until 1941, 
when he became assistant to the 
Accessory group executive. In 1945 
he was elected a vice-president and 
placed in charge of the Accessory 
group. In June, 1945, he became a 
member of the Administration com- 
mittee. 





along, but dealers have found that 
customers did not “rush” to get that 
new vehicle, showing a tendency to 
repair the old vehicle to keep it go- 
ing or to buy a cheaper, old car 
while waiting for the special taxes 
to be lifted. 

In fact, thfs situation helped deal- 





ae ee ee 


occasions that the government in- 
tended to remove them as soon as 
possible,” said Finance Minister Ab- 
bott. “They were imposed originally 
not for revenue purposes but as 
part of the program to curtail the 
use of U.S. dollars.” 


FOR 


PALOMA IRY 


with the 


a ae aad 


PRODUCTION CONTROL 
36387) 


hs 





Whether ~~ write a few hundred or thousands of 


repair or 


ers a month, this inexpensive production 


control system helps you co-ordinate all your service 
facilities for maximum efficiency. Time promises are 
kept and service sales increase. 
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Boost for 


By Jim White 
Staff Writer 


BRECKVILLE, O.—If the Ameri- 
can rubber industry had not shown 
far-sighted initiative and developed 
synthetic-rubber 
research and pro- 
duction during 
prewar years— 
apart from war- 
time develop- 
ments—the na- 
tion’s economy 
would be in a 
critical state to- 
day, according to 
John L. Collyer, 
president of B. F. 
Goodrich Co. 

Speaking at a luncheon mark- 
ing the opening of Goodrich’s new 
multi-million dollar research cen- 
ter here, Collyer pointed out that 
virtually 75 xe of the rubber 
used in the U.S. during the first 
postwar year was synthetic. With- 
out American synthetic develop- 
ments, transportation and the 





John L, Collyer 





Nash Transfers 
Buying Director 
To Detroit HQ 


DETROIT.—Transfer of James A. 
Lee, Nash director of purchasing, 
from Kenosha, Wis., to the corpora- 
tion’s main offices in Detroit was 
announced last week by A. M. 





L. H, Shippee 


James A. Lee 


Wibel, vice-president. Wibel said 
the change was to “coordinate the 
corporation’s purchasing organiza- 
tion.” 

The Nash purchasing department 
will continue to be located at the 
Kenosha plant. Kelvinator division 
purchasing activities already are 
controlled out of Detroit by B. P. 
Watkins, director of purchasing. 

Lee, who joined Nash-Kelvinator’s 
engineering staff in 1936, was named 
purchasing director for Nash in1944. 

Also transferred to Detroit from 
Kenosha is Llewellyn H. Shippee, 
Nash service and accessory buyer. 
Shippee was named to the Nash en- 
gineering staff in 1942, moving to 
the purchasing department in 1945. 





Kelsey-Hayes Purchases 


Plant at Pittsburgh 


PITTSBURGH.—Kelsey-Hayes 
Wheel Co., Detroit fabricator of 
auto wheels and rims, will pur- 
chase a plant near here in an 
effort to cut its steel costs, it was 
announced last week. 

Officials of Jones & Laughlin 
Steel Corp. said that Kelsey- 
Hayes would take over its Mc- 
Keesport plant, which includes 
28 buildings. 








FROM FRUEHAUF PLANT 


Collyer Praises War Developments at Opening 
Of Goodrich Scientific Center 
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flow of manufactured products 
and materials would have been 
critically hampered during the 
postwar period, Collyer said. 

Although America’s productive 
genius is recognized throughout the 
world, Collyer said, our research 
achievements have lagged far be- 
hind other nations such as England, 
Sweden, Germany and others, Only 
by expanding research facilities and 
encouraging research projects can 
American industry continue to pro- 
gress, Collyer said. 

The new research site, 20 miles 
from the company’s headquarters in 
Akron, was selected to insure that 
noise, dirt and vibration do not in- 
terfere with the work of the scien- 
tific staff, nor with the delicate in- 
struments employed, Collyer said. 
Room for future expansion is pro- 
vided, as well as acreage where 
food and fruit crops will be grown 
and research conducted on them. 

Completion of the center, with 
its vastly improved facilities, will 
speed development of scientific 
discoveries three or four times 
faster than previously possible, 
according to Dr. Howard E., Fritz, 
Goodrich vice-president in charge 
of research. 

Six buildings and a powerhouse 
comprise the center. Two three- 
story structures, the main research 
laboratories and the connected engi- 
neering research unit, are window- 
less except for small openings at the 
ends of hallways, and air condi- 
tioned. Other units, isolated from 
main buildings, include one for ex- 
tremely high-pressure research, 
where 12-inch reinforced concrete 
barriers protect workers against 
hazard. 

Another is for experiments with 
gases, where a stream of fresh air 
is continuously forced through the 
building. The third is for storage of 
volatile solvents, and a fourth for 
cooling the water for air condi- 
tioning. 

The technical library, also in the 
main building, comprises about 
10,000 volumes in the fields of phys- 
ics, chemistry and engineering and 
is believed to be the largest and 
most complete owned by any com- 
pany in the rubber industry. Nu- 
cleus consists of bound volumes of 
complete runs of the most impor- 
tant technical periodicals extending 
as far back as 1788. 

There are now 100 chemists, 
chemical engineers, physicists and 
engineers on the staff, of which 
three physicists and three chem- 
ists are women. In addition there 
are about 125 non-professional 
personnel. 

Besides Dr. Fritz, other key peo- 
ple at the research center are: 

Donald H. Cornell, manager of 
engineering services; Donald B. 
Stewart, manager of operating and 
planning; Harry N. Stevens, direc- 
tor of patents and abstracts; Edwin 
B. Newton, director of technical 
service; Ross Shearer, manager of 
physical testing; John M. Davies, 
director of physical research; Dr. 
Thomas L. Gresham, director of or- 
ganic chemicals research; Dr. Wal- 
do L. Semon, director of pioneering 
research; Dr. Harlan L. Trumbull, 
director ‘of textile and colloid re- 
search; Archie B. Japs, director of 
chemical engineering research; Ar- 
thur E. Juve, director of compound- 
ing research, and Carlin F. Gibbs, 
director of polymerization research. 


IN THE SOUTH—Fruehauf-Carter division, Semele, 


launched production of a new line of corrugated panel van werers accordi ccordingg. to W 
‘er = 


Robinson, vice-president in charge of sales, 
incorporates many of the exclusive en rearing | 
Aerovan and stainless steel trailers. — % 

mission sup 
struction. Optiona 
either Fruehauf single axle springs or Fruehaut 


/ gomenmte floor, snltile-voided all-stee! — Te 
jer-construction 


Fruehauf Trailer. 
fonres heretofor found on! Sooty on the Fruehauf 
ude the patented ie Sesponkone 
uf undercon- 


is available on this model. The purchaver can select 


gravity suspension tandem. 






IN DURHAM, N. C.—The oe completed Weeks Motors, 


Geer St. This dealership includes 


service equipment. A. 





Inc. (Lincoln-Mercury), 408 
.234 square feet of floor space and features the latest 
D. Weeks is president. 





Dealer Discount Unchanged 
As Ford Ups Prices 


(Continued from Page 1) 


as coal and coke, iron ore and semi- 
finished products. The rate hikes 
range from 30 percent in the East- 


ern territory to 25 percent in other 


areas. 

The burden of this increase is 
expected to fall more on steel con- 
sumers than on the mills them- 
selves, in view of the termination 

of the “basing-point” pricing sys- 
tem under which the steel plants 
absorbed some of the transporta- 
tion costs. Now all steel is 
shipped f.o.b. 

Copper prices last week were 
boosted two cents a pound—to 23% 
cents delivered in the Connecticut 
valley, the highest quotation since 
the 24-cent level reached in 1929. 
Previously lead prices had been 
hiked two cents to 19% cents a 
pound and zinc three cents to 15 
cents. 

- * . 

vs FIRST boost in 2% years in 

the price of its stainless-steel 
products was made by Allegheny 
Ludlum Steel Corp. The 10 percent 
price increase was necessitated by 
higher costs all along the line, the 
company stated. 

These increases in raw materials 
and freight charges are bound to 
reflect in higher prices for fabri- 
cated parts and _ sub-assemblies, 
charged directly to the auto assem- 
bly plants. 

The pressure on auto prices is 
particularly aggravated by the 
fact that all the basic cost items 
have risen in price at one blow. 
The current spiral, of course, was 
started by steel and followed up 
by glass and other metals. 

At times in the postwar period, 
the auto concerns have held off ve- 


Unionists’ Suit 
Against Tucker 
Called ‘Absurd’ 


CHICAGO.—In a statement issued 
here, Tucker Corp. officials branded 
as “absurd” the demands for $52,600 
in damages in a suit filed in Chi- 
cago Federal District court against 
the company by “former union or- 
ganizers.” 

The action, which, according to 
news reports, was instituted by 20 
“employes” of the Tucker company, 
also named Floyd D. Cerf, banker 
and underwriter of Tucker stock, 
and Roy S. Durstine, head of Tuck- 
er’s advertising agency. 

The plaintiffs claimed they sup- 
ported Tucker stock sale campaigns 
and otherwise aided the company 
and charged that their wages and 
salaries had not been paid to date. 

The Tucker statement said the 
“union organizers” voluntarily of- 
fered their services in soliciting sup- 
port of the Tucker enterprise among 
labor groups. 

“Naturally, we took the offer of 
the labor organization committee, 
headed by Stephen Kane, in good 
faith,” the statement said. 

“We furnished quarters for the 
committee,” Tucker said, “at the 


_| Tucker plant until we found Kane 


had been repudiated by union offi- 
cials.” 

Statements issued by the Cerf and 
Durstine organizations “denied 
knowledge of any obligation what- 
soever to the former union organ- 
ization committee.” 

Durstine also said no bills or de- 
mands had been submitted to the 
agency by Kane or his associates 
prior to the filing of the suit. 


hicle price hikes in individual cases 
of cost rises. But now, with all 
costs going up in the same round, 
and since all makers except Gen- 
eral Motors raised their prices even 
before the steel increases were an- 
nounced, the possibility of a general 
“hold-the-line” stand grows dimmer. 
* * + 


AISER-FRAZER and Nash, soon 
to announce their 1949 models, 
were expected to hold off price 
changes until the introductions. The 
GM divisions also were reported as 
planning to delay price re-evalua- 
tions until their new-model dates 
this fall and winter. 

The Ford and Lincoln-Mercury 
increases, however, were believed 
likely to touch off a new series of 
increases by the other makers. 

* + * 


40% Freight-Rate Slash 


Proposed by U.S. Steel 

PITTSBURGH.—Benjamin F. 
Fairless, president of United States 
Steel Corp., proposed last week that 
Eastern railroads reduce freight 
rates by approximately 40 percent 
on various iron and steel articles 
moving from the Pittsburgh district 
to the New York City and Detroit 
areas. 

Fairless pointed out that freight 
rate reductions to these important 
consuming areas would have a 
beneficial effect in furthering the 
distribution of steel products pro- 
duced in the Pittsburgh area, which, 
on an industry basis, accounts for 


approximately two-fifths of the over- 


all steel production in the U.S. 


He explained that, in anticipation 
of an increasing tendency by steel 
consumers to divert shipments 
which formerly moved by rail to 
other forms of transportation, the 


railroads in their own interest should 


favor substantial reductions in their 
freight rates. He said that this ac- 
tion by steel consumers has been 
intensified by the recent change in 
pricing methods of U.S. Steel sub- 
sidiaries from a basing point to a 
mill basis. 


Scott Will Handle K-F 


Scotty’s Auto Clinic, Hibbing, 
Minn., has been named agency for 
Kaiser-Frazer automobiles. The 
firm is operated by Harold Scott 
in the Victory theater building. 





999TH AT SAN LEANDRO — K. T. Keller, president of the Chrysler Corp., 
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done in the UAW to rid it of the 
peace-with-management-is-wonder- 
ful-at-any-price-policy.” 

Leonard and other members of 
the caucus rebuked the Reuther 
regime for failure to press for in- 
clusion of pensions and other social 
security benefits in the new con- 
tracts. They also voiced dissatisfac- 
tion with the extensions of the Gen- 
eral Motors and Chrysler contracts 
to 1950, moves which ruled out pos- 
sibility of renegotiations next year. 

* + * 


HEN LEONARD was union 

vice-president and director of 
the national Ford department last 
year, he drew up a pension proposal 
in collaboration with company offi- 
cials which was submitted to work- 
ers for ratification. 


However, Reuther forces staged a 
strong campaign to defeat the plan 
and, after a bitter fight, the proposal 
was finally snowed under in the 
employe vote. 

Leonard is the lone member of 
the old Addes-Thomas-Leonard tri- 
umvirate now occupying any posi- 
tion of importance in the UAW. 
R. J. Thomas, wartime president of 
the UAW, is now assistant director 
of organization for the national 
CIO. George F. Addes, longtime 
secretary-treasurer who was suc- 
ceeded by Emil Mazey, has returned 
to his home city of Toledo. 

One motive for the formation 
of the anti-Reuther caucus at this 
time was reported to be a feeling 
among the leftwing minority that 
any delay would endanger its po- 
litical chances at the next UAW 
convention. 

Actually, labor observers give the 
leftists, organized or unorganized, 
barely a ghost’s chance to denting 
Reuther’s control over the interna- 
tional union setup so soon after the 
youthful UAW chief entrenched 
himself at the helm. 

But leaders of the opposition said 
they were looking ahead to other 
union conventions, 

* * - 


$1 Million in Extra Wages 


Paid to K-F Workers 


WILLOW RUN.—A total of al- 
most $1,000,000 has been distributed 
in the form of extra paychecks to 
employes of Kaiser-Frazer Corp. 

Of the amount, $437,991 covered 
retroactive pay adjustments for the 
five-week period from June 1 to 
July 4, when a new wage agreement 
went into effect for the company’s 
14,000 employes at Willow Run. 
Wage increases under the agree- 
ment included 13 cents per hour for 
hourly workers and a 9 percent 
raise for salaried employes. 

Approximately 11,000 hourly em- 

ployes of the auto concern also 
received checks totaling $495,480, 
which had accrued in the com- 
pany’s Security Trust fund. Based 
on the accumulation of $5 for 
each car shipped from Willow 
Run between Nov. 24, 1947, and 
May 31, the fund averaged $44.31 
per eligible employe. 

A similar fund of $66,428 estab- 
lished by the company for salaried 
employes was divided among 1,200 
personnel in that category. 

In effect since June 1, in place of 
the Security Trust fund is a social 
security program unique in the 
automobile industry, whereby 
Kaiser-Frazer pays into a social se- 
curity fund five cents for each hour 
worked by employes covered in the 
new wage agreement. 


visited the com 


pany's new California plant when this milestone Dodge truck rolled off the assembly lines 
\t was his first visit to the West Coast plant since it was opened recently. 
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regional manager for DeSoto divi- 
sion was an- 
nounced last week 
by J. B. Wagstaff, 
vice-president in 
charge of sales. 
Langridge suc- 
ceeds D. M. Her- 
rick, who resigned. 
Langridge joined 
the DeSoto organ- 
ization as a dis- 
trict manager in 
the Los Angeles 
region after war 


A. H. Langridge 


service in the Air Forces Technical 


Service command. 


Cobb Names Nichols 
Cobb Motor Co. (Chevrolet), 


Broken Arrow, Okla., has an- 
nounced appointment of Orville 












The membership of Auto Maniacs 
defines three types of auto-hobby- 
ists, namely, the collectors of auto 
literature, antique cars, name-plates 
and other parts; the amateur engi- 
neers, “inventors,” “designers” and 
“hop-up” experts, and the “talk- 
auto” men who read and talk cars 
continually. 

All persons with these interests 
are requested to join the charter 
membership group. Mayer is pre- 
paring a special mailing list of the 
organization. 

No membership fees have been 
recommended by the non-profit 
group, pending action of the com- 
mittee. 


Emrah Moves 
William Emrah of Fort Wayne, 
Ind., has gone to Logansport to be 





probably be last of GM line to be 
shown, probably in January. Noth- 
ing released regarding changes. 
STUDEBAKER—More secrecy. 
Most persistent rumor is that new 
models will use coil springing in 
front instead of planar transverse 
leaf springs. New rear fender die 
and torque-converter transmission 
drive also thought to be in the 
works. First-of-year introduction 
date is consensus of observers. 
TUCKER—Still beset, by legal dif- 
ficulties with SEC occupying plant 
at this time. Also hampered by 
stampings stymied in Detroit. Pro- 
duction plans dependent upon set- 
tlement of legal troubles. 
WILLYS-OVERLAND — Plans to 
incorporate changes as they occur. 
Jeepster in production now with 
two models, a six-cylinder station 
wagon and a utility wagon, likely 




























Immediate Delivery 


36 AND 48 PASSENGER — WITH SUPERIOR BODIES 
EQUIPPED AS REQUIRED BY STATE LAW 


SUPERIOR CHEVROLET, INC. 


552 E. WASH. LI. 4378 


INDIANAPOLIS, IND. 


service manager of Star Motor Co.|to go into production around the 
(Ford). He succeeds his brother, | first of the year. 
the late Joe Emrah. | —Bos Gorpon 


Nichols as service manager. He was 
formerly associated with McCuis- 
tion Auto Supply. 


SCHOOL BUS HEADQUARTERS FOR INDIANA 


the com 
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DEALER BUILDS IN CHARLESTON, W. VA.—The new building under construction for St. 


Albans Willys Co. Left to right: F. 





. Baldwin and George Kincaid, regional sales managers 
of Willys-Overland; Hubert Kelly, vice-president, St. Albans Willys Co. 





Ferguson Loses Motion 


To Quiz Ford Officials 


NEW YORK. — Harry Ferguson, 
plaintiff in a $151,000,000 damage 
suit against Ford Motor Co., will 
not be allowed to question Ford 
officials and employes, Federal 
Judge Sylvester J. Ray ruled last 
week. 

The former associate of the late 
Henry Ford charges that establish- 


Fisher Guild 
Reveals Contest 
Winners Aug. 24 


DETROIT.—Forty-three regional 
winners in the 1948 Fisher Body 
Craftsmen’s Guild model car com- 
petition will come to Detroit on a 
prepaid four-day visit to attend the 
national convention Aug. 24-27 and 
to witness the selection of national 
champions. 

The exhibit of winning models 
and the judging will be held in the 
General Motors building showroom. 
Cash awards and university schol- 
arship prizes will total $65,000 in the 
aggregate. Fourteen awards go to 
each state and the District of Co- 
lumbia, including $600 in cash and 
eight model builder’s tool chests. 

The annual testimonial banquet 
and the awarding of the eight schol- 
arships will take place Aug. 24. 
Judges will be drawn from Detroit 
high school manual arts instructors, 
automobile design experts of GM 
styling division and guild technical 
personnel. 

In cases where sons of GM em- 
ployes are judged winners, duplicate 
awards will be made to the next 
best model, a long-standing policy 
of the guild. Judges will know the 
cars only by means of a number 
attached to them when the models 
are placed on display. 


Obituaries 
O. L. Coon Dead at 54; 


General Finance Chairman 


CHICAGO. — Owen L. Coon, 54, 
chairman of General Finance Corp., 
died here Aug. 2 after a brief ill- 
ness. He was credited with building 
the company from a net worth of 
$100,000 to $7,200,000. He had long 
been prominent in activities of the 
American Finance Conference. 


Interested in philanthropy, Mr. 
Coon recently perfected the organ- 
ization of a foundation bearing his 
name and devoted to religious aims. 
He was chairman of the Chicago 
Terminal bank and a trustee of 
Northwestern university, from 
which he graduated in 1915. He 
took his law degree at that univer- 
sity in 1919 and practiced law until 
1925. 

Mr. Coon was later president of 
the Motor Acceptance Co., which he 
merged with General Finance Corp. 
Surviving is a brother, Byron S. 
Coon, president of General Finance 


Corp. 








+ + * 


Robert B. Watts 
WILLIAMSBURG, Va.—Robert B. Watts, 
63, president of Watts Motor Co. and first 
vice-president of Peninsula Bank & Trust 
Co., died Aug. 1 of a heart attack at his 
home here. 
* * * 
Richard M. Baker 
SYRACUSE, N. Y.—Richard M. Baker, 
who opened the first used-car lot business 
here in 1917, died of a heart attack Aug. 1 
at his home 
* * * 
Albert R. Benson 
CHICAGO.-—-Albert R. Benson, 49, secre- 
tary of Stewart-Warner Corp., died here 
July 31 after suffering a heart attack while 
playing golf. 
Aug. 3 
18 years ago as a stenographer 


ment of Dearborn Motors Corp. by 
Ford Motor Co. broke an oral agree- 
ment between Ferguson and Mr. 
Ford in respect to tractor manufac- 
ture and distribution. 

Ferguson’s request to query Ford 
officials and employes was based on 
testimony given by William Sands, 
an engineer formerly employed by 
Ferguson. 

Counsel for Ferguson, who has 
formed his own _ tractor-making 
company in this country, charged 
that Sands had turned over to Ford 
interests confidential documents re- 
quired as a “trusted” employe of 
Ferguson. 

In denying the order to examine 
Ford officials, Judge Ray did per- 
mit questioning of a Ford company 
patent attorney who conferred with 
Sands in England. 

The judge granted a defense mo- 
tion to stay examination of defense 
witnesses pending completion by 
Ford attorneys of their questioning 
of the plaintiff’s witnesses. 

7 > * 


Ferguson Plant Completed; 


Output Goal Is Set 

DETROIT. — Completion of the 
new $1,500,000 Harry Ferguson Co. 
tractor plant on a 70-acre industrial 
site was celebrated here last week 
at formal opening ceremonies. Pilot 
models are expected to appear in 
October. 

The plant was completed in 116 
working days and has a total pro- 
duction capacity of 500 tractors 
daily. The new plant is the first 
Ferguson plant in the U.S. Present 
Ferguson tractors are produced in 
England and imported. 

Horace D’Angelo, executive vice- 
president of the firm, declared that 
imports will continue to supply 
American distributors until produc- 
tion at the new plant is sufficient to 
meet U.S. market demand, at which 
time British export operations will 
be switched to South America. 


Production schedules call for 100 
tractors per day by Dec. 1 this year, 
150 per day by March 1, 1949, and 
200 to 250 units per day in 12 
months. Approximately 800 em- 
ployes will be hired when full pro- 
duction has been reached. 

“We intend to keep a small num- 
ber of active dealers carrying heavy 
stocks rather than many dealers 
carrying short supply,” D’Angelo 
explained. 

When asked if the Ferguson trac- 
tor will exceed the Ford tractor 
(Dearborn Motors, Inc.) in price, 
D’Angelo declared that “our price 
will likely be higher but we will be 
delivering a bigger and better pack- 
age to our customers.” 





Another Blow to Order Backlogs? ages 


Bill Reimposing Controls Oklahoma’s 





On Credit Cleared 


(Continued from Page 1) 


actment of the wartime credit con- 
trols would immediately wipe out 
from 25 to 40 percent of the pres- 
ent market for automobiles. A few 
finance officials feared that credit 
control] would result in a buyer's 
market in the auto industry this 
winter. 


It was said that the average 
new-car buyer would find it impos- 
sible to purchase an automobile 
at today’s high prices under Regu- 
lation W restrictions. 

* * ” 


NE finance official, who had 

been against the President’s 
entire anti-inflation program, de- 
clared that the Republicans had 
picked out enough parts of it for 
passage to bring about a depres- 
sion. 


This official said that if any 
credit controls had to be passed, 
they should have been no more 
stringent than as follows: 


1. One-third down on new cars 
and 24 months to pay the bal- 
ance. 

2. One-third down on cars of 
1946-1947 vintage and 18 months 
to pay the balance. 


But, he declared, “credit controls 
of any kind are unnecessary. Fi- 
nance firms are capable of con- 
trolling their own business and 
have voluntarily restricted credit 
terms as economic conditions in 
the postwar era have required.” 


He admitted that enactment of 
credit bans might result in lower 
prices. “But,” he added, “before we 
will have lower prices as a result 
of credit controls, we will have 
business failures and subsequently 
vast unemployment.” 

* * * 


N GENERAL, automobile finance 

firms were of the opinion that 
money is less free now than at 
any time in the postwar period 
and that a buyer’s market on a 
light scale had been looming for 
the auto industry this winter with- 


73 Truck Drivers 
Compete in Mich. 


Assn. Roadeo 


DETROIT.—Seventy-three Michi- 
gan trucking firm drivers competed 
here last week for top position in 
three class competitions at the 
Michigan Trucking Assn. roadeo 
and equipment show at the state 
fair grounds Aug. 5-7. 

The finals in the driver elimina- 
tions for the three classes—straight 
truck, semi-trailer and truck-full 
trailer—drew to a close late Satur- 
day. The three winners will con- 
tinue on to Washington at a later 
date for competition with drivers 
from other states. 

Prior to the first-day showing of 
exhibitors at state fair grounds, an 
equipment parade was held through 
downtown Detroit. More than 125 
units participated, including repre- 
sentations from interstate haulers, 
brewers, steel transport firms, auto 
haulaways, gas transports, gasoline 
distributors, dump and drop body 
builders, and many others. 


REENSBORO C!'RB MARKET: 





CASH FOR THE NORTH CAROLINA POLIO DRIVE—Carolina Willys Co., 432 N. Eugene 


Mr. Benson joined Stewart-Warner | According to Judson B. Smith, general manager of the dealership, this is possibly the 
of this new model to be sold in the South since its introduction last month 


Funeral services were held | St., Greensboro, donated a Jeepster to be auctioned for the fund to fight the plague. 
rst | 


out the shackles of credit restric- | 
tions. 

Joseph M. Dodge of Detroit, 
president of the American Bankers 
Assn., opposed the Republican 
move to hike bank reserve re- 
quirements. He said banks had al- 
ready been putting the brakes on 
credit expansion of their own voli- 
tion. 


House Banking Committee had 
approved the Republican anti- 
inflation measure, 16 to 8, along 
party lines. Sen. Taft (R., Ohio) 
predicted the bill would be 
passed and Congress adjourned 
by Saturday night. 

But the Repblican steam-roller | 
tactics angered the Democrats, who | 
cried “gag” and vowed they would | 
fight the proposal to the last ditch. | 

Sen. Taft conceded that the spe- 
cial session might have to go over | 
into this week. 

* ” * 


At THE last minute, Sen. Tobey | 
(R., N.H.) “reluctantly” advo- | 
cated President Truman’s price- | 
control plan. In this, he was dis- 
senting from the majority of his 
Republican colleagues. 


What President Truman would 
do about the bill when and if it 
reached his desk was unpredicta- 
ble. 

Republican quarters were certain 
that the chief executive would have 
to sign the measure. But there 
were other factions just as certain 
that the President would turn 
thumbs down on the bill as “a 
worse than nothing” program, and 
take such action after the Congress 
had gone home. 

Truman conceivably would de- 
fend his action by more public 
declarations against a “do-nothing 
Congress.” 





Koppers Reveals 
Consolidation of 


Two Divisions 


BALTIMORE. — Gen. Brehon 
Somervell, president of Koppers 





| Co., Inc., last week announced the 


resignation of Allen W. Morton as 
vice-president and general manager 
of the company’s piston ring divi- 
sion. At the same time he an- 
nounced the consolidation of two 
company divisions to form a new 
Metal Products division. 


The new division is composed of 
the former Shops division and the 
former Piston Ring division, all 
manufacturing activities of which 
will continue to be carried on here 
under the direction of Walter F. 
Perkins, vice-president and general 
manager. 

“This move is in line with Kop- 
pers’ program of streamlining its 
various activities to provide the 
greatest degree of efficiency in 
manufacture and the best possible 
service to its customers,” Gen. 
Somervell said in making the an- 
nouncement. “Under this organiza- 
tional setup all metal working fa- 
cilities of the company are grouped 
under one metal products division. 
Morton will remain as a consul- 
tant to this new division.” 


The new division will embrace| FIRST NATIONAL BANK 


all activities carried on in the 
Bartlett-Hayward plant of the for- 
mer shops division at: Scott and 
McHenry streets, and in the Ameri- 
can Hammered piston ring plant 
of the former piston ring division 
at Bush and Hamburg streets. 
Departments which will come| 
under the new division include the 
piston ring department, the gas 
apparatus department, Fast’s coup- 
ling department, Koppers-Elex pre- 
cipitator department, the Aeromatic 
propeller department and a miscel- 
laneous metal products department. 


Cooling System Sealer 


A new radiator and block sealer 
that is “guaranteed” to seal rust 
and scale openings in any cooling 
system is announced by Floz-on 
Mfg. Co., 512 Columbia Bank Bldg., | 
Pittsburgh 22. 


At presstime Thursday, the | 





LARGEST 
RETAIL 
USED CAR 
DEALER 
® 
Will Spend 
$2,000,000.00 
for 
New and Used 
Automobiles 


During Next 
Six Months 


Highest Buyer 
in 
High 
Southwest 


Market 
« 


100% Retail 


BUY ENTIRE 
INVENTORIES 


BUYERS EQUIPPED 
WITH COMPANY 
OWNED AIRPLANES 


BUY ANYWHERE 
WITHIN 
CONTINENTAL 
UNITED STATES 


Reference: 


McALESTER, OKLA. 
e 


Call or Write 
Oklahoma's Wildest 
Trader 


JORDAN’S 
AUTO MART 


General Office: 
Co-Mar Hotel Phone ‘+4 
McALESTER, OKLA. 
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| Chain Operation | 
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Car, Truck Output Estimates 
By Automotive News 


PASSENGER CARS 
(U.S PRODUCTION ONLY) 

















Week Week dan. 1 dan. 1 
Ended Same Ended Total to to 
Aug. 7, Week duly 31, duly, Aug. 9 Aug. 7, 
1948 1947 1948* 1948* 1947* 1948* 
CHRYSLER 19,916 13,774 20,407 86,067 450,675 472,800 
Chrysler . 2,819 1,802 2,716 12,272 60,923 68,607 
DeSoto .. 2,320 1,219 2,323 9,442 45,715 52,589 
Dodge ..... 5,686 4,124 5,812 24,902 180,286 136,538 
Plymouth 9,091 6,629 9,556 39,451 213,751 215,066 
FORD ...... 15,686 8,276 15,099 68,873 439,060 334,263 
Ford . 11,266 7,395 10,359 438,617 350,221 237,483 
Lincoln 7 eis 3387 4,199 17,590 18,990 
Me .. 4,418 3381 4,353 16,057 71,249 77,790 
GENERAL MOTORS . 33,901 30,496 34,498 140,394 853,784 942,718 
Faves c<stueree 5,762 5,360 5,920 24,378 151,959 165,436 
Cadillac ... . 1,606 1,332 1,629 6,908 34,612 37,536 
Chevrolet Shas . 16,941 15,821 17,189 69,460 421,809 468,504 
Oldsmobile 4,381 3,586 4,327 17,758 114,148 119,126 
POMIEO: ive sksen: 5,211 4,397 5,433 21,890 181,256 152,116 
KAISER-FRAZER 4,613 2,614 4,872 17,758 65,226 116,283 
Frazer ... 830 1,434 230 1,156 34,496 36,792 
Kaiser .... 3,783 1,180 4,642 16,602 30,730 79,491 
CROSLEY .... 790 353 827 3,100 10,573 19,410 
HUDSON ... iets 1,612 3,126 11,568 75,128 82,396 
 aec's ss 879 1,527 3401 16,339 68,918 86,716 
PACKARD ..... 2,201 481 2,195 8,272 29,128 56,673 
STUDEBAKER .... 3,271 990 2,089 12,352 73,502 100,115 
WILLYS-OVERLAND+ 248 498 Seu 478 19,020 16,083 
Total Cars, U. S. ... 81,505 60,621 86,514 360,201 2,085,009 2,227,457 
+Station wagons and Jeepsters. *Revised. 
COMMERCIAL CARS 
(U.S. PRODUCTION ONLY) 
Week Week Jan. 1 Jan. I 
Ended Same Ended Total to to 
Aug. 7, Week July 31, duly, Aug. 9, Aug. 7, 
1948 1947 1948* 1948* 1947* 1948* 
CHEVROLET 7,898 5,636 8,664 33,283 169,286 238,192 
CROSLEY 53 59 55 205 1,572 
DIAMOND T 244 258 285 1,121 9,853 8,579 
DODGE ....... 3,012 3,193 8,754 14,625 110,155 94,727 
FEDERAL ..... 54 172 56 209 5,727 
WUD eo scee. 5,518 3,487 6,241 27,768 184,949 205,631 
GMC .. 1,922 362 2,463 8,753 36,280 52,542 
HUDSON .. Pirie 94 Cate or 2,714 Stace 
INTERNATIONAL 3,622 2,906 3,625 15,155 90,890 110,474 
SS | Tha ob seer oe 20 364 281 1,016 12,886 7,932 
a ee shins 269 293 405 12,397 8,090 
STUDEBAKER 1,600 817 op 5,085 39,998 37,581 
WOEEEEED 6 éwvicdsce’ 241 435 428 10,712 7,654 
WILLYS-OVERLAND __1,388 121 vd 6,009 49,924 68,170 
MISCELLANEOUS 401 453 460 2,001 138,580 13,096 
Total Trucks, U. S... 25,973 18,576 26,177 116,063 750,923 857,703 
Total Cars, Trucks ‘ 
MA gute oeaa aw arwew 107,478 79,197 112,691 476,264 2,835,932 3,085,160 
‘otal Cars, Trucks 
EN eka san om oes 5,309 3,017 $3,382 19,823 152,146 151,992 
Grand Total, 
Cars and Trucks 
U. S. and Canada ...112,787 82,214 116,073 496,087 2,988,078 3,237,152 


*Revised. Miscellaneous includes Autocar, Corbitt, Divco, Marmon H., 
Brockway, Four-Wheel Drive, Sterling, Nash, etc. 


Week’s Output Off Again 


Due to Supply 


(Continued 


traced in major part right back to 
the coal strike of last March and 
the consequent closing down of 
blast furnaces.” The shutdown was 
announced at a time when Packard 
schedules were running at a post- 
war high. 

Although they were not seriously 
affected through last week, the 
Chrysler divisions, Studebaker and 
Oldsmobile also get camshafts from 
the Muskegon firm. The latter two 
plants were still producing only be- 
cause alternate supply sources had 
been found. 

Chrysler divisions also maintained 
a normal pace last week, but it was 
feared that drastic schedule cuts in 
all the corporation’s plants might 
be necessary this week. 

* + * 
URTHER harassing schedules at 
some truck plants was a strike 
at the Timken-Detroit Axle Co. 


Pontiac E mploye 


Suggestions Rise 


PONTIAC.—H. J. Klingler, gen- 
eral manager of Pontiac Motor, last 
week reported that the division has 
received its 10,000th employe sug- 
gestion since the origination of the 
Pontiac suggestion award plan in 
1942, 

Increasing employe participation 
in the plan was reported by Kling- 
ler, who said that suggestions made 
during the first six months of 1948 
nearly doubled the number made 
during the first half of 1947. Awards 
during the comparable periods al- 
most tripled. 


Tieups 


The overall effect of all the cur- 
rent supplier strikes promised to 
make heavy inroads into car and 
truck production during August. 
A roundup of production plans at 
all plants found them optimistic 
about building only 425,000 ve- 
hicles — 325,000 cars and 100,000 
trucks — during the current 22- 
day work period. 

In most instances, the 425,000 esti- 
mate depended on early settlement 
of the supplier situation. 

Production of cars and trucks in 
the U.S. passed the 3,000,000 mark 
last week, the total of 3,085,160 in- 
cluding 2,227,457 cars and 857,703 
trucks. At the same point in 1947, 
U.S. plants had built 2,085,009 cars 
and 750,923 trucks for a total of 
2,835,932 vehicles. 

* * * 

HE LAST 1948 Nash automobile 

came off the line at Kenosha last 
Tuesday as the company began a 
changeover to new models. R. A. 
DeVlieg, vice-president in charge of 
manufacturing, said the plant would 
be shut down during all of August 
and that production of the new 
models would begin early in Sep- 
tember. 

Utilizing six-day schedules all 
during the month, Nash ended 
July with the biggest monthly 
production total in its history. 
The company turned out 16,339 
cars, after starting out with 758 
on July 1. 

DeVlieg said some departments 
had already begun production of 
parts for the 1949 models. 


AUTOMOTIVE NEWS, AUGUST 9, 1948 
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BALCRANK PISTONS—Balcrank, Inc., Cin- 
cinnati, makers of lubrication equipmen nt, n- 
nounces a complete line of aluminum pistons 
as a featured product of its new automotive 
parts division. Balcrank makes 45 pistons, all 
pin-fitted, covering ever popular car mode 
since 1936, with the Ford line going back to 
1929. Balcrank has developed a simple, easy- 
to-read stock numbering system for each pis- 
ton which it declares will take the ‘'mystery” 
ae confusion out of the replacement piston 

eld. 


Chicago Damage 
Appraisal Firm 


In Operation 


CHICAGO. — An important step 
aimed at eliminating excessive 
| charges in repair shops for dam- 
|aged motor cars has been taken 
here with the formation of a new 
independent agency, the Auto 
Damage Appraisers, which started 
business last week. 

The agency’s method, which has 
the backing of most large insur- 
ance companies serving automobile 


2,025 | owners, is to send out its trained 


appraisers, who make estimates of 
work to be done on damaged cars 


8,010 and report to the insurance com- 


pany concerned before repairs are 
authorized. 

In advance of launching the 
Auto Damage Appraisers, Herbert 
Lockwood, chairman of the Chi- 
cago Casualty Insurance Claim 
Managers council, held a meeting 
with officials of the Chicago Auto- 
mobile Trade Assn. and presidents 
of dealer line associations to ex- 
plain the plan of operation. 


Lockwood made it clear that the 
chief purpose is to protect both 
insurance companies and motorists 
from excessive repair charges on 
damaged motor vehicles. He de- 
clared that “the insurance com- 
panies using this method hope to 
effect a substantial saving in re- 
pair costs of automobile damage 
claims in the Chicago area.” 

If the repair shop towing in the 
car or the regular shop used by 
the policyholder makes a higher 
estimate than the Auto Damage 
Appraisers’ specialist, that agency 
will try to bring the estimate of 
the repair shop in line with its 
own. 

If, however, the repair shop de- 
clines to meet the ADA estimate, 
the policyholder has the choice of 
taking the work to one of three 
recommended shops or paying the 
difference between the two esti- 
mates. 


Italians Invite 
SAE Members 
To Auto Congress 


NEW YORK.—An automobile in- 
ternational technical congress, 
sponsored by the Associazione Tec- 
nica dell’Automobile, will be held 
in Turin, Italy, during the period 
of the 31st Salon de |l’Automobile 
of Turin, Sept. 25-28, the Society of 
Automotive Engineers reports. 

The program of the meeting will 
feature technical papers on agri- 
cultural motorization; carburetion 
and injection; body building; elec- 
trical equipment, fittings, brakes 
and transport. 

SAE members are invited to at- 
tend the congress and to contribute 
papers or discussion. °* 

Members planning to attend are 
requested to notify SAE Headquar- 
ters, 29 West 39th St., New York— 
Attention: Meetings division. 


Safety Floor Finish 

A new safety floor finish, Traffic- 
Tred, which is applied like paint 
and dries to a hard, rough surface, 
is announced by Industrial Safety 
Products division of Watson-Stand- 
ard Co., 225 Galveston Ave., Pitts- 
burgh 30. 











Usher, Finnigan 
Named for Posts 


At Studebaker 


SOUTH BEND. — Studebaker 
Corp. last week announced the ap- 
pointment of Edward L. Usner as 
assistant to P. O. Peterson, vice- 
president in charge of manufactur- 
ing. At the same time, Peterson 
named Bernard M. Finnigan as di- 
rector of management information, 
a newly-created post. 

Usner is former president of the 
Ross Gear & Tool Co. in Lafayette, 
Ind. After receiving a mechanical 


61 
engineering degree from Purdue 
university in 1914, he joined Ross 
Co., where he served as production 
superintendent and assistant to Da- 
vid E. Ross, inventor of the cam 
and lever steering gear. 


Finnigan is a 1925 graduate of the 
University of Notre Dame. In 1926, 
after being with Studebaker for one 
year, he became associated with an 
automobile finance company in Chi- 
cago. In June, 1942, he returned to 
Studebaker as chief personnel in- 
vestigator in the aviation division, a 
position which he retained until his 
appointment as assistant to the di- 
rector of industrial relations April 1, 
1943. 





CLASSIFIED WANT ADS 


(For Rates, Etc., See Next Page) 





Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
AUTOMOTIVE NEWS 





HELP WANTED 

GENERAL MANAGER WANTED for large 
Ford operation, single dealer point, New 
England states, approximately 200,000 
population. Must have working knowl- 
edge and be able to manage entire opera- 
tion. Wonderful opportunity for right 
man. Write Box 2466, c/o Automotive 
News, Detroit 26, giving experience. 





Ford Service Manager 


Leading merchandiser of cars 
in major New Jersey city 
offers top deal to man who 
can qualify. Must handle own 
problems and get results. 


Do not sell this ad short 
or a rare opportunity will be 
missed. 


BOX 2467, 


c/o AUTOMOTIVE NEWS, 
DETROIT 26. 





SERVICE MANAGER, also RARTS MAN- 
AGER, for new Lincoln-Mercury dealer- 
ship, Pacific Northwest, about October 
lst, Must have extensive Ford-Lincoln- 
Mercury experience. Forward complete 
history, references, recent photograph and 
salary expected. Box 2448, c/o Automo- 
tive News, Detroit 26. 


WANTED — EXPERIENCED truck sales- 
man to manage truck dealership in South- 
west Texas city of 125,000 population, 
oil, farming and manufacturing center. 
Requirements: A-1 references and $3,000 
to invest for 50% interest. Reply giving 
qualifications to Box 2468, c/o Automo- 
tive News, Detroit 26. 


Ford 
Sales Manager 


One of the largest outstate 
Ford dealers has need for 
an outstanding, 


experi- 
enced sales manager. This 
is a real opportunity for 
the man who can qualify. 
Prefer man age 35 to 45. 


Box 2464 
c/o Automotive News 
Detroit 26, Michigan 


POSITION WANTED 

To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 742 cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word, Cash in advance. 








YOUNG MAN desires position with auto 
dealer in Long Island area. Three years’ 
experience with G.M.C. seer and Coach 
Division, Parts Department, Cc. Brezee, 
67 Marlborough Road, West eae 
New York. 


GENERAL MANAGER—Experienced selling 
new and used cars and trucks in buyers’ 
markets. Definitely service minded. Ford 
and Buick experience as Business Man- 
ager. 38 years old, married. Willing to 
locate anywhere. John F. Lynch, 8306 8. 
Throop 8t., Chicago 20, II. 


YOUNG, AMBITIOUS Ford parts manager 
desires change. Good business builder. 
Married and settled. Would prefer north- 
eastern location. Box 2449, c/o Automo- 
tive News, Detroit 26. 





POSITION WANTED __ 


SALESMANAGER or assistant to owner 
Young, aggressive and reliable. Thor- 
oughly experienced in all phases of auto- 
motive field. Veteran, well experienced in 
personnel work. College graduate. Will- 
ing to invest. Box 2461, c/o Automotive 
News, Detroit 26. 


DEALERSHIP WANTED aa 3 


WILL PAY BONUS for good sized dealer- 
ship. Prefer west coast, Will buy all or 
part and pay well for future expected 
seller’s market. As part owner, will run 
your business to secure maximum profit 
and good-will. I have fourteen years’ ex- 
perience as general manager of 500 car 
and truck dealership. Under forty, mar- 
ried, university degree. Extensive income 
tax experience. Can give top references. 
Replies held in strictest confidence. Box 
2445, c/o Automotive News, Detroit 26. 


“Big Three” 
Dealership Wanted 


Are you tired? Rich enough? 
Want to retire? You can if 
you have a Chevrolet, Ford 
or Plymouth franchise with a 
quota that actually gives you 
not less than 150 new cars a 
year! Three experienced men 
—all highly acceptable to 
your factory—are ready to 
buy your business at a fair 
price. They have the cash, 
the experience and a real de- 
sire to do a job in the right 
retail territory. Can handle 
any deal up to 600 new cars 
a year. Write in complete 
confidence to Box 2465, c/o 
Automotive News, Detroit 26. 














DEALERSHIP FOR SALE 


DEALERSHIP located in Northwest for 
sale. Now handling Kaiser-Frazer dis- 
tribution. Nearly $1,000,000 gross sales 
during year of 1947 and approximately 
$700,000 gross sales during first 
months of 1948. Will take approximately 
$80,000 to handle, with some terms if de- 
sired. Deal must be consummated imme- 
diately. Address all inquiries to Box 
2456, c/o Automotive News, Detroit 26. 


DEALERSHIP FOR SALE—Car and truck 
franchised dealership in Central Connecti- 
cut town of approximately 20,000 popula- 
tion. Superservice station setup. Last 
year sales over $200,000 on main thor- 
oughfare. Land, buildings, stock and 
equipment showroom and _lubritorium 
parts department. New heating system. 
Property appraised for $100,000. Box 
2460, c/o Automotive News, Detroit 26 


[IN WASHINGTON STATE. Popular car, 
truck, farm equipment agency. Show- 
room, parts room, wrecker service, com- 
plete shop. Modern three-bedroom home. 
All located outside city limits on Hiway 
99. Midway Seattle-Portland. Farming, 
logging, climate excellent. Less than one 
hour drive to mountains or ocean. Old 
established garage. Doing excellent busi- 
ness. All for sixty thousand dollars. 
Wire or write P.O. Box 301, Longview, 
Washington. 


FOR SALE—-AUTOMOBILE DEALERSHIP. 
100-car franchise in central Michigan. 
County seat, good manufacturing center, 
population 7,000, county trading area 
15,000 population. Largest dealership in 
county. Total 1947 sales $259,000. First 
six months 1948, $143,000. With or with- 
out building. Includes used-car lot and 
body shop. Purchaser must qualify with 
Chrysler Corporation. Reply Box 2469, 
c/o Automotive News, Detroit 26. 





DEALERSHIP IN PITTSBURGH, PA.- 
(Middle class car) 200 cars last year. 
Poor health commands the sale of this 
préwar agency. $200,000 for all, includ- 
ing new building, stock, fixtures, etc 
Please don’t answer unless you have all 
cash, Write Box 2463, c/o Automotive 
News, Detroit 26. 


GARAGE—Fine new buiiding. Large serv- 
ice department and show rooms. Popular 
priced car franchise. Tire distributor, 
Large volume. Located on U.S. High- 
way, good industrial Wisconsin city. 
Priced $65,000. Box 2446, c/o Automo- 
tive News, Detroit 26. 


WELL ESTABLISHED DUAL DEALER- 
SHIP in North Florida, handling popular 
car and truck. Will accept $50,000 and 
walk out. Everything cleared up. Don't 
owe anything to anyone. Reason for sell- 
ing, health is bad. Must be cash transac- 
tion. Box 2470, c/o Automotive News, 
Detroit 26. 





A 
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4 DEALERSHIP FOR SALE 
POPULAR NEW _ CAR DEALERSHIP in 








Southwestern Wisconsin, Ultra modern 
showroom, body shop and garage. iIn- a ea A D 
cludes building and equipment. Town of 



















8,U00-0.000 population. Agricultural cen- 
ter. Box 2431, c/o Automotive News, 
Detroit 26. 
BUSINESS FOR SALE 
FOR SALE—iIn N.W. Ohio. Newly com- 
pleted building, 6,000 sq. ft. area, com- 
plete with parts, tools and machinery, 
etc. Hold popular franchise. Located in 
fast-growing town of 12,000 population. 
Box 2462, c/o Automotive News, De- 
_troit 26, 
GARAGE AND FILLING STATION—New 
, well equipped, ample service 
space, large showroom. Franchise avail- 
able; on U.S. Highway, North Central 
Ohio. Forced to sell because of poor 
health. Box 2451, c/o Automotive News, 
Detroit 26. 
BUSINESS OPPORTUNITIES 
NEW GARAGE, new car agency available. 
Main highway, Central Ohio. Box 2459, 
c/o Automotive News, Detroit 26. 
NBW CARS WANTED 


WANTED—New Cadillac sedan or con- 
vertible. Price—no object. Anderson 


USED CARS FOR SALE USED CARS FOR SALE 


WE WHOLESALE 


















9 
AUTO AUCTION 





Auto, Focete, Iitinois. Detroit's 
<sansipaaniandadaiitasabculaaiasdenbaiooeonaas Largest Every 
Auto Auction Wholesaler WEDNESDAY 


* 

Bigger and Better 
and Growing 
at 
Montpelier, Ohio 
2 
We are now selling in 


our modern new 


SID SAVAGE 


15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 


DETROIT 


at Noon 


Our Danville, Pa., auction 
is now operating in full 
swing. Looks like it’s go- 
ing to reach the magnitude 
of our Horse Heads, New 
York, auction. 















AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 
JOHN CORRIGAN 


This auction was designed 
to accommodate Pennsyl- 


$18,000 Sale Pavilion Auctioneer vania, Maryland and New 
e GEO. CASSIDY Jersey dealers. 
Manager 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 
10560 East Sist St. mi. 
““Qhicago Is the Place to Buy Your af 


New-car dealers are taking 
advantage of our auction, as 
it does away with used-car 
departments, thus eliminating 
that “guarantee” headache to 
retail buyers. Be smart: Clean 
your stock every Wednesday. 


Kach and Every 
Monday of 
Every Week 
a 


Western and Southwestern 
Buyers Attend Always 


Consignors bring titles 
and proof of owner- 
ship. Also arrive as 
early as possible. 












AUTO AUCTION 
EVERY THURSDAY 
Beginning at 1 P.M. 


WHOLESALE ONLY 


Located 2 miles East of Clarion, Pa., Rt. 
322. 1 mile from Clarion Airport. 84 miles 
North of Pittsburgh, 93 miles South of Erie. 
Call from the airport if you fly in and we 
will pick you up 


Evan Metcalf—Auctioneer 
WALT CHAPMAN AUTO 


DANVILLE, PA. 
AUTO AUCTION 


RONALD D. WEST—Owner 


Joe E. Johnson - Tex Richard 
Auctioneers 


Danville, Pa., is located 
on Route 11 between Harrisburg 
and Wilkes-Barre, Pa., near 
Bloomsburg, Pa. 











Telephone 9009 Strattanville, re Phone 32 
WOODRUFF, JENKINS, ‘ 
DRAKE LARGEST PENNSYLVANIA AUTOMOBILE 
CO-PARTNERS AUCTION 
AUTO AUCTION 28 MILES FROM CHICAGO LOOP 
EVERY FRIDAY NOON ya 
STUART & RAMP, INC, |} 1 the Heart of Lancaster County || junning Over 150 Care Each Sale 
; Low Mileage, Clean Cars Strictly Wholesale 


Dealers Buy—Dealers Sell 


AUTO AUCTION 


FOR DEALERS ONLY 
Buyers coming in by plane or train— 
Located 6 miles North of Lancaster, Pa. call—we will meet you. Hotel accom- 





















EVERY WEDNESDAY aeons Seer eS 
The Finest Auto Aucti MANHEIM AUTO SALES Transports “available to move cane. va 
eS ee & AUCTION, INC. Geo. Lawscn—Owners—Bud Fennema 


in the Country 
AT THEIR NEW LOCATION 


HOOSIER AIRPORT 


On State Road 52 
INDIANAPOLIS, IND 


BUY—SELL—TRADE 
Fly or Drive to 


STUART & RAMP, INC. 
INDIANAPOLIS, IND. 
Phone HI. 5363 


Phone 202-W4 DUTCK STEWART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4051 Dyer, Ind. 


Res.: Chicago Heights, Ill. 5268Y3 
and Lansing 173-M 








AUTO AUCTION 


DEALERS ONLY 


AUTO AUCTION 


(WHOLESALE ONLY) 
Every FRIDAY - - - 11 A.M. 


RAIN OR SHINE 
WHEELING, ILL. 


25 Miles North of Chicago on 
Route 45, Milwaukee Avenue; 
% Mi. No. Route 68, Dundee Rd. 


e BRING OARS TO SELL 

e BUY CARS YOU NEED 

e LOW AUCTION FEES 

e John W. Corrigan, Auctioneer 


WHEELING AUTO AUCTION OO. 











Sale Starts at 11 A.M. (C.S.T.) 















Every Thursday 
MANEY MOTOR CO. 
WHOLESALE Murfreesboro, Tenn. 
19484746 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 






WHOLESALE!!! 
1946 to 1949 Cars 
SAM GREENFIELD CO. 











Ken Schaefer’s — 100% Dealer 


















Alse Large Stock of Convertibles onan eae AUCTION. 
~ leveland 3, Ohio Inside a Comfortable Building, Every 
IRVIN SACHS fe UTah 1-2277 THURSDAY 
‘*Phitadelphia’s Largest Used Oar Dealer’’ —— 
4639 Chestnut St. Philadelphia, Pa. 1701 State Street 
Cuyahoga Falls (Akron), Ohie 


Wire or Phone ALiegheny 4-4450 Phone WAlbridge 2145 ° 































USED CARS FOR SALE 












BUYER 









model cars, including 







hotel reservations. 






SOUTHWEST 








Phone: SH. 2107 — 










WHOLESALE 


SALES COMPANY 
3735 W. 25th St. Cleveland, O. 


S 





West Side Cleveland’s largest 
dealer has large volume of late 


many new 


car trade-ins of all makes. We 
are maintaining 15-day turnover 
of entire stock. We arrange 
shipment. Wire or phone us for 


FORD 





On, 5143 


Aurora AUCTION Sales 


AT 


NEW LOCATION 


U. 8. Route 30 (Joliet 


Road) 


EVERY MONDAY 
11:00 A.M. Promptly 


BUY - SELL - TRADE 


This Sale Known for 


Plenty 


Late Model Automobiles. 
Fly or Drive to 
AURORA AUCTION SALES 
AURORA, ILLINOIS 


Phone 31512 
Ted Useman, Owner 


“‘Duteh’”’ Stewart, Auctioneer 








OLDSMOBILE 


PARTS AT WHOLESALE 


The Largest Oldsmobile Parts 
Depot in the United States 


INCLUDING SHEET eas, | FRAMES, 


HOODS, DOORS AN 


HARD-TO-GET PARTS 


HYDRAMATIC PARTS AND SERVICE 


CENTER 
Mail Your Order or Wire 


Us Collect 


SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 














USED CARS FOR SALE 


AUTO BUYERS — Best wholesale deal a‘ 
LEO sees INC., DeSoto-Plymouth, 
3000 Fenkell, 7 biocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 


TRUCKS WANTED . 
WE ARE INTERESTED in buying iate 


model used trucks and cars. Any make 
— % ton to 1§ ton. We go anywhere 

Estebrook 2660 or write — 
Bedford 584 No. Cicero Avenue, cago 
. Tilinots. 


DODGE TRUCKS WANTED by Dodge 
franchised dealer. All models. Will buy 
only from franchised Dodge dealers 
Alden MacLellan, Inc., 718 N. 7th Street 
Allentown, Pennsylvania. Phone 6256. 


TRUCKS FOR SALE 


FORD—1945 chassis and cab, V-8 motor, 
equipped with ‘‘Thornton’’ four rear 
wheel drive, frame extended to accom- 
modate 15-foot body, 17,000 miles. Like 
new, not operated since February, 1946 
Write for details and price. J. E. Moyer, 
Inc., 200 8S. Main St., Pleasantville, N. J 


1948 CHEVROLET—161”; with refrigerator 
(meat packers) body, 3—30”x60” hold- 
over plates; actual mileage, 2,000. Har- 

old Grob Motor Sales, Murphysboro, Ill 


TRAILERS FOR SALE 


LATEST MODEL mechanical handling sys- 
tem car trailer, like new, with FC452 
GMC tractor w/heater, radio, side tanks. 
spare tire. Driven Detroit to Fairbanks. 
Could pick up load of used cars at prices 
that would more than pay all return ex- 
penses to statcs. Wells Alaska Motors, 
Fairbanks, Alaska. 


BUSES FOR SALE 


NEW SCHOOL BUS—46 passenger, Wayne 
body, fully equipped, mounted on new 
1947 Ford chassis. Liberal discount on 
list before last body increase, Write for 
details and price. J. E. Moyer, Inc., 
200 S. Main Street, Pleasantville, N. J. 





































NEW DODGE 1% and 2%-ton school buses, 
equipped with new Hicks all-steel 48 and 
66 passenger bodies. Wholesale to deal- 
ers. City Motor Company, Donalsonville, 
Georgia. 


FOR SALE—Two new Ford buses. Four 
new Chevrolet buses. All with Superior 
bodies. One used 1945 Ford bus, one 
used 1942 Ford bus. Immediate delivery. 
Dave Oyler Motors, Steinwehr Avenue, 
Gettysburg, Pennsylvania. Phone 757. 


FOR SALE—New Dodge 1% and 2-ton 
school buses with aluminum Superior 
bodies. Discount to dealers. Pine Motor 
Cempany, Inc., Winchester, Virginia, 



















acestaemnniaeiaiaainaareataaasinanintitiamncaresiinaamsianamanpatalesiat. 
2 NEW 1947 DODGE school buses, 49 pas- 
senger on 2-ton WH 49-8 chassis with 
new Superior bodies. Conform New York 
State requirements. Attractive price. Box 
2452, c/o Automotive News, Detroit 26. 


sexensseesesiiaeastaiesatecamamatgnaneaaesiaaia 
1948 40-PASSENGER FORD-SUPERIOR. 
$3,750 to dealers. Swanson Motors, 
Woodstock, Ill. Phone 666. 
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NEW SCHOOL BUS 
$500 UNDER LIST PRICE 
1947 (New) 195” Chevrolet Chassis 
with 1948 Superior 48 Pass. Model 

4209 Body; 
ALSO 


1948 Chevrolet 161” Chassis with 
1948 Superior 36 Pass. Model 4162 
Body. 

Less than List Price. 
P. DORNER’S SONS COMPANY 


FRANEFORT, IND. 
Phone 70 


























FOR SALE—New Superior school buses, 36 
and 48 passenger, mounted on new 1948 
Ford 1%-ton chassis. Russell Motor Co., 
Inc., Junction City, Kansas. Phone 655 
















NEW 1947 DODGE SCHOOL BUS, 1%-ton 








Prospect 2331 48 & 
gueroa Los 8-passenger with Hicks body. Bynum 
1540 8. Wi St. Angeles 15 Jones Motor Company, Siloam Springs, 
Ark. 
PARTS WANTED fs 
Michi ? WANTED—FORD PARTS: Left front door 
c gan 8 1937 Fordor, left quarter panel and top 


Only Twilight Auction 
DEALERS ONLY 
No Entry Fee . . . $10.00 if Sold 
EVERY WEDNESDAY 
7:00 P. M. (Eastern Standard Time) 


STATE MOTORS, INC. 


1408 E. Michigan 


Ave. 


LANSING, MICH. 


Phone 41361 


Auctioneer: 
COL. BILL NAG 


¥ 


Michigan’s Fire Ball 
(Hotel Reservations Made Upon Request) 








AUCTIO 


N 


THURSDAY 12:00 NOON 


Most cars entered are brought in 
by new car dealers. 


Col, Marker, Auctioneer 


‘‘We Need Buyers—Over 


150 Cars 


Offered Each Week"’ 


DOC GREINER 


The Flying Dutchman 


1701 Madison Ave. 
Toledo, Ohio 








EVERY MONDAY... 


AUTO AUCTION 
TIM ANSPACH 
Albany, N. Y. 
(For Dealers Only) 


Adams 6397 




















1946 sedan coupe, complete body 1946. 
Cronin Motor Company, 4149 Springgrove 
Ave., Cincinnati, Ohio. 


I MUST HAVE, new or used, right and left 
doors, complete, for 1947 Ford convertible. 
Right and left doors, complete, used, for 
1940 Chevrolet convertible. Bill Wilkin- 
son, Box 116, Ocala, Florida. 


nn er eee tated eae aera 

LEFT AXLE AND HUB for 60 series 1931 
Buick. Sumter Motor Company, 124 E, 
Hampton, Sumter, South Carolina. 


PARTS FOR SALE 


PONTIAC 
WO 0 D SALES 


JULY SPECIAL! 

























































We Carry a Large Stock of 
Fenders, Grilles, Bumpers, 
Doors, Sheetmetal, Etc. 


Largest Pontiac & G.M. Parts 
Dealer in the Midwest 


Upper & Lower Pivot Pins 
Price, 
Per Set 69c 

Buick — Olds — Pontiac 


12140 Jos. Campau Detroit 12 
Michigan 


Telephone TWinbrook 1-1600 
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PARTS FOR SALE —éis PARTS FOR SALE ee ee ee P eee 
= —_—- AUTOMOBILE, TRUCK and tractor parts. 
al at car, truck, tractor parts, 














AUTO AUCTION” 


DETROIT’S BIG INDOOR AUCTION 


Late , * 
oa OLDSMOBILE | #22: Sick ices 
uto Salvage Com- 


And All General Motors |=". *. Sob ino Phone ‘S&B. 
— co 7 
mane PARTS AT WHOLESALE| “nose ect Leseteae parts Body “and 








































































































































































































SHAGIT MOTORS SRATTLE 
Fre $200,000 INVENTORY ore Sie Tkmaie Geel, teatn & 1408 — 1am Ave Held in Comfortable Sales Arena of 20,000 Sq. Ft. 
= LIBERAL DISCOUNTS ere 
} Hoods Core Supports FORD PARTS ahlssedanyoeere— Call shipped anrwhere. Call raenenaes rea a WEDNESDAY, AUGUST llth .. 12 Noon (DST) 
“pus oon a ikea” Ine. ; 4016 Allston ‘Ave, Cincinnati 9, (And Every Wednesday Thereafter) 
vers on Diseribusens Ohio. Melrose 7275-6-7. 
c. | —_ ae j SAVE UP TO 80% ON [||| @ Col. Bill Nagy, Auctioneer, “Michigan’s Best” 
—_— 7 And Many Other Items PARTS and ACCESSORIES || | : 
a. { Orders Filled Same Day Received Hard-to-Get Parts OVER $600,000 INVENTORY @ Low Auction Fees—$5.00 and $10.00 
—- SELMI MOTORS, INC. SDGeEEET 90 Suaaaine J Parts for Most Cars |||] @ Open AN Night—Bring your cars Tuesday night or 
946. VANGNDEFOT IN’ BAST Pars RUND MOTORS, INC. DODGE TRUCK PARTS early Wednesday 
gr aun aang, Pa |r rund ag Dott 6 naiSe Drake Lining @ Hotel Reservations Made Upon Request 
old l FE Fuses "20-30 ! 
ti i ak | omens | APTCO AUTO AUCTION 
~ Auction of Motorcycles Fuses: $40, 44a, bac 196 SPROAT 4. 
C452 ss | Chevrolet Blocks (Rebores) | ( Cass 4 Park A ) 
a AT 1050 EAST 81 ST., CHICAGO, ILLINOIS wr hat fo Geer) | Between Cass an ves. 
- pore gs aging | he diben aces | TEmp! a= e Tee le 3-3129 
— On Wednesday, August 11th, at 11:30 A.M., We | oStude—Brake Lining | ies —" 
= Will Auction: | Radiator Pressure Caps 
for 300 Famous “JAMES” ENGLISH MAKE 2-CYCLE ||, MISCELLANEOUS PARTS | 
J. MOTORCYCLES. All brand new. Crated for shipment. 2%” Radiator Hose 9” tens 
ne, SOLD IN LOTS OF THREE. Regularly priced at $400. | 4" Gas Tubing—All Lengths | 
file. f Retail Parts, Tires and Accessories Available. ‘ 25/,1/0 Battery Cable | 
Four Add Inquiries t 
rior Ce ae l Balfour Salee Corp hm Largest Stock of Both Old and Current 
ery. CHICAGO AUTOMOTIVE AUCTION, INC. i Suaiee ta, amen Model Buick Parts 
on 1050 East 81st Street, Chicago, Illinois Phone: TAshmoo 5-1640 caitlin dibasic al. 
— Phone: Hudson 5300 i eee ail aan da sani all WHOLESALERS ATTENTION: 
otor AUTO EQUIPMENT FOR SALE WE ARE QUANTITY SHIPPERS 
— ” Guay teal adele Gauiae Geen Same Day Service on Mail Orders and Inquiries 
@ notify Gettysburg Motors, Gettysburg, Pa. i a .D. ; 
os EVERY THURSDAY—12 NOON my Coes y All Shipments on a C.O.D. Basis 
26. WHOLESALE ONLY AUTOMOBILE TOW BARS 
OR. TOW BAR SALES COMPANY ROBERTSON BUICK CO. 
, AUTO AUCTION noo sot to 
= (For Dealers Only) 100 8, CLINTON ST. OHICAGO 6, ILL. 1000 SO. WABASH AVE. 
> ANDover 8888 DORchester 8373 CHICAGO 5, ILL. 
AT EARL A. SCHOTTS ALL PHONES: WABASH 1600 
" 2300 READING ROAD CINCINNATI, OHIO SHOP EQUIPMENT FOR SALE 
‘el . IMMEDIATE DELIVERY—New and used 
Tel.: Woodburn 3060-0392 steel parts bins, hundreds in stock. Also 
Auctioneer: Pat Patterson cabinets, safes, tool axes, ringers, ‘cise. 
th sors, spray, painting equipment, ise, DID YOU KNOW that each Friday, rain or shine, 
, | everywtiere—your inspection and | inquiries one of the largest and best automobile auctions in 
change, 3400 W. Fort st. Detroit 16, the world today is held at Joplin, Missouri, the Cross 
vy ft BUY AND SELL FOR SALE—TWO COMPLETE front end Roads of America, where the East meets the West? 
With “Mac, the Liberal Scotchman” and one Weak Complete with all cooks We also keep six buyers on the road at all times. If 
(Archie McClelland) Our price, $480 each, "Both machines ke you have any new automobiles or new trucks for 
= ' Phone ° le 10, Jerome, Pa. i i- i Missouri. He 
= | AUCTION FOR TALES Teas Ear saasias || Ne contact Hi-Dollar Joe at Joplin, 


electrical auto test machine. Almost new. 


will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 
merchandise. 


JOPLIN AUTOMOBILE 


EVERY THURSDAY (1 P.M., E.S.T.) 
(DEALERS ONLY) 





Will sacrifice. 1 used block boring bar, 
best offer. 3 power rotary lawn mowers, 
a real buy, will sacrifice for quick sale. 
KNIGHT MOTOR SALE, INC., East 
Troy, Wis. Tel. 611-J. 

FOR SALE—New W-45 Holmes heavy duty 
wrecker hoist. Complete standard equip- 
ment. Never been mounted. Will sell or 
trade for Holmes traffic king, new or 













CHARLIE ‘“‘WHEEL AND DEAL” McOCARTY 
(PROMOTER) 


H. C. TURNEY AUTO SALES 


156 E. CENTER ST. - AKRON, OHIO 
Phone BL. 3127 



























oa ——e a5 ae Me oermee « ee 
otor Company, Brecken e, Texas. 
_ FOR SALE—Practically new 1948 frame AUCTION COMPANY 
161¢ E. 7th STREET JOPLIN, MISSOUR) 
Phone 4600 





machine, wheel and hub straightener. Box 
2435, c/o Automotive News, Detroit 26. 
ACCESSORIES FOR SALE 

AUTO SEAT COVERS SPECIALIST. Cus- 
tom built to order. Any year car. Cata- 
logue and materials sent on request. Dis- 
tinguished creations over 20 years. Also: 
carpet, leatherette, mats, fabrics. Boston 
Big Buck Products Co., 278 Cambridge 
Street, Boston, Mass. 

SEAT COVERS — Plastic trimmed and 
coated fibres. Manufacturer to you. Re- 
tails $21.95. Your cost $9.45. Excep- 
tional value. Trial order will convince 














University 2-8457 - 8 University 1-9773 


DETROIT AUTO AUCTION 


“The Hub of the Industry” 
EVERY FRIDAY — 12 NOON — RAIN OR SHINE 


COL. CARL E. MARKER 
America’s Ace Auctioneer 


Bring your cars or send them Thursday, Thursday night 
or Friday A.M. OUR Guarantee: You must be satisfied! 
CALL US for reservations and accommodations. 


C&M MOTOR SALES 
14550 LIVERNOIS DETROIT 






































you. Royal Sales Co., 1101 Spruce St., 
Philadelphia 7, Pa. 


ANTIQUE CARS FOR SALE 


1923 LINCOLN STATION WAGON V-8 
Body, built by J. T. Cantrell & Bros., 
Body Builders, Huntington, N. Y. U.S. 
patent No, 1417140. In very good condi- 
tion and running. Ideal for Lincoln and 
Mercury dealer’s showroom. Pictures on 
request. Perkins Auto Sales, Brewer, Me. 


WILL TRADE 


WILL TRADE brand new Pontiac car for 
late model tow car wrecker. Smith Mo- 
tors (Pontiac), 2011 Leavenworth, Omaha 

2, Nebraska. 


MISCELLANEOUS | E vrvrrvrrvveveverersesvescescsccen e nosesesnanennsnenersssesnsnenssasensreraenenssnersssenenecnennenen ensues smsnsnsnnsnenasnanssneamanenens 


ENGINS REBUILDING — Crankshaft | 
grinding and metalizing. John P. eR OOS ROR E HERERO EE EEE EE EERE OREO EERE REESE EE EEO ESTE EEE TES ORES EE REE EEE SS ERE ERES 
Hughes Motor Co., Inc., 300 Commerce, 
St. Lynchburg, Virginia. ecepnensccoossnencestotooenencecoeseses coe senccscossnsececsosbisncnsensaceoonscees PEE a Mosncreccccscosconssesensnecoancesesen 

GOLD MEDAL MIMEOGRAPHING — Im- 
proves customer follow-up. Specializing, 
letters, 1c government postcards. High 
quality. Low prices. MACKIE, 81 Dales, 
Jersey City 6, New Jersey. 

MUSLIN DUST COVERS—Fit any size car. 
Used only three weeks (on new models) 
by auto transport firm. Excellent condi- 
tion but need washing. Only $16, F.O.B, | O@+---ss-+--ssssssseeseenserseees <enktabianidiedintnninbccaiibcuansoncsactnhaned Kimionsann 
Portland, Oregon. Convoy Company, 3900 
N.W. Yeon Avenue, Portland 10, Oregon. 
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Send Automotive News to Address Below 
| for One Year $8 [] or Two Years $14 [] 
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for which check is attached [| or send bill [_] 
AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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Auto Auction 
EVERY FRIDAY - - - 12 NOON 
Columbus’ Only Auto Auction 


New Location 
(4 blocks from old location) 
Olentangy River Rd. and Goodale St. 


COLUMBUS AUTO AUCTION 


.- Follow Olentangy River Rd. to Goodale. St. 
) Art Grandi, Auctioneer Joe Knop, Sales Manager 
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How the New Hudson, America’s 


most streamlined car with the low silhouette, 
brings roominess and comfort never before 
obtainable in an automobile. 
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ou’ve seen them flashing by in all their spar- 
kling color—those trim, gorgeous New Hudsons 
with the low, streamlined silhouette. 


But have you really examined one of these amaz- 
ing cars? They are the big news in the automobile 
world today! 


Hudson, always known for great forward steps 
in the development of the automobile, and for 
efficient use of motive power, is again ’way out 
ahead with a motor car that hits a new high in 
efficient use of space—that makes a greater per- 
centage of its total space actually available for 
passenger use and comfort. 


When you take a close look, you'll find that 
Hudson, through the use of a new, exclusive 
“step-down” zone, reclaims so much usually wasted 
space that this sensationally efficient car gives 
more useful interior room than ever before pro- 
vided in an automobile. 


This new kind of motor car has a sturdy founda- 
tion structure surrounding the passenger com- 
partment, which permits the floor to be recessed 
down within the base frame so that you step 
down when entering. This makes space between 
frame members, which is usually wasted, available 
for use inside the car. 


Seats can thus be lowered to harmonize with the 
new, lower top, and by stepping down into Hudson, 
which is only five feet from ground to top, riders 
get more head room than in any other mass- 
produced car built today! 


And how about seating room? Hudson’s new design 
reclaims space formerly taken up by wheel hous- 
ings and protruding fenders. This is accomplished 
by placing rear seats ahead of the rear wheels, in 
a zone unrestricted by wheel housings. As a result, 
rear seats are 15 inches wider in this car that is 
only little more than four inches wider over-all. 
Both rear and front seats extend the full width 
of the body, giving Hudson the roomiest seats in 
any American-made car! Hudson’s use of the 
“step-down” zone and unique seating arrangements 
are illustrated in the sketches that follow: 


i 
Eight body styles in Super Series, and Commodore Custom Series, with luxuriously panelled, beautifully fitted interiors. Your choice, 121 h. p. all-new Super-Siz or 128 
h.p. masterful Super-Eight engine. Super-Cushion tires. Ten rich body colors. Two special colors or five two-tone combinations—white sidewall tires—at extra cost 


os 











OTHER CARS—Passengers ride on top of a frame, and 
(in the rear seat) between rear wheel housings, which 
occupy space that should be a part of seating room 
Riding on top of a frame means that essential head 
room must be reduced if the roof is lowered for 
streamlining. 





NEW HUDSON—Passengers ride cradled down within 
Hudson's base frame, and also ahead of the rear 
wheels. Seats can therefore extend full width of the 
car. Due to the use of the “step-down” zone, roof is 
lowered for streamlining, yet ample head room is 
provided. 


The New Hudson even reclaims the unused space 
in doors by providing gorgeously tailored, recessed 
compartments where interior door handles, win- 
dow cranks, ash receivers and generous arm rests 
are placed out of the way to allow increased elbow 
room for passengers. 


This development of Hudson’s exclusive, all steel 
Monobilt body-and-frame* with its “step-down” 
zone required years of engineering work, the per- 
fection of new production techniques and millions 
of dollars in highly specialized new plant invest- 
ment. This may be why Hudson, and Hudson 
alone, offers this important advance today! 


Hudson dealers coast-to-coast report that enthu- 
siastic thousands are acclaiming the beauty, riding 
qualities, and safety—as well as roominess and 
comfort—that “stepping down” makes possible. 
Hudson Motor Car Company, Detroit 14. 


*Trade-mark and patents pending 
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